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INSURANCE LOSSES 
AT ATLANTA HEAVY 


Shingle Roofs Blamed for Spread 
of Two Simultaneous 
Fires 


NATIONAL BOARD ON JOB 


List of Losses by Companies Still In- 
complete—Heavy Damage by 
Removal and Dynamite 


New York, May 22.—The National 
Board got right on the job as soon as 
| telegraphic advances came in detailing 
the Atlanta conflagration conditions. 
The conflagration equipment left at 4 
o’clock this afternoon, just twenty min- 
utes after a special dispatch was re- 
ceived at General Manager Mallalieu’s 
office. One of the office staff started 
earlier in the day and all hands got 
on the work in hand as soon as the 
offices here opened this morning. Not- 
withstanding the extra work due to the 
annual meetings tomorrow, everybody 
who could be spared from routine 
work was set to work to show 
just what the National Board service 
means when the emergency arrives. 


The estimated loss is now given at 
$2,000,000. 


PROPERTY LOSS $4,000,000 


Atlanta, Ga., May 22.—Shingle roofs 
were responsible for the greater part 
of the loss in the conflagration that 
swept through Atlanta Monday, de- 
stroying about $4,000,000 of property, 
on which there was about 50 percent 
insurance. 

Fire started at 11 in the morning in 
the west end section and brought out 
about 80 percent of the fire department 
equipment and men. Simultaneously 
there was a small blaze in the Candler 
warehouse. 

Before either fire could be brought 
under control another fire started on 
Woodward avenue, a mile south of the 
location of that in the west end. It 
was from this fire that the main con- 
Hagration started, though that in the 

rest end section destroyed all build- 
ngs and contents in four city blocks. 
Hn both areas where the loss was ex- 

(CONTINUED ON PAGE 22) 





Explosion and Full War Cover 


We wish to announce that we are prepared to 
write this classof insurance. Property damage only 


A.TNA INSURANCE CO., Hartford, Conn. 


WESTERN BRANCH, CHICAGO, ILLS. 


Submit your inquiries by telephone, telegram or mail. 
On request Rates, Forms and Sample Policies will be supplied. 











American Eagle Fire Insurance Company 
of New Yor 
HENRY EVANS, ain 


Fire, Automobile, Rent, Tornado, Sprinkler 
Leakage, Use and Occupancy, Profits, Explosion 


Cash Capital One Million Dollars 


Total Assets - 
Total Liabilities - 
Net Surplus - 


$2,902,448 
1,757,214 
1,145,233 


Policyholders’ Surplus - - - $2,145,233 
From Statement as of January 1, 1917 


American Eagle—An American Institution 


HOME OFFICE 
80 MAIDEN LANE, NEW YORK. 


PACIFIC COAST DEPT. 
SAN FRANCISCO 











EDWARD MILLIGAN, President 
GEORGE M. LOVEJOY, Vice-President JOHN B. KNOX, Secret: 
Si GEORGE C. LONG, JR., ar. 
HENRY P. WHITMAN, Ass’t Sec’y 
EDWARD V. CHAPLIN, Ass’t Sec’y 
Surplus to Policy-holders . $ 9,756,000 
Total Losses Paid . 84,500, "000 


Cash Capital - Three Million Dollars 


Reinsurance Reserved - $5,996,730 
Reserve for Outstanding Losses and all other 
658,699 


Claims e e « ° 
6,745,963 


NET SURPLUS. ; ‘ 
Total Assets $16,503,963 








NATIONAL BOARD IN 
THE PUBLIC SERVICE 


President R. M. Bissell in His 
Address Tells What is Now 
Being Done 


HAS A_ BROAD VISION 


Duties of the Fire Insurance Com- 
panies are Pointed Out—Relations 
to States 


President R. M. Bissell of the Na- 
tional Board in his annual address at 
the meeting this week devoted chief 
attention to the work the organization 
is doing in co-operating with the na- 
tional government in war service. He 
said that the National Board has in 
recent years been directing the larger 








USE AND OCCUPANCY 


Part 3 of this week’s issue is de- 
voted to use and occupancy insur- 
ance. This is a comparatively 
new line of indemnity so far as 
general insurance activities are 
concerned, and comparatively lit- 
tle has been written about it. 
Contributions to this number are 
practical in their nature and it 
will pay insurance men to study 
this section very carefully. 














part of its activities to the public 
service and hence the present emer- 
gency offered a splendid opportunity 
for effort of this kind. He went into 


the work with some detail, showing the 
great undertaking along national lines 
to conserve supplies of all kinds. Presi- 
dent Bissell has been giving much of 
his time to this work recently. He said 
that the casualty companies have in- 
dicated a desire to unite with the Na- 
tional Board in its work and use its 
organization for national service. Con- 
tinuing, Mr. Bissell spoke in part as 
follows: 
New Kind of Service 

This new kind of publie service brings 
to mind afresh the important place which 
fire insurance occupies in the co-ordi- 
nated life of the nation and invites con- 
sideration of the reciprocal nature of the 
existing obligations and duties as be- 

(CONTINUED ON PAGE 23) 





NORTH BRITISH & MERCANTILE 


UNITED STATES BRANCH—76 WILLIAM STREET, NEW YORK CITY 
United States Branch Statement January 1, 1917 


Total Assets a 


Net Surplus above all Liabilities in the 


United States - 





$9,186,914.00 


3,611,051.00 


——— FUNDS are held solely for the protection of 
policyholders and creditors in 
the United States 
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CONSERVATION MEN 
ARE HARD AT WORK 


Western Committee Visits Wiscon- 
sin, Ohio and Indiana to Confer 
With Authorities 


MUCH IS . ACCOMPLISHED 


Food Supplies Are Being Inspected and 
Careful Watch Is Being Made for 
Hazards 


The conservation committee in charge 
of the western work for the National 
Board is working overtime these days, 
Chairman Walter H. Sage of the Ger- 
man-American being in touch with 
many interests and giving all his time 
to this activity. Monday, Chairman 
Sage and a sub-committee consisting of 
A. G. Dugan of the Hartford, C. R. 
Street of the Fidelity-Phenix and J. C. 
Harding of the Springfield were in Mil- 
waukee. James F. Joseph of the gov- 


erning committee of the Western Union 
is acting as secretary of the committee 
and accompanying Chairman Sage and 
a sub-committee to the various state 
headquarters, 


Tuesday and Wednesday, Chairman 
Sage, Secretary Joseph and a commit- 
tee consisting of Thomas E. Gallagher 
of the Aetna, C. R. Tuttle of the North 
America, F. S. Danforth of Millers Na- 
tional and C. L. Hecox of the Ohio 
Farmers were in Columbus, Ohio, con- 
ferring with the state authorities, busi- 
ness men and field workers. 


On Thursday the Ohio committee 
went to Indianapolis to confer with 
similar péople there. Chairman Sage 
has plans well worked out for the 
prosecuting of the conservation work 
and the inspection of food storehouses. 


HOLD MEETING IN OHIO 


Columbus, O., May 23—Th i 
West section of the National Siok oe 
mittee that is acting with the National 
Defense League in conserving food, coal 
docks, etc., met here this week, holding 
Sessions with fire marshal, the mjll and 
— men ¥ field workers. 

Governor Cox, who was there b - 
cial invitation, asked some pertinent 
ST ee a number of granaries 

storehouses and wheth 
a increasing. ee ee 

‘ire Marshal A. T. Fleming was m 
chairman and pledged the support of “eo 
department to strict followups of the Na- 
tional Board’s free inspections. Copies 
of these inspection slips are in triplicate, 
one copy going to the fire marshal, who 
promises to jail a recalcitrant who dis- 
obeys a “followup.” If 200 field men are 
at work, the fire marshal’s office will be 
swamped, 


Field Men Are Lined Up 


The free thorough inspection offer is 
accepted by the state and today the field 
men were duly lined up and told what 
their duties were. This is not a volun- 
teer brigade. The men have got to do it. 
Among those present were the governor, 
State fire marshal, inspector of workshops 
and factories, members of the Rating Bu- 
reau, State Fire Prevention Association 
members, millers’ and farmers’ mutuals, 
Fred C. Croxton, head of the labor divi- 
sion of the Ohio branch of the National 
Council of Defense; C. S. Wheeler, agri- 
cultural branch; Captain Conway of Cin- 
cinnati, and many others. 

It is thought that milk warehouses will 
be added to risks inspected, and it is 
possible the fire insurance field force will 
be given at least the partial powers of a 
deputy state fire marshal. 

Beginning with elevators and _ store- 
houses, the inspectors later will reach 
other war risks. These are to be cleaned 
up by the fire marshal’s men. 


State Hail Board to Go Ahead 


The Montana Hail Insurance Board 
has decided to go ahead with the ad- 
ministration of the new state law in the 
absence of the state appropriation. Blanks 
will be furnished the county assessors 
with instructions to file all applications 
before June 1. The maximum amount of 
losses payable under the law will be $12 
an acre on grain crops and $5 on hay 
crops. 
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OF PARIS 


FRED S. JAMES 
GEO. W. BLOSSOM 
Ww. A. BLODGETT 





GENERAL FIRE 


ASSURANCE Co. 


BRITISH DOMINIONS 


FRED S. JAMES & CO. 


123 WILLIAM STREET, NEW YORK 
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FIRE INSURANCE CO. 


OF PARIS 


GENERAL INS. CO., LTD. 
OF LONDON 


c. B. G. GAILLARD 
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DISCUSS JUMBO LINES 


——_ 


COMMISSIONERS WILL GATHER 


Officers Will Give Hearing to All In- 
terested in Movement to Dis- 
courage the Practice 


The subcommittee of the National 
Convention of Insurance Commission- 
ers, consisting of Commissioners But- 
ton of Virgina, Phillips of New York, 
Cleary of Wisconsin, Merrill of New 
Hampshire, and Deputy Commissioner 
McCulloch of Pennsylvania, has been 
called to meet at the Hotel Astor, New 
York, at 10 o’clock a. m., June 19, to 
consider the question of limitation of 
net liability over and above reinsurance 
liability of fire companies, commonly 
known as jumbo lines. 

At this time all parties at interest 
will be heard. To this committee was 
referred the resolution recommending 
for general enactment the law proposed 
in Illinois for limitation of net liability 
to reinsurance liability, the limitation 
being not in excess of 10 percent of the 
paidup capital and surplus of the fire 
company. 

On Monday, June 18, at 10 o’clock 
a. m., at the Hotel Astor, the executive 
committee of the National Convention 
of Insurance Commissioners will meet 
to receive the report of the committee 
on blanks and to consider such other 
matters as may come before it. 


CALL OFF WAUKAZOO MEETING 


Illinois Field Men Dispense With Sum- 
mer Outing and Will Only 
Have Business Session 


The Illinois State Board and Illinois 
Field Club have called off their annual 
meeting to be held at Waukazoo Inn, 
near Holland, Mich., they believing that 
owing to the war conditions and the 
sentiment among managers that econ- 
omy should be practiced it would be 
wise to hold the meeting in the state, 
so that no time will be lost and no 
extra expense incurred. The mecting 
will probably be held at Decatur, IIL, 
if accommodations can be secured. 

A joint committee of the state board 
and field club was appointed to make 
proper arrangements as to time and 


to see whether hotel accommodations | 
can be secured. The meeting will only | 


occupy a part of aday. The state board 
committee consists of W. J. Nolan, 
Glens Falls; C. G. Wonn, Northern of 
England, and T. C. Little, Fire Asso- 
ciation. The field club committee con- 
sists of C. C. Nicholson, Germania Fire; 
C. W. Davis, Ohio Farmers, and W. M. 
Frink, Firemen’s of Newark. 


William I. Keifer of Findlay, former 
president of the local agents’ association 
of Ohio, and a well known insurance man, 
is dead. 
1869 and represented the North America, 
Ohio Farmers, Philadelphia Underwriters, 
Phoenix of London and Providence-Wash- 
ington. 





THE LIVERPOOL & LONDON. & GLOBE 


Insurance Company Limited 


Its United States assets are $15,460,745.59, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. 
HENRY W. EATON, Mer. G.W. HOYT, Deputy Mgr. H.R. LOUDON, Assoc. Deputy Mer, 
WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 


WILLIAM S. WARREN, Mer. R. H. PURCELL, Asst. Mgr. W. P. ROBERTSON, Deputy Asst. Mer. 














SAN FRANCISCO: 


Harvey W. Murray 


“SERVICE” That’s the Slogan of 


Neare, Gibbs & Lent 


211 East Fourth Street, CINCINNATI, OHIO 


Automobile, Inland and Ocean Marine, Tourist and Trans- 
portation Floaters, Parcels Post and Registered Mail Insur- 
ance. Representing several conservative and well-established 
Companies in fourteen states. 


A Fully Equipped General Agency Office 


Prompt Correspondence, Quick Adjustments and Settlements 


We Can Supply Your Needs—Write Us ~ 





DALLAS: 
J. S. Aldehoff & Co. 
General Agents 


Selbach & Deans 
General Agents 


DENVER: 
E. J. Miller 
General Agent 


NEW ORLEANS: 
J. D. Kitchen & Bro. 
General Agents 


INSURANCE COMPANY, / 


OF AIX-LA-CHAPELLE GERMANY. 
UNITED STATES BRANCH J 


CHICAGO; Vd, ” esi YORK. .. J ATLANTA: 
*KELsey warty Jerome & Brown 


General Agent Managers 








His agency was established in) 
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ORGANIZED 1853 


The Girard F. & M. ‘Company Of Philadelpnia 


JANUARY 1, 1917 


Cash Capital $500,000 Net Surplus $638,414.50 
Surplus to Policyholders, $1, 138,414.40 


EASTERN DEPARTMENT HoME OFFICE 


D. H. DUNHAM, V.-PRES. H. M. GRATZ, PRES. 

JOHN KAY, TREASURER E. J. THOMASON, SEC’Y 

A. H. HASSINGER, SEC’Y PHILADELPHIA, 
NEWARK, NEW JERSEY PENNA. 


ORGANIZED 1855 
FIREMEN’S 'Nsurancr OF NEWARK 
JANUARY 1, 1917 


Cash Capital $1,250,000 Net Suplus $2,449,794.93 
Surplus to Policyholders, $3,699,794.93 


EASTERN DEPARTMENT WESTERN DEPARTMENT 
D. H. DUNHAM, PRESIDENT NEAL BASSETT, V.-PRES. AND MGR. 
JOHN KAY, VICE-PRES. 
A. H. HASSINGER, SECRETARY 
NEWARK, NEW JERSEY 


WESTERN DEPARTMENT 
NEAL BASSETT, V.-PRES. AND MGR. 


W. T. BASSETT, ASS’T MGR. 
CHICAGO, ILL. 





W. T. BASSETT, ASS’T MANAGER 
CHICAGO, ILLiNOIS 
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NATIONAL BOARD IN 
ANNUAL MEETING 


Chairman Frank Lock of- the 
Executive Committee Tells of 
Work Done 


MUCH SERVICE RENDERED 


Change is Recommended as to Basis 
of Assessment for Paying the 
Expenses 








At the meeting of the National Board 
in New York City this week Chairman 
Frank Lock, of the executive commit- 
tee, in his report, stated that in almost 
every activity of the Board there are 
elements of service which attract at- 
tention in a favorable manner from the 
press and public. The past year records 
numerous instances of favorable com- 
ment upon the work of the organiza- 
tion. It is long since the Board has 
been seriously criticized for deeds of 
omission and a retrospect of the past 
reveals a steady advancement of the 
objects and purposes set forth in the 
constitution. 

Hence, it results today that it is ex- 
pected to do many things not directly 
related to fire insurance per se, yet 
they are matters of vital and imme- 
diate importance not only to the in- 
dustrial and commercial world, but also 
to the furtherance of social and 
economic progress generally. 

He went on to pay a special compli- 
ment to the work of the committee on 
laws and its chairman, C. A. Ludlum, 
and of the eleven standing commit- 
tees whose detailed reports were to be 
presented. 


Suit on Fire Hose 


Referring to the hose suit, he said, 
in March of this year, the executive 
committee was informed by the Board’s 
attorney that the plaintiff had con- 
cluded to withdraw the appeal and the 
case, which has dragged along since 
December, 1911, has been dropped, 
thus proving most gratifying the sound- 
ness of the work laid out by the 
committee. 

Touching the work of the commit- 
tee on salaries, there are now more 
than one hundred employes in the 
service of the Board and uniformity 
was being attained. 

Assessment for Board 


Regarding assessments, the assess- 
ment committee had not promulgated 
the conclusions reached at the Decem- 
ber meeting as to what should consti- 
tute net fire premiums for the purpose 
of the National Board assessments be- 
cause there was a “special committee 
on reinsurance company assessments” 
which had been appointed following 
the protest of a member that reinsur- 
ance companies should not pay on the 
same basis as direct writing companies. 


No final report has been presented to 
the executive committee and the matter 


remains undetermined. However, Mr. 
Holman, as a member of the executive 
committee, presented to that committee 






at its April 26, 1917, meeting a memo- 

ndum requesting its consideration of 
‘is annual meeting: as an amendment to 
the by laws. 


Recommends a Change 


Briefly this sets forth that as the gen- 
eral fund assessment now requires a re- 
qurn of “net fire premiums,” and as this 
ti fenerally interpreted to mean deduc- 
ions for all character of reinsurance 
toe be made from the gross return, put- 
it; an uneven penalty upon companies, 

iS recommended the bylaws’ be 
pppoe! to read thus: “For the purpose 
or creating a fund to meet the general 
expenses an assessment shall be made 
al each company on the gross fire and 
ightning premiums written in the United 


Surplus over all liabilities. ...... 


WESTERN DEPARTMENT - 
PRESTON T. KELSEY, Manager 


SUN INSURANCE OFFICE 


OF LONDON 


Abstract of Statement of Condition of United States Branch. 


Wh Yon December 31, 1916 WORLD 
ia siknbdnwnsa ann deuans pemebketass as $5,001,639 
Liabilities. ...... —iiieae 3,194,742 


...+-.. 1,806,897 


CHICAGO 
FRANK M. JONES, Asst. Manager 


OLDEST 


IN THE 











biles), less cancellations and less only re- 
insurances effected in companies mem- 
bers of the National Board, and also 
excluding premiums derived from colonial 
dependencies,” 


Committee on Laws Assessment 


Mr. Holman’s presentment also urges 
that the assessment for work of the com- 
mittee on laws hereafter be made upon 
the same basis as that for the general 
fund but that there be included in addi- 
tion thereto the net premium from tor- 
nado policies, deducting only cancellations 
and reinsurances in companies members 
of the Board and premiums derived from 
more as the benefit of the work of the 
National Board accrues to all companies 
alike that are operating under the same 
direct management, it be further pro- 
vided that in such cases where two or 
more companies are so represented, the 
aggregate premiums of all companies 
‘under such management shall be returned 
for assessment purposes by the member 
company. 

Furthermore, stock companies incor- 
porated in the United States and transact- 
ing only a reinsurance business therein, 
and stock companies of foreign companies 
admitted to do business in the United 
States and transacting only a reinsurance 
business therein, may, as from May 1, 
1917, if now members of the National 
Board, continue their membership, or if 
not members, may be admitted to mem- 
bership on payment of 50 percent of the 
assessments and fees levied by the Na- 
tional Board on direct writing companies 
for the general fund. 

Furthermore that the same class of 
companies doing a reinsurance business 
in the United States be permitted, as 
from May 1, 1917, to affiliate with the 
work of the committee on laws on pay- 
ment of 50 percentum of the assessments 
and fees payable thereto by direct writ- 
ing companies. 


References to Other Topics 


The special committee appointed on 
pensions for Underwriter’s Laboratories 
was referred to and then other general 
topics such as the attendance at various 
meetings of the insurance commissioners, 
the Fire Marshals Association of North 
America, etc., were referred to as making 
for the general good, concluding with 
these words: “Not confined to the limits 
of fire underwriting, our service has long 
since been extended to the conservation 
of life and property, with public educa- 
tion upon these and all kindred subjects, 
and now at a time of national crisis it is 
a matter of gratification that the board 
finds itself equipped to render effective 
assistance to the government in the 
urgent and indispensible work of helping 
to preserve the national food supply, as 
well as in many other ways.” 

At a meeting in March of the executive 
committee $15,000 was appropriated to 
the committee on fire prevention for the 
purpose of meeting the expenses which 
will be incurred incidental to the grad- 
ing of cities and towns in accordanee with 
the “Standard Schedule for Grading,’ 
which was adopted by the board. At the 
April meeting of the executive commit 
tee. It was voted to continue for an- 
other six months the publicity work of 


CHANGES IN THE FIELD 


——_- 


HUNT WILL CARRY THE GRIP 





Cleveland National Announces Changes 
in Its Staff—W. A. Barclay Goes 
to Home Office 





Clark N. Hunt, chief clerk at the 
home office of the Cleveland National 
Fire, is being relieved of office work 
and has been appointed special agent 
of the company in Illinois and Wiscon- 
sin. He is retaining his headquarters 
in Cleveland. William A. Barclay, 
chief examiner at the home office of the 
Columbian of Indianapolis, will on 
June 1, connect with the Cleveland Na- 
tional, taking Mr. Hunt’s place. Mr. 
Barclay was formerly an examiner in 
Chicago western offices, going to the 
Columbian from the western depart- 
ment of the Continental. Mr. Hunt is 
also a former examiner in Chicago, 
having been connected with the North 
British and traveled for a time for that 
company in Illinois. 

D. M. Tanner, Ohio state agent of 
the Cleveland National, has had In- 
diana added to his field and his two 
assistants, Fred W. Larkin and Robert 
J. Gray, will be associated with him in 
both states. 


W. W. Woodroffe 


William W. Woodroffe has been ap- 
pointed special agent of the Queen City 
Fire and American Central in North 
Dakota. Mr. Woodroffe has been with 
the Northwestern Fire & Marine for 
eight or nine years and has had a good 
training. 





Herbert D. Paine 


Herbert D. Paine of Decorah, Iowa, 
state agent for the London Assurance 
in Iowa, Nebraska and South Dakota, 
who recently tendered his resignation, 
will leave its service June 30 and will 
give his attention to his local agencv 
which he has had the past thirty years 
and to other interests unless a satis- 








the special committee on public relations, 
and possibly a year. 

Inasmuch as the coming year is an 
“off year,’ only one-third of the legis- 
latures being in session, it is estimated 
that the expenses of the committee on 
laws will be decreased. 








factory connection with another com- 
pany may be made. 

Twenty years ago Mr. Paine took 
up special agency work for the Con- 
tinental, remaining with it in the lowa 
field until the close of 1913, since which 
time he has been connected with the 
London. 





W. Karrigan 


W. Karrigan, an examiner in the 
western department of the North 
America, has been appointed farm spe- 
cial agent, with headquarters at Se- 
dalia, Mo. 


J. F. Jacobsen 


J. F. Jacobsen of Rockford, Ill., who 
was connected with the western de- 
partment of the Security and Reliance, 
has been appointed special agent in IIli- 
nois to assist State Agent Everett T. 
Tanner. 





Frank W. Cole 


Frank W. Cole of Memphis, Tenn., 
who resigned as state agent of the 
Scottish Union & National for Ken- 
tucky and Tennessee in 1915 to engage 
in the real estate business has returned 
to his old position following the resig- 
nation of W. J. Gilsdorf, who has gone 
with the Western Factory Association. 





H. E. Drugan 


H. E. Drugan has been appointed 
special agent for the Glens Falls in 
Ohio, succeeding E. W. Raynolds, re- 
signed. Mr. Drugan is well known to 
many of the agents in Ohio, through 
his conection with the Ohio Inspection 
Bureau. He has made many friends 
both with the local agents and state 
agents. Mr. Drugan’s headquarters 
will be at Columbus, Ohio. 





Barclay Assumes New Post 


S. A. Barclay of Minneapolis, who has 
been appointed executive special agent of 
the James S. Frelinghuysen companies of 
New. York, took his position Monday of 
this week. Mr. Barclay will travel all over 
the country, and this indicates that these 
companies will extend their agency field. 
They have done chiefly a brokerage busi- 
ness and are represented only in the larg- 
est cities. It has now proposed to build 
up a more extended agency plant. 


“A man,” said Mr. Henpeck, “may have 














too much wife and not be a bigamist.” 














our organization. 


NEW YORK DENVER 





States (including 
; : premiums ynder fire 
and lightning floater policies on automo- 





DULUTH 


Placing Surplus Lines? | 


Our Special Department is at your command, backed by the integrity and financial responsibility of 
We welcome the inquiry of the Local Agent for handling his excess beyond the 
capacity of admitted Companies. 


Guaranteed Lloyds Underwriters 
Surplus Companies Maintaining United States Deposits 


Immediate binders—10% 


MARSH & MSLENNAN 


Insurance Exchange, Chicago 
MINNEAPOLIS DETROIT 


MONTREAL 
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FITTING ‘‘U. AND 0.”’ 
FORM IS DIFFICULT 


Multiplicity of Riders Cannot Be 
Avoided in Writing 
the Line 


IMPROVEMENT SUGGESTED 


Company Executive Points Out Two 
Weak Spots in Method of Covering 
Manufacturers 





One of the greatest difficulties in the 
writing of use and occupancy insurance, 
as a leading New York underwriter re- 
cently observed to a representative of 
Tue NATIONAL UNDERWRITER, is the mat- 
ter of forms—adapting the form to the 
risk, as you would fit a new hat to your 
head. The multiplicity of forms is 
often lamented, especially by the well- 
nigh desperate adjuster; but it is not 
easy to see how it can well be avoided. 
The needs are so varied that the forms 
must vary, too. Each individual risk 
has its peculiar problems which must 
be weighed with the greatest nicety; 
what applies to one can not be de- 
pended upon to apply to another, even 
in the same locality. Apart from the 
one unalterable rule of never writing a 
valued form—and this should and would 


be a universal practice if the companies 
were to use a firm hand with the brok- 
ers—use and occupancy is a matter of 
underwriting judgment. And because 
of this, a discussion of the business usu- 
ally resolves itself into a recital of a 
series of disconnected instances. A U. 
and O. man can talk indefinitely on 
the subject, but it is apt to be accounts 
of one experience after another. The 
problem of the underwriter is to cover 
each risk so that the operation will 
work out with as complete fairness as 
possible to both insurer and insured. 


Results Sometimes Unexpected 


You cannot always tell just how a form 
will work out, even when it looks entirely 
satisfactory at the time of issuance. If 
applied as it reads, and as it is made, it 
frequently will not give the results ex- 
pected by the insured, or may prove quite 
unfair to the insurance company. Basing 
payment upon previous production is a 
method that often yields unfairness under 
abnormal conditions; as, for instance, if 
the production were nil at the time of the 
fire and likely to remain so during the 
period of replacement. There should be 
no claim if the income is unaffected. 

The element of intention should, as far 
as possible, be obviated and anticipated by 
explanatory clauses. The wisest way is to 
fix a basis, in case of a total loss, and 
in event of a partial loss fix the percent- 
age as the proportion at the time of the 
fire which the product prevented from be- 
ing made bore to the total production ca- 
pacity at the time of the fire. This estab- 
lishes a reasonable average. 


One Suggested Improvement 


The use and occupancy form for manu- 
facturing risks in vogue generally is, per- 
haps, capable of improvement. Condition 
1 of this form reads: “That if, by fire 
occurring during the above named term 
for which this policy is written, the said 
plant or any part thereof shall be de- 
stroyed, or so damaged by fire as to en- 
tirely prevent the production of goods, 
this company shall be liable for actual 
loss sustained under the terms of the pre- 
ceding paragraph, at a rate not exceeding 
Ssasae per day, for each working day of 
such prevention.” Directly following this 
clause something like this might be ad- 
vantageously inserted: “It being under- 
stood and agreed that for the purpose of 
this insurance the average daily product 
for the twelve months next preceding the 
date of the fire will be considered the full 
daily average product to be paid for during 
the period of total prevention.” Leaving 
the amount in blank to be filled in is a 
dangerous feature; why leave the insur- 
ance company open to the error, accidental 
or intended, of a broker, when the precise 
proportion might just as readily be pre- 
scribed by clearly indicating the daily 
fraction—as by the use of some such 
definition as “an amount not exceeding one 
three-hundredth of the amount of this 
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SOUTHEASTERNS MEET 
BUREAU IN SOUTH CAROLINA 


Rating Organization to Be Established 
—Unprofitable Classes and Increased 
Expenses Given Consideration 


White Sulphur Springs, W. Va., May 
22.—The Southeastern Underwriters’ 
Association opened its thirtysixth an- 
nual meeting today with President F. 
C. Buswell in the chair. The presi- 
dent’s address was referred to the fol- 
lowing committee: Messrs. Sheldon 
Cattlin, Chairman Kelsey, Allen, Hol- 
man, Smith, Ralston, Schaefer, Dargan, 
Bush, Lowe, Burdett, Sherman, Wyper 
and Burger. 


Act on Unprofitable Classes 


The committee report was completed 
and submitted to the association and 
action was taken on the several sub- 
jects referred to them. The executive 
committee was instructed to carry into 
effect the plans outlined by the con- 
ference committees which have under 
consideration the question of unprof- 
itable classes and the increased cost 
of doing business as a result of heavy 
taxes and expenses due to the war. 
The rule governing the writing of gen- 
eral fire contracts was also affirmed 
and no change made in South Carolina. 
Steps were taken to establish a rat- 
ing bureau in this state, to which prac- 
tically all of the state and. non-asso- 
ciation companies will be members. 

Much Business Transacted 


The association unanimously ap- 
proved the action of the executive com- 
mittee in offering its services and that 
of its engineering and inspection force 
to the government in the national 
crisis. Reports of committees on other 
topics of minor importance were con- 
sidered and appropriate action taken. 
Resolutions in respect to the memory 
of Captain E. S. Gay and Dan. B. Har- 
ris were adopted by a rising vote. 








policy per day for each working day of 
such prevention.” 


Taking Care of Partial Loss 


Again, in the same form, Clause 2 reads: 
“That if, by fire occurring during the above 
named term for which this policy is writ- 
ten, the ability to produce the full daily 
average of goods be impaired, but not de- 
stroyed, then shall this company be liable 
per day for actual loss sustained in such 
proportion of a sum not exceeding $...... 
as the product so prevented from being 
made bears to the full daily average prod- 
uct, it being understood and agreed that 
for the purpose of this insurance the aver- 
age daily product for the twelve months 
next preceding date of fire will be con- 
sidered the full daily average product.” 
For this the following is suggested as a 
substitute: “That if, by fire occurring 
during the above named term for which 
this policy is written, the ability to pro- 
duce the full daily average of goods be 
impaired but not destroyed, then this com- 
pany shall be liable per day for said 
actual loss sustained in such proportion 
of the sum of the full daily average prod- 
uct, not exceeding as the product 
so prevented from being made bears to the 
total production capacity at the time of 
the fire.” This clarifies the condition and 
insures additional precision and definite- 
ness. 

As time goes on forms will doubtless be 
improved and made more exact and scien- 
tific. It will be a great advance, and a 
needed one, for use and occupancy is a 
proper and important hazard. The demand 
is great and rapidly increasing. It is not 
a passing phase of special conditions; it is 





here to stay. 


HOME OUTLINES COURSE 
ADDRESSES AGENTS IN IOWA 


Vice-President Ludlum Declares Com- 
pany Will Not Take Business at 
Reduced Rates 


Vice-President C. A. Ludlum of the 
Home outlines to its agents in Iowa 
the course it will follow after the anti- 
discrimination law is off the books. He 
says the company will decline to, ac- 
cept business at less than present rates. 
The advices say: 


In order that all concerned may enter- 
tain no doubt on the subject, it seems 
proper to state the course this company 
will follow when, on July 4, 1917, the 
present antidiscrimination law ceases to 
apply, by reason of the repealing statute 
enacted at the recent session of the Iowa 
legislature. 

We shall decline to accept risks at rates 
lower than those now prevailing, and in 
respect of some classes we shall probably 








USE AND OCCUPANCY 


Part 3 of this week’s issue is 
devoted to use and occupancy in- 
surance. This is a comparatively 
new line of indemnity so far as 
general insurance activities are 
concerned and comparatively lit- 
tle has been written about it. 
Contributions to this number are 
practical in their nature and it 
will pay insurance men to study 
this section very carefully. 














require higher rates, if we continue to 
write them. We should not need a 
mandate of law to compel us to demand 
fair and adequate rates for the liability 
we assume, nor to restrain us from un- 
worthy trading practice by yielding con- 
cessions to the seekers of cut prices, 
which we deny to those who depend upon 
us to deal fairly with them. 


Cost Has Increased 


The costs of our business have in- 
creased, and doubtless must necessarily 
still further increase, in common with 
all business operations; the general loss 
ratio is high, and the present emergency 
imperatively demands that we exercise 
every care and take every precaution to 
maintain at the very highest grade the 
security we offer. We would be false to 
our duty and _ responsibilities to our 
agents, to our policyholders and to our- 
selves if we should weakly and un- 
worthily yield to importunities to cut 
rates and accept inadequate premiums for 
our risks, for the reason that some other 
company is alleged to be ready to do so, 
or for any other reason. 

Improvements in risks, reduction or re- 
moval of fire hazards, and betterment of 
fire preventive facilities will be recog- 
nized in stated measure as heretofore, but 
acceptance of lower rates for competitive 
reasons cannot be considered. 





Illinois Appellate Decision 


The Illinois appellate court, in the case 
of D. I. Felsenthal Co., appellant, v. North- 
ern Co., Ltd., of London, appellee. Ap- 
peal from Municipal Court of Chicago. 
Affirmed. (McDonald, J.) Corporations— 
Insurance — Incendiarism — Holds that 
where all the stock of a corporation is 
owned by one person, and that person en- 
ters into a conspiracy the purpose of which 
is to procure the destruction of the com- 
pany’s property, which is done, the com- 
pany can not collect on its fire insurance 
policies. . 





A long paper on fire insurance had been 
read, when, after some pause, a nervous 
hearer arose and said: “I move a vote of 
thanks for the paper to which we have so 





ably listened.” 








FEDERATION ACTIVITIES 
CALIFORNIA HOLDS ANNUAL 


Splendid Progress Reported and Action 
Taken to Insure Increased 
Strength in Future 


The first annual meeting of ‘the In- 
surance Federation of California was 
held May 17 at San Francisco. In the 
absence of President J. R. Malony, First 
Vice-President Burt L. Davis presided. 
Mr. Davis reviewed the activities of the 
federation, and particularly the good 
work it had done during the legislative 
session. Richard L. Drake, field sec- 
retary of the National Council, reported 
on the work he has done in California 
since the early part of April. 

The election of a president was left 
in the hands of the board of directors, 
as the man who had been selected by 
the nominating committee found that 
he could not serve. 


I. O. Levy, Mac O. Robbins, Dave Dun- 
can and R. D. Foster were elected vice- 
presidents, and A. W. Thornton, treasurer, 
The executive committee consists of: 
Channing B. Cornell, chairman, casualty 
and surety; Burt L. Davis, broker; C. A. 
Henry, fire; George Leisander, life; A. P. 
Nash, health and accident; L. C. Fraser, 
Jr., agent; Louis Rosenthal, marine. 

Mac O. Robbins, president of the Cali- 
fornia Insurance Agents Association, of- 
fered resolutions to the effect that it is 
the purpose of the federation to limit its 
field to a strenuous and determined activ- 
ity in legislative matters and the educa- 
tion of the general public, and that it 
desires the utmost harmony with existing 
insurance organizations and in soliciting 
membership will make it plain that the 
federation does not seek nor expect to fill 
the place of any other association. The 
resolution states further that the federa- 
tion officers and representatives desire to 
assist in every possible way the growth 
and extension of the various local and 
state associations of fire, life and casualty 
agents and brokers. 

Greetings were received from William 
G. Curtis and Mark T. McKee, respectively 
treasurer and secretary of the National 
Council. It is thought likely that the 
executive committee will request the Na- 
tional Council to release Richard L. Drake, 
so that he may accept the position of 
executive secretary of the California as- 
sociation at least for a time. 

The president was empowered to appoint 
subcommittees, the members of which will 
be men engaged exclusively in the line of 
work covered by the title of the com- 
mittee. 

* * * 

Pennsylvania—The insurance federation, 
at its annual meeting in Philadelphia, 
elected as officers for the year: 

President—Wallace M. Reid, Pittsburgh. 

First Vice-President—S. H. Pool, Phila- 
delphia. 

Second Vice-President—J. W. Henry, 
Pittsburgh. 

Third Vice-President—Frank D. Buser, 
Philadelphia. 

Fourth Vice-President—Jere H. Barr, 
Reading. 

Fifth Vice-President—John B. Longacre, 
Philadelphia. 

Secretary-Treasurer—J. V. Rivoltax. 

Executive Secretary—A. N. Noll, Pitts- 
burgh. 

Directors—E. H. Blair, Greensburg; 
Franklin Sedan, Harrisburg; J. C. Murray, 
Pittsburgh; W. P. Lewis, Huntingdon; J. 
W. Barr, Oil City; G. D. Packard, Phila- 
delphia; J. BE. Parnell, Indiana. 

The federation is fighting vigorously a 
bill before the legislature to appropriate 
$250,000 for the overhead expenses of the 
state workmen’s insurance fund and an- 
other bill to tax domestic fire companies 
one percent on premiums as a war revenue 
measure. Domestic companies are now 
taxed on the selling value of their capital 
stock, only the outside companies paying 
@ premium tax. 





William D. Winsor, a director in the 
Insurance Company of North America, is 
seriously ill from an attack of apoplexy. 
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FIRE RATE INCREASE 
THOUGHT INEVITABLE 





Revenue Tax, Advanced Living 
Cost and High Wages Make 
Underwriting Expenses Heavy 


NEW HAZARDS UNCERTAIN 





Demand Practically Universal and Im- 
mediate Action Favored by 
Company Officials 


New York, May 22—In the judgment 








of many prominent underwriters here 
some immediate action looking to an 
increase in fire insurance rates is im- 
perative. Some are of opinion that un- 
profitable classes should be singled out 
for a higher rating, while others believe 
that valuable time would be lost in un- 
dertaking to arrive at a general conclu- 
sion as to what classes are unprofitable. 
Conditions vary to such an extent in 
different parts of the country that what 
is unprofitable in New York is profit- 
able in Texas. One company will write 
farm business, for example, with profit, 
while others do not. Although the de- 
mand for higher rates is practically 
universal, it comes with more urgency 
from the medium sized companies. 


Taxation Always Increasing 


It is felt that taxation, always stead- 
ily increasing, has taken such upward 
bounds on account of the war, and 
wages and merchandise have reached 
such altitudes, and so many new haz- 
ards are affecting practically every risk, 
that it is high time something should 
be done in the way of a rate increase to 
meet these additional costs. 


Asked for his views on this impor- | sources is another new and alarming 


tant subject, Frederick W. Kentner, 
general agent of the City of New York 
expressed himself as follows to Tue 
NATIONAL UNDERWRITER today: 


Must Increase Rates or Lose 


_ “In view of the marked increase in every 
item of expense connected with the con- 
duct of the fire insurance business, it is 
difficult to understand why the companies 
have not previously taken action in the 
direction of increased rates, which now 
seem a necessity, unless the companies 
generally are prepared to operate at a loss. 

“No one will deny the fact that there 
has been a material increase in the vari- 
ous forms of state taxation, rating’ board 
assessments, stationery and printing and 
clerk hire. Now we are facing the re- 
instatement of a war revenue tax amount- 
ing to one percent, with very bright pros- 
pects for additional war taxes to follow. 
We must not overlook the increase in the 
replacement cost on all fire damages, 
which particularly affects the company in 
the absence of coinsurance. 


Immediate Action Needed 


“While the company organizations from 
various sections of the country have finally 
appointed committees and have held sev- 
eral meetings for the purpose of consider- 
ing the advisability of increasing rates on 


| element of present conditions. 
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certain unprofitable classes, it would seem 
that the unusual conditions existing at this 
time, and which have been growing more 
acute during the past two years, would 
fully warrant immediate action on the 
question of a general increase in rates in- 
stead of trying to agree on what consti- 
tutes unprofitable classes in the various 
sections of the country which must of ne- 
cessity lead to many more meetings of the 
committee with grave doubts as to the 
final results. on 
“Believing that it would be difficult to 
find any other lines of manufacturing, com- 


TAKES UP DEPARTMENT 


WILL REPORT TO NEW YORK 


Southern Office of Pennsylvania to Dis- 
band—Kentucky and Tennessee 
Go to Chicago 





mercial or business activity that have not 


found it necessary to increase their prices, j 
does it not appear time that the fire in- 4 


surance interests woke up?” 
Facing New Hazards 


J. A. Mets, Jr., of the Frelinghuysen 
companies, said: “There is a very urg- 
ent need for an increase in fire insur- 
ance rates, and among the reasons I 
might mention the new and problem- 
atical hazards unconfronted before, the 
curtailment of reinsurance facilities, the 
increase in expenses by reason of taxa- 
tion, the decrease in market vaiue of se- 
curities, the uncertainty surrounding 
unknown conditions that increase the 
hazard, and the increased cost of doing 
business because of increased wages 
and new standards of values. 

“These elements, and there are many 
more, certainly justify an effort to in- 
crease rates on unprofitable classes. 
Unprotected business, in_ particular, 
should be rated higher. The unusual 
conditions under which we are now liv- 
ing, and proposed and new legislation, 
invest various classes with moral haz- 
ards that never existed befere. 


Incendiary Element Alarming 
“The incendiary hazard from outside 


Classes 
of business that have shown a profit to 
fire underwriters for many years are 
beginning to come under suspicion as a 
consequence of influences that were 
non-existent two or three years ago. 





Boundary of Atlanta Fire 


The general outside boundary of the 
Atlanta, Ga., fire is as follows: On 
south, Decatur street; on east, Hilliard; 
north, boulevard from Irwin to High- 
land; Arnold from Highland to Morgan; 
the old town road to Ponce de Leon 
and St. Charles, thence southwest to 
‘East North avenue and on west, North- 
port, Bedford and Bell streets to Deca- 
tur on south. 





The annual spring tournament of the 
New York Fire and Marine Insurance Golf 
Association is to be held at the Raritan 
Valley Country Club, Somerville, N. J. 
June 16. <A portion of the annual dues 
is to be donated to the American Red 
Cross. 








RESULTS OF FIRE UNDERWRITING IN 1916 














Pp XESIDENT R. M. BISSELL of the National Board in his annual address 
gave the results of fire underwriting for last year and also for the decade 


ending Dec. 31, 1916, as follows: 











New York, May 23—The southern 
department of the Pennsylvania Fire at 
i Atlanta, Ga., has been taken up and comes 
‘to New York July 1 with the North 
} British. W. E. Chapin, manager, who 
!is also manager of the Fire Association, 
will continue to represent the Fire As- 
sociation only. Kentucky and Tennes- 
see have been added to the central de- 
partment of the Pennsylvania at Chi- 
cago, the other states reporting to New 
York. One Pennsylvania Fire field man, 
W. W. Graves, Montgomery, Ala., 
comes over and arrangements will be 
made later for other field men in that 
territory. It is reported that W. R. 
Howard, special agent for the National 
Union for Virginia, North Carolina, 
District of Columbia and part of Mary- 
land, will take care of Virginia and 
North Carolina for the Pennsylvania 
beginning June 1. 


Automobile Term Policies 


The executive committee of the 
Western Underwriters Automobile Con- 
ference held a meeting in Chicago 
Wednesday of this week and decided 
to call-a meeting of the entire confer- 
ence in June, at which the question of 
writing term policies on automobiles 
will be decided. 

The Crum & Forster companies, 
which are members of the conference, 
are now writing term policies for farm- 
ers, and some other companies desire 
to do likewise. There is considerable 
opposition from several of the other 
large companies. 


At Corvallis, Ore., an election will be 
called to vote on the question of issuing 
$10,000 fire department bonds. 








WARFIELD TAKES OFFICE 


HEADS THE NEW YORK BOARD 


At a Special Meeting Wednesday Rem- 
iniscent Remarks Were Made by 
Three Former Presidents 


New York, May 24—The fiftieth an- 
niversary of the New York Board of 
Fire Underwriters was celebrated in a 
special meeting held at noon today. 
Cecil F. Shallcross called the meeting 
to order and then turned it over to R. 
Emory Warfield, president of the Han- 
over, who was elected president of the 
Board on Monday. A report was made 
on the canvas of Monday’s votes and 
the officers and committees were an- 
nounced for the year. The new offi- 
cers are R. Emory Warfield, president; 
Thomas A. Ralston, vice-president; A. 
M. Thorburn, secretary and treasurer; 
Curtis C. Wayland, assistant secretary; 
\W. L. Chambers, assistant treasurer. 
Speeches reminiscent nature were 
made by three former presidents of 
board, Henry W. Eaton, John Whiton 
and Elijah Kennedy. Mr. Kennedy 
said one of the best things the Board 
liad accomplished was to secure a paid 
fire department in place of the old vol- 
unteer force. A committee will be ap- 
pointed by President Warfield to draw 
up suitable resolutions commending the 
administration of Mr. Shallcross, the 
retiring president. 


Miscellaneous Notes 

The state graded school building at 
Manawa, Wis., is being equipped with a 
steel fire escape. 

John H. Carr, of Dugan & Carr, western 
general agents of the Hartford Fire, is 
confined to his home in Hinsdale, Ill., with 
stomach trouble. 

It is expected that more than 150 promi- 
nent marine underwriters will attend the 
first informal get-together dinner of the 
Marine Insurance Club of New York, to 
be held May 24. The club is a new one, 
but has a membership of about 200. Tem- 
porary clubrooms have been opened at 72 
Beaver street, New York. A special course 
of lectures is to be given next winter. 
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The SPRINGFIELD is an American institution, born about seventy 
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Its assets are invested in the choicest American securities, and its policy 
contracts are as safe as they can be made by human prudence and foresight. 
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Explosion and Automobile Insurance 


A. F. DEAN, Manager Western Department, CHICAGO, ILL. 
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AS VIEWED FROM CHICAGO 


USE AND OCCUPANCY SUPPLEMENT 


The Use and Occupancy Supplement, 
printed with this issue of Tue Na- 
TIONAL UNDERWRITER, is probably the 
most valuable contribution to the lit- 
erature of use and occupancy insurance 
that has been printed. It covers the 
subject from an underwriting, selling, 
inspecting and adjusting viewpoint. It 
explains both the advantages and dan- 
gers of the line. It gives model forms 
and points out hazardous clauses in 
some forms and phrases that have 
come into more or less general use. 
Extra copies of the supplement may 
be purchased at 15 cents a piece or 
in quantities at $7.50 per hundred. Cash 
should accompany orders for less than 
100. 

* * * 


GETTING AGENTS ON NEW BASIS 


The Merchants National Fire of Chi- 
cago, since joining the Western Union 
is gradually shifting its agents over to 
the Union basis and getting into clear 
offices. It was formerly a member of 
the Western Insurance Bureau. Presi- 
dent A. A. McKinley of the company is 
taking an active interest in the agency 
work, is in close touch with the field 
men and is able to influence several val- 
uable agency connections. President 
McKinley is revamping the financial 
end of the Merchants National along 
solid and correct lines. Insurance men 
who are acquainted with him recognize 
his absolute honesty, ability and capac- 
ity for work and achievement. Manag- 
ing Underwriter Rockey has now got- 
ten the underbrush well cleaned out 
from the Merchants National and its 
business is on a profitable basis. 








STREET IS REELECTED 


At the meeting of the governing 
committee of the Western Union, 
Charles R. Street of the Fidelity-Phe- 
nix, was re-elected chairman and 
George H. Batchelder of the Pennsyl- 
vania was re-elected vice-chairman. 
Both these men have served during the 
previous period and there was a united 
unanimous sentiment that they con- 
tinue in their present posts. 

x & Ok 


GOES TO THE HEAD OFFICE 


Arnold A. Hepp of Chicago, special 
agent of the improved risk department 
of the Home of New York and Frank- 
lin in the west has been transferred to 
the home office, succeeding Louis 
Harding, who takes charge of the 
sprinklered risk department of the 
Scottish Union & National at its head 
office in Hartford. Mr. Hepp will be 





Wanted—A good farm writing 
insurance Company. Must 
write all classes of farm busi- 


ness. JOHN A. WISE, 
Vinita, Okla. 


WANTED—AGENCY or BROKER- 


AGE connection on partnership, com- 

mission and/or salary basis by insurance’ 

underwriter and executive of country wide 

experience in agency brokerage and gen- 

eral agency work. Both casualty and fire experience. 
ress 


Ad 
34-T, care The National Underwriter 


ADDING MACHINES 
Bought—Sold—Rebuiit 
We buy fire salvage for cash or rebuild for assured or 
Company. Wire full particulars our expense or write, 
Qur appraisal proposition will int you. 
DONALD C. PRICE CO. 
186 N. La Salle St. 
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OTHO E. LANE, President 
A. LUNG 


B. M. CULVER 
W. L. STEELE 
Vice-Presidents 


C.. As 
W. C. SMITH 
Secretaries 


NIAGARA 


Fire Insurance Company 


Pacific Coast Department 
334 Pine St., San Francisco 
EDW. PARRISH, Manager 


ESTABLISHED 1850 SPRINKLER LEAKAGE 


TORNADO EXPLOSION 
123 William Street, NEW YORK AUTOMOBILE FULL WAR COVER 
USE AND OCCUPANCY, PROFITS, COMMISSIONS — ALL FORMS 
“Agents Everywhere” 











succeeded in Chicago by E. V. Kara- 
han, special agent of the improved risk 
department of the Home at Kansas 
City. Mr. Hepp is regarded as one of 
the live young men in the improved 
risk end of the business, being a gradu- 
ate of Armour Institute in Chicago. He 
was formerly connected with the South- 
eastern Underwriters Association be- 
fore going with the Home in 1910. 





CHICAGO AND SUBURBAN 


LAST FIRE INSURANCE CLUB NIGHT 


Members of the Fire Insurance Club 
of Chicago crowded the auditorium of 
the Insurance Exchange at the last 
regular meeting of the season of 1916- 
17 on Tuesday night to hear an in- 
teresting personal narrative of the 
experiences of Miss Carolyn Wilson, 
staff correspondent of the Chicago 
Tribune, in Europe at the beginning 
of the great war. Miss Wilson, who 
is a native of Boston and ‘a graduate 
of Wellesley College, became a mem- 
ber of the staff of the Chicago Tribune 
four years ago, and was sent to Paris. 

She was in France when the flood 
of the German invasion began and she 
gave a graphic picture of the scenes 
that attended it. 

Miss Wilson was the guest of the 
club and was presented to the audi- 
ence by President W. E. McCullough 
in a few brief words of compliment. 
Her address, delivered in a charmingly 
natural way, was pronounced by A. R. 
Monroe, who at its conclusion moved 
a rising vote of thanks, seconded by 
Thomas Cooper, as the most enter- 
taining and most instructive that the 
club had ever been favored with. 

The other features of the evening 
were instrumental selections by the 
Fire Insurance Club Orchestra and vo- 
cal entertainment by the Institute of 
America male quartet, the members of 
which are W. A. Bendiel of the Chi- 
cago Board of Underwriters: E. W. 
Jewell, of the Atlas; Joseph Niemeyer, 
of the Atlas, and J. W. Poat, of the 
Illinois Trust & Savings Bank. 

The members of the Insurance Club 
Orchestra are Messrs. Beeholtz, of 
Marsh & McLennan; Benz, of the Fi- 
delity-Phenix; Ebele, Chicago Insur- 
ance Agency; Hoppe, Johnson & 
Higgins; Jones, Johnson & Higgins; 
Krogman, Brummel Bros.; McCauless, 
assistant secretary of the Fire Insur- 
ance Club; Nowakowsky, Chicago 
Board of Underwriters; Stimmerman, 
Johnson & Higgins. 

* ck +. 


BOWLING LEAGUE’S BANQUET 


The Insurance Bowling League of 
Chicago will give a banquet at the At- 
lantic Hotel, evening of May 28. Prizes 
will then be awarded. Oscar W. 
Schmidt of Brown, Anderson & Young 
is president of the league. The league 
is a live organization of young men 
who are interested in this sport. It 
had sixteen teams during the season 




















The Humboldt Fire Insurance Co. 


PITTSBURGH 
Incorporated 1871 
EDWARD HERR, Sec’y and Treas. 


Why not make room in your agency for a conservatively managed, medium- 
sized American Company whose indemnity, treatment of agents and assured, 
will bear inspection for nearly half a century? 


Capital $300,000 


A. H. TRIMBLE, Pres., 


Surplus to Policy Holders $582,406.94 














Assets $1,604,117.07 
GEO. A. MOWRY W. A. GORDON WM. WALSH 
President Secretary Ass’t Secretary 


Twin City Fire Insurance Company 
MINNEAPOLIS 


Capital $500,000 


The Equity Mutual Fire Insurance Association 


SIOUX CITY, - IOWA 
ORGANIZED 1898 


A Full Reserve Mutual Organized Under the 
Strict Laws of Iowa 














In sp e ct i O n Ss in Chicago, Cook County and the Greater Metropolitan District. @Thisinspec- 





designed for the public weal, 
18 years in this field 


Office with Joseph C. Knight & Co. 
Room 1568 Ins. Exchange CHICAGO, ILL., Telephone Wabash 3033. 


torate very properly gauges the expectancy of fire risks and intelligently anticipates 
< m events before they occur. QThe undersigned sells this 
brokers and the ‘business public, herewith tendering counsel to all 
Municipal Committees and all those who formulate insurance laws 


talent to companies, agents 
State Insurance Officiais, Legislative and 


—Dixit et Fecit— 


C. W. PIERCE 


Independent Inspector and Fire 
Prevention Counselor 














FIRE AND MARINE 
INSURANCE—ALL LINES 





The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Statement January 1, 1917 


Cash Capital - -- - - $1,000,000.00 
Assets - - - - - 2,748,832.19 
Liabilities (Except Capital) - - 1,039,977.81 
Surplus to Policyholders - - 1,708,854.38 





AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 
THE AETNA ACCIDENT AND LIABILITY CO. 
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and 90 games were played. The Na- 
tional Life, U A., won first place; 
Moore, Case, Lyman & Hubbard, sec- 
ond; Marsh & McLennan, third; Brown, 
Anderson & Young, fourth. The 
league is bringing together active men 
in the business and is promoting fra- 
ternity and good will. ‘ 


OFFICE HELP A PROBLEM 


Many insurance offices in Chicago 
have decided to employ women in 
minor clerical capacities inasmuch as 
so many young men are subject to draft 
or have already enlisted for military 
service. The home offices of life insur- 
ance companies, the western depart- 
ments of fire insurance companies and 
the large agencies, as well as the allied 
insurance organizations are beginning 
to feel the exodus to training camps 
and the problem of getting efficient and 
competent help will be a serious one. 
Office managers plan to use the experi- 
enced men and women for the more im- 
portant work, and gradually fill in with 
inexperienced, women for the minor po- 
sitions. Various fire insurance state 
rating bureaus are probably the hardest 
hit, because most of their inspectors 
are young men, especially technical 
men graduating from colleges, who are 
entering the insurance business in this 
way. 

* Ok Ok 

William J. Kolacek has been appointed 
Cook county special agent for the office 
of August Torpe, Jr., & Co. Mr. Kolacek 
has been in the real estate business and 
more recently has been associated with 


the Midland Casualty in the office and 
field. 
* * * 

President Otho E. Lane of the Niagara 
Fire was in Chicago last week, arranging 
for the transfer of the western depart- 

ment to New York. he move will be 
made in the course of a few days. 


Lee McCullough, manager of the auto- 
mobile department in the Wolffle-Steflin 
Company, Chicago, and Carl W. Hoffman, 
a solicitor connected with the same office, 
went with the first hospital corps to leave 
Chicago for France last week. 

* * * 

William B. Reardon, who has been con- 
nected with the Chicago city office of the 
Northern of London for a number of years, 
has resigned to take charge of the insur- 
ance department of the Mason City, Iowa, 
Loan & Trust Company. 


James Liston, one of the clerks in the 
western department of the Ohio Farmers 
at Chicago, enlisted in the regular army 
and has gone to Jefferson barracks. 

* * * 

Cory, Moorhouse & Co. have been ap- 
peinted sole agents in Chicago for the 
Detroit National Fire, and will also do a 
general agency business out in the state. 
President Paul Turner, of the company, 
was in Chicago this week and made the 
appointment. 

= = s 

N. L. Sample, of the Hartford, has been 
appointed editor of the Chicago Fire In- 
surance Club Bulletin. 


AGENTS GIVE LIST 


Atlanta, May 23—Local agents this 
afternoon representing the following 
companies give their losses as follows: 


Agricult. .... 2,000 New Jersey.. 10,000 
Am. Cent..... 20,000 New Bruns.. 20,000 
Am. Eagle...100,000 Pacific ...... 32,000 
Automobile - 10,000 Nord-Deut. .. 24,000 
Brit. Am.... 20,000 Phoenix, Hfd 31,250 
City of N.Y.. 30,000 Norwich — 15,000 
Concordia ... 38,000 Queen ° - 40,000 
Germania +e St. Paul..... 30,000 
Ger.-Am. 11,750 Sprgfld. .... 50,000 
State of Pa. 58,000 Stuyvesant .. 7,500 


Ms oss 
- er 
Nat.-Ben F.. 38, 000 West’n Assu. 20, 000 


Frederick A. Brown 
Insurance Law 
10 So. La Salle St. Chicago 


Ins. Undrs... 80,000 aoe. E 











COMMITTEES REPORTED 


NATIONAL BOARD’S SUMMARY 





Various Working Forces Tell What 
Was Accomplished Since the Last 
Annual Meeting 





At the annual meeting of the Na- 
tional Board this week the fire preven- 
tion committee stated it issued last 
year twenty-three complete reports on 
cities and ten specials, also bulletins on 
thirty-three cities. It held conferences 
on waterworks, fire departments and 
fire prevention and made acceptance 
tests of forty-six engines in twenty-five 
cities. It collected data on fire patrols 
in large cities. 

The committee on laws held ten regu- 
lar meetings. It followed legislation in 
forty-one states and two sessions of 
Congress. It examined 2,600 bills, of 
which 143 related to taxation and fees, 
and sixty-five to rate supervision. It 
issued the first edition of its taxation 
manual and proposes keeping it up to 
date by supplying new pages to meet 
changes in state laws. 

Committee on Incendiarism 


The committee on incendiarism and ar- 
son reported it had given its attention to 
suspicious fires and hasty payment of 
losses thereon. A circular was issued 
March 1 requesting cooperation in estab- 
lishing the practice of refusing to pay 


losses of suspicious origin until the ma- | 


turity of the claim and refusing sanction 
of settlements on a cash basis in such 
cases. One hundred and fifty companies 
were addressed and all except four signi- 
fied their willingness to adopt this princi- 
ple and cooperate. 

The committee on finance presented a 
summary of receipts and disbursements 
of various accounts and suggested ap- 
propriations to a total of $164,000. It 
recommends an assessment of one-six- 
teenth of 1 percent, the same as last 
year, on estimated net fire premium re- 
ceipts of Board companies of $260,000,000. 

The actuarial bureau committee reported 
a marked improvement over last year in 
cooperation on the part of companies in 
ecllecting and collating loss statistics. 
It received 750,000 loss reports in 1916 
and 250,500 reports of paid losses be- 
tween Jan. 1 and May 1, 1917. The pres- 
ent method of reporting is satisfactory. 
The reduction in number of classes as 
contained in the original classification list 
is desirable. 


Construction of Buildings 


The committee on construction of build- 
ings has been in communication with 
sixty-four cities which will revise their 
building ordinances. It made an analysis 
of eighteen city building ordinances and 
distributed about 16,000 publications. 

The committee on lighting, heating and 
engineering standards suggests the as- 
signment of an engineer to further the 
adoption of ordinances regulating storage 
and handling of explosives and _ inflam- 
mable liquids and other Board ordinances 
bearing on the hazard to light and prop- 
erty. 


Royal Arcanum Plan 


Boston, Mass., May 22—The Royal Ar- 
canum, in annual session here, adopted 
a measure whereby the order will pay all 
death claims of members now in the mili- 
tary or naval service of the United States 
or Canada, but will levy a special war 
tax of 5 cents on each $500 carried by 
members after the first $100,000 of war 
claims has been paid. 


Promulgates Recent Rules 


At the first meeting of the joint confer- 
ence committee of the Western Union and 
Western Insurance Bureau since the two 
organizations held their recent meetings 
all of the new legislation << by both 
was ordered promulgated. J. H. Carr con- 
tinues as chairman. 


Frank Kerl, an assistant examiner in the 
western department of the Niagara Fire, 
died suddenly Monday evening. He went 
home with a headache Monday afternoon 
and passed away before morning. 





The Reisch Indemnity Company 





(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 
Chicago Office, 1560-1564 Insurance Exchange 


Dram-Shop Indemnity 


Ie 





CHARTERED A. D. 1794 





308-310 WALNUT ST., PHILADELPHIA, PA. 


NOW PREPARED TO WRITE 


EXPLOSION, BOMBARDMENT AND 
FULL WAR COVERAGE INSURANCE 


Agents wanted where not represented. 














PTI EO 


NORD-DEUTSCHE 


INSURANCE COMPANY 


123 William Street UNITED STATES BRANCH 


STULEELELEEROUEAUEUCRECUTEEEOUEE 





New York J. H. Lenehan, Manager 
roUUUELEQUQUUADUGUUEGUUUQCUQEEERUGRTEEGEDEEREREER EEE UREEEE EER REECE EEE ECEEEEE EERE ERE E EEE E TEER EERE EEE 
tye o 64th ANNUAL STATEMENT 

9 Capital - = = = © «= - $ 500,000.00 
Assets (to protect policy holders) - - 5,036,003.01 
Swawance Company Net Surplus to policy holders - - 2,739,141.06 
of ‘WatertownN.¥: Net surplus to stockholders - - - 1,989,141.06 

STUART MORGAN, State Agent, Michigan, East Lansing 

CASHMAN & EVAN S, Gen’l Agents, Colorado, Denver 


N. T. JULIAN, State Agent, Ohio and West Va., Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H. F. WATERMAN, State Agent Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 
C. A. PALMER, President Cc. 0. DAVIS, Vice-Pres. 


5 RUS, ‘V.-Pres. & M Underwriter F. H. ALDRICH, Counsel, 
—— ai sai : L. K. HENNES, Treasurer 


THE INTER- ‘STATE FIRE INSURANCE CO. 


TROIT, MICHIGAN (Organized 1913) 


Capital fully pert $250,000.00 ‘haute $542,142.29 


Surplus to policy holders $350,000.63 
406-412 DIME BANK BUILDING 


NATIONAL INSPECTION CO. 
INVALUABLE ON SPECIAL HAZARDS 


J. G. HUBBELL, Mgr. 108 SO. LA SALLE ST., CHICAGO 
INSURANCE COMPANY, Ltd. 
THE YORKSHIR of York, England 
Established 1824 
The “Yorkshire” is the Oldest and Strongest of the English Fire Companies 
Not Heretofore Represented in the United States 


U. S. BRANCH 
FRANK & DU we United States Managers ERNEST B. BOYD, Underwriting Manager 
HARR WANVIG, Branch Secretary FRANK B. MARTIN, Supt. of Agencies 


No. 80 MAIDEN LANE, NEW YORK 
New York Life Insurance and Trust Co., U. S. Trustee, No. 52 Wall Street, New York 





W.A. ELDRIDGE, — 
H. R. VERNOR, Asst. Secy 



















DEPARTMENTS 
METR‘' DNs esavancaae bese S. Brown & Co., Managers EOC CE ECT TE DC New York, N. Y. 
CAROLINA-VIRGINIA. er e ao dg . Bush, Manager. ..:........ .Greensboro, N, C. 
Ley —- . Turner & Patil, Managers Atlanta, Ga. 
aaeaues ‘ ro . Ross, Manager. ........0+ New Orleans, La. 
PAC IM oar GOAST......6<c<0 pee Cc. Johnston, one n Francisco, Ca 


J. K. rlamilton and McClure Kelly, Assistant Mineame 











COMMERCIAL NATIONAL 
FIRE INSURANCE Co. 


OF CHICAGO, ILL. 
10 SOUTH LASALLE ST. 


Specializing in High Grade Surplus Lines 
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OHIO AND WEST VIRGINIA 


DIFFICULTIES ENCOUNTERED 
Application of the Schedules Bring Out 
Some Inconsistencies as Illus- 
trated in Cincinnati 








The difficulties of rating by schedule 
under an antidiscriminatory statute are 
recognized by every one. Three con- 
crete instances in Cincinnati showing 
this were recently pointed out by an 
inspector. First, the “Over-the-Rhine” 
district, with which all field men are 
familiar: In this district there are hun- 
dreds of combination store and resi- 
dence buildings. Originally they were 
dwellings, but as the demands of busi- 
ness increased the ground floors were 
changed into stores, the residences re- 
maining overhead. They are uniformly 
occupied by a thrifty, careful class of 
citizens, 
charged the business has always been 
profitable. Suppose these are rated up 
with similar risks, say in Cleveland: the 
business will naturally leave the stock 
companies and go into the three. or 
four strong local mutuals which are 
seeking it. There is nothing in the 
schedule providing for the great varia- 
tion in actual hazard which exists be- 
tween this class of risks and similar 
risks in other parts of the state. 

Then come down to the “Bottoms dis- 
trict,” below Third street. Here is a large 
congested district in which the values and 
rents have constantly been going down, 
until they have reached rock bottom. As 
an illustration, not long ago a certain con- 
cern sold its lease on a building in the 
“Bottoms” which was needed for city pur- 
poses for approximately $15,000 and turned 
around and bought outright a six-story 
building, in very fair condition, including 
ground, for about the same amount. The 
fire insurance policy contains an agree- 
ment to rebuild with the same kind of ma- 
terial, etc. To rebuild this building would 
take over $30,000 worth of material. There 
is no moral hazard in this particular case, 
but there is bound to be a certain degree 
of moral hazard, taking the “Bottoms” 
district as a whole. There is nothing in 
the schedule which provides for increas- 
ing the rates on this business to what it 
should pay, and there is nothing in the 
schedule permitting a reduction of the 
German business in the “Over-the-Rhine” 
district to what it should pay. 

Take a third case. A certain large con- 
cern in Cincinnati has been rated higher 
than the schedule because of the peculiar 
physical characteristics of the plant, its 
inaccessibility to the fire hydrant, etc., 
which, however is nearby. In case of a 
fire, it would be almost impossible to 
handle it as advantageously as other risks 
in other parts of the state which are rated 
the same. Here one sees three different 
kinds of hazards which are difficult to 
handle under a schedule based upon a uni- 
form state antidiscriminatory statute. If 
the desirable German business over the 
Rhine in Cincinnati is to pay the same 
rate as the average combination store and 
residence risks of Cleveland and other 
cities, obviously an injustice will be done. 
The local mutuals in Cincinnati which do 
not have to do business in Cleveland may 
file schedules on store and dwelling risks 
which companies which have to supply the 
same rate all over the state simply cannot 
afford to file. 


Ohio Prevention Committee 


President W. T. Eaton, of the Ohio State 
Fire Prevention Association, has named 
the following members of the executive 
committee: J. E. Lyons, Columbus, chair- 
man; H. E. Boning, C. E. Monroe, W. G. 
Shannon, H. L. Meek, E. A. Fleckner, 
Aaron W. Jones, J. M. Norris and C. T. 
Deatrick. 


Changes Its Office 


Neare, Gibbs & Lent of Cincinnati will 
move their offices from the Union Trust 
building to the fourth floor of the Citi- 
zens National Bank building, 211 East 
Fourth street. This will give the agency 
larger quarters. It will have one of the 
finest suites of offices in the city. 


Steiner Agency Sold 
The Daniel W. Steiner agency at Youngs- 


town, O., successor to L. P. Hoffmeister, 
has been sold to John A. Fithian, an at- 


and at whatever rate has been | 








The Spirit of the 


FIRE AND 


Minneapolis war‘ine 


Soon see that the company has a definite policy. 


Its underwriters are experienced men who have 
been tested and tried. 





Organization 
Agents representing The 


Insurance Company 


MINNEAPOLIS, MINNESOTA 
It does not vacillate. It carries no interrogation 
point after its name. 
where to find it at all times, meeting every issue 


in 


Its agents know just 


a business-like way. 











JOHN W. ZUBER 
President 


THE 


CASH CAPITAL, $350,000.00 


Economic Management 





“OHIO'S OWN FIRE COMPANY” _ 


_ SERVICE—“BEST IN OHIO” 








WILLIAM LEITH 
Underwriting Manager 


American National Fire Insurance Co. 


COLUMBUS, OHIO 
AGENTS WANTED WHERE NOT REPRESENTED 


Broad and Conservative Underwriting 


JOHN A. DODD 
Secretary 











) 
torney, who has had an agency at Youngs- | 
town since 1904. | 
| 
| 


Ohio Agency Appointments 
Indemnity Mut. Mar.—J. L. 
Cleveland. | 

North Amer.—E. B. Sproul, Waynesfield. \ 

New Hamp.—Cleo G. Long, W. C. Long, | Cash Capital $200,900 
Convoy. | Cas! fapié: 

Northern, Eng.—Arno!d & Rucker, Peebles. pital $200, 

Phoenix, Ct.—J. W. Fasolt, Columbus; R. J. || 
Stern, Wellsville. 

Richmond of N. Y.—A. P. Hicks, Barnesville. | 

Security, Ct.—Arnold & Rucker, Peebles. 

Stuyvesant—Weller & Spitzer, Akron. 

Sun—O. E. Russell, Middleport. | 

Teutonia—S. D. Hime, Hamilton; C. W. Mil- | 
ler, G. Hayden, The Hayden Ins, Agency, New- | 
ark; B. C. Coleman, Dayton. 

Westchester—C. Grubb, Toledo. 

Yorkshire—A. Koykka, Ashtabula. 


Evans & Co., | 


| 714 Hippodrome Bldg. 


GERMAN FIRE 


INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


Net Surplus $159,096.82 


WM. F. STIFEL, President 
F. RIESTER, Secretary 
OSCAR E. STRAUCH, Asst. Secy. 


E. A. KEELER 


Cieveland, Ohio 


Special Agent for Ohio, Indiana and Penna. 





Ang donian—M. E. Blackburn & Co., Martins 

rry. 

City of N. Y.—C. W. Miller, G. Hayden, 
Newark. 

Commerce, N. Y.-H. W. Elsass, Massillon; 
C. A. Ehrnman, Toledo. 

Fire Assn.—F. Greer, Ottawa. 

og & Rut.—H. C. Lynch, M. Willis, Cleve- | 
land; A. Winter, Cincinnati. 

eg Albert Rees Davis Co., 
Cleveland. 

Phenix, France—W. C. Miller, Newark. 

Royal—G. M. Forward, Cleveland. 

Royal Exch.—H. M. Farnsworth, Cleveland. 

Alliance, Pa.—F. eR Blain, Cincinnati. 

Caledonian, Scot.—W. S. Hunt, Steubenville. 

Fire Assn.—H. Franklin, Newark. | 

Girard—The Farrow-Sage Co., G. G. Farrow, " 
G. A. Farrow, V. H. Sage, Shelby. i aie ss 

N. Amer.—J. Miller, Cleveland; C. T. Pack- 
ard, B. L. Agler, Youngstown. 

United Firemen’s, Pa.—The Hopkinson-Bur- - = = + = 
ridge Co., ay : 

Aetna—W. C. Ruthenberg and S. A. E. Ly- a 
man, Cleveland; A. M. Beck, Green pads 


Amer.—The 


INCORPORATED 1849 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 


DEC. 31, 1916 


$300,000.00 
415,498.55 
728,234.87 
6,464,905.01 


Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 


Security Ins. Co. 
Organized 1864 


Organized 1881 


COMBINED STATEMENT 

$250,000.00 
895,201.24 
606,086.66 


Capital - - - 
Assets - = - 
Surplus to Pelicy Holders 


ROTHIER, Prest. ADAM BENUS, Secy. 
-C. BARTON, Asst.Secy. R.B. HEATON, State Agt. 


GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 
ORGANIZED 1859 
Statement, January 1, 1917 
Cash Capital, - 


sets, - - 
Set Gemaoe - 


F.A. 
F.C 





Net Sur, 
Surplus i “Policy Holders, 


HEAD OFFICE 





Cor. William and Cedar Streets 





5. £. Hamburger, Celina. 

Bankers, Ia.—H. P. Hartzell, Greenville; A. 
L. Staley, Dayton; E. W. Meeker, Middletown; 
F. B. Harne, Youngstown. 

Mutual, N. Y.—F. G. Tullidge, Cincinnati. 

National, Tenn.—W. T. Milburn, Springfield. 

The National Trades Fire of Chicago COMPANY 
has appointed the Barry Brothers Com- 
pany its agents at Cleveland. 





1898 


Nineteen Years of Service 1917 


W. R. BROCK, President 


INCORPORATED 1851 


se eeeeees 


WESTERN ASSURANCE 


OF TORONTO, CANADA 


Fire, Tornado, Ocean ae and Inland Marine Insurance 


Assets January 1,1917, in U.S. . 
Surplus in the United States i 
Total losses paid in United States from 1874 to ‘1916, inclusive, $41,657,814. 31 


oe eeeeeeee$3,329,177.74 
-see. 1,478,531.90 


Ore eee eee eeeereer errr ee 


W. B. MEIKLE, Vice-President and General Manager 





Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt 
adjustments and satisfactory pay- 
ments of all honest losses. 


Admitted in the States of Minne- 
sota, North Dakota, and South Da- 
kota and accepts business on_good 
risks direct in any Statein the Union. 


F. L. TESCA CHAS. L. THURBER 
President Secretary 





The Best Field in the Insurance Business 
Today is Live Stock Insurance 
Wewant good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 
THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


Home Office: 


- Shelbyville, Illinois 
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MEET IN LAPORTE 





Indiana Field Men Arrange for Their 
Annual Gathering With No Enter- 
tainment Features 





The semi-annual meeting of the In- 
diana Association of Fire Underwriters 
and the Indiana Field Club will take 
place at Laporte, Ind. June 19. The 
field men decided to hold their meet- 
ing in the state, in the interest of econ- 
omy and it will not take them out of 
the field. There will be no entertain- 
ment features of any kind. David H. 
McGill, one of the important local 
agents of Laporte, is mayor of the city 
and he earnestly ‘and insistently urged 
the field men to hold their meeting 
there. 


PROTEST AGAINST TAX BILL 





Insurance Men of Illinois Are Strongly 
Opposed to the 2 Percent 
Measure 





Field men and local agents are con- 
siderably stirred up over house bill 959 
in the Illinois legislature that imposes 
a 2 percent tax on gross premiums of 
all classes of companies. Deducted 
from the gross are return premiums, 
amounts paid for reinsurance and re- 
funds to policyholders. This is an in- 
opportune time for a great state like 
Illinois to attempt to lay additional 
burdens on a line of business that is 
greatly overtaxed. The federal gov- 
ernment needs the sinews of war. It 
is reaching out in every direction for 
income to meet the great obligations it 
has assumed. Insurance companies are 
called on to pay large amounts. 

Illinois shows an unpatriotic spirit 
in attempting to foist on insurance this 
taxation. It should be fought to the 
last ditch by every insurance man in 
the state. It is particularly insidious 
in its nature, because of the fact that 
in order to popularize the bill, the first 
$1,000,000 raised from the insurance 
companies is to be appropriated for the 
University of Illinois and the second 
for public school purposes. 


Eventually the extra cost must be 
shifted on the policyholders. Insurance 
companies cannot stand any additional 
strain. The state of Illinois, therefore, is 
attempting to extract more from the pre- 
mium payers who are already paying the 
high cost of living. While fire insurance 
companies these days are doing their ut- 
most to assist the National Council of 
Defense and its representatives are giving 
freely of their time to the work of con- 
serving food supplies and vital resources, 
the legislature of Illinois takes a whack at 
the companies by attempting to mulct 
them of hundreds of thousands of dollars 
that should be raised if necessary by gen- 
eral taxation. The entire insurance frater- 
nity should stand as a united body, should 
urge policyholders to take an interest in 
this cause and protest to the legislators, in 
no uncertain terms. 

The fact that President E. J. James of 
the University of Illinois has written a 
circular letter to thousands of people in 
the state asking them to write to their 
legislators in behalf of this bill makes it 
very difficult to convince people of its un- 
desirability. Without knowing much about 
it many people are apt to act immediately 
on President James’ suggestion and saddle 
ultimately an extra insurance expense on 
themselves. 





Discuss Food Conservation 


_The Chicago subcommittee of the Na- 
tional Board of Fire Underwriters met 
With the Fire Prevention Club of Indiana 
and Tire Marshal H. H. Friedley at the 
State house, Indianapolis, this (Thursday) 
morning to discuss the conservation of 
food resources in mills and elevators by 
taking proper precaution for its protec- 
tion against fire. 





Opposition to Supersane Fourth 


_Fire Marshal H. H. Friedley is having a 
time with fireworks dealers over his ef- 
forts to suppress the use of all fireworks, 
toy balloons, ete, on “the Fourth.” He 
expects large response to his letters to 
Mayors of cities and towns of the state 
asking their cooperation and enclosing a 


of success on Mayor Bell not to put the 
absolute ban on until next year, as all 
stocks were bought months ago. They tell 
the mayor that the dangerous devices 
have been removed from the list of fire- 
works and that the number of fires caused 
by them now is negligible. They say the 
firemen in Indianapolis have a compara- 
tively quite day on the Fourth now. 


FRAZIER ELECTED PRESIDENT 








Heads Newly Organized Conservation 
Association of Wisconsin—Sage 
Establishes First State Body 





Wisconsin is the first state to enter 
the field of public endeavor through its 
fire -insurance representatives. At a 
meeting in Milwaukee Monday, called 
by Chairman W. H. Sage, of the con- 
servation committee of the National 
Board, there was organized the Conser- 
vation Association of the State of Wis- 
consin, membership comprising all field 
men of stock and mutual fire compa- 
nies doing business in the state. 
fficers were elected as_ follows: 
Chairman, E. G. Frazier, Springfield 
Fire & Marine; vice-chairman, F. 
Gordon, Michigan Commercial; secre- 
tary, R. T. Gravenstine, State of Penn- 
sylvania. The newly elected officers, 
with the following constitute the exec- 
utive committee: R. H. Wieben, Ger- 
man Underwriters; A. D. Yeaton, New 


Hampshire; W. B. Calhoun, North 
America; W. E. Atwater, Commercial 
Union. 


The purpose of the new organization 
is to inspect and conserve the food 
supplies. In carrying out its predeter- 
mined work it will cooperate with the 
state council of defense, the state in- 
dustrial commission, and the state fire 
marshal. 

The plan of the organization is to 
divide the state into twentysix districts, 
each district to be in charge of,a desig- 
nated committee. The first inspections 
will be completed by June 15. Rein- 
spections will be made as long as the 
war lasts. 

' Recommendations made by the in- 
spectors will be followed up by the 
state fire marshal. A copy of the rec- 
ommendations will be sent to each of 
the following: The conservation asso- 
ciation, the fire marshal, James F. 
Joseph, who is to be in charge of the 
work of the conservation committee of 
the National Board. 

Clem E. Wheeler, manager of the 
Wisconsin Inspection Bureau, has of- 
fered the services of his inspectors, and 
their part of the work will be to in- 
spect the various flour mills and eleva- 
tors. 

Beside W. H. Sage, the following rep- 
resented the National Board at the 
meeting: A. G. Dugan, manager of 
the Hartford; J. C. Harding, assistant 
manager of the Springfield; C. R. 
Street, manager of the Fidelity-Phenix; 
Benjamin Auerbach, Herrick & Auer- 
bach, and James F. Joseph, who will 
have charge of the Chicago office of 
the conservation committee. 





Elevators in Danger 


A Superior, Wis., report says that sev- 
eral million dollars of insurance on ele- 
vators, docks, bridges, ete., at the head 
of the lakes will be cancelled as soon as 
members of the provisional battalion now 
on guard are summoned to mobilization 
points, unless some arrangements are made 
for* adequately guarding the _ property. 
Local insurance agents have been warned 
that the cancellation of all such policies 





MELVIN BARCLAY 
Managing Underwriter 


Buckeye National Fire 


Insurance Co. 
Capital $100,000 (9+) Net Surplus $46, 135.00 


Writing Business Through Ohio Agents 
ECONOMIC MANA\ T 


H. M. BARFIELD H. S. BASSETT 
President Secretary 
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MAKING SPLENDID PROGRESS 





OHIO AGENTS WANTED! 














F. R. Ormsby, Pres. G.F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy. 


Industrial Fire Insurance Co. 


AKRON, OHIO 
Capital $300,000 Net Surplus $108,562 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 
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Richland Mutual Insurance Company 
MANSFIELD, OHIO. : 
Incorporated 1850 

- = = - = = $2,486,445.48 
BUSINESS CONFINED TO OHIO 











TOTAL ASSETS, 


A. C. CUMMINS, President R. SMITH, Secretary 


The Central Manufacturers’ Mutual Insurance Company 
VAN WERT, OHIO ORGANIZED 1876 
Cash Assets, over $900,000 : Net Cash Surplus, over $500,000 

H. V. OLNEY, President Cc. A. L. PURMORT, Secretary 


THE MERCHANTS’ AND MANUFACTURERS’ MUTUAL 
INSURANCE COMPANY 














Organized 1876 Mansfield, Ohio 

Insurance in force over $4,000,000 Net cash surplus over $60,000 

Writing a general classification Auto fire floater department 
Annual dividends to policyholders 


S N. FORD, President G. W. DeYARMON, Secretary 





‘Nebraska National Insurance Company 


Insures City and Farm Property against loss by Fire, Lightning, Tornado, Cyclone, 
Windstorms; Hail insurance on growing crops, Threshing Machinery and Automobiles. 
Incorporated January 4, 1899 Eighteenth Year 
$501,465.91 paid Policy-holders for losses since organization. 

Authorized cash capital or guarantee surplus fund $500.000.00 
HOME OFFICE, FOURTH FLOOR FIRST NATIONAL BANK BUILDING. LINCOLN. NEB. 
Agents wanted in open territory Phone B4881 Operates in Nebraska only 








eu Forney, Pres. J. M. Cook, Sec’ye 
Incorporated, 1873 


Mansfield Mutual 


Fire Insurance Company 
} OF MANSFIELD, OHIO 


Dayton Mutual Fire 


Insurance Co., "6..." 


B. C. COLEMAN, Secy. 


Conservative and Careful 
Managemeut 


| Insurance - 
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$6,519,788 
385,313 








An Agency Company 








The Wabash Fire 


Insurance Company 


commenced business Jan. 1, 1915, 
and closes the year with one hun- 
dred agents in Indiana. We want 
one hundred more good agents in 
Indiana. Help us keep as much as 
possibleof Indiana’s$7,000,000.00 


fire insurance premiums at home. 





model ordinance. The merchants of In- 


dianapolis are working with some chance 








KEYSTONE UNDERWRITERS 


DEPARTMENT OF 


The German Fire Insurance Co. 
The Western Insurance Co. 


The German American Insurance Co. 


The Union Insurance Co. 
All of Pittsburgh, Pa. 


Combined Capital - - - $900,000 Combined Net Surplus - - - - 
Combined Assets - - - 3,042,656 


HENRY WACHTER, Manager 


ROBERT L. MOUK 
State Agent 


$733,076 
Combined Surplus to Policyholders - 1,633,076 


- 218 Fourth Ave., PITTSBURGH, PA. 
FISH & SCHULKAMP 


General Agents for Wisconsin 


(Reliable Agents Wanted 
in Pennsylvania, Ohio, 











Dayton, Ohio 


Illinois and Wisconsin) Madison, Wisconsin 
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would be ordered if the guards are with- 
drawn. The loss would be greatest on 
grain and warehouse property. 

Companies whose property is now being 
guarded by the militiamen do not feel 
called upon to supply the entire quota of 
guards for their own property. Under the 
home guard system the members do about 
six hours guard duty out of every two 
days, and in this way are able to carry 
on their regular business in addition to 
serving the government. 


MILWAUKEE FIRE PREVENTION 


Authorities Moving Slowly in Fixing 
Rate of Water Charges on 
Suburban Property 


The Milwaukee common council has 
postponed until June 13 final action on 
the so-called Grede ordinance, which 
would compel outlying districts and 
suburbs to pay a fixed rate for city 
water supplies for fire protection, so 
that the municipal authorities in the 
districts affected may have time to 
show cause why the measure should 
not be passed. 

Hearings were held May 17 and 18 by 
the council committee on public wel- 
fare, and all suburbs were represented 
by counsel. It was intimated that the 
suburbs were willing to pay a fair rate 
for fire protection, but if the rate were 
considered too high they would estab- 
lish their own fire departments. The 
council committee is proceeding care- 
fully in the matter to escape the risk 
of lawsuits. 


Illinois Bill Passes House 


The bill in the Illinois legislature 
limiting the amount any fire company 
may write on any one risk in Illinois to 
10 per cent of its paid-up capital and 
surplus over and above reinsured lia- 
bility has passed the lower house. The 
bill provides further that no company 
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6 SED ETS 54 2 100.428 41 i 
TOTAL LIABILITIES $3.369,444.13 
POLICY HOLDERS SURPLUS $3.600,428.41 














WESTERN SPECIAL AGENTS —M. S. 
Moore, W. R. Drake, Terre Haute, Ind.; Mo S. 
Chase, Bloomington, Ill.; George K. "March, 
a aH ee ” Gosnell, Minneapolis, 

Minn.; s. J. Horton, Kansas City, M 
White, Denver, Colo.; A. W. Jones, Columbus, 
Ohio; A. D. Yeaton, 217 West Water street, 
Milwaukee; R. W. Miller, Webster City, Iowa. 





shall reinsure more than one-half of 
the total liability assumed by it on any 
one risk, but does not apply to mutuals 
or reciprocal insurance concerns. 

A fight will now be made in the sen- 
ate. The bill gained much favor among 
the smaller medium sized companies 
and it had the backing of many local 
agents. 


Public Schools Go to Companies 


The board of education of Green Bay, 
Wis., has increased the amount of insur- 
ance on public school property from $186,- 
330 last year to $245,000, or $58,760 addi- 
tional, as the result of the discovery, fol- 
lowing a public school fire early in 1917, 
that the amount of protection was too far 
below the value. For the ensuing year a 
valuation of 50 percent has been taken as 
the basis, with the exception of the West 
High school, which is considered prac- 
tically fireproof and insured at about 33% 
percent. The risks have been lumped and 
the insurance placed pro rata among Green 
Bay agents. 


Bureau Watching Grain Properties 


The Wisconsin inspection bureau, 
through Clem E. Wheeler, manager, has 
issued to subscribing companies a circular 
referring to its report of April 28, outlin- 
ing conditions in and about the flour mills 
and elevators of Wisconsin, and announc- 
ing that two of the bureau’s inspectors 
have been devoting much time to the grain 
warehouse, mill and other bay front prop- 
erties at Superior, Wis., the head-of-the- 
lakes, with the result that the various 
interests owning and operating these prop- 
erties are cooperating with the bureau in 
a move to develop compliance with the 
recommendations set forth in the report. 

Manager Wheeler, in the new circular, 
invites requests for specific information 
pertinent to properties at Superior. In 
connection with the situation at ge ig 
Mr. Wheeler says it doubtless will be of 
special interest to know that quite a num- 
ber of flour mills and grain elevators have, 
completed the installation of exterior illu- 
minating systems covering adjacent prem- 
ises to safeguard the properties against 
unseen approach. 


Michigan Forests Burning 


Forest fires last week caused heavy 
losses to timber and resulted in the de- 
struction of a number of buildings. 
Twenty-five cottages near Saginaw were 
totally destroyed, and farmers in the vi- 
cinity of Twin Lake saved 100 summer 
cottages from burning only by hard fight- 
ing. Several farm buildings were reported 
burned. The situation became so serious 
that the chief fire warden was sent to the 
fire district to investigate. 


Wisconsin Annual Meeting 


The annual meeting of the Wisconsin 
Association of Insurance Agents will be 
held in Milwaukee, June 27-28. Inasmuch 
as new insurance laws went into effect 
in Wisconsin this year, the meeting will 
be of interest, especially as local boards 
are no longer authorized to make rates. 
Undoubtedly there will be a good attend- 
ance at this meeting by agents from all 
over the state. 


Rains Drown Forest Fires 


Forest fires which have been raging 
in the slashings of northern Wisconsin 
for a week past were completely extin- 
guished by a heavy downpour of rain 
Saturday morning. Millions of dollars 
have been saved timber owners by the 
opportune rainfall, which has been anx- 
iously awaited since the excessive dryness 
of vegetation became manifest. 


Goes to New Quarters 


The Mack & Johnston agency at South 
Bend has moved into new offices in the 
Union Trust building. This office com- 
pares favorably with the best in the state. 
Its business has practically doubled since 
1913. This agency has its men organized 
into an association and holds regular bi- 
monthly meetings. The first Saturday in 
September is the date set aside for the 
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annual picnic, probably . be held at Lake 
Front Park, Hammond, Ind. 


PARK CHOSEN Ré RATING CHIEF 


Manager of Branch Inspection Bureau 
Selected by Wisconsin Depart- 
ment for New Post 


C. M. Park, Madison, Wis.. for two 
and one-half years manager of the 
Madison branch of the Wisconsin in- 
spection bureau, has been appointed 
chief rater of the insurance department 
by Commissioner Michael J. Cleary, and 
will assume his new duties at once. It 
is stated that Mr. Park’s duties are to 
be confined largely to certain work in- 
cident to the requirements of the new 
Wisconsin antidiscrimintion rating law, 
part of which went into effect on 
April 9 and the remainder of which 
will be effective ninety -days later, or 
July 9. Mr. Park has had many years 
of experience in rating work and is con- 
sidered unusually well fitted for his new 
duties. His successor has not yet been 
appointed. 


Illinois Notes 


Harry Meacher and P. J. Krenwinkle of 
Sterling, Ill., opened an insurance agency 
in that city. 

The Merchants National Fire of Chi- 
cago has given an agency to Sidney H. 
Block, Waukegan, II. 

A. R. Marks, special agent of the North 
River and the United States in Illinois, 
will move on the first of the month from 
Rockford to Peoria and will make his 
headquarters at 833 Jefferson building in 
the latter city. 


Indiana Notes 


F. M. Boone Agency has moved into 
nll offices at 124 S. Main St., South 
end. 


The National Trades Fire of Chicago 
has appointed John McGinety its 
agent at Indianapolis. 

A. Goeller has been appointed manager 
of the insurance department of the North 
Side Trust & Savings Company at Misha- 
waka, Ind., succeeding F. K. Mills. 

Miss Bertha M. Dale has purchased a 
half interest in an insurance agency at 
Hartford City, Ind., owned by Mrs. Mar- 
garet E. Rhoades, widow of J. H. Rhoades, 
who founded it. The firm name will be 
Rhoades & Dale. 


The South Bend firm of Harris & Shroff 
has dissolved partnership, and L. G. Har- 
ris is continuing business with offices at 
301 Farmers Trust building, South Bend, 
Ind., under the name of the L. G. Harris 
Insurance Agency. 


Wisconsin Notes 


Peter J. Railton, who has been connected 
with the John Barton Agency at Superior, 
Wis., for many years, died last week. 


The Racine, Wis., fire loss in 1916 was 
$29,523 and total insurance carried therecn 
$1,757,132, according to the 1916 annual 
report of the fire marshal. 


The Antigo, Wis., fire department has 
added one of the late Seagrave combined 
hose, chemical and ladder trucks to its 
equipment. 

E. N. Oistad, who has been in the em- 
ploy of the Liquid Carbonic Company of 
Chicago for the past few years, has re- 
signed and purchased an interest in the 
insurance and real estate business of his 
— L. N. Clausen, at Washburn, 

vis. 


City officials of Port Huron, Mich., have 
been notified by the Michigan Inspection 
Bureau that unless certain changes are 
made in the water main system, pumping 
plant and fire department the city will be 
placed in the three and a half class rating. 
At present Port Huron is in third class. 


The Continental, Fidelity-Phenix ‘and 
American Eagle have subscribed $1,020,000 
of the government liberty loan bonds. 
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IS AN AGENT OF THE OHIO 
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EVERY VETERAN AGENT 
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QUICKLY LEARNS. 
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Tornado 
Sprinkler Leakage 
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86 Michigan Street, Milwaukee 


Globe & Rutgers Fire Insurance Co. 


Michigan and Wisconsin 
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IN MISSOURI VALLEY FIELD 


PLEASED WITH REED’S SPEECH 











Attorney-General of Nebraska Is Op- 
posed to Discrimination in Fire 
Insurance Operations 





Attorney-General Willis E. Reed of 
Nebraska, at the recent annual meeting 
of the Nebraska Association of Insur- 
ance Agents made some comments that 
were very favorable to anti-discrimina- 
tion laws and his remarks struck a 





Only Live Stock Insurance Company to Write a Blanket Policy 





JERE M. KEENEY, 


Chairman Organization 





If you want a desirable connection, get in communication at once. 
The Farmers’ own Company. Easy to sell. Easy to settle. 


NOW IN ORGANIZATION 


—Home Office— 
DANVILLE, ILLINOIS 


FARMERS & BREEDERS LIVE STOCK INSURANCE COMPANY 


Incorporated under I]linois Insurance Laws 


OWNED AND MANAGED BY INSURANCE MEN, FARMERS, BREEDERS AND VETERINARIANS 


Great variety of Policies. Death from any cause on Horses, Mules and Cattle. 
We are out of the old beaten path. 


Authorized Capital and Surplus $200,000 


JOSEPH W. MEITZLER, 


Secretary-Treasurer 











popular chord. He said that the state 
insurance board of Nebraska has had 
less trouble with fire insurance than 
any other kind of indemnity. 

He is very much in favor of laws not 
only prohibiting insurance companies 
from discriminating as to individual 
risks, but as to locality. He believes 
that if the people thoroughly under- 
stood the situation they would demand 
an anti-discrimination law as the best 
for all concerned. Mr. Reed said that 
he has always held that what Nebraska 
needs is less legislation, more rigid 
economy and better enforcement of 
existing laws. He declared that too 
many freak laws are passed and the 
people are not cooperating with the 
officials in enforcing the statutes. He 
thinks that fire insurance rate-making 
is not such an intricate study and that 
the insurance companies should give 
more information as to how they make 
rates and how rates can be reduced. 





Iowa Blue Goose Undecided 


Most Loyal Gander C. R. Bogart of the 
Iowa Pond of the Blue Goose has called 
a special meeting for next Monday to de- 
cide whether or not the annual midsummer 
splash at Lake Okoboji in July will be 
called off on account of the war. Mr. 
Bogart will submit resolutions suggested 
by Most Loyal Grand Gander Carlisle that 
members of the organization look after 
the field work of any brothers of the 
order who may enlist in the army. 











Iowa Notes 


The Commercial National Fire of Chi- 
eago has been licensed in Iowa. 

Mrs. C. W. Walker, wife of a prominent 
local agent at McGregor, Iowa, died last 
week after a long illness. : 





Representatives of the insurance depart- 
ment of Missouri are on the trail of un- 
licensed agencies in Kansas City, of which 
there are reported to be more than one 
hundred. The annual license fee is $10. 





Wisconsin Agency Appointments 
aa Mfrs. Mut.—Adolph Pfund, Milwau- 
e 


e. 

Citizens, Mo.—A. A. Wawrzynick, Berlin; L. 
B. Miller, Racine. 

Cleveland Natl—S. S. Little, Menasha. 

Colonial Assur.—D. K. Courtenay and W. H. 
White, Milwaukee. 


Pleas- 
ant Prairie; F. D. Reynolds, Stevens Point; J. 
H. Trever, Antigo; J. A. Nelson, Bay City; G. 
H. Putnam, New London; J. B. Ragatz, Prairie 
du Sac; G. W. Brown, Woodman. 

Fire Assn.—S. L. Treff, Eagle River; J. A. 
Michaelson and F. I. Hughes, Ladysmith. 
neiremans—R. W. McCoy and A. F. 

ew Richmond; P. L. Otis and A. G. Krause, 
Bruce; Adolph Finkler, Henry Eckstein and C. 
F. Hibbard. 

Firemans—A. L. Jacobs, J. C. Thomson, C. C. 
Joys, A. W. Matter and M. A. Huntley, Mil- 
; W. J. Hickisch, La Crosse; Otto Jandl, 

Franklin—A, M. Benswanger, Milwaukee. 

General, France—J. F. Hruska, Edgerton. 

zerman, W. Va.—G. S. Roberts, Portage. 

] Globe & Rut.—Cora G. Beers and C. P. Beers, 
anesville; H. M. Howitt, Madison; J. H. Bruns 
and G. H. Gunther, Sheboygan; G. A. Strasen, 

Foster, Brandon; F. B. Jer- 
J. Sequim, Superior. 


Mayville; J 
tard and F, 
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KENTUCKY AND THE SOUTH 


ELIMINATE SERIOUS HAZARDS 











Kentucky Board Gives Protesting Poli- 
cyholders Pointers on How They 
Can Reduce Charges 





Representatives of the Kentucky 
board have ameliorated complaints of 
high rates by policyholders in Provi- 
dence, Ky., by eliminating various 
hazards. Removal of a gasoline light- 
ing system and a barrel of turpentine 
from a business block, resulting in a 
saving of premiums to the owner of 
about $100 a year. A dry goods store 
was induced to remove a gasoline light- 
ing plant. 

A barber shop proprietor also dis- 
carded a gasoline lighting system, and 
the moving picture show man threw out 
a gasoline popcorn machine and cor- 
rected his electric wiring, dollars be- 
ing saved in each case. 

The action of the insurance board 
will result in the elimination of hazards 
which increase rates and the installa- 
tion of preventive devices which will 
get credits. 





Kentucky Pond in a Quandary 


_ The Kentucky Pond of the Blue Goose is 
interested in the recommendation of Most 
Loyal Gander E. G. Carlisle that members 
offer their services to companies whose 
men enlist in the Federal service. It is 
likely that arrangements will be made to 
hold a business meeting of the organiza- 
tion in Louisville in the near future, per- 
haps during the state convention of the 
Kentucky local agents on June 8, at which 
this matter will be taken up. 

Calling off of the midsummer meeting 
of the Fire Underwriters Association of 
Kentucky has left the Blue Goose up in 
the air. The annual meeting and election 
of officers of the Kentucky pond would 
have been held in connection with the 
underwriters’ convention at Signal Moun- 
tain. 





Combination Coverage for Tobacco 


The Henry Clay, of Lexington, Ky., has 
announced a new form of combination 
policy on tobacco, covering against hail 
and fire. It includes hail losses while the 
tobacco is in the field and transfers the 
protection automatically to the tobacco 
after it is removed to the barns. It is 
estimated that the average rates on one 
acre of tobacco, which will be the unit, 
will cost about $4 per month average. The 


$3.60 for five months on $50, to $5.25 for 
one month to $6.75 for five months on $125 
per acre. 


PLAN OF SOUTHERN TILE MEN 








To Promote Fire Protection by Spread- 
ing Publicity on Use of Con- 
crete Barriers 





As a practical move in the direction 
of fire prevention, the Southern Hol- 
low Tile Association has just been 
organized by eight of the leading man- 
ufacturers south of the Ohio and east 
of the Mississippi rivers. James T. 
Howington of Louisville, who was 
elected president, has called the first 
regular monthly meeting of the execu- 
tive committee for June 7, to be fol- 
lowed the next day by the first monthly 
meeting of the association. 

The meetings will be held at Bir- 
mingham, Ala., the permanent head- 
quarters of the association, where the 
secretary, who it is expected will be 
A. D. Dabney of Louisville, will have 
his office. Eight of the sixteen manu- 
facturers enrolled in the organization 
represent a production of about 200,000 
tons annually. The purpose of the or- 
ganization is to encourage a wider use 
of hollow tile by a campaign of pub- 
licity and education. 








Kentucky Agents Meet in June 


The annual meeting of the Kentucky as- 
sociation of local agents, in Louisville, 





| 


| 
| 
| 
| 


rates range from $3.30 per one month to | June 8, will be an important one, with the 


new rules and central stamping office regu- 
lations in effect. The Louisville commit- 


| tee on arrangements for the convention is 


composed of E. S. Tachau, chairman, C. D. 


| Harris and A. G. Chapman. 





John Marshall, Jr., manager of the cen- 
tral department of the Fireman’s Fund, 
has written to field men that the company 
is in hearty sympathy with the national 
defense movement and expressing the 
wish that representatives of the company 
respond to the call in any measure they 


| can. 


Never kick a live wire when it’s down. 








Hotel Dyckman 
MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 







Appointments 
| combine dig- 
nity with a fa- 
miliar home- 
likeness rarely 
found in 
Metropolitan 
hotels. Two 
‘| splendid cafes 
for ladies and 
| gentlemen, al- 


, 108Club Gril 





Exclusively European Plan—$1.50 and upward 
Under the exclusive management of 


H. J. TREMAIN 




















Total Assets, $1,154,721 


C. T. JAPBRAY 3 .c56c66600% 
JOHN H. GRIFFIN............. 








NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
JANUARY Ist, 1917 


Capital, $400,000 


Net. Surplus, $229,915 
OFFICERS 


vevesciwiveavewadaues scadedwses was os President 
HisawendeaT: Vice-President and Manager 


Vice-Pres.dent 


Weide died vaueaseneeeadee: Vice-President 
..... Treasurer and Assistant Secretary 


Pe eEE OCC CPE CCE Assistant Secretary 











George W. La Brande 
Albert Berg 

A. O. Eberhart 

Dr. A. B. Kirk 











BOARD OF DIRECTORS: 
George T. Simpson 
C. L. Maguire 
Julius A. Schmahl 
Joseph I. Silbar 


Carl G. Schulz 
Louis F. Dow 
Louis B. Krook 


Great Northern Insurance Company 


Pioneer Bldg., St. Paul, Minn. 
Albert Berg, Pres. & Treas. 
George W. La Brande, Vice-Pres. and Managing Underwriter 


Jos. I. Silbar, Sec’y 


J.C. Fulton 
George Jarchow'! 
Dr. J. J. Ecklund 











CLIFFORD IRELAND, Pres. 


PEORIA, ILL. 


Western Live Stock Insurance Company © 


Dr. GAIUS W. HUBBARD, Sec’y & Gen’! Mer. 
Maine, Massachusetts, Connecticut Rhode Island Pennsylvania North Carolina South Carolina Ohio, Indiana, Illinois, Wisconsin, lowa, Kansas, Texas, Missouri, Tennessee 
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NORTHWESTERN STATES 


WILL TAKE IN NON-RESIDENTS 


St. Paul Exchange Votes to Admit Any 
Broker to Membership Holding 
State License 


By an amendment to the constitution, 
the insurance exchange of St. Paul will 
admit to nonresident membership any 
person, firm or corporation not residing 
in the territory under the jurisdiction 
of the exchange and holding a broker’s 
license in Minnesota. The amendment 
in nO way permits overhead writing in 
St. Paul by Minneapolis agencies. It is 
understood that a nonresident applying 
for membership must be a member in 
good standing of his local board. 


To Sell Liberty Bonds 


A special committee of Minnesota field 
men has been appointed to assist in selling 
the liberty war loan bonds. <A. R. Gress is 
chairman of the committee. As the field 
men go their rounds they will endeavor 
to sell these bonds to local agents and 
assured, 


Billings Firemen Inactive 


Secretary J. H. Branscomb of the board 
of fire underwriters of Butte, Mont., has 
lodged a stiff protest with the mayor of 
Billings, Mont., against a contemplated 
reduction in the force of firemen paid for 
by the town. The mayor, by way of 
comment, says that Billings has more 
firemen in proportion to population than 
any other town in Montana, and yet the 
fire underwriters complain that its fire 
loss is heavier than any other community 
of the same size in the state. The mayor 
who takes pride in two modern and 
thoroughly equipped fire stations, says he 
intends to investigate and find where the 
lack of efficiency belongs. 


Minnesota Notes 


Edward Lindstrum, formerly connected 
with the General Inspection Company, has 
gone with the Hedwall Agency in Minne- 
apolis. 

Vincent Lamm of the Twin City Fire 
has gone with the Hedwall-Sundberg 
Agency at Minneapolis, to take the place 
of Samuel A. Barclay, who has become 
connected with James S. Frelinghuysen’s 
office in New York. 

Clarence Alman has resigned as assisi- 
ant secretary of the Northwestern Agency 
Company at Minneapolis and has joined 
the United States marine corps. He 
started in the northwestern branch office 
of the Fidelity & Deposit in Minneapolis 
under Manager Dan Woods. 


The state department of hail insurance 
in North Dakota is popularizing its activ- 
ities by communicating its advantages to 
the 3,000 assessors in the state who act 
as its agents. The rate charged by the 
state is 30 cents’ per acre. 


A special agent was inspecting a clothes 
cleaning establishment, when the pro- 
prietor yelled at him: “Hey, there! Don’t 
smoke cigarettes near that gasolene tank. 
You may not be worth much, but gasolene 
is. 


SPECIAL AGENTS 


Send for Our Special Catalogue 


on 
Field Men’s Books, Blanks 
and Equipment 
135 Different Legal Blanks 
‘*The Famous Rough Notes Line’’ 


Orders by Wire Filled Same Day. 
Order by Form Number. 


THE NATIONAL UNDERWRITER CO. 


Cincinnati Chicago New York 














The Pioneer German Fire Insurance Company in America 





UNITED STATES $30,000,000 


Hamburg -BAremen 


Hire Insurance Company 


HAMBURG, GERMANY 
Organized in 1854 


Entered United States in 1858 





UNITED STATES BRANCH: 123 William St., New York, H. N. KELSEY, Manager 








AGENTS WANTED IN UNREPRESENTED POINTS 





Names of Concerns That Passed Muster 
and Were Given Credentials in 
Texas 


The Texas department has licensed 
the following ten additional reciprocals 
to write fire and lightning insurance: 
Underwriters Exchange, Chicago; In- 
ter-Insurers Exchange, Chicago; Drug- 
gists Indemnity Exchange, St. Louis; 
Casualty Indemnity, St. Louis; Whole- 
sale Grocers Reciprocal Indemnity Ex- 
change, St. Louis; Individual Under- 
writers, New York; New York Recip- 
rocal Underwriters, New York; Lumber 
Manufacturers Inter-Insurance Asso- 
ciation, New York, and American Ex- 
change Underwriters of New York. 
One of the concerns has assets of 
$2,236,000; surplus, $1,507,000; cash in 
banks, $1,390,000; insurance in force, 
$165,912,000, and gross premiums in 
1916 of $595,000. 


Oklahoma Notes 


The British Dominions, Rhode Island 
and United States Fire have been licensed 
in Oklahoma. 

The hearing on the application for the 
right to file new fire insurance schedules 
in Oklahoma has been postponed until 
July 23. 

Kkred Owens, Lonn Myers and Jeff Suth- 
erland have been bound over at Clinton, 
Okla., on charges of arson in connection 
with the burning of the Myers and Owens 
homes over two years ago, 

Captain Charles Slemp, who was for- 
merly secretary of the Oklahoma Fire In- 
surance Association, is now with the 
naval recruits in Oklahoma City and ex- 
pecting to be called out for service in the 
near future. 


Texas Notes 


The Texas department has_ granted 
amended licenses to the following com- 
panies to write bombardment insurance in 
Texas: Home of New York, Aetna of 
Hartford and Scottish Union & National. 

Adrian T. Moore, president of the Fire 
Underwriters Association of Waco, Tex., 
and secretary of the Texas Association of 
Local Fire Insurance Agents, has with- 
drawn from the agency firm of Moore & 
Moore at Waco, to. go into the oil and 
shivbuilding business at Beaumont with 
A. H. Tarver. 


“Obstinacy is egotism—firmness is hero- 











WRITE 
TODAY 





LIVE AGENTS WANTED 
TO WRITE HAIL AND CYCLONE INSURANCE 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
805-6 Pioneer Bldg., St. Paul, Minn. 











Losses of the Week 











Kingsport, Tenn., May 19—Latest esti- 
mates of the losses suffered by the plant 
of the Federal Dyestuft & Chemical Co., at 
Kingsport, Tenn., place them at $20,000, 
with about $1,000,000 of insurance on the 
property, placed through Fred 8. James 
& Co. of New York. The cause of the 
explosion is undetermined. The plant will 
hereafter be protected by a wire barricade 
charged with 2,200 volts of electricity. 
Guardsmen and detectives are watching 
the twenty-seven buildings of the plant. 

os * * 

Danville, Va., May 17—Fire destroyed 
the frame dwelling of James T. Catlin, 
head of the large local agency of James T. 
Catlin & Son. Two nearby frame dwell- 
ings were also destroyed. The insurance 
on the three properties was carried in the 
American Eagle, Northern, Hanover, Royal 
Iixchange, Aetna, Scottish Union and Na- 
tional, German-American, Palatine, New 
York Underwriters, Dixie, American Cen- 
tral, Equitable, Home of New York, Royal, 
St. Paul. 

* * * 

Chicago, May 18—Fire in one-story brick, 
southeast corner 48th and Rockwell streets, 
owned by Robert Glendiming, caused 70 
percent loss. Insurance: 

Aetna $1,500 Palatine 

American 1,000 Phoenix, Eng.. 
Agricultural .. 2,500 Security, Ct. .. 
Com. Union .. 3,500 Springfield ... 

Occupied by Standard Spiral Pipe Works, 
pipe manufacturing. No insurance. Cause, 
explosion of acetylene gas generator. 

* ok * 

Red Jacket, Mich., May 17—There is a 
total loss to the department store of 
Edward Ryan Company, lots 8 and 9, 
block 20. Insurance on building: 

Amer. Cent... Franklin ... 

Orient 

Svea 

Fire Assoc.... Hartford ,000 

Brit. Amer.... 1,000 Firemens Fd.. 4,000 
* od * 

Hebron, O., May 18—Sparks from a loco- 
motive are said to have set fire to two 
large warehouses, and several residences. 
The blaze originated in Baugher & Trim- 
mers’ warehouse and communicated to the 
warehouse of C. A. Pence in the rear. Both 
together contained 1,000 tons of hay, sev- 
eral thousands of bushels of corn and other 
grains. The Pence loss is estimated at 
$50,000, fully insured. The Baugher & 
Trimmers loss (hay, grain and farm im- 
plements) is estimated at $35,000; with 
$10,000 insurance, Losses on _ private 
homes aggregated $17,000. 

* * * 

Springfield, Tll., May 17—A_ $3,000 loss 
is reported on the Springfield Mattress 
Company. Insurance: 

N. VY. Und....$2,000 Home ........ $5,000 
Wire Asen...... 2,500 ‘Conn. «0.665% 2,000 
L& L. & G.. 3,000 

a + . 

Jackson, Mich. May 16—There is a 
$3,000 loss on the municipal hospital. In- 
surance: 

Mich. F. & M..$2,000 Palatine 
Hamburg-B... 2,000 Niagara 
Home 2,000 Coml. Un 
L& L. & G.. 2,000 

* * * 

Detroit, Mich., May 19—The loss on 
buildings, equipment and stock of F. A. 
Thompson & Co., 510 Trombly avenue, 
manufacturers of chemicals and pharma- 
ceutical preparations, amounts to 75 per- 
cent, 

s 8 @ 

Grand Rapids, Mich., May 22—<A loss, 
nearly total, is reported-on the Baptist 
church. Insurance amounts to $60,000 in 
building, $5,000 on furniture and $1,000 on 
organ. 

* 2 8 ; 

Waukesha, Wis., May 19—A total loss 
was sustained on ice house and ice of 
Sylvester Meyer, located at North Lake. 
Cause, lightning. 

s ¢ 8 

Indianapolis, Ind. May 19—A large 
two-story frame building occupied by the 
Indianapolis Rug & Carpet Cleaning 
Company, 1850 Bloyd avenue, was de- 











stroyed by fire which broke out in a 
smaller frame building next door, occu- 








pied by Joseph Steel in the junk paper 
business. Loss, $7,000. 
e & @ 

Sioux City, Iowa, May 18—There is a 
$15,000 loss to the building at 521-3 Pearl 
street. The tenant had moved out and 
the loss is chiefly on buildings and fix- 
tures. The cause is supposed to be spon- 
tanedus combustion. Insurance: 
Natl-Ben I°...$5,000 Queen 


$5,000 
Caledonian ... 


1,000 Ger. Amer.... 9,000 

*._ * * 

Shullsburg, Wis., May 15—A $500 loss 
on the drug and book stock of W. I. Kane 
is reported, Insurance: 

Natl., Ct... ....cee00 N. W. Natl... ..... $806 
Springfield) .... 800 
* * *. 

Davenport, Neb., May 16—A 50 percent 
loss is reported on the stock of FE. J 
McClusky. Insurance: 

lL. & L. & G..$2,000 Springfield... .$2,000 
AOtRA. ... 2,000 Kid.-Phenix... 2,000 

The loss on the racket store stock of 
John S$. Padgett was total. 

G. A. Sickles also suffered a total loss 
on stock of hardware. The same assured 
lost a frame building with harness shop 
occupancy. 

The loss of Isaac Howard on frame res- 
taurant and rooming house was total. 

* + * 

Hamilton, Ohio, May 21—A_ $2,000 loss 
was sustained by Nathan Leshner cn 
stock of baled rags and paper, caused 
apparently by defective motor wiring. In- 
surance: 

Phoenix, Eng..$3,800 Tireman’s F.. .$1,500 
Detroit Ff. & M. 1,700 Newark 3,000 
* * * 

Chicago, May 21—Hodge & Homer, 549 
West Madison street, sustained a loss on 
stock of hardware. Insurance: 

Pittsburg Fid.-Phenix. .$10,000 
Germania .... Northern 10,000 
German, Va... Concordia .... 4, 
Lumbermen’s.. LL&L. & G 
Mechanics Queen 

Penna, Dubuque .... 
Glens Falls... 

Home 

Col. Natl 


Memphis, Tenn., May 13—Fire of un-- 


known origin destroyed the hay warehouse 
of the Pease & Dwyer Company and dam- 
aged the elevator and adjoining sections 
of the plant. The loss on the insurance 
involved is heavy. Insurance: 


Aetna 
Northern 
Caledonian ... 
Mech. & Tr.. 
New Hamp... 
Vir. F. & M.. 
Camden Fire. 
Niagara 
Globe Und.... 
Specific stock 
warehouse: 
National 


Phoenix As... 4 
Springfield ... § 
Coml, Un..... Q 
Prov.-Wash... 
National 
Boston Ins. 


$1,000 Aetna $11,500 

Glens Falls... 1,000 Mech. & Tr.. 2,000 

Vir. F. & M... 8,000 Camden Fire. 1,000 
Specific stock in hay warehouse: 

N. Brit. & M..$2,000 Aetna $4,000 

Mech. & Tr... 1,000 

* * * 


St. Paul, Minn., May 16—Fire in four 
story brick, No. 102-104 E. Fifth street, 
owned by Estate of Wm. Constans. In 
surance: x 

Ohio Farmers.$5,000 Scot. Union.. .$6,000 

Loss small. Fire originated in second 
floor occupied by H. Korsch as manufac- 
turers of hats. Insurance: 

Del. Und......$1,000 Mechanics. ...$1,000 
Norw. Un..... 1,500 Westchester... 1,500 

Loss heavy. First floor occupied by 
Peter Lambros and Geo. Demos, doing 
business as New Life Restaurant. In- 
surance: ; 09 500 
Fire Assoc....$1,000 Security . .$2,50 
Pruss. Natl... 2,000 

* * * ? 

Fountaintown, Ind., May 16—Hunsates 
department store burned today an 
threatened the business district. be 
Greenfield fire department was called Rar 
saved many properties. Loss, $10,000 ™ 
buildings. 

* * * 

Oklahoma City, Okla., May 17—. bet 
in the Alexander Drug Company cause ‘ 
loss of $190,000 to the store room, an 
the chemical laboratory. A 
who discovered the fire shortly 
three o’clock, stated that he saw ¢ a 
run from the rear of the building = 
escape down the alley. Chemicais an 
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Opportunity in Texas 
To Buy Paying Agency or Interest in Agency in Fast Growing Section 


About 30 of the 1500 local agents of this firm in Texas, bankers 
or merchants, devoting part time to insurance, would sell agency 
or interest in agency to the proper person in order to devote 
more time to other business. You can locate in any climate, 
on any character of soil, or at any altitude up to 6,000 feet. 
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COME TO TEXAS! 
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Some Specimen Opportunities Now Open 


eater 





Opportunity “A” 


RN 


In a city of over 30,000 population, near the center 
of the State, the most beautiful city in the Southwest : 
splendid climate, modern advantages, including State 
University with twenty million dollars endowment. 
Owner of a well established insurance agency desires a 
“live wire” partner. : 


AAA 





Opportunity “B” 





TSO 


In a little city of approximately 5,000, in the “Mys- 
tic Valley” of the lower Rio Grande, where tropical 
fruits, including oranges, lemons and grape-fruit, are 
grown; also vegetables throughout all the months of 
the winter by irrigation and not dependent upon rain; 
good public schools. Owner of agency has other inter- 
ests demanding his time and desires substantial 
partner. 


Opportunity “C” 





A well established business in a city approximating 
100,000, the center of the great cattle and grain-grow- 
ing district. The owner of an agency in which the net 
earnings for more than twenty years have averaged 
over $5,000, after paying all expenses, having accumu- 





POPOL GPO POPOL PO POP VPI WPOPOPS POPS Vee 








lated considerable property, desires to sell a half inter- 
est to the right man and partially retire from active 
work. 
pen ‘ ee a : es ity “D” 
SI TEXAS is the only state comprising in itelf an independent district for the Opportunity : D ; 
EY Federal Farm Loan Bank. In the Northeastern part of the State, in the great 
ES timbered section, where corn and cotton and truck 
‘ TEXAS is larger than the German Empire or France, with more natural and farming are especially successful. ‘The owner of the 
Ee more varied resources: Iron, oil, lumber, sugar, rice, figs, tropical fruits, corn, cattle, Sole agency in a town of 2,500, earning over $3,000 
E ; ; ; bili teil net per annum, is compelled to devote more time to the 
cotton, ctc. Mean annual rainfall from 10 inches in the West to 50 inches inthe banking business and will sell his insurance business 
St Southeast. Glance at this map for area, consult your public library, or write us for $3,000 or a half interest therein to the right man 
ES for detailed statistics, and surprise yourself with facts. Come to Texas. for $1,750. 
E 
I | 
Ri 
5 
E 
Re e 
| 712-20 Main Street southwestern Managers, HOUSTON, TEXAS 
( American Central (Fire), St. Louis; American Surety Co., New York; British Dominions, London; Camden Fire Ass’n, Camden, 


RT 


N. J.; Detroit F. and M., Detroit; Firemen’s Insurance Co., Newark; Firemen’s Underwriters, Newark; Franklin Life, 
Springfield, Ill.; Mercantile F. and M. Underwriters, St. Louis; Michigan F. and M., Detroit; Minnesota Und. 
Agency, St. Paul; St. Paul F. and M., St. Paul; Western Live Stock, Peoria, Ill.; Western Indemnity 
Co., Dallas, Tex. 
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formulas valued at $50,000 were safely re- 
moved from the laboratory. The loss is 
partly covered by insurance. 


* * . 


New Albany, Ind., May 15—The plant 
of the Louisville Malting Company was 
destroyed by fire of unknown origin. The 
plant had not been in operation for sev- 
eral days. Loss, $20,000; insurance, 


’ 
* * * 


Martinsville, Ind., May 16—Fire, sup- 
posed to have been started by sparks 
from a sawmill, destroyed the city water- 
works plant. The fire interfered with the 
pumping machinery and firemen were 
handicapped by low pressure. Loss, 
$25,000; no insurance. 


* * * 


Lexington, Ky., May 21—The most de- 
structive fire in this city’s history early 
this morning laid waste nine buildings or 
groups of buildings in the heart of the 
business district, involving total. losses 
estimated from $350,000 to $400,000. The 
fire originated in a livery stable which 
the city commission proposed three years 
ago to condemn as a fire trap. Promises 
of the owners to remedy conditions—said 
to have beén carried out in part only— 
led to abandonment of the movement. 
About $200,000 of insurance losses are 
reported. 

The fire had attained a big lead when 
discovered at 2 o’clock in the morning in 


the livery stable of Porter & Jackson, 
Limestone and Church streets, a block 
from the central fire department on 


Short street. It communicated to build- 
ings on this part of the block, burning 
from Limestone half way toward North 
Upper, damaging some buildings on that 
street. Flames crossed Church street and 
destroyed several buildings on the north 
side of that street, while sparks were 
earried diagonally across two _ blocks, 
lodging in the belfry of the Second Pres- 
byterian church, which was gutted. 

One result of the fire has been to set 
the city commission after hazardous 
risks. The corporation counsel has been 
instructed to determine whether the city 
has authority to order removal of the 
stock of lumber maintained in the heart 
of the city by a lumber company. An- 
nouncement has been made also by city 
commissioners that there will be no more 
temporizing with firetraps and that the 
whele fire protection and fire prevention 
‘“eefulations of the city will be thoroughly 
overhauled. Special agents of Kentucky 
who went to Lexington after the fire 
urged work of this kind on the city com- 
missioners while they were in the temper 
for it. 

There was a large stock of ammunition 
for guns and revolvers in the Smith- 
Watkins-Darnaby Co. building, which in- 
rreased the difficulties of fighting the 
biaze. All surrounding buildings were 
kept soaked. Estimates of the losses were 
made by W. Stanley Frost, president of 








CLASSIFIED 
| ADVERTISEMENTS 
————— 
| 





Advertisements in this column are at the rate 
of 30 cents per line, payable strictly in ad- 
vance. Approximately seven words per line. 
Minimum charge, $1.50. 

















Wanted—A company to write farm in- 


surance in Charlevoix county, Mich. For- 
est fire hazard has disappeared. Farm 
buildings now as good as any in southern 
Michigan. Write First National Insurance 


Agency, Boyne City, Mich. 





WANTED—SPECIAL: 
tion in Indiana. Well acquainted in the 
field. Fourteen years’ experience in fire 
insurance business in the state. Address 
29-O, care of The National Underwriter. 


AGENT’S _ POSI- 





WANTED—BY SCHEDULE MAN, YOUNG 

man, 38, now employed by Rating Bu- 
reau in Ohio. Ten years’ experience in 
fire insurance, on Dean Schedule, Special 
Hazards and Western Union Rules. Hard 


worker. Good solicitor. Wants position 
as Special Agent, or as Assistant. A-1 
reference. Address 33-S, care of The Na- 


tional Underwriter. 











THE 


CENTRAL STATES 


FIRE INSURANCE COMPANY 
OF WICHITA, KANSAS 
HENRY C. WHALEN, President 


FIRE, TORNADO, HAIL 
AUTOMOBILE and 
FARM RISKS 


A LIVE AGENCY COMPANY 





‘Security, Ct... 


the Lexington Board of Fire Underwrit- 
ers, and Claude F. Snyder, manager of 
the Henry Clay, which has its home 
offices in Lexington, as in the neighbor- 
hood of $400,000. 


* * * 


Losses of owners of buildings: Mer- 
rick Lodge building, damage $75,000, in- 
surance $25,000; Clay estate building, 
damage $20,000, insurance $10,000; Smith- 
Watkins-Darnaby Co., owned by McClel- 
land estate, damage $25,000, insurance 
$15,000; W. D. Bryant estate building, 
damage $10,000, insurance $7,500; Porter 
& Jackson, livery stable, damage $8,000, 
insurance $5,000; Eagles’ hall, damage 
$5,000, insurance $5,000; . S. Webb, 
tenement, damage $2,000, insurance $500; 
Mrs. E. T. Farrell, stable, damage $2,500, 


insurance $2,500; Second Presbyterian 
church, damage $50,000, insurance 
$21,100. 

Losses of occupants, to stock, etc.: 


Smith-Watkins-Darnaby Co., farm imple- 
ments, damage $80,000, insurance $35,000; 
J. S. Poer, paint shop, damage $11,000, in- 
surance $10,000; Barkley Bros., harness, 
damage $17,000, insurance $8,500; C. B. 
Rowland, furniture store, damage $7,000, 
insurance $2,500; E. B. Allender, furniture 
store, damage $750, no insurance; A. F. 
Wheeler, furniture warehouse, damage 
$6,000, insurance $5,000; Edward Peratt, 
tailor, damage $700, no insurance; Fay- 
ette Home Telephone Co., forty telephones 
burned, damage $1,000, no insurance; 
James M. Byrnes Co., no report; Lexing- 
ton Hotel, damage $3,000, insurance 
$1,500; O. W. Baugh, damage $1,500, in- 
surance $1,500; G. D. Shely, livery, dam- 
age $1,500, insurance $1,500; W. E. Hud- 
son, messenger service, damage $200, in- 
surance none; L. y. Ward Co., i 
makers, no report, slight damage; 
bard & Curry, druggists, damage $10,000, 
insurance $6,500; Bluegrass Fence Co., 
office Burns & Pettit, no insurance; Ben 
Franklin, barber, damage $2,350, no in- 
surance; Fugazzi Business College, dam- 
age $3,000, insurance $3,000; Dr. A. 
Porter Taylor, physician, damage $3,000, 
insurance $1,000; Dr. Earl J. Brashear, 
physician, damage $1,500, no insurance; 
Phantom Lodge, No. 15, Knights of 
Pythias, damage $2,000, insurance $500; 
Capwell Allen, advertising agent, damage 
$1,000, insurance $800; J. H. Tudor, con- 
tractor, damage $1,500, insurance $300; 
Milton Sanchez, damage $500, insurance 
$500; Southern School Journal, damage 
$300, no insurance; Mary Miller, negress, 
damage to household goods, insurance 
$300; Betty Hampton, negress, damage to 
household goods, insurance $300. 
* * * 


St. Louis, May 22—fFire first floor of the 
three and one-half-story brick building, 
3139 Easton avenue, owned by R. E. 
McClure, occupied by J. D. Horne Wall 
Paper Company as wall paper warehouse, 
caused serious damage to stock, small 
damage to building. Insurance on stock 
in building 3139-41: 

Massach. ..... oe es $2,000 
1,000 

Insurance on stock in building 3139: 

St, Wal s6.s.c% $1,000 Old Colony... .$1,000 








Sage Brush Philosophy 
By H. H. Walker 














“It is only as a man puts off from him- 
self all external support and stands alone 
that I see him to be strong and to pre- 
vail.” This may be accepted as a defini- 
tion of self-reliance, by America’s famous 
philosopher, Ralph Waldo Emerson. 

Self-reliance includes hope, faith, cour- 
age and confidence. Really, there are no 
substitutes for self-reliance. Errors of 
judgment there may be, but the spirit of 
self-reliance is unconquerable. 

About the worst known handicap to the 
development of self-reliance is parental 
coddling and _ indulgence. Instead of 
bringing up children to care for and sup- 
port themselves as soon as_ possible, 
parental care and solicitude continue until 
the children have no incentive, nor incli- 
nation left toward self-effort. Necessity 
is, as well, “the mother of self-reliance,” 
and no boy or girl should escape the touch 
of its dynamic force. 

Again, there is a type of sympathy quite 
prevalent that greatly represses the de- 
velopment of self-reliance. Not only mem- 
bers of the immediate family, but ac- 
quaintances, doctors, and especially min- 
isters unconsciously sap and weaken na- 
ture’s chief remedy—self-reliance. 

With all due respect and reverence, it is 
not at all unlikely that an offhand, hearty, 
commonsense word of cheer would be 
more helpful to recovery than a season 
of prayer. 

Endeavor to be self-reliant, and never, 
never forget your divine kinship, another 
sentiment of real strength. 





Read FIRE PROTECTION 


Add to your equipment for giving 
service by improving your knowledge 
of hazards and preventive devices. 
Send your subscription to 











403-4 Lincoln Inn Court, Cincinnati 


i 





MOUNTAIN AND COAST FIELD 


THOMPSON MADE PRESIDENT 








Napa Man Again Heads California 
Association of Insurance Agents— 
Santa Ana in 1918 


San Francisco, Cal., May 21.—W. G. 
Thompson of Napa was elected presi- 


dent of the California Association of 


Insurance Agents atits annual meeting 
Saturday. Mr. Thompson, a promi- 
nent local agent, is former president 
of the association and has held many 
other leading offices. C. T. Manwar- 
ing of Los Angeles was elected first 
vice-president; J. A. Goodwin of San 
Jose, second vice-president; Chas. Mal- 
colm of Long Beach, third vice-presi- 


dent, and E. McCandish of 
Oakland, secretary-treasurer. Santa 
Ana was chosen as the convention 


place of 1918. 


Premiums and Losses in Oregon 


The net premiums for fire 
companies 
$2,609,580 and the losses incurred were 
$1,712,174. The premiums were based on 
the gross less cancellations and reinsur- 
ance. The gross premiums amounted to 
$5,089,923 with cancellations amounting to 
$968,036. The losses paid less reinsurance 
amounted to $1,292,704. 
the net basis was just 50 percent. The 
gross automobile premiums in the state 
last year were $178,989, the losses $53,342. 


insurance 


Must Pay Their Share 


Stock companies are relieved of paying | 
a portion of the burden of supporting the | 


Oregon fire marshal’s office, by an opinion 


The loss ratio on | 


of Attorney-General Brown, in which he 
holds that interinsurers must pay their 
share of the tax. What was seemingly 
a conflict in the laws of the 1917 legisla- 
ture, with Chapter 203 of such laws appar- 
ently exempting interinsurers, and Chapter 
203 of such laws apparently exempting 
interinsurers, and Chapter 282 requiring 
them to pay their share of the tax, is 
smoothed away in the opinion of the at- 
torney-general, who holds that Chapter 
282 is controlling. 





Shuts Out German Companies 


Portland, Ore., by a decision of its city 
commissioners, will refuse to insure any 
city property in _an insurance company 
having a home office in an enemy country, 
or in any insurance company owned by 
any alien enemy of the United States. The 
ruling goes into effect May 28, after the 
present policies of the city expire. The 
city has $162,500 in insurance, which will 
be divided as equally as possible among 


companies having a specified standing. 


Can Write War Coverage 


San Francisco, Cal., May 28—The Cali- 
fornia department has ruled that com- 
panies are authorized to write explosion, 
bombardment and full war coverage un- 
der the insurance laws of the state if 
their charters give them authority. 








W. M. Speyer Made Chairman 


| Walter M. Speyer, joint manager of the 
’ Pacific branch of the New Zealand, was 
' elected chairman of the executive com- 
| mittee of the Pacific Board for the ensu- 
| ing year. 


in Oregon last year were | 





Commissioner Fishback, of Washington, 
| has refused to license the Mutual Union 
* Insurance Company, organized by Wash- 
| ington jitney operators, without the com- 
| pany qualifies on the same basis as a 
| stock company. 





He does a man’s work who does to the 
| best of his ability whatever task is his. 
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Will Purchase Life Company 


WANTED—We have a client who has one hundred and fifty 
thousand dollars ($150,000.00) in actual cash who desires to 


purchase the controlling interest in a Life Insurance Company’ 


Assets must be in good condition and company have not less than five 
millions of insurance in force. All communications absolutely confidential. 


Address Investor, 19-E, Care The National Underwriter. 











THE CORNER STONE OF AN 


Edition of 1916 Now in Press 





Deitch’s Digest of Insurance Legal Decisions 


A synopsis, prepared for the layman, of every legal decision for thirty years. 
A Complete Record of Insurance Law 
as interpreted by the courts 


THE NATIONAL UNDERWRITER CO. 


| 

| 

Cincinnati Chicago New York | 

| THE ROUGH NOTES CO. | 
| Indianapolis 

| (Associated) | 


INSURANCE MAN’S LIBRARY | 


| 


Price $5—Special Rate for Sets | 
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NEWS FROM THE EAST 


MEETING OF EASTERN UNION 











Sentiment Is in Favor of Increasing 
Rates on Unprofitable Classes of 
Risks 





The Eastern Union held a meeting 
last Saturday with President J. A. Kel- 
sey in the chair. The New York com- 
mittee gave a report on revision of 
rates in that state and said rapid prog- 
ress is being made in this direction. It 
was voted to require terminal grain 
elevators to have additional protection, 
providing for full night and day watch- 
man service owing to war conditions. 
The patrol committee reported that it 
disapproved of the proposed plan to 
have a salvage corps at Buffalo. The 
rating committee reported on the work 
that is being done at Hartford, Conn., 
in testing out the “L. & L.” rating sys- 
tem, the analytical schedule used in the 
west and the normal schedule of New 
England. This work is now nearing 
completion. 

The sentiment at the meeting was 
that rates should be increased on un- 
profitable classes. 


Niagara Falls Loss 


Insurance men are interested in the in- 
vestigation of the fire that damaged the 
storehouse of the National Electrolytic 
Company at Niagara Falls last Friday. 
Several explosions occurred during the fire. 
It has not yet been determined what was 
the cause. A large quantity of potash and 
formaldyhide was destroyed. 





Goes With National Board 


E. U. Richards has resigned as secre- 
tary of the Eastern Union and will be- 
come assistant manager of the National 
Board. Mr. Richards was formerly con- 
nected with the Ohio Inspection Bureau, 
being there for six years. He then went 
with the fire prevention committee of the 
National Board. He has been secretary 
of the Eastern Union for two years. 


To Organize Eastern Bureau 


New York, May 23—Pursuant to propos- 
als formulated at the recent meeting of 
the Western Insurance Bureau at Phila- 
delphia, a preliminary meeting was held 
here this afternoon to consider the for- 
mation of the Eastern Insurance Bureau. 
About fifty companies were represented. 
Waite Bliven, vice-president of the State 
of Pennsylvania, presided, and N. ’ 
Weed, secretary of the Teutonia of Pitts- 
burgh, acted as secretary. The matter 
was talked over and the consensus of 
opinion was that the time is opportune 
for such a move. An organization com- 
mittee, with Waite Bliven as chairman, 
is to be appointed to present a plan for 
an organization at a meeting to be held 
at some future date. 


Goes With the New Hampshire 


M. J. Greenough, who has been with the 
engineering department of the Fidelity- 
Phenix, has’ been appointed manager of 
the improved risk department of the New 
Hampshire Fire, which has recently organ- 
ized a_ special service. Mr. Greenough is 
a graduate of Cornell. The New Hamp- 
shire expects to add greatly to its service 
to agents through this department. 


Eastern Notes 


The National Trades Fire of Chicago 
has appointed J. Ramsey Barry & Co. its 
general agents at Baltimore, Md. 

H. C. Allen, son of George E. Allen, a 
local agent at Camden, Maine, has been 
appointed special agent of the Home of 
New York in Maine, assisting F. W. Alden, 
state agent. 

Some question has arisen as to the vote 
taken by the Philadelphia Fire Under- 
writers Association in its last meeting 
adopting new constitution of by-laws, 
Which may change the results. 


At Mitchellville, Iowa, an election re- 
Sulted in a defeat of the proposition to 
issue $5,000 water bonds. 





News of the Mutuals 








PROGRAM FOR THE MEETING 





National Association of Mutual Com- 
panies Arranges Events for Its 
Convention at Kansas City 





The program for the annual meeting 
of the National Association of Mutual 
Insurance Companies to be held in 
Kansas City, Mo., Oct. 16-19 has been 
drafted by the officers and_ executive 
committee and will be as follows: 
Tuesday Morning, Oct. 16 
President’s address. 
Reports of secretary and treasurer. 
Committee appointments, 
Miscellaneous business. 
Registrations. 
Organization of state departments. 
Tuesday Afternoon, Oct. 16 
Committee meetings. 
Conference meetings. 
Tuesday Evening, Oct. 16 
. 7:00-9:00, informal reception ten- 
dered by the president, secretary, treas- 
urer and other officers of the association. 
Wednesday Morning, Oct. 17 
1. Round table discussion; question for 
discussion, “Taxation of Mutual Com- 
panies.” 
Wednesday Afternoon, Oct. 17 
1. Conferences. 
Thursday Morning, Oct. 18 
1. Miscellaneous business. Be 5 
2. Address by Charles F. Nesbit, insur- 
ance commissioner, Washington, D. C. 
Address, “Modern Tendencies in Mu- 
tual Property Insurance,” V. N. Valgren. 
Address, “Actuarial Bureau,” Charles 
H. L 


um. 2 ; . 
5. National five prevention moving pic- 
tures. 


Poe oof 


noe 


Thursday Afternoon, Oct. 18 
1. Symposium: General topic, 
nomic Value of Mutual Insurance.” 
Thursday Evening, Oct. 18 
1. Banquet. . 
Friday Morning, Oct. 19 


1. Reports of standing committees. 
2. Discussion of the question “Legisla- 


“Eco- 


tion 
3. Miscellaneous business. 
Friday Evening, Oct. 19 


1. Election and installation of officers. 
2. Meeting of board of directors. 


“Economic Value of Mutual Insurance” 


The suggested outline for the discussion 
and preparation of data on the subject, 
“Economic Value of Mutual Insurance,” 
was determined by the board as follows: 

I. Early history. : 

A. First company organized. 
1. When, where, by whom and 
for what purpose. 
2. Class or classes of property 
covered. 
3. Hazards covered. 
4. Organization of other com- 
panies. i 
. Organization of other companies. 
Cc. Effect of such companies. 
II. Growth of the mutual principle. 


Ill. Present standing. . 
A. Number of companies. 
B. Number of policyholders. 
Cc. Volume of business transacted. 
D. Income. 
E. Expenditures. 
. Loss ratio. 
G. Expense ratio. 
Saving effected. ’ 
I. Plan or plans of operation. 
IV. Elements of strength contributing to 


their success. 

V. Special features emphasized by suc- 
cessful companies. 

A. Inspection, standards of con- 
struction, and so forth. 


* * * 
Reinsurance Bill Favored 


At the mid-year meeting of the board 
of directors of the National, Association of 
Mutual Insurance Companies, Attorney 
Philip Maguire of Chicago presented the 
claim of the Hamlin bill before the Illi- 
nois legislature, seeking to limit the 
amount of reinsurance a company can cede 
on a single line. The board of directors 
favored the bill. 





Grand Haven, Mich., has a new ordi- 
nance regulating electrical installations. 
An ordinance dealing with fire hazards is 
being considered. 











Exceptional 


SURPLUS 
LINES anp 
FLOATERS 


and Foreign 





lines and unusual forms of insurance in best American 


RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED ; PROMPT ATTENTION 


Insurance Exchange, 


facilities for handling Surplus and difficult 


companies and at Lloyds, London. 


F. R. THOMPSON 


ORGANIZATION DETAILS 
RULINGS ON OREGON MUTUALS 


Must Use Standard Policies and Print 
on Their Face By-Laws Defining 
Liabilities of Members 


According to a ruling of the Oregon 
department, mutual fire companies may 
be organized in that state by securing 
$300,000 of insurance on not less than 
300 separate risks, and no one risk to 
exceed $1,000. The advance assess- 
ment shall be levied immediately upon 
the completion of the organization and 
shall be paid on the delivery of the 
policy. The total amount of advance 
assessment must aggregate not less 
than $5,000 and all assessments must be 
paid within thirty days. 

_ All mutual companies shall use and 
issue standard form policies, but shall 
not be required upon cancellation of 
any policy to return any part of any 
policy, certificate, membership or in- 
spection fee. 


No mutual company shall issue a policy 
for an amount in excess of $2,000 on any 
risk unless protected by reinsurance, but 
where a mutual company has $1,000,000 
insurance in force, it may then issue a 
policy for $3,000 and for each additional 
$500,000 of insurance in force, it may is- 
sue an additional $500 until the limit of 
$5,000 is reached; provided, however, that 
mutual companies organized under the 
laws of other states and having a $200,000 
surplus .and at least $100,000 of this 
amount in cash surplus shall not be sub- 
ject to this limitation. 

All mutual companies must print upon 
their policies the by-laws which will define 
the liability of each policyholder. An 
action may be brought against any mem- 
ber of a mutual company who shall refuse 
to pay any assessment and the company 
may recover the whole amount of the con- 
tingent liability of the member with the 
costs of the suit. For the purpose of 
providing against a large loss or conflagra- 
tion, mutual companies shall create a re- 
serve fund, but such funds can only be 
drawn on for the payment of losses in 
such manner as specified in the by-laws. 
All mutual companies are subject to the 
same requirements relating to the appoint- 
ment of agents as provided by law for 
other companies, but members of mutual 
companies who may occasionally secure 
an application will not be required to se- 
cure a license, except where the members 
are appointed agents, then the company 
will be required to secure a license author- 
izing such agent to solicit insurance. 





DIRECTORY OF LOCAL AGENTS 


IN LINE WITH SYSTEM 
SUPPORTING STAMPING OFFICE 


Kentucky Local Agents Who Objected 
to Bureau System Nearly 
All Coming In 





That the central stamping office in 
Kentucky has been almost universally 
acceded to by the local agents who at 
the outset objected, more or less vig- 
orously, is indicated by the report of 
progress made by G. H. Parker, man- 
ager of the Kentucky Actuarial Bureau 
at Louisville. Mr. Parker says that of 
the 1,300 local agents in the state, all 
but fifteen are in line with the new 
system. Of the recalcitrants, six 
agents in Covington, two in Louisville 
and one in Lexington have sent in no 
reports at all, while four agents in Cov- 
ington and two in Louisville are mak- 
ing daily reports for only part of the 
companies they represent. 

A considerable number of the com- 
panies whose agents listed above as 
not reporting are, however, sending the 
reports received from such agents to 
the bureau auditing department in 
Louisville, where they are approved, or 
tagged, as the case may be, and re- 
turned to the company offices. 

Most of the Kentucky agents whose 
policies are tagged and resubmitted to 
them are making one or all of three 
mistakes. These are relative to the loss 
payable clause on whisky, to permis- 
sion for additions without advances in 
rates, and to permits for “other insur- 
ance,” instead of “other concurrent in- 
surance.” 


West Allis, Wis., has increased its fire 
alarm telegraph system from fourteen to 
twenty-one boxes, the additional boxes 
being installed in the new manufacturing 
district at the east city limits, and being 
paid for by manufacturers at cost to the 
city. The seven plants thus protected are 
among the largest in or near Milwaukee, 
including the Wisconsin Motor Manufac- 
turing Company, Gerlinger Steel Casting 
Company, North End Foundry Company, 
Davis Manufacturing Company, Federal 
Malleable Company, Kempsmith Manufac- 
turing Company, Sterling Motor Truck 
Company. 





Agencies With 


Tue NationAL UNDERWRITER Recommends the Following as Among the Prominent and Reliable 
Good Facilities for Exchange and Outside Business. 
tisements of Only First-Class Offices Accepted. 


Adver- 








MINNESOTA 
SJAMES 5. HARPER COMPANY 





GENERAL INSURANCE 
Fire Protection Engineering 
DULUTH, MINN. 


NEBRASKA 


Jay D. Fosrzr, Pres. Joserx BarKER, Sec’y 
OSTER-BARKER COMPANY 
Successors H. E. PALMER SON & CO. 
Oldest Agency in the City 7 
Representing: Home, N. Y.; Continental; Springfield 
F.& M.: Liverpool & London & Globe; New Hamp- 
shire: Phoenix of Hartford; Western Assurance, Ont; 
Franklin; German Alliance. General Agents: The 
Fidelity & Casualty Co., N.Y. 500-4 Brandeis Bldg. 
OMAHA, N 




















OHIO 


Established 1894 
AREY & ZIMMERMAN 
Suite 15, 41 E. 4th St. 


Hamilton County Managers Williamsburgh City,N.Y- 
hoenix, Conn. 
Resident Agents Liv. & Lon. & Globe, Eng. 
Caledonian, Scot. 


CINCINNATI, OHIO 








DWARD E. SHIPLEY 
GENERAL INSURANCE 


General Agents 
United States Fidelity & Guaranty Co. 
Surety Bonds 


603 First National Bank Building 





Chicago, Ill. 


CINCINNATI, OHIO 


_ J. MACKLIN 
FIRE INSURANCE 
Representing Springfield, Home, Aetna, Ins, Co. 


of North America, German Alliance, London, North 
British & Mercantile, Phoenix of London. 


35 North High Street 
COLUMBUS, OHIO 


_—" oO. 





M. STAFFORD-GOSS- 
BEDELL CO. 


INSURANCE 


Plain Dealer Bldg. 
CLEVELAND, O. 





HE BINGHAM & DOUGLASS CO. 
Established 1870 


GENERAL INSURANCE 


We are equipped to handle all classes of Insurance 
in amounts large or small. 


The Cuyakoga Bldg. 
CLEVELAND, O. 








WISCONSIN 





EORGE HELLER Lhalpche doin bg 

NCY FIRE, CASUALTY, A MO- 

AGENC BILE, BONDING & MARINE 

Representing: Brit. Amer.; Citizens, Mo.; Fidelity- 
Phenix; Fire ’n; Fireman’s Fund; Ins. Co. of. 

A.; Mass. F. & M.; Mech. & Traders; Newark; New 

Hampshire; Niagara; N. B. & M.; Pennsylvania; Phil. 

nd.; Phoenix, Eng.; Prov. Wash.; Queen; Royal; 

Sun., Eng.; United Firemen’s; Urbaine; Westchester. 

General Agts. Royal Indemnity. 





SHEBOYGAN, WIS. 
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BISSELL’S CONSTRUCTIVE WORK 

PrESIDENT R. M. Bissect of the Na- 
TIONAL Boarp deserves much credit for 
what has been done in organizing fire 
insurance activities in the cooperative 
movement with the NatioNaL CoUNCIL 
or DEFENSE at Washington, D. C. When 
war was declared, President BissELL, at 
once got into communication with the 
national authorities, sensed the situa- 
tion accurately, marshaled the forces 
of insurance in a brief time and put the 
machinery in motion to assist in the 
crisis. The manner in which President 
BissELL and his cohorts rose to the oc- 
casion has received much applause from 
many quarters. 

The fire insurance companies and 
their allied organizations possess in- 
formation of great value to the national 
government and it was given freely. 
Furthermore the inspection and fire 
prevention work that could be done 
are vast in-their possibilities. Mr. Brs- 
SELL is today regarded as one of the 
most brilliant company executives in 
the country and he displayed superior 
administrative and organizing ability in 
aligning the fire insurance ranks in one 
unit for effective work in this tremen- 
dously important war period. 





AGENCY IDEALS 

A REMARK was made the other day 
by a company official in commenting on 
one of the big agencies in Chicago that 
is truly significant. He said in speak- 
ing of this office that he believed it 
honestly endeavored to give its custom- 
ers the best and most sincere advice. 
This comment was made in connection 
with full war coverage insurance on 
certain risks in the west. 

It seems that this agency had ad- 
vised its clients not to take this insur- 
ance. It had suggested and urged 
many of its customers to take out ex- 
plosion insurance, but even though full 
war coverage would have brought in 
more commission, it did not feel that 
in the central western field there would 
be the necessity for this coverage, as 
along the Atlantic seaboard. This man- 
ager said that it was characteristic of 
this agency to lose sight of the com- 
mission, but to build its service on hon- 
est advice and effective assistance to 
its clients. 

This is the real foundation on which 
to build an insurance business that will 
stand the test. It will be made perma- 
nent. When clients receive advice that 
is honest and based on good judgment, 





there is no criticism regarding the com- 
mission that the agent secured. The 
assured feels that he is getting value 
received. He has absolute confidence in 
the agency. He feels he can rely on it 
for any counsel along insurance lines 
and that his individual needs will be 
considered. Here and there the tem- 
porary loss of a dollar or so may fol- 
low suggestions from this agency, but 
in the long run it is building a tremen- 
dous asset. It is this honest service, 
this sincere counsel and telling of truth 
to assured that creates gcod feeling on 
part of the public toward insurance 
agents. 








NEED MORE INCOMF 

Tue conflagration at Atlanta, Ga., 
this weeks calls attention to the uncer- 
tainties of fire underwriting and the 
necessity of preparing for these heavy 
losses. Last year, conflagrations in 
Paris, Tex., Nashville, Tenn., and Au- 
gusta, Ga., hit the south hard, and the 
Atlanta fire, coming this year, shows 
the necessity of getting rates up to the 
profit point. In the south the dwelling 
class has been unprofitable and the 
movement on foot today to increase 
raets on unprofitable classes reécives a 
strong impetus in the Atlanta fire. 
Losses this year are many million dol- 
lars higher than last year. With the 
extra burden of federal‘ taxation on 
companies to pay the war expense, fire 
insurance companies must have more 
revenue to meet these extra demands. 








TORNADO ARGUMENT 


LocaL agents in some of the cities 
are talking tornado insurance very 
strongly to banks, building and loan as- 
sociations and other financial institu- 
tions that loan money. Even if a 
mortgage or lien does not exceed the 
value of the land, yet tornado insur- 
ance makes a quick asset and is very 
valuable to the mortgagee. Vacant 
land, with buildings blown down by 
tornado, cannot be called a very quick 
asset. Probably a mortgagee may be 
well secured by the land alone, yet to 
sell property with buildings devastated 
might take considerable time. If, 
therefore, a property is destroyed by 
windstorm it can be quickly destroyed by 
the amount secured in payment of the 
claim. The mortgagee is therefore far 
better protected. This is a strong argu- 
ment put up to loaners of money on 
real estate. Probably not until this 
year was the danger to loaners of 
money so thoroughly appreciated and 
the local agents are taking advantage 
of the idea. 





REASONS FOR CARE 

Patriotism should_induce people to 
be unusually careful and save all prop- 
erty from loss by fire. Insurance men 
will, of course, be the principal preach- 
ers of this particular brand of patriot- 
ism. In spreading the gospel they will 
be doing their country, as well as their 
business, both a good and very neces- 
sary turn. 

In presenting this case insurance 
men should not fail to appeal to peo- 
ple’s pocketbooks, as well as patriot- 
ism. They should do it because two 
reasons are always better than one and 
it is results that are wanted. 

The home owner should remember 





Personal Side of the 
| Insurance Business 


Fred W. Potter assumed his office as 
insurance superintendent of Illinois 
Thursday of last week. The senate 
confirmed the nomination on Wednes- 
day. Mr. Potter took his seat without 
fuss or feathers, going back to his old 
office and seeming right at home. 
There probably will not be any changes 
made in the department for the present, 
as the new group system will go into 
effect July 1, when the various state 
bureaus will be combined under super- 
vising heads. Judge Rufus M. Potts, 
retiring superintendent, will take a rest 
before he enters another line of work. 
It is likely that Judge Potts will locate 
in Chicago in some capacity. He has 
led a strenuous existence since he has 
been insurance superintendent and feels 
considerably worn out. 


The ladies of the western office of the 
Commercial Union have organized a 
knitting class for making mufflers, 
wristlets and comfort kits in connection 
with Red Cross work. The men in the 
office are contributing a small amount 
weekly toward the purchase of yarn, 
needles and other material. The class 
is at present composed of Miss Har- 
riet Chandler, Miss Marie Kneupple, 
Miss Mable Smith, Miss A. Hulsman, 
Mrs. Gertrude Stein. Mrs. Marta Mc- 
Donald is secretary of the class. It 
meets every Thursday for one hour 
after the close of office hours. 


Marriage bells rang May 19 for Rob- 
ert K. Alsop of the McCue & Alsop 
local fire agency at Richmond, Va. His 
bride was Miss Eleanor Montgomery, 
of Hanover county, Va. The knot was 
tied by the Rev. G. Freeland Peter of 
St. James Episcopal church, Richmond. 
The couple are now on their honey- 
moon. 


Arthur F. Collins, assistant cashier 


of the Bank of New Richmond, New |}, 


Richmond, Wis.. son of Manager S. T. 
Collins of the Providence-Washington 
in the west, has joined the officers’ 
training camp at Fort Sheridan, Ill. 


The members of the Round Table of 
the Union League Club at Chicago 
gave a farewell luncheon Saturday to 
W. L. Steele, western manager of the 
Niagara. who will shortly go to the 
home office in New York as vice-presi- 
dent and the western department will 
be transferred to New York. P. D. 
McGregor, presided and on behalf of 
those present gave Mr. Steele a very 
handsome loving cup. E. G. Carlisle of 
the Springfield and most loyal gander 
of the Blue Goose, presented Mr. Steele 
with a pair of cuff buttons from the 
Illinois pond. A number of talks were 
made in tribute to Mr. Steele and his 
work all expressive of the high regard 
in which he is held by his associates in 








that if his house burned it would cost 
him from 20 to 40 percent more than a 
year ago to rebuild and that it would 
cost him considerably more to refur- 
nish it. 

The storekeeper should remember 
that it would cost him from 10 to 50 
percent, or possibly even more, to re- 
stock and, furthermore, that he might 
not be able to immediately restock, in 
the meantime losing both business and 
customers. 

The manufacturer should remember 
that he would pay far more for his 
buildings and machinery, in fact, might 
not be able to replace some, would pay 
much more for his raw material and 
would suffer a business interruption 
that, without use and occupancy insur- 
ance, might be nearly fatal, 

These are points to emphasize in the 
mouth to ear campaign for conserva- 
tion in which every insurance man 


should be a participant. You can do 
your bit. 





the business. Mr. Steele will be missed 
in managerial circles in Chicago. He 
has been very valuable in committee 
work in the Western Union and other 
organizations. 


Leslie E. Hildreth, general adjuster 
in the western department of the Hart- 
ford Fire, who has been absent for four 
months on account of illness, is now at 
St. Joseph’s Hospital in Chicago and 
will probably not be able to get back 
to the office for some time. Mr. Hil- 
dreth spent a number of weeks at Mt. 
Clemens, Mich. 


George M. Eddy of George Herrman 
& Co., local agents in Chicago, now has 
three sons in military service. Manton 
S. Eddy is in the regular army, being 
a first lieutenant. He has just returned 
from Eagle Pass on the Mexican border 
and has gone to Syracuse, N. Y., for 
special service. John E. Eddy, senior 
at Princeton University and star foot- 
ball player, was commissioned second 
lieutenant and is in training at Ft. 
Sheridan, Ill. W. S. Eddy, who has 
been an advertising man in Chicago, is 
training at Ft. Sheridan. These young 
men are grandsons of H. Eddy, 
western manager of the Commercial 
Union. 

H. W. Flickinger, son of Western 
Manager W. B. Flickinger of the Phila- 
delphia Underwriters, is now an engi- 
neer and instructor in the aviation corps 
recently stationed at Memphis, Tenn., 
but now near Chicago. Young Flick- 
inger is a mechanical engineer who is 
taking high rank in his work. 


Tom J. Macklin, son of Frank Mack- 
lin, a well known insurance man in Co- 
lumbus, has enlisted in the Second 
Field Ambulance Company. “Tom” has 
been a student at Ohio State Univer- 
sity and has also been associated with 
his father in the agency. 


President Dexter M. Ferry of the 
Michigan Fire & Marine has been or- 
dered to Fort Sam Houston, Tex., as 
assistant to the southern department 
quartermaster. He is a member of the 
quartersmaster’s officers’ reserve corps. 


Miss Bertha M. Dale, who for 25 
years has been connected with the Jo- 
seph H. Rhoades insurance, real es- 
tate and loan agency at Hartford City, 
Ind., has purchased a half interest from 
Mrs. Margaret E. Rhoades and the of- 
fice will hereafter be conducted under 
the firm name of Rhoades & Dale. 


Homer Dean Lininger, son of W. H. 
Lininger, assistant western manager of 
the Springfield. has gone aboard the 
“Coyote,” which will be on submarine 
chasing duty along the Atlantic coast. 
He iust graduated from Columbia Uni- 
versity. He enlisted in the naval re- 
serve corps at Chicago recently and 
was one of five in eighty-nine to pass 
the examination with an “A” grade. 
Only a few of those who took the 
examination, however, were called and 
he has gone into the Coast defense 
service. 

George A. Allcock, cashier in the Chi- 
cago office of Marsh & McLennan, died 
at West Suburban Hospital on Wednes- 
day morning, following an operation which 
was found to be necessary in connection 
with a severe attack of pneumonia. He 
was 68 years old. He had been cashier 
for Marsh & McLennan and their prede- 
cessors, Marsh, Ullmann & Co., for twen- 
ty-five years, and is said never to have 
missed a day from work during that 
period until he became ill a. few weeks 
ago. He leaves a widow and two daugh- 
ters. Mr. Allcock was a man ot 
tastes, especially along musical lines, and 
was a gentleman bv instinct and training. 
Aside from his business, his principal ac- 
tivities were in connection with Grace 
Episcopal Church, Oak Park, Ill. 


Wallace A. Bell. son of Assistant Many 
ager George H. Bell of the National 0 
Hartford in the west, has received his 
commission as second lieutenant in the 
United States marines and will leave for 
training quarters in a few days. He 
resigned his position with the General In- 
spection Company of Minneapolis. 
was formerly connected with the Wis- 
consin Inspection Bureau. 
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Casualty and Surety Comment 








CAUSES OF DISCONTENT 

INCONSISTENCIES in the new  work- 
men’s compensation manual are again 
giving rise to a demand that there be 
some organized body in the west, with 
power to deal with peculiar cases, 
which come up under the manual. Re- 
cently one of the companies had a risk 
the inspection of which proved that it | 
was entirely different from ordinary | 
risks in that classification, the work be- | 
| 

| 





ing of a much more hazardous char- 
acter, and that this risk ought to take 
a much higher rate than others in the | 
same classification. The subject was 
referred to the NatronaL WoRKMEN’S 
CoMPENSATION SERVICE BureEAv fox a rul- 
ing, and shortly afterwards a reply was 
received that the risk would take the 
classification rate. Coming from an em- | 
ploye of the bureau who had grown up | 
through various clerkships and who | 
probably never was in a risk of that 
kind in his life and very likely never 
had been within a thousand miles of 
the risk in question, his answer was | 
somewhat irritating. | 


It is rulings like | 
this, which appear to be arbitrary and | 
based not upon good sense, but simply | 
on authority, that keep nonconference | 
companies from joining an organization | 
and keep affiliated companies on the | 
brink of getting out. 


PARTIAL PROTECTION | 
RECENTLY inquiry was made of Com- | 
missioner ENGLISH as to the promotion 
expense allowed one of the several 
companies now being organized in that 
state. In reply Mr. ENGLISH wrote: 

“This department has no authority 
under the Iowa law over the period of 
promotion of insurance organizations 
and the blue sky law now operative in 
the state affects non-lowa companies 
only.” 

Such is an example of the peculiar 
protection that legislatures sometimes 
deal out to the trusting public. The 
legislature of Iowa apparently is very 
desirous of protecting the people of 
that state against the wiles of promot- 
ers of outside corporations. It does 
not seem to have entered the legisla- 
tive mind, that, even in as good a state 
as lowa, promotion schemes might pos- 
sibly be started that would better be 
under official supervision. This is like 
building around a children’s playground 
a fence which will keep out vicious 
mastiffs, but not vicious bulldogs. 


HARD ON POLICYHOLDERS 


Dunine the past couple of years the 
policyholders in workmen’s compensa- 
tion companies that went into liquida- 
tion have found ample grounds for re- 
gretting that they they had not taken 
their insurance in stronger institutions. 
For a year or more policyholders in 
the Union Casuarty of Philadelphia 
have been obliged to make payments 
of compensation for fatal and perma- 
nently disabling accidents which had 
occurred previous to that company’s 
failure. The policyholders may be able 
to get back from the estate part of this 





| death 


cently, when the New Encranp Eguit- 
ABLE went into the hands of receivers, 
they promptly stopped payment of in- 
stallments of workmen’s compensation 
until such time as the court orders dis- 
tribution of assets. Now the liquidator 
of the CasuaLty CoMPANY OF AMERICA 
has notified former holders of work- 
men’s compensation policies, under 
which claims had arisen previous to re- 
insurance, that the policyholders them- 
selves,must pay the claims and look to 
the estate for reimbursement. 

To some large assured this may not 
be a serious matter, but to small con- 
tractors and manufacturers payment of 
the installments of compensation in 
and total permanent disability 
cases may prove a heavy drain. Work- 
men’s compensation extends far into 
the future and the man who buys in- 
surance ought to buy it in an institution 
which will still be going when the 
last of the installments of compensa- 
tion come due. 








Workmen’s Compensation 
Notes and Comments 





BY DAVID H. KELLER, M. D. 




















The ‘‘Causal Connections‘‘ Between 
Injury and Disease 


A correspondent writes as follows: 
“An outside metal worker, covered 
under workmen’s compensation, sus- 
tains a compound fracture of the bones 
of the ankle. As a result thereof he is 
forced to remain in the house for a 
period of four months. For half a 
month succeeding he is able to take ex- 
ercise out of doors, walking with the 
assistance of crutches. Throughout the 
period of confinement to house and up 
to moment of death, which occurred at 
the end of four and one-half months, 
the general health of the patient was 
excellent. On the day preceding the 
day of death, an average March day— 
the patient rode for three hours in an 
open automobile. He returned to his 
residence at 6:30 p. m. After partak- 
ing of an ordinary meal he walked a 
distance of four blocks to a drug store. 
After returning, he read the evening 
paper and retired at 9:30, in apparent 
good health. He awakened at 8:30 the 
following morning, ate toast and drank 
a cup of coffee. Almost immediately, 
without struggle or outcry, he died. 
The attending physician, learning the 
circumstances, declared that death was 
due to acute congestion of the lungs. 
Autopsy proved that his opinion was 
the correct one. He also certifies that 
the congestion was due to the fact that 
the patient’s resistive powers had been 
lowered by the long period of confine- 
ment and consequent lack of exercise. 
He further gives it as his opinion that 
the congestion would not have occurred 
if the patient had been engaged in his 
ordinary duties. Is the attending phy- 
sician’s opinion tenable?” 
We believe not, and for these rea- 
sons: 
A very large majority of persons who 
contract acute congestion of the lungs 
have not been disabled and confined to 
the house. Lack of exercise is not a 
predisposing factor in the liability to 
contract. acute congestion of the lungs. 
It is an axiom in medicine that acute 
congestion of the lungs is no respecter 
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as well as the strong. If this employe 
had died of typhoid fever, measles, 
diphtheria, or of any other acute dis- 
ease, it would have been just as reason- 
able .to hold that the disease was 
contracted because of the lowering of re- 
sistive power incident to the prolonged 
period of inactivity. Statistics prove 
conclusively that among injured pa- 
tients in surgical wards of hospitals the 
percentage of acute diseases is much 
smaller than among average able- 
bodied business men and active labor- 
ers. The lowest proportionate mortali- 
ties from acute diseases of the lungs, 
among laborers, are found among ci- 
garmakers, tobacco workers and com- 
positors and printers. The highest 
mortality is found among teamsters, 
chauffeurs, longshoremen and_ steve- 
dores. These comparisons indicate that 
the out-of-doors coupled with exercise, 
rather than lack of exercise indoors, 
is likely to lead to congestion of the 
lungs. 

While it is merely a gratuitous opin- 
ion upon the part of the attending phy- 
sician in the case cited to say that he 
believes that the congestion occurred 
because of a lowered resistive power, 
it would not be unscientific to say that 
the congestion was due to exposure 
when the patient had not been accus- 
tomed to the particular exposure to 
which he subjected himself. Assuming 
this, the incident arose as the result of 
a voluntary act, and the causal connec- 
tion between the injury and the death 
was no closer than it would have been 
had the patient been killed by the 
wrecking of the automobile in which 
he was riding, because he was so badly 
crippled that he could not jump to 
safety. 


The Norwegian Globe has been licensed 
in Colorado for the transaction of reinsur- 
ance of fidelity, surety and casualty ;in- 
surance. 











Let Outside Agents 
Take Local Business 











We desire to urge upon all agents 
the importance of greater effort in the 
production of surety business. No mat- 
ter how small the town is’in which you 
live there is some prospect for a surety 
bond. Why it is that agents overlook 
so much small business is hard to un- 
derstand. Every agent should ascer- 
tain the name of every notary public in 
his county; the name of every plumber 
in his city; then get the expiration of 
the bond in force and solicit the busi- 
ness before expiration. An investiga- 
tion in any city will disclose the fact 
that a large portion of the bonds of 
notaries public are secured by corre- 
spondence by wideawake agents from 
the capital city of the state, when they 
might so easily be obtained by the local 
agent in his own home city. The expi- 
ration of most license bonds, such as 
plumbers, and the like, can usually be 
obtained from the city clerk where such 
bonds are usually filed. 

Agents at Washington, D. C., write 
an enormous number of postmaster's 
bonds all over the country—by long dis- 
tance letter writing. And in the ma- 
jority of cases the local agent might 
have obtained the business—probably 
with greater satisfaction to the post- 
master, who would undoubtedly prefer 
to deal with local agents if he only 
knew of such local agent. This does 
not speak well for the aggressiveness 
of local agents at such places.—“South- 
ern Surety News.” 





Fred O. Nuetzel, for years prominent in 
the Kentucky vehicle trade, has become 
a special agent for the Transylvania Cas- 
ualty of Louisville. 
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CASUALTY MEN MEETING 
TAKE UP ACQUISITION COST 


Officials From All Over the Country 
Are in Conference in 
New York City 


New York, May 23.—Officials of cas- 
ualty and surety organizations from all 
over the country gathered in this city 
this week, endeavoring to get together 
on some of the biggest problems they 
have ever faced. The tremendously 
increased burden of taxation now so 
imminent has brought about a recru- 
descence of an ever-burning question. 
How to meet it, whether it can be feas- 
ibly passed along to the ultimate 
consumer, like the high cost of living 
is by the farmer, transportation in- 
terests, commission merchant and re- 
tailer, is giving the underwriters the 
utmost concern. 

Acquisition Cost Is Distressing 


Long before war taxes and supertaxes 
on profits became a distressing factor 
acquisition cost was worrying all hands 
and one of the stated tasks to be taken 
up at this time was the matter of acqui- 
sition costs. When Superintendent Phil- 
lips of New York agreed to defer official 
action in this state this year, he very 
pointedly suggested that it was dis- 
tinctly up to the companies, their agents 
and brokers to arrive at some solution of 
this problem. Since then he has got the 
subject before the workmen’s compensa- 
tion committee of the Insurance Commis- 
sioners Convention. The conference 
committees of the International Associa- 
tion of Casualty & Surety Underwriters 
and the National Association of Casualty 
& Surety Agents have got to thresh this 
out. 

Topics to Be Discussed 


The topics to be considered at the 
private dinner tendered the officials of the 
casualty companies by the executive com- 
mittee of the International Association of 

asualty & Surety Underwriters include 
the growing motor cyclists claims, the 
question of any coverage for aviators who 
may assume that hazard after they are 
drafted, the war clauses (all of which 
are different now), the question of aban- 
dcning the annual convention as so many 
other insurance organizations have done 
this year and the advisability in any event 
of continuing the sectional meetings of 
the burglary, plate glass, boiler and simi- 
lar divisions of the parent body. 


Accident Men Meet 


The first gathering, a special meeting 
of the Bureau of Personal Accident and 
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Health Underwriters, began this morning 
with Mr. Bro-Smith, of the Travelers, 
as chairman, and IF. Robertson James, 
secretary. The committee on printing the 
annual statements in Illinois reported that 
now the companies could and would do 
this, instead of the Illinois department. 
This meeting was called chiefly because of 
a letter received by all companies in 
connection with a proposition propounded 
by inquiries of federal sources that the 
casualty companies should consider in- 
suring aviators at other than prohibitive 
rates. There was plainly evident a feeling 
of apprehension that state and federal 
insurance might find an entering wedge 
if the companies did not show a spirit 
of broad patriotism and cooperate not 
only on a uniform and fair war clause for 
all accident risks, but also consider 
whether it would be feasible to remove 
aviators from the prohibited classifica- 
tions. 


Many Aviators Killed 


It was pointed out that in April 700 
aviators had been killed in Europe; that 
there are now in England alone 200,000 
aviators and soon in this country there 
would be several thousand in the aviation 
schools. The federal officials had inti- 
mated that a maximum limit of $20,000 
should be reached on the basis that these 
men’s pay is $400 a month. This was de- 
clared impossible, even if all companies 
pooled their risks. The fact that the fed- 
eral inquiries had demanded to know 
whether the companies had acted unitedly 
in prohibiting aviators as accident risks 
seemed sinister to many present, as it 
was intimated if life and casualty com- 
panies would not issue policies to aviators 
some national steps might have to be 
taken along the lines of the senate bill 
just passed, extending life and accident 
compensation to masters and sailors en- 
gaged in general commerce. 2 


Statistical Committee to Report 


It was finally agreed that the statistical 
committee report upon the possibility and 
tentative rates for insuring aviators. It 
was also decided to have a uniform war 
rider for men engaged in home guard occu- 
pations. 

The evening committee is to report to 
the members the conclusions reached. 
This afternoon the committee on fraternal 
relations between the International Asso- 
ciation of Casualty & Surety Underwrit- 
ers and the National Association of Cas- 
ualty & Surety Agents met. 


Branch Managers to Meet 


The first annual convention of the branch 
bureau managers of the National Work- 
men’s Compensation Service Bureau will 
be held in New York City, June 24-30. 
There will be an interchange of views and 
methods that are used. 


Griffith Goes to Indianapolis 


Norman C. Griffith, who was formerly 
inspector in charge of the stamping office 
of the Chicago branch of the Workmen’s 
Compensation Service Bureau, has been 
transferred to Indianapolis as office mana- 
ger. He succeeds David Layton, who has 
joined the officers’ reserve corps. 


Retailers Indemnity in Illinois 


The Retailers Indemnity, of Grand 
Rapids, Mich., which issues dramshop 
bonds, ‘is now preparing to organize IIli- 
nois. H. A. Brink is general manager. 


Returns to California 


A. Hall McAllister has been appointed 
counterman for the Pacific department of 
the Globe Indemnity. He has lately been 
casualty manager for the Hawaiian Trust 
Company agency at Honolulu, but was 
previously in the casualty business at San 
Francisco. 

i] 


| Joins Globe Indemnity 


L. R. Eby of San Francisco has been 
appointed special agent for the Globe In- 
demnity in the Sacramento and San Joa- 
quin valleys, effective June 1, and will 
cover that field for both the casualty and 
surety branches. Mr. Eby is well and 
favorably known in the central California 
field, which he has been covering for the 
London & Lancashire Indemnity. 


Position Wanted 
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$5,000.00 Accidental death 
$25.00 Weekly Indemity 


No medical examination 


Cost never $9.00 for Accident 
exceeded $10.00 for Health 


No waiting for commission 


INTER-STATE BUSINESS MEN’S ACCIDENT ASSN. 


Ernest W. Brown, Sec’y-Treas. 


DES MOINES, IOWA 





The Sign of Good Casualty Insurance 


LIABILITY 
ACCIDENT 
HEALTH 
AUTOMOBILE 
TEAMS 
COMPENSATION 


BURGLARY 
CREDIT 

BOILER 
LANDLORD’S 
ELEVATOR 
GEN’L LIABILITY 


ESTABLISHED 1869 


London Guarantee & Accident Company,Ltd. 
OF LONDON, ENGLAND 
Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKLING, PRICE & WEBB - 
FRED L. GRAY COMPANY  - 
OND & RAYMO . 
RUFRED PAULL & son, . 
R. H. CLARK General , 
DIGGS-TERRIS INS. AGENCY, 
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HE MERRILL DODGE & ‘JACKSON CO., Gen. 


Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Exchange, Chicag¢é 
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Bring Home the Bacon 
By Selling 
THE $10,000 PARAMOUNT ACCIDENT 
OR DISABILITY POLICIES OR THE 
AUTOMOBILE ACCIDENT POLICY FOR 
$5 PER YEAR 


American Casualty Company 


READING, PENNSYLVANIA 
WRITE FOR PARTICULARS 
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AMONG THE SURETY MEN 


—_—_—_——— 


PROPOSES VIGOROUS ACTION 





National Surety Will Retaliate When 
Understandings Among Com- 
panies Are Violated 





Comment on the recent action of the 
National Surety in making a _ broker- 
age contract with a represeniative of 
the California Bankers Association to 
handle the fidelity and burglary busi- 
ness of members, after another com- 
pany’s agent had made such a contract, 
has drawn from a representative of the 
National Surety a statement concern- 
ing this class of business. This man 
stands close to the administration and 
is believed to be fully informed of its 
intentions. 

He recalls the fact that for years 
previous to the organization of the 
Surety Association of America, the Na- 
tional Surety had contracts with state 
bankers’ associations, under arrange- 
ments with the company’s agents be- 
lieved to be equitable. It canceled one 
of these bankers’ association contracts 
at the urgent request of several mem- 
bers of the Surety Association of 
America, who believed that such action 
would result in handling this business 
on an entirely different basis, although 
the National feared that some other 
company, in or out of the association, 








USE AND OCCUPANCY 

Part 3 of this week’s issue is 
devoted to use and occupancy in- 
surance. This is a comparatively 
new line of indemnity so far as 
general insurance activities are 
concerned and comparatively lit- 
tle has been written about it. 
Contributions to this number are 
practical in their nature and it 
will pay fire insurance men to 
study this section very carefully. 














would take advantage of its action. 
Within two weeks after service of no- 
tice of cancellation, the agent of an- 
other company made a brokerage ar- 
rangement with the representative of 
the bankers’ association and the Na- 
tional lost most of its bank bonding 
and burglary business in the state. 


Will Strfke Rack 


_Continuing, the National’s representa- 
tive says in part: 

The California case is similar. When 
the California situation developed the Na- 
tional, with others, refused to take busi- 
ness from the bankers’ association repre- 
sentative; but it was not long before an- 
other company was found to be doing the 
business in violation, as the National un- 
derstood it, of a clear understanding. The 
National then decided that it would give 
advance notice of its intention to resign 
from the California Surety Association, 
which was done, and of its intention to 
Solicit the business of the California 
Bankers’ Association. This advance no- 
tice gave all of the companies interested 
ae opportunity to compete for the busi- 

The National has always been one of 


the strongest advocates of the surety as- 
sociations. It has never wilfully violated 
any association understanding. It is will- 
ing at all times to enter into further 
understandings that will improve the con- 
dition of surety companies generally. How- 
ever, whenever it finds that understand- 
ings are violated, it will do, in such cases, 
precisely what it did in the California 
case, vigorously using the same weapons 
others use against it. 





’ New Oregon Law 


._ The new surety law of Oregon, in addi- 
tion to requiring a special deposit of 
$25,000 also eo that every foreign 
company, in order to be admitted to the 
state, must be authorized to write bonds 
running to the federal government and 
must file quarterly a certified copy of the 
certificate from the Secretary of the 
Treasury showing such qualifications. 





Embezzlements 


Press notices and dispatches, as collated 
by the bonding department of the Fidelity 
& Casualty, indicate, for the months of 
February and March, 1917, the following 
defalcations: 





February March 
Banks and trust 
COMpanies .... 6 s0sss $2,227,900 ....... 
Beneficial associations. . 1,500 $ 18,678 
Public service ......... 6,362 6,000 
General business ...... 42,076 374,055 
Insurance companies ... 152,500 1,096 
Transportation com- 
(ee 20,010 14,000 
Courts and trusts...... 31,700 15,000 
Miscellaneous ......... 163,249 146,836 
ROWE 2b vcudleteawas $2,645,297 $575,665 





Surety Notes 


Through its Mishawaka agent, the In- 
dianapolis branch office of the American 
Surety furnished bond of $300,000 on be- 
half of the executor of Horace B. Hitch- 
ings’ estate. 

Burt A. Miller, general agent of the 
New Amsterdam Casualty at’ Cleveland, 
has executed a bond for $1,500,000 on be- 
half of the Thompson-Starrett Company 
of New York, covering contract of $2,500,- 
000 guaranteeing the construction of the 
Hotel Cleveland. 


Swindler Confesses 


Oscar Napier pleaded guilty in the fed- 
eral court at Des Moines to being a mem- 
ber of an arson gang which a year and a 
half ago collected large sums from insur- 
ance organizations on live stock swindles. 
He admitted the charge of conspiracy and 
using the mail to defraud and was given a 
comparatively light sentence—four months 
in jail. His accomplice, a woman, is do- 
ing two years in the penitentiary at Jeffer- 
son City, Mo. 


Buy Montgomery Agency 


L. A. Porter, former manager of the in- 
surance department of the Alabama Fidel- 
ity Mortgage & Bond Company, of Mont- 
gomery, and J. A. Dirven, Jr., connected 
with the same company, have purchased 
the insurance department of the company 
will begin operations June 1 as Porter- 
Kirven Company, Inc. Mr. Porter an- 
nounces that they have obtained the state 
agency for the National Surety, the gen- 
eral agency of the accident and health 
department of the Aetna Life, the New 
York Plate Glass and local agencies for 
various fire insurance and casualty com- 
panies. 


Compensation Bureau Election 


The annual 
branch of the Workmen’s Compensation 


Service Bureau was held Tuesday. The 
following governing committee was 
elected: Employers liability, Hartford 


Accident & Indemnity, London Guarantee, 
Ocean Accident, Royal Indemnity and Zu- 
rich. Dorr C. Price, manager of the lia- 
bility department of Moore, Case, Lyman 





& Hubbard, was elected secretary. 














A Progressive 
SURETY and CASUALTY 
Company 


meeting of the Illinois} 











AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J.C. O. MORSE, President 
**Conservative but Aggressive’”’ 





AVES VALE c - 





WICHITA, KANSAS ; 
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ALLY FOR SPECIFIC PROFESSIONS. FOR PARTICULARS WRITE 


CONSOLIDATED CASUALTY COMPANY 
J. W. SCHERR, PRES. 


4, 


Gres VOCATIONAL 

at {i vie HEALTH AND ACCIDENT POLICIES 

oY \ \( . Ake WE ARE THE ORIGINATORS OF POLICIES DESIGNED ESPECI- 
©. Ces 


LOUISVILLE, KENTUCKY 




















AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 


P. A. COOLING CO., General Agents = “ INDIANAPOLIS, IND. 
OSAR R. WITTE & CO., General Agents “ = - - ST. LOUIS, MO. 
GARNER & MANN, General Agents - - S KANSAS CITY, MO. 

For Other States write the Home Office. 
DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES. 


An Agency Connection With Us — MEANS REAL SERVICE. 
WESTERN INDEMNITY COMPANY, Dallas, Texas 


Capital $500,000 ~- Assets $1,211,054 











LIFE AND ACCIDENT 
SALESMEN, WRITE: 


Exceptional contracts to salesmen. 


Lincoln, Nebraska STOCK COMPANY 


Aoply for Territory Contracts. 


American Old Line Insurance Company 


Incorporated under the laws of the State of Nebraska. Progressive business record for fourteen years 
In fourteen states. The largest accident and health benefits to the 


COMMERCIAL, BUSINESS, PROFESSIONAL AND FARM CLASSES. 














Chicago Bonding & Insurance Co. 


SUCCEEDING 
Chicago Bonding & Surety Company 
Prudential Casualty Company 


LINES OF INSURANCE WRITTEN 






Bonds 
Fidelity 
Official 
Judicial 


Insurance 


Accident 
Health 
Liability 


ERVICE 
TRENGTH 
INCERITY 













Contract Automobile 

Depository Plate Glass 
Miscellaneous Burglary 
Admitted Assets Capital Net Surplus 


$1,801,040.80 $500,000.00 


O. F. ROBERTS, Sec’y and Gen. Mgr. 


$296,048.32 








C. F. DAVIS JOHN H. DAVIS 
Mgr. Casualty Mgr. Fidelity & 
Department HOME OFFICE Surety Department 


Chicago, IIl. 
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PLAN TO BE FOLLOWED 


POLICYHOLDERS TOLD TO PAY 


Receiver of Casualty Company Will 
Adjust, but No Money Will Be 
Disbursed at Present 


Receiver Moses J. Wright of the Cas- 
ualty Company of America, says the 
“Journal of Commerce,” has notified 
liability policyholders that he will con- 
tinue the adjustment of all claims 
against them and the defense of suits, 
but will not pay the adjusted claims 
or judgments rendered in suits. These 
claims and judgments the policyholders 
must pay and then present their claims 
against the Casualty Company of 
America for the amounts within the 
limits of the policy, which they have 
thus paid. In other words, the insur- 
ance department’s receiver, in liquidat- 
ing the Casualty Company of America, 
will ccntinue the service provided for 
in the policy in the matter of investiga- 
tion and adjustment of claims and the 
defense of suits, but the amounts to be 
paid the claimants must be paid by the 
assured and then presented as claims 
against the Casualty Company of 
America. ; 

As regards future compensation, pay- 
ments under awards already made, the 
policyholders have been notified to 
make such payments to the injured 
claimants themselves direct, and then 
present claim against the Casualty 
Company of America for reimburse- 
ment. 


Schick & Beard Incorporating 


Announcement has been _made of the 
organization of Schick & Beard, Inc., of 
Chicago, with 2 capital stock of $25,000, 
the par value being $10 per share. The 
stock is nonassessable. The purpose in 
selling stock is to finance the organization 
of a mutual automobile liability insur- 
ance company and to act as its general 
manager for the securing of business, also 
to act as general agent of companies for 
the writing of all classes of insurance 
and surety bonds. The prospectus states 
that the stock is being sold without pro- 
motion expense and that 10 percent of the 
gross commission on all business of every 
description is to be set aside for the sole 
purpose of paying dividends to stockhold- 
ers in the company. 


Feather in Lunt’s Cap 


It is a fine feather in the cap of Vice- 
President Edward C. Lunt, of the Fidelity 
& Casualty, that the entire line of fidelity 
bonds of the B. F. Goodrich Company, 
Akron, Ohio, has just been secured by 
the New York company. The line is espe- 
cially desirable, because few of the bonds 
are small. The home office executives at 
Akron and all important branch offices 
and agency men in every part of the 
country are covered. 





IS YOUR CAR INSURED 





THE 
Atenas etl OMPANY 


SSURES VAREATEST WONFIDENCE 





Home Office 
COLUMBUS, OHIO 


Ohio’s Only Casualty and 
Surety Company 


Write for Agency 

















Furnishing Information 
Part of Manager’s Work 








A Chicago casualty manager says that 
the chief requisite of a manager is not 
to be a salesman, but rather to have a 
good fund of information. He pro- 
duces some personal business, but his 
work outside of the office consists 
chiefly in assisting brokers. He says 
that a broker is primarily a salesman. 
He can create an interest in the goods 
he has to sell, but frequently before 
the sale is closed he has to call in the 
aid of somebody who has more de- 
tailed knowledge of the business than 
he. This manager says, “I can often 
help the broker close the business, while 
I could not write it myself. He may 
be getting it chiefly on the ground of 
personality or friendship and still not 
be able to close it, because he is not 
able to give all the information that 
is necessary. By having that informa- 
tion [ could make his work effective, 
while, as a stranger to the assured, I 
might not be able to make any impres- 
sion upon him, if I were to solicit the 
business myself.” 

This manager spoke of one Chicago 
office which does not represent a cas- 
ualty company, but brokers all its busi- 
ness. In his opinion it is one of the 
best equipped offices in the city. He 
says the members of the firm take va- 
rious insurance publications, get law re- 
porters, keep in close touch with the 
industrial board, have exact knowledge 
of the rules of the National Workmen’s 
Compensation Service Bureau, and in 
every way are able to furnish all the 
information that the assured may de- 
sire, without calling for the assistance 
of anybody. He considers this an ideal 
condition, which, however, is found 
among few casualty brokers. 


Casualty Notes 


Kansas City Casualty reports that pre- 
miums received so far in 1917 are far in 
excess of those for the same period in 
1916 and the losses are much less. 

The Casualty Insurance Exchange of 
New York has adopted rules governing the 
writing of general liability insurance in 
territory under control of the exchange. 
The new rules become effective July 1. 

Hurst, Anthony & Watkins of Pitts- 
burgh have been appointed general agents 
of the United States Casualty for all 
lines except accident and health in west- 
ern Pennsylvania. 

D. P. Spotts, several years contract bond 
underwriter for the Casualty Company of 
America, goes with the Fidelity & Cas- 
ualty as surety underwriter in the bond- 
ing department. 

August H. Pape, assistant superintend- 
ent of the plate glass department in the 
New York office of the Hartford Accident 
& Indemnity, died last Sunday of pneu- 
monia. He had had a ‘number of years’ 
experience with the Fidelity & Casualty 
and the Casualty Company of America. 


No Compensation to Child Born Out of 
Wedlock—The Pennsylvania workmen’s 
compensation board rules that compensa- 
tion cannot be allowed an _ illegitimate 
child because of the death of its reputed 
father, as the Pennsylvania law makes no 
provision for such payment. The question 
arose in a case where a young man was 
killed last November on the day before he 
was to have been married and after he 
had sécured a marriage license. In Feb- 
ruary of this year the woman he was to 
have married gave birth toa child. Appli- 
cation for compensation was made on its 
behalf and the referee made an award, 
but the industrial board overrules this. 


CLASSIFIED 
ADVERTISEMENTS 


Advertisements in this column are at the rate 

of 30 cents per line, payable strictly in ad- 

vance. Approximately seven words per line. 
Minimum charge, $1.50. 






































SPECIAL AGENT WANTED—A per- 
sonal producer, capable of organizing a 
field force for the sale of quarterly pre- 
mium accident and health insurance for 
business men. Salary and commission. 
Address 32-R., care The National Under- 
writer, Chicago. 


EMPLOYERS’ LIABILIT-Y 


. « 
Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U.S. Branch, 33 Broad St., Boston, Mass, 


Original and Leading Liability Company—All Forms of Liability Insurance. 
The Most Advanced and Practical Personal Accident and Sickness Policies 
UNITED STATES ASSETS, $9,152,148.66 SURPLUS, $2,380,316.43 


GENERAL AGENTS 


THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., W. Va., Tenn., 518 Walnut St., Cin- 
cinnati; ZENER & STONE, Ind. and Ky.,Talbott Block, Indianapolis; GEO.A.GILBERT, 
Ill., lowa, Neb., S. Dak. and N. Dak., 930Ins. Exchange, Chicago; CHAS. H.GARRISON, 
Mich., Majestic Bldg., Detroit; LOYAL DURAND, Wisconsin, Mitchell Bldg., Milwaukee; 
F. D. HIRSCHBERG & COMPANY, Merchants Exchange, St. Louis; GROVES BROS. 
& CO., Commerce Bldg., Kansas City, Mo.; LOVE-HASKELL COMPANY, Omaha, Neb 


The Frankfort General Insurance Co. 


BRANCH OFFICE SERVICE 


@ Unless you can secure prompt and efficient service in the field your competitors will. 
@ Through our various Branch Offices conveniently located our representatives receive 
quick returns on their orders for policies. and in claim adjustments. i 
@ Get acquainted with our system of handling Liability, Compensation, Automobile, 
Public Liability, Personal Accident and Health and Industrial Accident and Health. 


Call upon or write ournearest Branch Managers located at Cleveland, Ohio, Chicago, Ill., and Pittsburg, Pa. 


The Frankfort General Insurance Co.,123 William St., New York City 


ie CLOVER LEAF CASUALTY 
CoMPANY 


The Strongest, Best Equipped and most 
Intensive organization in Illinois, Indiana, 
Ohio, Missouri, Kansas and Oklahoma, 
devoted exclusively to the writing of the 
best personal health and accident insurance, 
wants other good men. 


Address the 
HOME OFFICE: JACKSONVILLE, ILLINOIS 




















The Republic Casualty Co. 


PITTTSBURGH, PA. 
Writes All Lines. of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 

















SAFETY. SERVICE SATISFACTION .- 


Guardian Casualty 6 Guaranty Company 


Salt Lake City, Utah 
ASSETS OVER - 2 © «= = = $1,000,000 





Workmen’s Compensation 
Automobile Liability 
Accident and Health’ 
Plate Glass 
Burglary 
Fidelity and Surety Bonds 





L. B. McCORNICK & CO. - = - Genevel Agents 
226 So. La Salle Street, CHICAGO 
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NEWS OF COMPENSATION 


——, 


LINE NOT VERY ATTRACTIVE 


Royal Indemnity Not to Write Under 
New Utah Law—Has Enough 
Compensation Already 


San Francisco, May 23.—The Royal 
Indemnity has decided not to write 
under the new Utah compensation act, 
for the present at least. The company 
says it is already getting all the com- 
pensation business it can handle. 


The announcement, following so 
closely the United States Fidelity & 
Guaranty’s discontinuance of the com- 
pensation line in California, shows that 
the tendency to curtail on compensa- 
tion writings is still strongly in evi- 
dence. Other companies are known to 
be considering the abandonment of 
this line in states where their experi- 
ence has been unsatisfactory or the 
volume of business is very limited. 
Several years will probably elapse be- 
fore the policy of companies will be 
permanently decided. 


Oregon Amendments Effective 


Under amendments to the Oregon com- 
pensation law, which become effective on 
May 21, the state, and all its political sub- 
divisions, may come under the law through 
proper application made to the industrial 
accident commission. 

Another amendment, affecting especially 
building and logging and lumber opera- 
tors, makes payments due the compensa- 
tion fund by employers a lien upon real 
property upon which the labor was per- 
formed, and also upon sawlogs, spars, 
piles, ties or other timber, and upon lum- 
ber in yard where manufactured, labor 
liens only having preference over the 
compensation fund lien. 

Payments due the fund are also made 
preferred claims in bankruptcy and trus- 
tee proceedings, and in the administration 
of estates and receiverships. Misrepre- 
sentation of payroll makes the employer 
liable for ten times the amount of the 
difference between the actual payroll and 
the payroll represented. Interest and pen- 
alty charges are provided for payments 
overdue in default. 

Employers here after engaging in haz- 
ardous occupations are required to file 
notice with the industrial accident com- 
mission within ten days after commenc- 
ing work, and, where it is the desire of 
the employer to reject the law, notice must 
be sent to the commission within three 
days after commencement of the work. 
The same period of rejection also applies 
to workmen. 

The making of false representations to 
the industrial commission for the purpose 
of securing compensation is made punish- 
able as a misdemeanor. 


Applies to Ships 


The United States supreme court has 
decided that the Ohio workman’s com- 
pensation and employers’ liability laws 
are applicable to workmen injured on ships 
while in Ohio navigable waters. The 
operation of the Ohio laws. was held by 
the court to be limited to vessels engaged 
solely in intrastate commerce, the court 
holding that states cannot, through their 
own workmen’s compensation laws, inter- 
fere with the federal law, held to be 
Supreme in interstate commerce. 


Cuts Appropriation 


The finance committee of the present 
Wisconsin legislature has recommended 
an appropriation of $130,000 for the sup- 
Port of the industrial commission. ‘ The 
commission urgently asked $154,000 as 
the smallest amount on which it could 
handle its work expeditiously. With the 
reduced appropriation it will probably 
have to cut down on the number of em- 
Ployes, and thus delays in the settlement 
of disputed workmen’s compensation 
Claims will be inevitable. 


Compensation Notes 


‘ The Ohio industrial commission an- 
ounces that it will soon enforce the law 
reseed by the last legislature making 
employers of contractors liable for in- 
— sustained by employes of financially 
advinon sible contractors. The commission 
aemnren persons not to award work to 
latt ractors until they ascertain if the 
er have taken out state insurance. 
haa ttorney-General S. C. Ford of Montana 
- Savised the state industrial accident 
t “¥ that any farmer may come within 
> onl ped ision of the workmen’s compensa- 
‘ aie by filing with the board the joint 

lon of such farmer and his employes 


to be bound b o 
visions of the Ha subject to the pro 





IN THE ACCIDENT FIELD 


— 


MARYLAND ON WAR SERVICE 


Company Issues Bulletin to Agents and 
Brokers on Writing Military and 
Naval Men 


The Maryland Casualty has sent out 
to accident agents and brokers the fol- 
lowing bulletin respecting military and 
naval service: 


Until further notice, holders of accident 
and health policies in this company who 
are members or who may become members 
of the national guard, naval militia, or any 
volunteer military or naval organizations, 
will be covered in full while performing 
military service on land within the conti- 
nental limits of the United States (ex- 
cluding aviation service, which is not cov- 
ered), except that in the event of injuries 
sustained while engaged in repelling an 
invasion, their claims will be subject to 
pro rata adjustment at the classification 
for active military or naval service, acci- 
dent insurance, the annual rate and the 
limits for which are $15 for $500 principal 
sum and $2.50 weekly indemnity. 

This extension will not apply to mem- 
bers of the naval militia or other naval 
organizations after they shall have gone 
on board any naval boat or vessel of any 
sort. Upon engaging in active naval serv- 
ice or upon departure for military service 
in any of the territorial possessions of 
the United States, or in territory foreign 
thereto, accident and / or health insurance 
will immediately cease, and the insured 
will be entitled to the return of the un- 
earned premium figured pro rata. 

Except under conditions and to the ex- 
tent set forth herein the above advice 
does not waive or modify any provision 
in the policy contract, or in rider attached 
thereto or endorsement stamped thereon. 

Agents should not solicit new business 
of men already members of or who intend 
to apply for membership in military or 
naval organizations or who contemplate 
enlisting for active military or naval 
service. 

It should be understood that this ruling 
is only temporary and that circumstances 
may at any time require modifications. 


Motor Car Deaths in Iowa 


Startling figures showing the increasing 
number of deaths by automobile have been 
compiled by the state board of health. The 
record is as follows: 1913, 20; 1914, 115; 
1915, 129; 1916, 162. There have been rela- 
tively few deaths in 1917 thus far, how- 
ever. The list above includes persons 
killed by automobiles, occupants of autos 
which upset, collisions and autos hit by 
locomotives. 


Stockholder Asks Receiver 


Petition for the appointment of a re- 
ceiver for the Midland Casualty Company 
of Chicago was filed in the circuit court 
of Cook county on Saturday by the Equi- 
table Securities Company, which owns 95 
percent of the stock of the casualty com- 
pany. This company should not be con- 
fused with the Midland Casualty of 
Wisconsin. The Midland Casualty of 
Chicago was organized several years ago, 
but about two years ago reinsured its 
business in the Midland Casualty of Wis- 
consin and since then has not been in 
active operation. Its owners now desire 
to liquidate it. The petition states that 
the company is solvent. 


McFarland Is Promoted 


J. S. McFarland, who was formerly 
assistant superintendent of the Western 
& Southern Life and later connected with 
the National Life, U. S. A., in New Orleans, 
has been appointed superintendent of the 
industrial department of the latter at 
Cincinnati, succeeding H. A. Rolf. Mr. 
McFarland has recently been in Cincinnati 
as assistant superintendent of that dis- 
trict. 


Schindler Goes to Minnesota 


A. F. Schindler, secretary to Manager 
Charles H. Boyer of the casualty depart- 
ment of the National Life, U. S. A., has 
been appointed manager of its industrial 
department for Minnesota with head- 
quarters in Minneapolis. 


American Indemnity’s Policy 
The American Indemnity of Chicago an- 


nounces its “Commercial Income” policy. . 


The policy is sold on the same basis of 
premiums and indemnities to men and 
women throughout classes AA, A, B, C and 
D. For a premium of $2.50 semiquarterly 
the company issues a policy with $1,000 
principal sum, $50 monthly indemnity for 
accident or sickness, $30 monthly for par- 
tial accident disability or nonconfining 
sickness. Five times the principal sum, 
or $5,000, is paid if accident occurs while 
a passenger on a steam or electric car. 
Principal sum losses for death or dis- 
memberment are not paid in a lump sum, 
but in monthly installments of $50 each. 
The payment of these installments is pro- 











SOUND 
ENTERPRISING 
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ELIMINATE THE KNOCKER! 
Dissatisfied claimants handicap the accident and health 
sent heavily. THE NATIONAL INVESTIGATION 
BUREAU, INC., adjusts claims for policy holders any- 
where. No charge for preliminary investigation and es- 
timate of cost of service. Agents—refer dissatisfied claim- 
antsto us. Our work for them HELPS YOU. 
Dr. W. Edward Magruder, Pres. and Medical Director 
924 Madison Ave., Baltimore, Md. 
ADJUSTERS FOR THE INSURED 





MERICAN LIABILITY 
COMPANY 


SPECIALISTS In MONTHLY PAYMENT 
Accident and Health Insurance 
AGENTS WANTED 
W. R. SANDERS, SECRETARY 
SECOND NATL BANK BLDG., CINCINNATI, O. 
$100 000.00 INSURANCE DEPT. DEPOSIT. | 
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e UNDER FEDERAL GOVERNMENT LICENSE 
e - Home Office 
American Indemnity Company cates texas 
Assets Over $1,185,000 
ALL LINES OF CASUALTY AND SURETY INSURANCE 
OPERATES IN THE STATES OF 
Alabama, Arkansas, California, Delaware, District of Columbia, Georgia, Illinois, 
Indiana, Iowa, Kansas, Kentucky, Louisiana, Maryland, Mass., M 
Missouri, Nevada, New Hampshire, New Jersey, Nebraska, Oklahoma, Ohio, 
Pennsylvania, South Dakota, Texas, Utah, Washington, W. Virginia, Wisconsin 
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NEW ORLEANS, LA. ST. LOUIS, MO. CHICAGO, ILL. DETROIT, MICH. 
Canal Bank Bidg. Pierce Bldg. 1443 Insurance Exchange Farwell Bldg. 
Autom. Ins. Agency O. P. Rutledge, Mgr. Hutchinson & Cooley W.M. Brown 
E. Jules Michel, Mgr. General Agents 3; Manager 
Sealy Hutchings, Pres. George Sealy, Sec’y. J. F. Seinsheimer, Gen. Mgr. 
PUTS ‘*SURE’’? IN INSURANCE 
IX E Hil pLICY Premiums 
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wpa a MOTOR INSURANCE $1,802,734.31 
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CREDIT INSURANCE ONLY 





Insolvency of Customers. 
415 Locust St., ST. LOUIS, MO. 





E.M. TREAT, President 
Insures manufacturers and wholesalers against Excessive Annual Loss through 


We can always use a few high-class solicitors. 


OFFICES IN ALL PRINCIPAL CITIES 
J. F. HALLWEGEN, General Agent, 


80 Maiden Lane, NEW YORE 
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vided for in a set of eighteen coupons, 
which are attached to the policy, in addi- 
tion to a sight draft for $100. The policy 
provides for a funeral benefit of $100 in 
the event of natural death. It gives 
medical fees for nondisabling injuries or 
disease, and stipulates that claims will 
be paid within twenty-four hours fol- 
lowing filing of proof. Principal sums 
accumulate 50 percent in five years. 
Monthly benefits are doubled while there 
is hospital confinement. The policy is 
issued in three sizes: For $25, $50 or 
$100 monthly indemnity, and $500, $1,000 
or $2,000 principal sum. / 


With the CLAIM | 
DEPARTMENTS 




















Compensation Exc Wages—The 
district court at Minneapolis has decided 
that two awards for injuries cannot be 
paid concurrently where they equal the 
wages of the injured workman. An em- 
— of a furniture and office supply 
ouse earning $15 a week was awarded 
compensation of $7.50 a week for an in- 
jury to his thumb and $7.50 for another 
injury to one of his fingers. The court 
holds that these sums, equaling the 
weekly wage of the injured employe, can- 
not be paid at the same time, but must 
follow each other. 


° 

Chief Executive Not Entitled to Com- 
pensation—In the case of S. W. Bowne 
vs. S. W. Bowne Company, the court of 
appeals of New York has held that the 
president and principal executive officer of 
a@ corporation which employs workmen in 
carrying on a hazardous business is not 
entitled as such to the benefits of the 
workmens compensation law as an em- 
ploye, in the event that he meets with an 
accident. The state industrial commission 
awarded compensation to Mr. Bowne, who 
was the president and majority stock- 
holder in the corporation. The risk was 
insured in the Globe Indemnity. The court 
of appeals says: 

“The claimant in this case is willing, in 
order to collect the workman’s allowance 
for himself from the insurance carrier, 
to assume a status that he might be the 
first to disclaim for any other purpose. 
Theoretically he was subject to the order 
of his corporation and was liable to be 
discharged for disobedience. Practically 
he was the corporation, and only by a 
legal fiction its servant in any case.” 
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Walter Fasolt, assistant cashier of the 
health and accident department of the 
Ohio State Life, was given a farewell 


dinner at the home of Manager A. I.’ 


Morrisett on the occasion of his leaving 
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Multiple Line Company 
Now writing casualty lines. 
Our Automobile Liability and 


Property Damage rates will get 
+he business. 

We are making agency con- 
tracts now. Write 


A. G. OGLE 


2nd Vice-President 
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Producers 


of Health and Accident business 
can secure top-notch contract 
in Iowa, Missouri, Wisconsin, 
Kansa and Nebraska territories 


Bankers Accident Co. 


Des Moines, Ia. 











for military service. The office force pre- 
sented Mr. Fasolt with a handsome and 
serviceable wrist watch. 


James Gamewell Glass, assistant man- 
ager of the casualty department of the 
United States Fidelity & Guaranty in 
Chicago, will be married Thursday, May 
a to Miss Sara Elinor Pierce, of Madison, 

s. 


Judgment Against Company 


The supreme court of Wisconsin has 
affirmed the decision of the circuit court 
of Brantwood, Price county, in favor of 
John Komula and others against the 
General Accident to collect workmen’s 
compensation indemnity. The Komula 
Company is a large logger and in 1912 
purchased a tract of timberland in north- 
ern Wisconsin. The seller was instructed 
to arrange for compensation insurance, 
but, when an accident occurred, the in- 
surance company claimed .that John Ko- 
mula had been insured as an individual 
and not as a corporation, and refused to 
pay the claim of an employe of the com- 
pany. The court held that the company 
was insured, 


Statement of Reciprocal 


In view of the fact that the Indiana 
Industrial Board is insisting that the Indi- 
ana Manufacturers Reciprocal Association 
sever its affiliations with the Illinois In- 
demnity Exchange, the financial statement 
of the Indiana Reciprocal as of March 31 
as filed with the industrial board, is of 
interest. This shows the following re- 
ceipts: Net initial deposits, $64,050; 
earned premiums to March 81, $93,960; net 
deposits written, $158,010; interest, $453; 
two special deposits, $52,837; 
ceipts, $211,300. 


The following expenses are shown: | 


Management expense, 30 percent of net 
deposits written, $47,403; losses paid, $75,- 
623; special deposits less interest of $83, 
$16,960; estimated amount required to set- 
tle all actions reported or to be reported 
to March 31, $34,986; other minor dis- 
bursements bringing the total disburse- 
ments up to $176,820. 

Assets consist of the following: Cash 
in banks, $39,578; cash in trust company, 
$16,773; special deposits of bonds, $25,334; 
uncollected deposits, $13,581; total assets, 


, 266. 

Liabilities: Estimated amount to settle 
all outstanding claims and actions sup- 
ported per detail list, $34,986; required 
reserve, 50 percent of collections, $49,459; 
special deposits on awards covering weekly 
indemnity, $16,690; due attorney-in-fact, 
$9,209; total liabilities, $60,885; surplus, 
or receipts, over expenses, $34,381. It will 
be noted that the required reserve of 50 
percent of collections amounting to $49,- 
459 is not included in the total liabilities. 


INSURANCE LOSSES 
AT ATLANTA, GA. 


(CONTINUED FROM PAGE 1) 


tensive the construction was frame 
with shingle roofs, and flying brands 
started additional fires. 

Flying Brands Start Conflagration 

Blazing pieces of wood from the 
Woodward avenue fire were carried 
1,000 feet north to sheds at Decatur 
and Fort streets. With the fire de- 
partment busy in three other locations, 
this fire rapidly spread to a collection 
of negro buildings, all of cheap frame 
construction with shingle roofs. Burn- 
ing brands from these sailed over three 
blocks and the big conflagration was 
on. Before it was under control the 
fire had burned over a distance of 
nearly two miles from Decatur and 
Fort streets to a point beyond Ponce 
de Leon, with an average width of 
over half a mile. Approximately half 
of the area was occupied by costly 
homes and_ high-grade. apartment 
houses. The balance was tenant prop- 
erty for poor whites and negroes. No 
usin in the burned 
district except small neighborhood 
stores. About fifteen hundred build- 
ings were destroyed. On these the loss 
will run $3,000,000 and on contents 
$1,000,000. 


Removal and Dynamiting Losses 


The heavy loss is due partly to the re- 
moval of contents in advance of the fire 
and to effects of dynamiting by authori- 
ties late in the day. The dynamiting was 
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‘most effectual in stopping the fire, but 


‘the explosions also damaged buildings 
‘severely at remote points. 


The anti-shin- 
gle roof ordinance passed last year, to be 
effective Jan. 1, was recalled and now goes 
Unless the city coun- 
cil again acts on the question making the 
effective date earlier, the burned district 
will again be covered with shingle-roof 
,buildings within thirty days. Drastic ac- 
tion is demanded by underwriters and 
others. 

There was plenty of water, but it was 


“impossible for the firemen to cope with 


so many widely separated fires occurring 
simultaneously. There had been no rain 
for over two weeks, making shingles and 
boardings like tinder after several days 
he wind was 
steady from the south, with a velocity of 


‘from eighteen to twenty miles an hour. 
total re- |}. 


Loss Figures Still Estimates 


The total insurance carried by each 
company in the burned district will not 
be known for several days. Many offices 


| are short of clerical help, owing to en- 


listments for the war, and besides it has 
been a big task to diagram the area of 
the fire accurately, water, removal and 
explosion damage extending in some 
places several blocks on either side of 
the direct line of total destruction. About 
110 companies are involved for amounts 
running from $1,000 up to more than 
$250,000. 

A partial list of estimated gross losses 
has been secured, as follows: 


Aetna .......119,500 Hanover .... 45,000 
Agricult. .... 15,000 Phila. Und...$36,575 
Amer. Cent.. 23,000 Prov. Wash.. 22,000 
Amer. Eagle. 38,000 Royal ....... 
American ... 89,000 Sterling ..... 

Atlas ....... 55,000 Yorkshire ... 
Aachen & M..$23,150 

Alliance 

Brit. Amer... 
Caledonian ., 28,000 
Cen. Mf. Mut. 25,000 
City of N. Y. 16,500 
Com’lth, N.Y. 8,000 
Com’l Un.... 70,000 
Contint’l 

Camden .... 
Citizens ..... 37 
Fire Ass’n.. 
Firemens ... 
Fid.-Phe. .... j 
Fire. Fund...150,000 
Franklin .... 


Mechanics... 
Home .......12 
Imperial .... 
State of Pa.. 

be Ic 06 


PSOHG.. iscccs S 
Phenix, Fr... 
Phoenx, Eng. 

Rhode Is.... 
Richmond ... 

Royal Ex.... 

Scot. U. & N. 0 
So. Mut.....200,000 
Sprefld. .... 60,000 
Stuyvesant .. 4,700 
San... 110,000 


American ... 

Lon. & Lan.. 

Nor., N. Y... 20,450 
Alliance 


Westchester . 
German cians ,000 Western, Ont. 
Globe & Rut. 50,000 Yorkshire .. 


Managers at Annual Meeting 


All managers and general agents, as 
well as numerous specials were at the 
annual meeting of the Southeastern Un- 
derwriters Association at White Sulphur 
Springs, W. Va., yesterday and today. 





It is expected that the conflagration will 
cut the proceedings and most, if not all, 
will arrive in Atlanta Wednesday. A 
heavy downpour of rain with intermit- 
tent hail at noon today will increase the 
partial losses considerably. Had the 
shower arrived twenty-four hours earlier, 
it would have been worth millions to 


‘Atlanta property owners and the insur- 


ance companies. 


LATE REPORTS INCREASE LOSS 


National Board Pointed Out Danger Two 
Years Ago 


New York, May 28—F. J. Breen, chief 
clerk of the National Board, leaves to- 
morrow for Atlanta to act as_ secretary 
of the Atlanta Conflagration Committee, 
He will have charge of the conflagration 
equipment, which was shipped yesterday, 

C. Huston, engineer of the commit- 
tee of fire prevention of the National 
Board, is to make a thorough investiga- 
tion of the Atlanta conflagration. That 
committee in its report on Atlanta, May, 
1914, said in part: “The frame residential 
sections with shingle roofs possess the 
hazard of flying brands to a pronounced 
degree, although the water supply is suf- 
ficient. The probability of fire gaining 
headway is materially increased for some 
sections by the necessity of long runs for 
fire apparatus.” 

The following special recommendations 
were also made: “That the fire limits be 
extended to provide for future building 
operations and that the shingle roof limit 
be extended to include the entire city.” 

Again subsequently the shingle roof 
and frame structure hazard of residential 
portions of the city was a subject of 
warning. The engineers reported that 
ordinances for an extension of the fire 
limits providing for an increased acreage 
of approximately 20 percent and for the 
prohibition of wood shingle roof had been 
presented for adoption, the chairman of 
the finance committee of the city council 
stating that the fire limit would un- 
doubtedly be extended within the next ten 
days and that there was hopes of pro- 
hibiting shingle roofs at least on all new 
buildings. Insurance losses thus far re- 
ported to the Journal of Commerce total 
$3,596,938, and when all reports are in 
will probably exceed $3,750,000. | Prop- 
erty loss now estimated between $4,000,- 
000 and $4,500,000. 
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There is a spirit of mutual helpfulness 
among Continental agents 
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NATIONAL BOARD IN 
PUBLIC SERVICE 


(CONTINUED FROM PAGE 1) 


tween fire insurance companies and the 
bodies politic which exercise legal con- 
trol and supervision over them. 

As to the first a brief comment will 
suffice. Fire insurance’ is ~one of the 
chief bases of mercantile and industrial 
credit. By means of it the activity and 
usefulness of capital are greatly en- 
hanced and the idle reserve funds of the 
community are reduced to small propor- 
tions. Even though our supreme court 
declares that insurance is not commerce, 
fire insurance nevertheless is, under 
present-day conditions, an essential in- 
strumentality of commerce. By reason 
of added functions it has become a con- 
serving force of very great importance 
and _ its universality is such that no 
smallest community in our country is 
outside its influence and few households 
are without its protection. It is esti- 
mated that there are thirty millions of 
policies in force or about one and one- 
half for each family throughout the 
country. 

Duties of Companies 


As to the second topic, we may sa 
that the duties of fire companies i os 
a general way those of providing sound 
indemnity, reasonable rates, just settle- 
ments, and equitable business methods, 
to which of late years have been added 
to a. constantly increasing extent. the 
task of safeguarding property against 
the danger of fire by means of expert ad- 
vice concerning proper methods of build- 
ing and concerning effective protective 
apparatus, as well as by regular and care- 
ful supervision on the part of trained in- 
spectors. The duties of the public in this 
regard consist in maintaining conditions 
of supervision and regulation which will 
permit and secure the proper and ade- 
quate performance of these functions. 
These duties it need hardly be said de- 
pend for their proper execution upon the 
a and Officials of the several 
states, 


Oppose the Unjust and Unfair 


Legislative and supervisive methods 
cannot be unjust to the companies with- 
out being at the same time unfair to the 
public. We are therefore warranted in 
opposing by all legitimate and right 
methods the adoption of laws and the en- 
forcement of rulings which are unfair and 
unjust. There have been in recent years 
several instances where. states have 
adopted laws which have made the con- 
duct of the business of fire insurance 
within their borders practically impos- 
sible. In such cases the companies have 
been forced to a withdrawal of service, 
involving | serious disadvantage to the 
business interests of the states and great 
financial loss to thousands of their citi- 
zens engaged in local agency work. Such 
objectionable measures, still too com- 
mon, usually proceed from the impulses 
of those who are ignorant of-most of the 
factors in the problems with which they 
deal or are—too often—inspired by the 
desire to redress personal wrongs, real 
or imagined, or to inflict punishment 
therefor. ° 


Relations With Commissioners 


This leads up to the consideration of 
our relations with the insurance commis- 
Sioners of the various states. They are 
engaged in activities that are somewhat 
parallel to our own. From another stand- 
point than ours, they also are engaged in 
studying the problems of underwriting in 
their relationship to the public. We our- 
selves could not set forth our position 
more accurately than in the following 
quotations from the president’s address, 
delivered by the Honorable Burton’ Mans- 
field, insurance commissioner of Con- 
necticut, at the last annual session of the 
National Convention of Insurance Com- 
missioners, 
_,He forcibly describes the absurd incon- 
Sistencies and hampering effects of in- 
harmonious measures as between the dif- 
rerent states and its excellence and time- 
liness prompts me to make the following 
quotation: 

“Rates, whether of railroads or of in- 
surance, are not always to be downward. 
Chey should be upward or downward, 
only after careful deliberation and thor- 

investigation from the companies’ 
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getting the business. 


American company? 





If you are one of ten men who solicit a line of insurance you stand but one chance in ten of 


If you are one of five men your chances are twice as good. 





How many men are after each fire insurance line that you seek? 
How many are after each automobile line that you might go after? 
Aren’t your chances of getting the automobile business bigger? 





Wouldn’t it pay to go after all the automobile insurance that might be written, particularly if 
you could offer the policies, the indemnity, and the service of the old North America, the oldest 
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400 Walnut Street, PHILADELPHIA, PA. 











Mr. Mansfield quotes. Mr. Roosevelt as 
saying: 

““-When we control business in the pub- 
lic interest we are also bound to en- 
courage it in the public interest, or it 
will be a bad thing for everybody and, 
worst of all, for those on. whose behalf 
the control is nominally exercised. .. . 
This object cannot be accomplished by a 
chaos of forty-eight states working at 
cross purposes in the development of our 
interstate and international industrial 
fabric. . . . So much of the regula- 
tion attempted in our country in the past 
has been done by demagogues or by heed- 
less politicians interested only in their 
own momentary political success that the 
very name Regulation has become an of- 
fense and an abomination to many honest 
business men.’ 

“This,” continues Commissioner Mans- 
field, “means that supervision, in order to 
be more fair, more just, and more rea- 
sonable, must be had in co-operation with 
those who have these great interests in 
hand, where such is possible and where 
it can be had without injury to the inter- 
est of the public, and that we should act 
only after mature and impartial con- 
sideration where cooperation is not 
possible.” 


Infiuence of Older Heads 


Our need for and our faith in the state 
control which results from _the well con- 
sidered studies of informed minds .cause 
us to highly appreciate the fair minded 
consideration which the National Conven- 
tion of Insurance Commissioners gives to 
various and difficult problems and which 
is bringing about a better basis for mu- 
tual cooperation than existed in the days 
before its advent. The presence at its 
meetings of experienced and well _ in- 
formed commissioners who have been 
long in service exerts a conservative and 
useful influence upon those who have been 
newly called to supervise the conduct of 
a great business, with which usually they 
have had little previous acquaintance and 
concerning which they are_ therefore 
sometimes ready to suggest proposals for 
governance which would be fraught with 
disastrous consequences if imposed by 
regulation or legislation. Particularly 
welcome to us is the view now held by 
many of the leading commissioners that 
the methods of the different states ulti- 
mately should be made uniform. 


Work Done By Committees 


The public is just beginning to realize 
that it owes no small part of its protec- 
tion from fire, as well as its indemnity 
for the destruction caused by fire, to the 
unceasing activities of the National 
Board and its company members. The 
service rendered by our committee on fire 
prevention in lessening the conflagration 
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Standpoint as well as from the public’s. 


‘thazard and improving protection in hun- 
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INSURANCE IN FORCE 


dreds of cities, the activities of our com- 
mittee on building construction in pro- 
moting enlightened building codes, the 
wide range and searching character of 
the tests made in our Underwriters’ 
Laboratories, the investigation into sus- 
picious fires through our arson commit- 
tee, as well as the tabulation of firecause 
statistics through our actuarial bureau— 
all this work, largely technical in char- 
acter, carried on by our organization at 
great expense, renders service of value to 
the public not less than to the under- 
writers. This service has had a gradual 
development and has not aroused as yet 
much public notice or comment but con- 
stitutes unquestionably one of the most 
important conserving forces now operat- 
ing in this country. 
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Ratings on New Models 


Insurance ratings on newly announced 
models of motor cars follow: 


es Motor Car Co., Jackson, 
ch. 


Mi 
Type of List Ins. Col. 
Model Body Price H.P. Class 
4-P. Road. $888 22 A 
4-P. Road. 978 22 A 


Changes in List Prices 


Changes in list prices of various motor 
cars as announced during the past ten 
days follow: 


Old New 

Maker Model Price Price 
7King Tour. $1,585 1,650 
7King Foursome 1,585 1,700 
7King Sedan 2,150 2,300 
Dixie 5-Pass. 845 895 
Dixie 4-P. Road. 845 895 
Dixie 5-P. Sedan 1,275 1,295 


Jitney Company Shows No Life 


The Sunset Surety Company, which was 
incorporated at Los Angeles_ several 
months ago with an authorized capital of 
$100,000, was launched by attorneys and 
jitney union officials of that city to write 
the jitney bonds, or public liability poli- 
cies, required by most California cities 
from jitney operators. The promoters 
have not applied for either approval of 
the company’s name or a license to sell 
its stock, so the project seems to be 
dormant. This may be due to the fact 
that an ordinance has been initiated and 
will be voted upon next month that will 
practically put the jitneys out of business 
at Los Angeles by excluding them from 
most of the downtown streets. California 
already has one jitney company in the 
shape of the Golden State Indemnity of 
San Francisco. 


Fishback Balks at Mutual 


The Washington jitney bond situation 
is still “up in the air,’ despite the ruling 
of Attorney-General Tanner that the mu- 
tual concern organized by the jitney 
operators can write the $2,500 bonds re- 
quired by the state law. Commissioner 
Fishback says that the jitney men will 
have to put up $250,000 in cash or secur- 
ities before he will issue a license to their 
company. Stanley Morrison of the Seattle 
agency of Morrison, McFarland & Mueller, 


interest other companies in writing the 
bonds. 


Motor Notes 


The Indemnity Mutual Marine and the 
U. S. Lloyds have been licensed in Okla- 
homa. 

The Home Insurance Company of Ha- 
waii, and Pacific States Fire of Portland, 
Ore., have been elected to membership in 
the Pacific Coast Automobile Underwrit- 
ers’ Conference. 
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& Service Bureau 
Wells Building, Quincy 
GEORGE C. GILL, Manager 


ILL., WIS., IND. 
Cc. H. TAYLOR 
829 Insurance Exchange, Chicago 
Phone Wabash 2546 
ADJUSTER OF FIRE LOSSES 


ILLINOIS 
BEN C. COOPER 
Central Life Bldg., Ottawa, Ill. 
Adjusts Losses for Fire Insurance Companies 
30 Years in Insurance Work, 


ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
201 First Nat'l Bank Bldg., Champaign, Ill. 
Western Union or Long Dist. Phone (Off. 147, Res. 
458) facilitates prompt service, * 


INDIANA, ILLINOIS, KENTUCKY, TENNESSEE 
Ie oH. OGell & Som 
110 Upper Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 


Marine Losses 
KANSAS 
The Warren 
Adjustment Bureaw 
ADJUSTERS FIRE 
INSURANCE LOSSES 
R. B. WARREN, Manager, Wichita 


KANSAS 
Ss. E. WILLCUTS 
ADJUSTER OF AUTOMOBILE LOSSES 
Expert Automobile Mechanic 
106 East Seventh Street TOPEKA, KANSAS 


MICHIGAN 
RFPREDKE. M. CHAMPLIN 
629 Michigan Trust Building 





























Grand Rapids, Mich. 
ADJUSTER OF FIRE LOSSES 
MINNESOTA, DAKOTA, WISCONSIN 


LYMAN HANES 
814 New York Life Building, Minneapolis 


Phone Main 4205 
FIRE, AUTOMOBILE, TORNADO 
OHIO 
@tephen 
259 Mair St., Ashtabula, Ohio 
ADJUSTER OF FIRE LOSSES. Territory—Ashtabula, Lake, 


Geauga and Trumbull Counties. Also careful inspections 
made at very reasonable rates. 


OHIO—MICHIGAN—INDIANA 
CHAS. E. CURTIS 
1202-3 Second Natl. Bank Bldg., 


Toledo, io 
FIRE AND AUTOMOBILE LOSSES 
WESTERN FIELD 
ewvfogzic 





JjJ-Massinghar 














which wrote the jitney bonds for the 
Casualty Company of America, has gone to 











Salt Lake and Galveston to endeavor to 





Shirie & Br | 
AUTOMOBILE LOSSES A SPECI z 
305-6-7-8 Victor Bldg., Kansas City, Mo. 
Pioneer Automobile Adjusters 
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MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


ASSETS SURPLUS 
January 1, 1914......... $ 920,961.16 $181,374.66 
January |, 1915......... 935,693.93 200,120.21 
January 1, 1916......... 1,020,369.41 211,057.76 
ee | re 1,178,606.00 212,243.00 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 














Assets $1,116,968 ORGANIZED 1853 


LOSSES PAID $11,400,000 


THE FARMERS’ FIRE-INSURANCE CO. 


OF YORK, PENNA. 
W. H. MILLER, President 


Surplus $516,026 


A. S. McCONKEY, Sec’y & Treas. 








EDGAR J. HAYNES, Pres. | THOMAS L. FARQUHAR, Sec’y. JAMES G. MACONACHY, Agency Supt | 


NEWARK FIRE 


INSURANCE COMPANY 


NEWARK, N. J. 





Assets Cm we OR re le eee $2,270,250.98 
Capital - = = = = = = = = — §00,000.00 
Surplus to Policyholders - - - - = = 906,788.03 
WESTERN STATE AGENTS 
Responsible Agencies W.E. COLLINS, Michigan andOhio + Union Trust Building, Detroit 
Solicited W. J. WENDT, Illinois. Indiana ond Wisconsin, 2021 Insurance Exchange, 
icago 











GEO. R. DAVIES, Manager 


Combined Capital, $1,700,000 


New Agents Solicited. 


PITTSBURG UNDERWRITERS 


Commonwealth Bldg., Pittsburg, Pa. 
UNDERWRITTEN BY 


Allemannia Fire Insurance Co. Humboldt Fire Insurance Co. 
National-Ben Franklin Insurance Co. Teutonia Fire Insurance Co. 


all of 5 SB 1Th Pa. c 
Assets, $8,173,146 Surplus to Policyholders, $3,572,680 
F. H. Westmeyer, Toledo, Ohio, Special Agent for Indiana and Ohio 
Eliel & Loeb ,Chicago, Ill., General Agents for Illinois 
Fish & Schulkamp, Madison, Wis., General Agents for Wisconsin 





INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


United States Branch 
$2 William Street, New York 


RICHARD D. HARVEY 


United States Manager 





S EHECURIT WY 


Fire Insurance Company, of Davenport, Ia. 
M. C. HINSCH, Seo’y 


Ss. FB. GILMAN, Pres’t 
CASH CAPITAL $200,000 


This Company has had 33 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. Address the Secretary. 











The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 
ASSETS - - - - @ 


= m $1,643,174.45 
SURPLUS TO POLICYHOLDERS - - - 


1,235,960.65 


, LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, lowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California 


A Reliable, Progressive Agency Company Representatives solicited 











Herbert Buxton General Insurance 


92 William St., New York 


Excess Insurance placed in all parts om the United 


States and Canada 





RE-INSURANCE 
EXCESS RE-INSURANCE 
CATASTROPHE HAZARD 


(CASUALTY LINES) 


508 TACOMA BUILDING 
' CHICAGO 


DEE A. STOKER 


RE-INSURANCE UNDERWRITER 








GEORGE E. FEENEY, President 


EDWARD T. LYONS, Secretary-Treasurer The L. S. MacENANEY, Managing Underwriter 


Columbian Jnsurance Co. 


of Indiana, 1008-9 Hume-Mansur Bldg., Indianapolis, Ind. 
Capital $294,605.36 


pd L. LIND, State Agent, 719 Linn St., and CHESTER H. * 
OLT, Special Agent, 303 Columbia Terr., PEORIA - Illinois, Indiana, Wisconsin and Minnesota * 
CHAS. H. HARRADEN, State Agent, 220-21 Hammond Bidg., DETROIT - Ohio and Michigan 


Agents Wanted in 
INDIANA, ILLINOIS, OHIO, MICHIGAN, WISCONSIN {and MINNESOTA 

















ORIEN T The CONCORDIA FIRE 


INSURANGE GOMPANY 


INSURANCE OF MILWAUKEE, WIS. 


COMPANY 








; 











{ 
$ 600,000.00 | 


| 
| 


| 


Cash Capital - ~ 
OF HARTFORD, CONN. Reinsurance Reserve -  1,312,818.13 | 
— Reserve for all other Liabilities 111,534.54 | 
A.G. McILWAINE, Jr. - - President | Surplus to Policyholders 1,015,168.55 | 
HARTFORD, CONN. Total Assets - - = 2,587,558.08 | 
CHARLES E. DOX, Manager 
WESTERN DEPARTMENT | Writing | 
39 S. La Salle St., Chicago, Ill. | Fire Tornado 
entedine | Sprinkler Leakage 


- Manager | 
SAN FRANCISCO eet | Rents 





Use and Occupancy 


Detroit National Fire Insurance Co. 


M.O.ROWLAND, President DETROIT J.EDWARD READY, Secretary 


Join the forces of a live, active, growing, strongly backed western company, 
progressive, yet operating along sound lines. Licensed in New York, New Jersey, 
Connecticut, Massachusetts, Maryland, Indiana, Pennsylvania, Virginia, Minnesota, 
Michigan, Rhode Island, Iowa, Colorado and California. 


MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 
PAUL TURNER, Vice-President and Managing Underwriter 

















Merchants National 
Sire Jusurance Co. 


CHICAGO 


Wants Good Agents in 
Michigan, Indiana 
Wlinois and Wisconsin 

















IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 





Insure Against Death From Accident or Disease 





WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITORY 


S. A. COURT, Secretary DANA C. DAY, Agency Manager 
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The National Underwriter 


Formerly THE WESTERN UNDERWRITER 


A WEEKLY NEWSPAPER OF INSURANCE 


TWENTY-FIRST YEAR No. 21 


NEW YORK CAMPAIGN 
TO SELL WAR BONDS 





Life Insurance Men Will Take an 
Active Interest in Assisting 
Government 


WILL DONATE TWO DAYS 





Agents Will Make House to House 
Canvass to Take Subscriptions— 
Mass Meeting Planned 





New York, May 22—The first gun in 
the liberty loan salesmanship campaign 
for life insurance agents of New York 
City for June 5-6 was fired tonight at 
a special dinner of general agents. 
More than 100 of the leading agency 
managers of the city were present and 
followed with great enthusiasm the im- 
passioned appeals and shrewd instruc- 
tions of such prominent financial cap- 
tains as Allen B. Forbes, of Harris, 
Forbes & Co.; Charles E. Mitchell, presi- 
dent of the National City Company; W. 
S. Kies, vice-president American Inter- 
national Corporation; Charles Jerome 
Edwards, Juian T. Myrick, Lawrence 
Priddy and Executive Manager Ander- 
son of the liberty loan committee, and 
of J. P. Morgan & Co. 

The desirability of the liberty bonds 
was thoroughly explained, as also the 
best methods to use in selling them. 
The allotment to New York City is 
$750,000,000. Agents will have to tinc- 
ture their arguments with patriotism, it 
was repeatedly asserted, as there is 
realy no commercial demand for $2,- 
000,000,000 3%4 percent bonds. People 
are not buying bonds so much as free- 
dom for democracy. It is the best 
kind of insurance against indemnity 
later on. The present business of 
America is war. 

Compared with Revolutionary Times 


Compared with the financial outlay of 
the revolutionary fathers and contrast- 
ing the times and in view of our na- 
tional wealth this loan is trifling. Un- 
less it is greatly oversubscribed Amer- 
ica will be discredited before the world. 
English life insurance companies have 


paid eighteen million pounds on ac- 
count of the war, one of them having 
settled 88,000 war claims; yet the Eng- 


____ (CONTINUED ON PAGE 9) 
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AMICABLE LIFE BUILDING 
22 Stones High—Owned Wuhout Debt by 


AMICABLE LIFE INSURANCE COMPANY! 
WACO, TEXAS, U.S. A 
ABTEMAS R. ROBERTS, Founder, Preudent & 4Guary 


AMICABLE 


Life Insurance Co. 
WACO, TEXAS 


ONE MILLION DOLLARS 


Deposited With the State Treasurer of Texas 


Insurance in Force December 31st, 1916 . $16,130,362.00 


Gain during year 1916 2,702,566.00 
Insurance written during 1916 . 4,541,716.00 
Gain over 1915 2,387,732.00 
Admitted Assets December 31st, 1916 . 2,663,804.74 
Gain during year 1916 214,031.51 
Policyholders’ Reserves December 31st,1$16 905,626.48 
Gain during year 1916 196,396.00 
Total Agency Balances December 31st, 1916 8,446.68 
Actual to Expected Mortality during 1916 29.6% 


It is believed that the Amicable Life has 
made a new record for a company less than 
seven years old in having in force December 
31st, 1916, $16,130,362 of paid-for insurance, 
and at the same time having gained $107,340.30 
in surplus, in addition to the total surplus 
ee paid to the company by the stock- 

olders. 


ARTEMAS R. ROBERTS 


PRESIDENT 











Bresson 


A FARM MORTGAGE BEHIND EVERY POLICY 


PEORIA:LIF 


at — OL ESP 


wily OURSUICCEED 


How many TOTAL ABSTAINERS do you know 
whom you could insure if you could offer them reduced 
rates? How much business would THEY help you get 
if you could so write them? Wouldn’t this be a great 
advantage in opening new territory. 


WE GIVE THAT ADVANTAGE TO OUR MEN 


We insure TOTAL ABSTAINERS and place them in 
a class by themselves either on reduced premiums or 
give them extra dividends from savings in mortality. 
Saving for 8 years has been an average of 27%. Do 
you see the advantage to both agent and insured? The 
Plan builds the best business and an organization which 
cannot be secured otherwise. 


GOOD CONTRACTS TO LIVE 
CLEAN AGENTS 











ES EMSIT TN, fet = 
COMPANY 
ILLINOIS 


LIFE INSURANCE SECTION 


REGARD LIBERTY LOAN 





Many Will Subscribe Liberally 
Through Patriotic Motives 
Although at a Loss 


INTEREST RATE A PROBLEM 
May, Rise Sharply If War Produces 
Money Stringency and Premium 
Cost Must Follow 








New York, May 23—Life insurance 
officials are busily engaged in figuring 
out what will be the effects on life in- 
surance of investments in the “Liberty 
Loan.” That they will be large and 
definite is conceded. In the first place, 
no doubt, many companies will sub- 
scribe liberally for the loan itself. This, 
notwithstanding that the subscription 
means an actual loss to the company 
and at a time when increased mortality, 
both from actual war claims and as a 
result of casualties, as well as a general 
strain on the health of policyholders, is 
a foregone conclusion. 

Life Companies Will Contribute 

A three and a half percent investment 
is hardly a safe one from the interest 
standpoint for a life insurance com- 
pany and should the $7,000,000,000 loan 
not be fully subscribed and should it 
become necessary to make inducements 
in order to turn the tide of life insur- 
ance money into the coffers of the guv- 


(CONTINUED ON PAGE 9) 








The Forest City 
Life Agent’s 
Contract 


is a mighty good one. It is di- 
rect with the Home Office—no 
general agent between receiving 
a “rake-off’’ on the agent’s busi- 
ness. It provides first-year com- 
missions; renewal commissions; 
exclusive territory, and experi- 
enced insurance men tell us it’s the 


FAIREST CONTRACT 
they have seen. We want good 
agents to whom we will give poli- 


cies and a contract that spell suc- 
cess. Write for details TODAY! 


HOME OFFICE 


ROCKFORD, ILLINOIS 
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THE 


NATIONAL UNDERWRITER 











Cc. H. ELLIS 
President 





PAN-AMERICAN LIFE INSURANCE 
COMPAN 


E. G. SIMMONS, 
Vice-Pres. and Gen. Mgr. 


NEW ORLEANS 
LOUISIANA 


Insurance in Force (over) $40,000,000.00 


Total Resources 


(over) 


The recent merger of the Meridian Life with the Pan-American Life has opraes up several rich and important territories in the South 
and North Central section, which will be assigned to : r i 
grade men. A rare opportunity to ambitious men to establish themselves in an independent and permanently profitable business. 


Address :—E. G. SIMMONS, Vice-Pres. and Gen. Manager 


Managers capable o 


5,250,000.00 
handling and inspiring an agency organization of high 


Whitney Central Bank Building, New Orleans, Louisiana 








STILL AWAIT ACTION 


WAR CLAUSE A BIG PROBLEM 


Plan Suggested to Protect the Reserves 
From Attacks on Loan and 
Surrenders 


Managers of several of the group of 
younger life companies are still await- 
ing home office intelligence on the atti- 
tude of the companies toward the uni- 
form war clause proposed by the con- 
ference of insurance commissioners. 
Thus far it is apparent that no sponta- 
neous action is likely to occur, although 
the drift of sentiment seems to favor 
the principle of uniform practice. 

The main point with the actuarial e€x- 
perts is the cost of coverage tor mili- 
tary service outside the continental 
limits of the United States. That and 
naval and aviation enrollments are the 
problems that actuarial minds are still 
attempting to solve to the satisfaction 
of the company administrations. So 
far as service within the borders of the 
United States is concerned the younger 
group of companies have adopted gen- 
erally no war restrictions, or, if any, in 
a very modified form. 

Actuarial computations are naturally 
encumbered with the possible effect of 
war revenue legislation on the value of 
company reserves. 

Wants Reserves Protected 


A manager of one of the large east- 
ern companies has suggested as a plan 
of protecting reserves that the loan and 
surrender value of all policies be made 
payable only on a fifty percent basis 
during the period of the war, the bal- 
ance being retained by the companies 
for terms of three, four or six months, 
or any period to be determined as a 
measure of safety, following in prin- 
ciple the moritorium on savings and 
other obligations of foreign financial 
institutions. 

Effect on New Business 


As to the effect of the war clause re- 
strictions on new business, opinions 
differ among a number of the agency 
managers, the weight of sentiment, ap- 
parently, being that no distinct retarda- 
tion of business is yet noticeable. 
While some of the large companies 
which adopted the standard of a $100 
war clause are reporting a diminution 
in the amount of accepted business 
these companies as a rule wrote a very 
large volume of business in April pre- 
ceding the adoption of the war clause. 


War Has Vitalized It 


The experience reported generally 
among life company managers is that 
the war time stringency has rather vi- 
talized than depressed the activities of 
field men and that care in-the inspec- 
tion of risks is the chief element of 
consideration in the volume of business 
offered. The position of the Provident 
Life & Trust, as the only one of the 
large companies in the United States 
incorporating no restrictions whatever 
in its policies relative to military serv- 
ice, is interesting in the light of the 
fact that the Chicago office of the com- 
pany has turned down more than $1,- 
500,000 of applications from outside 
agents in the state of Illinois alone 





since May 1, according to an authentic 
statement. 


Millions Will Never Go to War 


There are millions of men of insur- 
able age above the limit fixed by the 
federal conscription law who are still 
within the reach of the energetic life 
insurance man, as one manager points 
out and a large proportion of them will 
never be subjected to voluntary or in- 
vountary military service. 


CALL TO THE BLUES AND REDS 


Leap Forward to Carry Line to 500 
Members on Chicago Association 
of Life Underwriters 


With the goal set for expanding the 
membership of the Life Underwriters 
Association of Chicago to 500 by June 
2, the active leaders of the association 
have organized two armies to effect the 
strenuous undertaking, each forming an 
assaulting column under the command 
of a colonel with a staff of fifteen cap- 
tains. Colonel Jules Girardin is in 
command of one column known as the 
Red Army, and Colonel H. C. Castor 
is at the head of the second division 
known as the Blue Army. 

Both armies are plunging into the 
carnage with tremendous zeal, stimu- 
lated by pecuniary recompense for the 
most successful type of zeal, and when 
the smoke of the furious combat lifts 
there is every prospect that great feats 
mA valor will mark the trail of the bat- 
tle. 

The army captain securing the great- 
est number of applications for member- 
ship will have a prize of $15 added to 
his laurels. The captain with the sec- 
ond largest number of captives will re- 
ceive a reward of $10. The four mem- 
bers bringing in the greatest swarm of 
recruits will each receive a reward of 
$5, provided the number is not less than 
three. Delinquent memberships rein- 
stated will be counted as new applica- 
tions. 

The two assaulting columns are now 
in full swing, grimly caparisoned for 
the seige and the results of the attack 
as it approaches the forward line of 
trenches is awaited with breathless in- 
terest. 


Bankers Life of Nebraska Vacancy 


No appointment has yet been made 
to the Chicago general agency of the 
Bankers Life of Nebraska to succeed 
Major Edward H. Switzer, who has re- 
turned to his old allegiance with the 
Mutual Life of New York, becoming a 
member of “The Million a Month 
Agency” under the veteran leadership 
of Manager Darby A. Day. 

The Chicago offices of the Bankers 
Life of Nebraska will be removed June 
1 from the Y. M. C. A. building to a 
suite on the tenth floor of the Conti- 
nental and Commercial Bank building. 


Getting a Good Start 


The Bankers Life of Olathe, Kan., is 
getting a good start. The company is 
now operating in its home state, but 
expects to enter others soon. A good 
agency force is being built up and from 
present indications the end of the year 
will show $1,000,000 of business in 
force. 





The Cleveland Life 


‘“‘A Company Better Otherwise Than Simply Age and Money-Size.”’ 
FEARLESSLY RIGHT IN ALL OF ITS DEALINGS 


Has gained the esteem of honest men in every walk of life because of its cour- 
ageous stand in the defense of the “legitimate” in Life Insurance enterprise. 


$12,732,607.00 
1,327,264.28 
301,678.05 


WILLIAM H. HUNT, Pres., Guardian Bank Bldg., Cleveland, O. 


Insurance in Force (Ordinary) “ 
Assets dy eC ea 
Surplus to Policyholders ae a 











The Acid Test for Strength, Liber- 
ality, Service and Low Cost places 
high on the list 

APABLE AGENTS WANTED 


C. 
J. C. CAMPBELL, State Agent for 
INSURANCE COMPAN Ohio and West Virginia 
OF BOSTON MASSACHUSETTS! 5 S. W. Cor. State and Third Sts., COLUMBUS, OHIO 











44 MILLIONS FROM 42 AGENCIES 


THE 1916 RECORD OF OUR EARNEST, 
LOYAL AND HAPPY AGENCY FORCE . 


NEW ENGLAND MUTUAL LIFE 
INSURANCE COMPANY 


BOSTON, MASS. 











THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 
are now making. 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh Fme7s.2:"* Pittsburgh, Pa. 
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We have a contract for you under which your 
income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY 


Cash Capital $200,000.00 V. D. CLIFF, President 


One GEESE 
as Success 


DETROIT 
MICHIGAN 
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Established | 









Fifty years of success 


The Strength of the Company —the 
growth of a half century—towering back 


of every policy contract, assures the 


saving to the insured. 


gether with the greatest earning power on its 
funds. 


Resources. 


For Information address Allan Waters, Second 


The Union Central Life Insurance Company 
Jesse R. Clark, President 


possible measure of security, service, and 


The wisdom of the founders in restricting the 
Company’s investments to farm loans, has throughout 
the years afforded the largest degree of safety, to- 


It has in addition served the Nation, and 
the wide world in these troublous times, by its signal 
aid in the development of the Country’s Agricultural 


The manifold service of the past half century may 
safely be accepted as a criterion of larger service 
in store for its policy-holders and their beneficiaries. 


Cincinnati 


largest 


invested 


Vice-Pres. 











INCORPORATORS HELD | 


FULLY RESPONSIBLE 


Sponsors for Incompleted Life In- 
surance. Gompany Liable for 
All Money Paid In 


DECISION IS SWEEPING 


Colorado Supreme Court Holds That 
Restitution Must Be Made if Pro- 
motion Collapses 


Denver, Colo., May 23.—The life in- 
surance fraternity is greatly interested 
in the sweeping Colorado supreme 
court decision affirming that the in- 
corporators of an incompleted life com- 
pany are liable for all the money paid 
in on stock subscriptions. This case 
was fought to a triumphant conclu- 
sion by Cyrus K. Drew, editor of “In- 
surance Report” at Denver, who 
bought into the concern solely to make 
an example of it for the good of legiti- 
mate life insurance. 

_The court’s ruling is in unusually 
vigorous language, enunciating the 
principle that incorporators hold a per- 
sonal relation of trust to the public 
in the creation of a life company, and 
even where they resign from all con- 
nection with the venture, as was the 
case with the United States Postal, 
they canot escape this financial respon- 
sibility, 

First Decision Rendered 


venture was never completed 
and the rule of the court, which is the 
first decision to cover the point ever 
rendered in America, is that until the 
Promotion scheme is licensed as a life 
company the original incorporators are 
legally responsible to the stock sub- 
scribers for every dollar paid in, and 


Must make restitution if the venture 
collapses, 


This 





License Is Refused 


7 ° . 
The Zenith Comnanies, Inc., has 


ee denied license to operate under 
he blue sky law of Montana and like- 
_ aa insurance company, or at 
« ,VUllam Keating, insurance com- 
Mission 


gegt and investment commissioner, 
a letter to William G. 


; Morgan, vice- 
President gan, 


of the Zenith Companies, 


calls attention t 
recentl o the fact that he has 


solid 


y refused licenses to the Con- 
ated Companies and to the Utah 








ee ee ee 


National Underwriters Corporation, 
and he sees little if any difference in 
the methods-of operation. and disposi- 
tion of stock proposed by the Zenith 
Companies, Inc., and that of the two 
companies previously mentioned. | 
The Zenith Companies, Inc., is a 
South Dakota corporation with head- 
quarters in Minnesota, of which S. D. 
Works, former insurance commissioner 
of Minnesota, is the head. It is to act 
as a holding company and operate sub- 
sidiary companies to engage in life, 
accident and health insurance; auto- 
mobile, live-stock, burglary and mis- 
cellaneous lines of insurance; fire and 
marine insurance; surety and bonding 
insurance, and a trust company. 


Back With the Central 


G. M. Buck of Des Moines has re- 
signed as agency supervisor of the 
Iowa Life of Waterloo, Iowa, and has 
been appointed assistant superintend- 
ent of agents of the Central Life of 
Iowa in its home state. Before going 
with the Iowa Life, Mr. Buck was Iowa 
state manager for the Fidelity Mutual. 
In 1915 he was secretary of the Iowa 
Life Underwriters Association and is 
vice-president this year. 





Bill of Complaint Dismissed 


The court of chancery of Delaware 
in Newcastle county has dismissed the 
bill of complaint filed by disgruntled 
stockholders against the Home Life of 
America, with headquarters in Philadel- 
phia. This effectually disposes of the 
attack against this company. The 
chancellor states that the complainants 
are not entitled to any of the relief 
sought by the bill. 


Wants Case Heard in Connecticut 


The Hartford Life has applied to the 
Ohio supreme court for an injunction 
to restrain the Franklin county com- 
mon pleas court from hearing the case 
of Alonzo J. Dauds of Canton, who 
seeks to recover from the company 
$900 of excess premiums. The company 
contends that the case should be heard 
in Connecticut, where it is chartered. 


Aetna Life Buys Bonds 


The Aetna Life is the first insurance 
company to buy bonds for its employes. 
.President Bulkeley, of the Aetna and affil- 
iated companies, has announced his inten- 
tion of subscribing for any amount of 
liberty bonds that the employes may de- 
cide to take, the same to be paid for by 
them at the rate of $5 or more a month. 


John Palmer, special agent for the 
Equitable Life, died at Frankfort, Ky., 
May 12, following a short illness believed 
to have been the result of an accident last 


LIFE AGENCY CHANGES 


T. L. MILLER WITH MANHATTAN 





Former President of West Coast Life 
Takes General Agency for 
Three States 





Thos. L. Miller, former president of 
West Coast Life and later West Coast- 
San Francisco Life, is appointed man- 
ager for the Manhattan Life in Cali- 
fornia, Oregon and Washington. Mr. 
Miller has been at New York for the 
past year as secretary-treasurer of the 
Casualty Company of America, which 
reinsured the Pacific Coast Casualty, of 
which he was also president. 





Takes Father’s Agency 


John P. Kent, Jr., who has been do- 
ing special agency work for the Aetna 
Life in northern Indiana for the past 
five months, has been called back to 
his former home at Walla Walla, 
Wash., by the death of his father, who 
passed away after a long illness. Mr. 
Kent, Sr., was a veteran local agent 
of Walla Walla and well known in 
Washington insurance circles. His 
son will again locate at Walla Walla, 
having taken over his father’s agency 
and other extensive interests. In ad- 
dition, he will represent the Aetna Life 
in southeastern Washington, where he 
first won his spurs with the company. 


Goes With Equitable of Iowa 


James S. Logan, who has been a suc- 
cessful agent for the Bankers Life at 
Fresno, Cal.. is appointed general agent 
for the Equitable Life of Towa in cen- 
tral California. 


John R. Steffens Is Advanced 


‘John R. Steffens of San Francisco, 
general agent of the Phoenix Mutual 
Life, is advanced to the position of 
superintendent of agencies for the com- 
pany in northern and central Califor- 
nia. 








Topeka Agency Abandoned 


The Kansas general agency of the Mu- 
tual Lifé of New York at Topeka will be 
consolidated June 1 with the southwestern 





with headquarters in Memphis. He is 
well known and a highly successful life 
insurance man. 

_ thomas B. E. Spencer of Richmond, 
Va., supervisor of agents for the Pitts. 
burgh Life & Trust, has accepted a simi- 
lar position with the Reliance Life at 
Charlotte, N. C. His new territory will 
= North Carolina and South Caro- 
ina. 


Gets Cincinnati Agency 

J. J. Tyndall, who it was announced had 
taken the general agency of the Connecti- 
cutt General Life at Dayton, Ohio, has the 
general agency for Cincinnati and sur- 
rounding territory with office in suite 419- 
20 Union Trust building, Cincinnati. The 
em announcement was therefore in er- 
or. 


Life Agency Notes 

Joseph H. Brink, district agent for the 
Mutual Benefit at South Bend, Ind., has 
resigned and taken the agency for the 
Travelers in that city. 

A, C. Kilpatrick has left the People’s 
Accident and Health at South Bend, Ind., 
to go with the Aetna Life as special agent 
working out of the South Bend office. 

The Reliance Life has established a 


branch office at Portland, Ore., to have 
supervision. over Oregon, Washington, 
Western Idaho, and Alaska. M. T. Abel 


has been appointed manager. 


President Stahl 
Makes Suggestion 














Chicago, May 22—To the Editor— 
The Pittsburgh Life & ‘Trust case, 
which certainly will work injury to 
life insurance, has naturally led to 
much discussion of the effective means 
to protect policyholders and stockhold- 
ers of life companies. The decisions 
rendered in blue sky law cases indicate 
clearly that a law prohibiting the sale 
of his stock by a stockholder in a life 
company, without the consent of some 
public official, might be pronounced un- 
constitutional. 

However, it doubtess would not con- 
flict with state constitutions to make 
any change in the directorate of a life 
company valid only when approved by 
the state insurance commissioner or 
superintendent of insurance. Would 
not a law requiring that changes in 
the directorate be approved by the in- 
surance Official just named protect pol- 
icyholders and stockholders so far as 





agency at Kansas City, Mo. Elon S. Clark, 
general agént for Kansas for many years, 
will take charge of the agency at Kansas 
City, handling the entire southwestern 
territory. The entire office force at To- 
peka will be moved to Kansas City, leav- 
ing one agent to handle the local business. 


Goes With Reliance Life 


G. Erskine, a member of the firm 





Ww. 


of Sibly & Erskine, general agents of the 
Penn Mutual in Memphis, has been ap- 





summer. 








pointed manager for the Reliance Life 


law can? Of course a law cannot exe- 
| cute itself. Laws will be effective and 
of value only as public officials are 
capable and zealous, just as the best 
protection of policyholders and stock- 
holders must be capable, honest and 
zealous men inethe management of life 
companies. 


: Joun M. Stant, 
President Farmers Ngtional Life Insur- 
ance Company of America. 
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LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 


(Copyrighted) 
Under Our Service Pension Contract 


THE LA FAYETTE LIFE INSURANCE CO. 


LA FAYETTE, INDIANA 


A. E. WERKHOFF, President 











IOWA AGENTS MEETING 


NEW ENGLAND MUTUAL RALLY 


Field Workers Produced $255,000 Dur- 
ing April in Honor of General 
Agent Anderson 


The New England Mutual Life agents 
in Iowa held their convention last week 
in Des Moines. There were twenty-five 
agents in attendance. An excellent pro- 
gram was rendered. The agents and 
visiting ladies were the guests of Gen- 
eral Agent Clarence N. Anderson at 
dinner and theater party. 

Unbeknown to General Agent An- 
derson, the agents made a special effort 
in writing business during April, which 
they called “Anderson Month,” in com- 
memoration of the successful way in 
which he has organized and conducted 
the business for the.company in lowa 
since April, 1913. The amount pro- 
duced was $255,000. This is one of the 
largest months in the production of 
business since the agency was organ- 
ized. 

All of the agents stand over for the 
Northwest Congress of Life Underwrit- 
ers, which was in session in Des 
Moines. ‘ ‘ 


Government Nabs Insurance Crook 


Stanley Meerfield, an agent of the 
Western & Southern Life, has been ar- 
rested at Cincinnati on a charge of us- 
ing the mails to defraud. The Cincin- 
nati police, at the request of the postal 
authorities, arrested also Prentice 
Tyler, alias Henry M. Meyers of Oak 
Harbor as an accomplice. 

The men are accused of seeking in- 
- formation relative to lapsed policies and 
reinstating them or keeping them alive 
by premium payments, subsequently 
presenting death ‘claims through the 
fraudulent signatures of doctors, cler- 
gymen, undertakers and friends of the 
deceased. They are also accused of un- 
lawful use of the notary public seal of 
Illinois. The police are looking for 
a third party in the conspiracy. 


Has Fine Mortality Record 


That the Equitable Life of Iowa is 
maintaining its splendid record for low 
mortality is evidenced by the fact that 
for the first four months of 1917 the 
company has paid in death losses a 
total of $193,700, which is only about 
$2,500 more than was paid for the same 
period last year. When it is consid- 
ered that there is about $20,000,000 
more business on the books now than 
at the same time last year, this record 
is indicative of company’s pre oma 
of its careful selection of risks. ‘The 
ratio to be expected for the first four 
months of 1917 is only 39 percent. 


Sues on Policies of Missing Husband 


The Northwestern Mutual Life of: Mil- 
waukee has been made defendant in a 
suit to collect $11,367.54 by Jennie M. 
Plank, administratrix of the estate of 
W. L. Plank of Hancock, Waushara county, 
Wis., who has been missing more than the 
statutory limit of seven gears. The estate 
was successful in the first of a series of 
suits against a number of life insurance 
companies which refused payment of 
Plank’s policies og the ground that evi- 
dence of death was lacking, 


STATE ORGANIZATION METHOD 


Equitable of Iowa Finds That Plan Is 
Working Out in Very Satis- 
factory Way 


The plan of agents of the Equitable 
Life of Iowa in having separate agency 
organizations for each state is work- 
ing out in good shape. These associa- 
tions in no way will conflict with the 
regular company organization, which 
numbers among its members all the 
prominent agents of the company in 
its entire field, but will more or less 
supplement that body. 

State associations have been formed 
in Pennsylvania, Ohio, Illinois and 
Iowa, which are the leading producing 
units among the states in which the 
Equitable of Iowa does business. There 
will be various business securing con- 
tests between these states, and some 
within each state. InSpirational and 
educational meetings will be held and 
encouragement and helpful data dis- 
tributed for the general good of all the 
agents of the company. 


New Ruling on Age Limits 


The Home Life of New York has is- 
sued a new ruling applicable to age 
limitations under its new policy form 
containing a five-year war clause which 
went into effect April 11. The new 
limits on policies written on men liable 
to be called into military service will 
be $5,000 for ages under 25; $7,500 for 
ages 25 to 31, and $10,000 for ages 32 
to 35. Above 35 the usual limits estab- 
lished by the rules of the company will 
remain unchanged. 

The new ruling on age limits does 
not modify any of the policy provisions 
as to special hazards or the general re- 
strictions applicable to military or naval 
service. 


Montana Life Agents Meet in Fall 


The Montana Life will hold the an- 
nual meeting of its agency force at 


Helena during the week of the state | 


fair, September 24-26. Preparations are 
already under way for the entertain- 
ment of the visiting agents at the state 
fair grounds and the Montana Club. 


-| C, W. BRANDON, President 


AMERICAN NATIONAL INSURANCE COMPANY 
si a Se ee pb Ck 
again $ 4,336,054 


1,035,867 
64,218.697 


General Agency openings in Missouri, Kansas, New Mexico 
and California. Correspondence invited. 


‘Surplus to policy holders 
Insurance in force 








Farmers and Merchants Life Ins. Co.| 


. P. , E. J. BALDWIN, 
President and Medel Diteior PRINCETON, IND. Presidal and Gen “Mange 


A level “= Indiana Company writing insurance on the lives of Indiana citizens 
through Indiana agents. r agents are prosperous; are you? 
Address home office. 











STATE MUTUAL LIFE ASSURANCE CO. 
of WORCESTER, MASSA sas 


Incorporated 1844 


The Company that gives complete satisfaction to policyholders and i because 
both are a part of it. 
Seventy-Three Years of faithfullness to every promise made. 
Success for our ambitious representitives is a certainty. - 
Additions are made to our agency force when the right men are found. 
B. H. WRIGHT, President D. W. CARTER, Secretary 


STEPHEN IRELAND, Inspector of Ag 

















ANTED—Agency Manager, experienced in ordinary 
and industrial business, to take complete charge of 
agency department of a middle west company at 
once. Right salary to right man. Give full qualifications in 
confidence and address 10-V, care The National Underwriter. 


IN ALL THE WORLD NO COMPANY LIKE THIS 


Renewals once earned are non-forfeitable and vested in you or your estate 


IT’S WISER TO WORK WITH US THAN WISH YOU HAD 
THE COLUMBUS MUTUAL LIFE INSURANCE COMPANY 


COLUMBUS, OHIO D. E. BALL, Secretary 
is open in the STATE OF ILLI- 


A 
NOIS for one of the best Old Line 
GENERAL Companies in America. 











AGENCY Address, 98-Y, 


Care The National Underwriter. _ 








NOW IS 








THE TIME 
TO DIG 


new men in unoccupied territory that is fertile and possesses great possibilities. 
like life men to write us about our proposition during the next six weeks. 


Inter-Southern Life Insurance Company 


making money these days. This is 
the time to hit and hit hard. Our 
country is enjoying an unparalleled period 
of prosperity. Let us all take advantage 
of the times. It is a great day to sell life 
insurance. We are now putting on some 


We would 


ee life insurance man should be 


Louisville, Ky. 


JAMES R. DUFFIN, President 
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NORTHWEST CONGRESS OF LIFE UNDERWRITERS MADE PERMANENT 


Will Force the Issue on the Question of Agents’ Qualifications Laws 


ETHICAL CODE ADOPTED 





Purposes to Regenerate the Na- 
tional Association of Life 
Companies 





TO MEET AT FARGO IN 1918 





HE NORTHWEST CONGRESS 
‘Tor LIFE UNDERWRITERS be- 

came a permanent organization by 
action taken at Des Moines last week. 
A code of ethics was recommended fer 
adoption by the local associations of life 
underwriters in the six states covered 
by the congress—Minnesota, Wiscon- 
sin, lowa, Nebraska and the Dakotas. 
The congress declared unequivocally 
for agents’ qualifications laws. The 
next annual meeting will be held at 
Fargo, N. D., at a date to be fixed by 
the Fargo Association of Life Under- 
writers. 

The meeting of the congress at Des 
Moines on Thursday and Friday was in 
every way successful. The attendance 
was large. More than 250 agents reg- 
istered during the first forenoon ses- 
sion. Reservations were made at the 
banquet on Friday evening for 340 per- 
sons. The Twin City crowd of nearly 
sixty men went to Des Moines on a 
special train. Several of the Des 
Moines life companies held agency con- 
ventions during the week and thus 
helped to swell the attendance at the 
congress. 


Hospitality Unbounded 


The Iowa Association of Life Under- 
writers, the Des Moines Chamber of 
Commerce: and the Des Moines life 
companies were hosts jointly. Their 
hospitality was unbounded. Everything 
possible was done to make those at- 
tending the congress enjoy their visit. 
Luncheon was served each day at the 
Grant Club and the Chamber of Com- 
merce. Following the Thursday after- 
noon session there was an automobile 
ride. Special attention was given to 
the entertainment of the ladies, a num- 
ber of whom attended the sessions. 

The program was arranged by the 
Des Moines association, and Burton N. 
Waller, president of that association, 
was president of the congress. The 
chairmen for the four sessions were, in 


order: Walter St. John, general agent 
of ihe Equitable of Iowa at Des 
Moines; J. C. Clapp, general agent of 


the Prudential at Des Moines: H. T. 
Miller, president of the Minneapolis 
Association of Life Underwriters, and 
Claude Fisher, general agent of the 
Connecticut Mutual-at Des Moines. 

+ oe 


DISCUSSION WAXES WARM ON 
PART-TIME AGENTS 


It you want to “start something,” use 
the expression, “Part time agents,” at a 
life underwriters’ meeting. On Thurs- 
day afternoon the congress got into a 
very warm debate over this subject. 

I. 8. Campbell, an agent of the New 


ely Life at Minneapolis, delivered an 
pp dress on “Malpractice in Life Insur- 
nce 


ance on Thursday afternoon. This 
preliminary to the introduction of 
the code of ethics of the Minneapolis 


LIFE COMPANY PROMOTIONS 
upreme Court of Colorado Fixes Responsibility of Incor- 
St . ., Porators in Clinching Decision. 
; a the Debauchery of Life Insurance and 
© fin fought the United States Postal Case to 
inish graphically told by CYRUS K. DREW 
Eve Ms “INSURANCE REPORT”? May, 1917 
had, re Life Agent in the country vitally interested in 
coheed a State Supreme Court Ruling on Liability of 


Orders Selieed._ € toon Crit the Copy, 
er undred, ° 
INSURANCE REPORT, G. & E. Bldg., DENVER, COLO. 








association, with a view to its adoption 
by the congress. The code is a very 
long document, consisting of a pre- 
liminary declaration, and chapters on 
the professional character of life insur- 
ance, qualifications of companies elig- 
ible to membership in the Minneapolis 
association, essential qualifications of 
the life underwriter, duties of managers 
and general agents, duties of the agent 
to his fellow agents and to his client, 
necessity of legislation on part-time 
agents and brokers, concerning rebates, 
duty of the public to discriminate and 
the conclusion. 


What Started the Red Fire 


The section “concerning the part-time 
agent” reads as follows: 

“In support of this necessary legisla- 
tion the association is unalterably op- 
posed to the practice of licensing as 
part-time agents individuals who do not 
sincerely intend to become within a 
reasonable period, full-time regular 
agents.” 

Immediately after Mr. Campbell fin- 
ished reading R. H. Heartman, super- 
visor of the Union Central of Oska- 
loosa, Iowa, moved that ‘it be declared 
the sentiment of the congress that this 
code of ethics should be adopted by all 
local associations. 

Burton N. Waller, general agent of 
the Northwestern Mutual at Des 
Moines, said he was generally in favor 
of the code, but he was opposed to the 
expression on part-time agents. He 
said that might be all right in Minne- 
apolis and St. Paul, or even in Des 
Moines, but if general agents observed 
the code, it would result in the elimina- 
tion of many bank agencies in the 
smaller places. 


Debate Waxes Warm 


J. E. Meyers, manager of the Aetna 
at Minneapolis, said he had some part- 
time men who do not expect to become 
full-time men and he was opposed to 
excluding part-time men. He believes 
that qualifications laws would put a 
stop to many of the part-time difficul- 
ties. He offered a substitute for Mr. 
Heartman’s motion. 

Mr. Heartman set a considerable part 
of the crowd wild with an impassioned 
appeal for action against the employ- 
ment of part-time agents. He said: 
“This is not a profession and can’t be 
until we have a standard of ethics and 
preparation for admission to it.” He 
said that he who had spent ten years 
in preparing himself to be a life insur- 
ance salesman and felt disgraced on 
finding himself in competition with bar- 
bers and blacksmiths, who held licenses 
from life companies. 


Waller’s View Prevails 


Mr. Waller cited the case of a banker 
and real estate man in one of the towns 
of Iowa who writes $400,000 a year for 
the Northwestern Mutual. He said that 
if some of the full-time men would get 
busy and write $400,000 a year they 
would be in a better position to talk. 
There are many towns in the north- 
western states which cannot now and 
never will support full-time life insur- 
ance men. He said it was useless to 
consider the elimination of men of good 
character and standing, who devote 
part of their time to life insurance. He 
said the law will not do it and the com- 
missioners will not do it. The whole 
thing is to do away with the parasite 
in the life insurance business, to elim- 
inate the man who has no rightful place 





in the business, whether he be a part- 
time or a full-time man. 


Meyers’ Resolution 


On Friday morning, without opposi- 
tion, the following resolution submitted 
by J. E. Meyers of Minneapolis was 
adopted: 

“Resolved, that we recomend for 
adoption by all life associations the 
code (or a similar code) adopted by 
the Minneapolis and St. Paul associa- 
tions, as submitted to this congress, and 
that it be submitted by a committee of 
three, appointed by the president, to 
the National Convention of Insurance 
Commissioners at its next regular meet- 
ing, and that we recommend to the 
commissioners before licensing of 
agents by their departments a more 
careful examination of applicants; and 
be it further . 

“Resolved, That the companies whose 
agents are assembled in this congress 
be furnished with copies and asked to 
cooperate with us in requiring their 
agents to conform their work to the re- 
quirement called for in this code, and 
be it further 

“Resolved, that a copy of this code 
and this resolution be submitted by rep- 
resentatives of this congress, appointed 
by the president, to the next national 
convention of life underwriters for en- 
dorsement.” 


Heartman Amendment 


Mr. Meyers’ resolution was adopted 
in connection with the following amend- 
ment, suggested by Mr. Heartman, to 
the part-time agent provision of the 
Minneapolis code: 

“In support of this necessary legisla- 
tion the congress is unalterably op- 
posed to the practice of licensing as 
agents individuals who do not qualify 
by showing a knowledge of the business 
satisfactory to the insurance authorities 
of the states by which they should be 
granted a license. 

“We further recommend that the in- 
surance commissioners of all the states 
represented in this congress recom- 
mend to their legislatures a qualifica- 
tions law under which a license will be 
granted only to those applicants who 
pass a satisfactory examination.” 

* © 8 


WHY THE CONGRESS BECOMES . 


A PERMANENT BODY 


That some of the most prominent life 
insurance men in the northwest have 
concluded that the National Association 
of Life Underwriters is dominated by 
a few men, who are standing in the way 
of real reforms in the business, was evi- 
dent from the frank statements made 
on the floor of the congress. The de- 
cision to effect a permanent organiza- 
tion was largely in the nature of a pro- 
test against this domination of the 
National association by a small coterie. 
In the northwest are a number of men 
who are determined to eliminate from 
the life insurance business that class 
of agents which they consider as para- 
sites, and they believe necessary legis- 
lation to be an important factor in the 
accomplishment of this purpose. 

Claim They Were “Double-Crossed” 

In their efforts to get the views of 
the congress on this question before the 
National Association of Life Under- 
writers and, through that organization, 
before the insurance commissioner last 
year, they claim they were “double- 
crossed” by a small crowd of men in 

(CONTINUED ON PAGE 11) 





WANTED 


Supervisor to assist organ- 
izing Southern Ohio. 


For 


one of the oldest and strongest old line Companies. 


Liberal compensation to the right man. , 


Address 31-Q, 
Care The National Underwriter. 








HEARS FINE ADDRESSES 





Most Papers Not as Practical 
as Those Delivered at the 
Twin Cities 





HOFFMAN PROVES TOP-LINER 





meeting of the Northwest Con- 
gress of Life Underwriters cen- 
tered in legislation and papers which 
led to legislation, rather than in ad- 
dresses on general topics of interest to 
life underwriters, excellent though 
some of the papers of this class were. 
From a practical standpoint, as meet- 
ing the needs of one seeking points on 
salesmanship and agency organization, 
the program this year was not as good 
as that of last year, as the open forum, 
which proved so valuable last year, was 
turned into a discussion of legislative 
matters this year, and several of the 
papers last week were upon broad, gen- 
eral subjects rather than those con- 
nected with the actual conduct of the 
business in the field. 


Should Retain Human Interest 


Burton N. Waller, general agent of 
the Northwestern Mutual Life at Des 
Moines and president of the congress, 
in his address of welcome, said that 
there is a tendency to eliminate the 
personal element in life insurance and 
that agents should not permit this. 
The assured know the general agents 
and become closely acquainted with 
them in paying premiums. They want 
to deal with responsible individuals 
whom they know. This creates a hu- 
man interest advantageous to all con- 
cerned. 


Co INTEREST in this year’s 


Several Papers Read 


F. E. Hitchcox, general agent of the 
Union Central at St. Paul, gave a pleas- 
ing account of the origin of the North- 
west Congress. B. H. Deters, general 
agent of the Equitable of Iowa at St. 
Paul, read a paper, replete with poetic 


| quotations, on “Who Is My Neighbor?” 


At the Friday afternoon session I. M. 
Treynor, associate general agent of the 
Northwestern Mutual at Des Moines, 
read a very thoughtful paper on “Taxa- 
tion,” and H. T. Miller, agency director 
of the New York Life at Minneapolis, 
read a letter to “Bill,” showing the 
advantages of association work. “Bill” 
is a life insurance man, but not a mem- 
ber of an association. 
President Peak on “Altruism” 


“Altruism in Life Insurance” was the 
subject. of an address by George B. 
Peak, president of the Central Life. 





Do You Use Prospect Cards? 
ur Own Special Patent 


All-Leather Prospect Card Case 


To Fit Standard 3x5 Card 
Sold Separately or in connection with Our 


Systematic Salesmanship Outfit 


Two pockets, one for current calls, 
the other for blank cards for new pros- 
pects. 

One peculiarity of this “invention” is 
that you can “look over” your pros- 
pects without taking the cards out of 
the case—a great convenience when 
“on the street.” 

Another, that it “bulks small” in the 
pocket, the two pockets “matching” 
each other. 

If you use prospect or expiration 
cards you can’t afford to be without it. 
Money back if not satisfactory. 

Price $1.25 


The National Underwriter Co. 


Prospect Cards, 50c per 100; $3 per 1,000 
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Life insurance, he said, is the service 
of everybody. Benefits are only partial 
to those in the business. The greatest 
benefits come to the policyholders. 
Every one should select a business that 
will enable him to render the greatest 
service in the world. He who gives 
service is never disappointed. Life in- 
surance is founded on altruism. Life 
insurance should make those engaged 
in it broader and grander men. No 
other business develops a man more. If, 
the agent lacks industry, sincerity, sym- 
pathy and altruism, he will not amount 
to much. These four elements will 
bring him success and honor. 


Dr. Hoffman’s Great Address 


Dr. Frederick L. Hoffman, statistician 
of the Prudential, gave a masterly ad- 
dress-on “Facts and Fallacies of Com- 
pulsory Health Insurance.” He said 
that many of the people do not appre- 
ciate the life insurance agent’s effort 
and service. There are many men who 
believe that overnight the state can 
create an activity which will be a sub- 
stitute for private enterprise. Com- 
pulsory laws, compulsory morality, 
etc., will never have the power of the 
growth of moral sentiment from with- 
in. Will to do right is infinitely better 
than mere acquiescence in the require- 
ment to do right. Men from the high- 
est motives have sacrificed for those 
they love. That is character and it ‘is 
greater than compulsion. 

Dr. Hoffman is opposed to a democ- 
racy creating unnecessary social agen- 
cies. People behind the movement for 
compulsory health insurance do not 
come with clean hands. They flood the 
country with literature that is full of 
falsehoods. They start with a false 
statement that the wage earners are in 
need of compulsory health insurance 
because they are underpaid. Why not, 
then, increase wages? They claim 
health conditions are intolerable. Why 
not, then, use the established public 
agencies to improve sanitary ‘ condi- 
tions? Sanitary conditions are bad, but 
they are now immeasurably better than 
thirty years ago, and this improvement 
has come about, not by compulsion, but 
by convincing employers that there is 
profit in providing better conditions for 
workmen. 


German Social System 


Dr. Hoffman said that in the early 
Seventies, Bismarck found the people 
of Germany in bad condition. Labor 
leaders were beginning to demand their 
rights. He saw that if their views pre- 
vailed there would be a new order of 
things. To deprive them of the “con- 
sent of the governed,” he brought about 
social prosperity. The speaker said, 
“You can brine social prosperity, but 
destroy the people’s souls.” The roots 
of the European war were in the social 
system, by which the people were en- 
slaved while they were better paid and 
better housed than any other people in 
the world. 

“No country,” said he, “has done 
more than America in showing the 
people what to do. It is a shame to 
point to what Germany has done under 
compulsion, and not point to what 
America has done without compulsion.” 


Life Insurance and Personal Credit 
Opening the afternoon session on 


Thursday was an address by the Rev. 
Dr. Charles S. Medbury, pastor cf the 
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University Church of Christ at Des 
Moines. Dr. Medbury is a_ public 
speaker of note outside of the pulpit. 
His subject was “Life Insurance and 
Personal Credit.” Life insurance, he 
said, vitally affects a man’s personal 
credit. With a good life policy he ap- 
proaches men and asks them to trust 
him because he has the resources. The 
business world must respect him who 
has resources back of his obligations. 
A man has no right to large financial 
assistance if his friends have to take 
the whole hazard—his chances of death 
as well as a failure. Life insurance 
makes a man thoughtful of the future. 
It results in steady, though moderate, 
accumulations, and the man’s fine indi- 
vidual stability becomes helpful to all. 


Malpractice in Life Insurance 


I. R. Campbell of Minneapolis, in dis- 
cussing “Malpractice in Life Insur- 
ance,’ said he was not present to 
expose any man’s misdoings, but to ar- 
raign bad methods. No one has a right 
to charge malpractice till standards of 
practice have been fixed. The speaker 
said that life underwriters must look 
to themselves. Their methods are 
faulty. They don’t cooperate with each 
other. They want confidence in each 
other. The speaker paid his respects 
to the insurance specialist—a mongrel, 
snooping for business, not creating new 
business, but getting that of others. 
This form of malpractice insults the 
intelligence of the insured. It insults 
the intelligence and honesty of agents. 
It destroys the essence of pure life in- 
surance by putting in the mind of the 
assured that the interest of the com- 
pany and the assured are not identical. 
Any practice that shakes public confi- 
dence in an honorable institution is rep- 
rehensible. 

Getting Country Business 


One of the very interesting talks on 
Thursday afternoon was given by Har- 
old D. Finlayson, district agent of the 
Northwestern Mutual Life at Atlantic, 
Iowa. The subject was “Securing 
Country Business.” 

In’ selling life insurance to farmers, 
the agent must keep within the farmer’s 
knowledge. He must visualize. He 
should never talk without a pencil and 
a piece of paper. When soliciting a 
farmer the agent has got to get his 
attention on the start. To sell the 
farmer, the agent should learn a lot 
about him, how much land he owns, 
how much of a mortgage there is on 
it, how many children he has, and the 
like. 

The speaker took the blackBoard and 
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ter section of land; that it was worth 
$24,000 and has an $8,000 mortgage on it. 
The farmer may be suddenly killed or 
die overnight. This would leave his 
family 160 acres of land, that will earn 
about $6 an acre net, or $960. It 
would take $400 to take care of the in- 
terest om his mortgage and $260 for 
taxes, etc. This leaves the family a 
net income of $300, or $25 a month, or 
$1 a day. The speaker suggested that 
the agent should not fail to divide by 
12 and 300, to get the amount per month 
and day. He then points out to the 
prospect what the investment of $100 
a year in life insurance would do in pro- 
tecting his family and taking care of 
the mortgage, in the event that he were 
taken away suddenly. 


Grading Agents 


A. C. Larson of Madison, Wis., state 
manager of the Central Life and secre- 
tary of the National association, gave 
an interesting talk with the aid of 
charts, such as those used in the Car- 
negie Institute of Technology at Pitts- 
burgh in the grading of life insurance 
agents. He secured from the Carnegie 
Institute copies of these charts and 
made a grading of the ten largest pro- 
ducers in his agency on the score of 
appearance, schooling, system, health, 
industry, convincingness, knowledge, 
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character,-thrift and initiative. He also 
had the assistant manager and the su- 
perintendent of agents make similar 
gradings. The same thing was done for 
ten producers that constitute the sec- 
ond class in the agency. The different 
qualities showed very different values 
in the two groups. Combining the 
gradings on the two groups, however, 
he found these different qualities ranked 
in value in the following order: System, 
convincingness, industry, initiative, thrift, 
character, schooling, appearance, health 
and knowledge. Mr. Larson said that 
the result of this grading made him 
change his views. He concluded that 
he had been laying too much stress on 
certain qualities and not enough on 
others. 
Providing for Old Age 

Barney Pearson, of the educational 
department of the “Insurance Field,” 
made the first speech on Friday morn- 
ing, the subject being “Providing for 
Old Age.” The speaker said that three 
natural heads come under this subject 
—importance of provision for old age, 
the means of making provision, and 
how to make a man take these means. 
The speaker showed a chart, illustrat- 
ing what becomes of the average 100 
men at age 25. Forty years later, at 
age 65, thirty-six will be dead, one will 
be rich, four will have incomes, five will 
have large earning power and fifty-four 
will be dependent. Nearly twice as 
many will be dependent as will be dead, 
and many of these will have wives who 
are also dependent. The speaker showed 
a second chart, on which was illustrated 
the reserve on life insurance policies 
growing, and then being drawn down 
to meet the requirements of old age. 
He said that by showing a man some- 
thing that fits in with his affairs, that is 
better than anything he has, it is not 
hard to sell. He will buy if the sales- 
man can.show him the danger of what 
may happen if he doesn’t. 


Address by President Randall 


E. W. Randall, president of the Min- 
nesota Mutual Life, read a carefully 
prepared paper on “The World War 
and Life Insurance.” He talked about 
the war and its causes, etc. Mr. Ran- 
dall said for years life insurance financ- 
ing has done much for business develop- 
ment, railroad expansion and the like, 
and it is now available for government 
needs. The war must be financed by 
current savings; past savings are in- 
vested. Life insurance can do much 
in teaching thrift and thrift is much 
needed at this time. The paper carried 
a strong patriotic appeal. 


Income Insurance 


W. I. Fraser of Missoula, Mont., state 
manager of the Central Life for Mon- 
tana and Idaho, discussed “Income In- 
surance.” Life insurance companies, he 
said, should encourage income insur- 
ance instead of lump sum. There is 
only one proper way to keep children, 
and that is with their mother. This 
can be done through an income pro- 
vided by the father. Could men ap- 
preciate how their widows would be 
fleeced by various financial schemes 
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offices with requests that lump sums 
be changed into continuous incomes. 

He cited the case of one woman at 
Missoula, Mont., who was left $12,000 
in life insurance. A real .estate man 
talked her into putting the whole $12,- 
600 into a $25,000 flat building. Rents 
went down, she was unable to meet the 
interest, and now she is scrubbing 
floors. 

Methods Employed 


Mr. Frazer outlined his method of 
selling income insurance, credit for 
which he gave to a book on life insur- 
ance salesmanship. He said that he 
never mentions the amount per month 
that the prospect may expect to give 
his wife as an income, nor does he men- 
tion the premium. He simply talks 
the advantage of a pension. If the 
prospect raises objection, saying that 
his children will take care of their 
mother, or offers other excuses, Mr. 
Frazer shows the obstacles in the way 
of such arrangements and insists that 
even $25 a month would take care of 
the necessities of a widow. She will 
be much more welcome into the family 
of her children, if she had that income. 


Goes Into Pigures 


Up te that time $25 a month is the 
closest suggestion he has made to any 
definite amount. He then takes a piece 
of paper and, assuming the ages of 30-30 | 
as those of the husband and wife and 
a nonparticipating rate, he shows that 
$25 a month would be the equivalent 
to $300 a year, which is 3 percent on 
$10,000. This would cost the assured 
only about $100 a year. If after de- 
positing $100 the assured should die, 
the company will pay 300 percent of 
what he has paid, each year during the 
life of the widow. If the assured has 
made three deposits and should then 
fail to make any more and should die 
within two years after lapse, the com- 
pany would pay the widow $300 each 
year for all the remainder of her life, 
this amount being equal to the total 
of deposits made. Similar illustrations 
were given for other numbers of de- 
posits. 

Building an Agency 

Frank Shane of Ottumwa, Iowa, 
general agent of the Royal Union Mu- 
tual, gave a decidedly practical talk on 
“Building an Agency.” He said his ex- 
perience had been in the rural districts 
almost entirely. Two problems con- 
front such a general agent: First, to 
get agents, and, second, to get the 
agents to get the business. Every 
community has at least one man of the 
character to make a good agent. The 
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question is, how to get hold of him and 
ws him. 

r. Shane has tried advertising, but 
Soe results were not satisfactory. He 
| used “blind ads” in order that he might 
have an opportunity to investigate ap- 
plicants before they knew who he was. 
He found that most of those who an- 
swered were in search of easy jobs and 
good pay. He tried circularizing bank- 
ers, ministers and teachers, but that 
was unsatisfactory. His most satisfac- 
tory plan is to get out in the field and 
hunt the man up. He gets the best re- 
sults among business men who have 
sold out and are seeking new open- 
ings; among traveling. salesmen who 
are tired of the road and want to settle 
down, and among farmers who want 
to move to town. 


Must Train New Men 
It is wrong to start agents out with 


| nothing but a rate book and a bunch of 


| applications. 


When a new man is se- 
cured Mr. Shane calls him to the gen- 
eral agency and teaches him the under- 
lying principles of the business, the 
company’s policies and how to handle 
agency work. Then he sends him home 
to get some prospects and then sends 
an experienced man to help him for a 
time. The general agent should keep 
in close touch with the new men. 
Agency contests are unsuccessful un- 
less the spirit of rivalry is produced 


| and they should not be held too often 
—perhaps three times a year. Mr. 
Shane holds several agency meetings 
| every year. Most of the business writ- 
| ten among farmers is written on notes 
| for first premiums. f he finds the 
| banks will not handle these notes, Mr. 
Shane advances 75 percent on the 
agent’s endorsement. He gets a credit 
report on the signer. In the past year 
he handled about $5,000 in paper and 
only 2 percent was charged back to the 
agent. 
Mr. Vardaman’s Address 


Ben R: Vardaman of Des Moines, as- 
sociate editor of the “Merchants Trade 
Journal,” opened the afternoon session 
on Friday with a very pleasing talk on 
“The Life Underwriter as a Leader of 
Men.” In the science of leading men, 
there is to be considered your own per- 
sonality and the human nature of the 
people you are dealing with. The most 
successful men are those who know 
| best how to size up other people. They 
learn that you can’t argue men into 
| doing what they don’t want to do. Hu- 
| manity is lazy and you must make your 
| proposition easy. Every man is proud 
| and by taking advantage of this, many 
salesmen have succeeded. 

“The General Agent” 


M. J. Dillon of St. Paul, manager of 
the Pacific Mutual Life, talked on “The 
| General Agent.” ,There are, he said, 
three important justifications for the 
general agent: He acts as the go- 
between in his territory between the 
company and the policyholders and 
other agents; he acts as a point of con- 
tract for the field force and, if he acts 
in unison with other general agents, he 
creates cooperation. If the general 
agent merely went out and appointed 
agents who reported directly to the 
company, this would not conduce to 
correlation of work. The general agent 
could not see all of the prospects. 
There must be standardization of 
methods. He must perform some 
service to the agents by standardizing 
the business, etc., if he is to justify his 
receipt of an overriding commission on 
the agent’s business. 


“Courtesy as a Business Asset” 





C. M. Patterson of Minneapolis, su- 
perintendent of agencies of the Union 
Central, spoke on “Courtesy as a Busi- 
ness Asset.” Courtesy has a place of 
value in every man’s scheme of busi- 
ness, said Mr. Patterson. Courtesy 
means consideration for others. It 
implies kindliness, self-possession, self- 
control and optimism. ‘It implies 
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tact and intuition to do the rig! . 
thing at the right time. It requires th 
presence of the instincts of a ipaatie- 
man. An insurance agent who forgets 
to be. courteous makes the business 
harder for every man to do business, 
He puts the fraternity in disrepute. 
Some agents rewrite many of their cus- 
tomers. Some never rewrite a man, as 
the public has had enough of that agent 
at the first visit. 
Dr. Denny’s Paper 


The program of papers was closed 


on Friday afternoon with an ad- 
dress by Dr. C. Denny, secre- 
tary and medical directors of the 


Central Life of Des Moines, on the 
subject of ‘Medical Selection.” Dr. 
Denny said that the reason for medical 
selection was purely one of economy, 
He urged agents to be as careful . 
possible in the selection of risks, 

rejections have an injurious effect pes 
the business. He advised against sub- 
mitting applications for borderland 
cases until all facts have been submit- 
ted to the company for its probable 
action. The speaker took up some of 
the more important factors in medical 
selection, such as overweights and un- 
derweights, use of alcohol, blood pres- 
sure, and several diseases. He advised 
agents to form an intimate acquaint- 
ance with the medical department. 
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has just issued a very interesting booklet 
‘“‘Suggestions for Increasing 
Your Income’”’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
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DISTINCTION IS DRAWN 


CIVIL AND WAR RISKS DIFFER 





Ohio Department to Distinguish Jeop- 
ardies in War Service From 
Perils of Civil Life 





The Ohio department, in approving 
war riders, has announced that it will 
make a distinction between general and 
military aeronautics, and between gen- 
eral submarine and military submarine 
service. Within two years after the 
date of the policy the company can 
make any provision it pleases regarding 
Red Cross, aviation and submarine 
service, because during the first two 
years a policy is contestable. 

The department rules that after two 
years the policy becomes noncontest- 
able except for nonpayment of pre- 
mium and for violation of the condi- 
tions relative to military or naval ser /- 
ice in time of war. 

It is up to the companies to prove 
military aviation or submarine service. 
If a man goes up in an airship or ob- 
servation balloon and is not in military 
service, the company, is liable, after the 
policy has been in force two years, for 
the full face value of the policy if he 
should be killed under such conditions. 


NEW YORK CAMPAIGN 
TO SELL WAR BONDS 


(CONTINUED FROM PAGE 1) 


ish companies recently subscribed sev- 
ently million pounds to the English war 
loan. By the same ratio our insurance 
companies should take $140,000,000. 
Methods Followed in New York 


_ The method of selling the bonds in New 
York are these: There are twenty com- 
mittees representing various trades. In 
life insurance each manager is ranked as 
a captain. He must line up all his men, 
get them badges and subscription blanks 
and instruct them in the work. On June 
5 they will be assigned to a definite zone 
to work in a _ house-to-house canvass 
among strangers. On June 6 they are 
to work on their friends. Checks and 
signed subscription blanks will be turned 
into the general agents committee and 
by them to reserve banks, and where the 
subscriber is a poor employe his standing 
with his employer will be looked up. 
Agents may not handle cash. The banks 
will aid subscribers by loaning up to 90 
percent of the face of the bond. The 
safe deposit companies have agreed to 
accept the custody of the $50 and $100 
bonds free, and it is expected that the 
savings banks will shortly take similar 
action. Lawrence Priddy stated that every 
life company and 40,000 agents stood 
pledged to the two days’ work of selling 
bonds. 

One week from tonight a grand rally 
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and mass meeting of life insurance agents 


is to be held in the interests of the lib- 
pe AS loan at the Century Theater, this 
city. 

There are seats for 3,000 and 10,000 
tickets have been printed. Agents are 
urged to put this meeting over right by 
coming themselves and each one bringing 
twenty others with him. 


HOW LIFE COMPANIES 
REGARD LIBERTY LOAN 


(CONTINUED FROM PAGE 1) 


ernment doubtless a larger 
would have to be offered. 
Life insurance companies subscribing 
to the loan are doing so more or less 
as a contribution. They dare not take 
beyond a certain amount for fear that it 
will affect materially their net cost 
showing and thus force business into 
competing companies not so patriotic 
as themselves. 

Should the interest rate increase ma- 
terially, as it is quite likely to do in 
war times and especially after as much 
as $7,000,000,000 has been absorbed by 
the war, the loss would be all the 
greater. It is, of course, argued that 
the $7,000,000,000 will, as soon as se- 
cured, be again placed in circulation and 
that this will help to keep interest rates 
normal, but life insurance officials are 
not at all convinced on this point as yet. 


Unusual Problems Ahead 


A feeling of uncertainty and some 
foreboding prevades many home offices. 
This, of course, is more or less natural, 
but all officials realize that an unusual 
set of problems face the life insurance 
business along the line of probably in- 
creased mortality, decreased interest 
earnings and increased taxes. The 
opinion prevails pretty generally that 
life insurance costs are bound to in- 
crease. It is a time when the best life 
insurance management will be put on 
its mettle, thoroughly tested and tried 
out. 


interest 


The Favorable Side of It 


There is, of course, a brighter side 
also. Life insurance has never been so 
readily written as now; it has never 
been so popular with the public nor has 
the public had so much money to spend 
for life insurance. Under this favorable 
condition it ought to be possible to de- 
crease the cost of acquiring business. 
It is further argued that the life insur- 
ance companies are in a favorable con- 
dition in that they have coming into 
their treasuries vast sums of ready 
money. There is bound to be a large 
field for investments outside of the war 
loan. 

Those companies that do a large busi- 
ness in farm mortgages and which 
watched with some anxiety encroach- 
ment of the federal farm loan banks in 
this field see at least a temporary di- 
version of the movement to secure all 
the farm loans from the government 
banks. Farming activities are bound to 
be greater than ever and to require 
more capital. Waste lands will be 
taken up, farm values will be enhanced 
and general conditions in farming com- 
munities will greatly improve. 


Farm District a Good Field 


Some sections of the country con- 
sidered poor from the investment 
standpoint will now take a better grade. 
Incidentally, farmers will have more 
money to spend for life insurance, and 
the farming districts will prove a fruit- 
ful field for the agents in the days to 
come. All other businesses to which 
the money from the “Liberty Loan” 
will be directed will prosper and many 
new classes of prospects will have more 
money with which to purchase life in- 
surance. 

The companies and managements that 
are quick enough to take advantage of 
these changing situations, both in the 
sales and the investment field will 
profit, but it is no time for a life insur- 
ance management to be found “asleep 
at the switch.” 


Mrs. E. P. Parks, wife of the general 
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lorville, Ill., died recently. 





Business Attending to Business 


General business is prosperous and the public confidence is proof against 
all alarms. Our deliveries for the first three months were much larger than 
for the first quarter in 1916. Patriotism requires that business shall attend 
to its business with the.utmost zeal, that the stability of finance may remain 
unshaken, even as patriotism requires that every American shall support the 
government by such means as are his to contribute, that our country may 
be invincible. 


Occasionally we have a general agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 
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KEATING ON THE JOR 


For more than half a century Mon- 
tana has had a reputation for finding 
ways of doing things that needed do- 
ing. Before jails were built and courts 
established, a body of determined men, 
known as the “Vigilantes,” found rapid 
and effective means of disposing of 
those who were unable to distinguish 
between their own horses and those of 
somebody else. The Vigilantes are still 
held in reverence in Montana. 

WILLIAM KEATING, state insurance com- 
missioner and investment commissioner, is 
far too young to have been a Vigilante, 
but he has the same faculty of distin- 
guishing between straight and crooked 
as characterized those famous men of 
old. Recently several pretentious pro- 
motion schemes have sought the privi- 
lege of operating in the state—perhaps 
it were more accurate to say, of per- 
forming operations on the purses of the 
people of the state. They sought in 
vain. They cannot operate in Montana 
as insurance companies, investment 
companies, public charities or shearers 
of lambs. 

It’s a pity some other states have 
not blue sky laws and men like WIL- 
LIAM KEatTING to enforce them. 








ILLINOIS TAX BILL 


House bill No. 959 in‘the Illinois leg- 
islature, which is creating so much in- 
terest among insurance men of all 
kinds, if passed, would tend to check 
the growth of life insurance in the 
state and would be a decided reversal 
of state policy as to life insurance. one 
that it has consistently followed all 
these years. This bill would impose a 
tax of 2 percent on premiums of all 
insurance companies, in addition to all 
other taxes. From the gross premiums, 
return premiums, amount paid for rein- 
surance and dividends or credits to pol- 
icyholders can be deducted. 

Illinois has appreciated the value of 
sound life. insurance. It has some 
twenty old line life companies and it 
has been liberal in welcoming other 
sound companies to the state, to en- 
courage thrift, economy and protection. 
Its laws are liberal and yet sufficiently 
protective. Life insurance companies 
have invested millions of dollars in Illi- 


nois real estate and securities of vari- | 





6,000,000 
New Policyholders in 1917 








ous kinds, all of which have been a 
big factor in the development of the 
state. 

We are sorry to see Illinois attempt 
to mulct the insurance companies at 
this time, when the federal government 
is imposing heavy taxes to meet the 
great war burden. This is no time for 
the state to exact the pound of flesh. 
Insurance companies have before them 
troublous times and many problems. 
Naturally the extra cost placed on in- 
surance companies must eventually be 
paid by the public and it seems an un- 
usual hardship at this time for states 
now to place an added burden on the 
people. 

Illinois has stood for the best in in- 
surance law and practice. It should 
not now turn to a new policy, as the 
insurance companies already are over- 
taxed and pay much more in propor- 
tion than other corporations. All in- 
surance men should protest through 
their legislators against the passage of 
this pernicious bill. 








MR. HORNER’S BOOK 


WE were sent a copy of WarrEN M. 
Horner’s book, “Training for a Life In- 
surance Agent,” the other day, and un- 
like most books that come in like man- 
ner to our desk we read it from cover 
to cover. In a sense the title is a mis- 
nomer, and yet the material is all ger- 
mane to the subject. 

In the first place Mr. Horner’s book 
is readable—and it can be read in two 
or three hours. There is not a figure or 
a ratio in it, nor a technical term. It is 
addressed to a large audience, the gen- 
eral public, the man who contemplates 
life insurance work, the economist and 
thinker, the agent and the home office 
official. It is the product of the mind 
of not only a good life insurance man, 
but of a good citizen, a practical ideal- 
ist and humanitarian. It is not a book 
for the “piker,” or even the respectable 
part-time agent to read. 

Each of us takes out of a book first 
that which is nearest his own thoughts 
and feelings. There may be, and no 
doubt are, a great many other things in 
Mr. Horner’s book, but what we got out 
of it was its splendid and courageous 
blending of the practical with the ideal, 
the spirit of hopefulness and cheer that 
comes to the man who has a workable 
scheme of life for himself and for so- 
ciety, and who is busily engaged in 
working it. This is expressed as well 
by the following paragraph in Mr. 
Horner’s book as by any other: 

“It is all the more to their credit 
(business men) that there is a moral 
fibre growing into the business fabric 
of this country wholesome in the 
extreme. There is a preponderance of 
men engaged in business today who are 
real heroes in the world’s work. They 
are the men who carry religion and the 
exercise of the Golden Rule into their 
dealings with their fellow men. Not 
the kind of religion that warps the soul, 
prays on Sunday, lies on Monday, and 
grinds down one’s fellow-men the rest 
of the week, but real religion deep 
down in the soul, that makes the heart 


beat, for humanity, and recognizes and 
carries out the brotherhood of man.” 








THE esteemed “Insurance World” of 
Pittsburgh is to be congratulated on the 
splendid. service which it has given in 
connection with the Pittssurcu Lire & 





Trust scandal. 


Personal Glimpses of 
Life Underwriters 





John Newton Russell, Jr., president 
of the National Association of Life Un- 
derwriters, who is touring the country 
to arouse interest in the coming New 
Orleans convention, visited Cincinnati 
Monday: A special noon luncheon was 
given in honor of Mr. Russell by W. 
A. R. Bruehl, chairman of the member- 
ship and district organization commit- 
tee of the National association. The 
president and several of the ex-presi- 
dents of the Cincinnati association, as 
well as members of the reception and 
entertainment committee, were present 
at the luncheon. ~Among these were 
Messrs. Stern, Ellis, Shuff, Sommers, 
Russell, Bruehl, Jr., Bruehl, Sr., Holter- 
hoff, Saunders, Brown, Hutchens, 
Kirken and Henry Powell. At the eve- 
ning meeting quite a good deal of fun 
was had at the expense of John L. 
Shuff, as he was celebrating his birth- 
day. 


The John Hancock Mutual Life is- 
sues this week the first number of a 
publication entitled “John Hancock 
Signature,” and designed to promote 
the work of the field force of its ordi- 
nary department. Of it the editorial 
announcement says 

“The name ‘Signature,’ which it 
bears, is typical of two significant 
things in connection with our company. 
The first of these is the great, strong, 
distinctive signature of our namesake, 
John Hancock, to the immortal Dec- 
laration of Independence of the United 
Colonies, which stands yet as the most 
wonderful documentary expression ever 
given to the principle of political free- 
dom. The second thing is that your 
business as representatives of the John 
Hancock is to get the ‘signature’ on 
the dotted line.” 


W. C. Hoff of Boone, Iowa, was 
elected president of the $100,000 Club 
of the Standard Life of Des Moines at 
the meeting held last week. Virgil 
Blackledge of Waterloo, Iowa, was 
elected vice-president. Twenty-six men 
entered the new club as charter mem- 
bers. The meeting closed with a ban- 
quet, the chief address being made by 
John L. Bleakly, former insurance com- 
missioner of Iowa. 


H. B. Knowlton of Chicago, state 
manager of the life and accident de- 
partment of the Travelers in Illinois, 
died suddenly on the golf links at the 
Westmoreland Golf Club, near Evans- 
ton, Ill., last Sunday. Mr. Knowlton 
was stricken with apoplexy and died 
before medical aid could be summoned. 
He was 58 years of age. He went with 
the Travelers thirty-one years ago and 
was its oldest manager in point of serv- 
ice. Superintendent of Agencies S. R. 
McBurney from the home office repre- 
sented the company at the funeral. J. 
O. Hoover, assistant manager in Mr. 
Knowlton’s department for the last few 
years, was made acting manager. 


A. J. Woolman of the New York Life 
of Danviile, Ill, is in St. Luke’s Hos- 
pital, Chicago, suffering from an injury 
to his spine in a train accident. Since 
April 9, he has been on his back, with 
weights attached to a strap around his 
neck to relieve the strain on his spine. 
Even handicapped as he is, Mr. Wool- 
man wrote 25 applications for $95,500 
during April. He led the entire central 
department on number of cases actually 
mailed to the home office. 


C. H. Gelo, Mason City, Ia., repre- 
sentative of the Bankers Life of Des 
Moines, has made a record with the 
company that is enviable in several re- 
spects. In the first place, the volume 
of his business has been large. He has 
written a total of $200,000 of business 
during his first seven months as a 
Bankers Life salesman. Moreover, he 
has written all of this business without 
the rejection of a single application and 
the total number of his applications has 





been forty-four. Mr. Gelo says: “I 
work persistently and concentrate, a 
few at the time, on those who seem 
seriously interested.” This doubtless 
explains the secret of his steady suc- 
cess. 


David King Paige of Akron, Ohio, 
district agent of the Mutual Life, again 
leads the Buckeye State for his com- 
pany during the last field club year end- 
ing May 1, in personal production. 
This makes the fifth consecutive year 
that he has led the Mutual Life agents 
in Ohio and it certainly demonstrates 
the fact that Mr. Paige is one of the 
big life insurance men of the state, as 
well as a leader in his own company. 


L. Brackett Bishop, Chicago manager 
of the Massachusetts Mutual, accom- 
panied by Mrs. Bishop, went to Phila- 
delphia last week to attend the one 
hundredth anniversary celebration of 
the Swedenborgian denomination at the 
Church of the New Jerusalem. Mr. and 
Mrs. Bishop will go to New York to 
be present at the departure of the 
steamer when their son, Ridgway Bishop, 
sails for France to join the American 
ambulance service on the fighting front 
of the European battlefields. Before 
returning west they will spend a week 
at the Virginia Hot Springs. 


E. W. and C. H. Poindexter, general 
agents at Kansas City, Kan., for the 
Northwestern Mutual Life, are now oc- 
cupying temporary headquarters as a 
result of a fire which totally wrecked 
the building in which they were located. 
Luckily the application books and pol- 
icy records were saved, but files and 
clippings dating back in some cases, to 
the establishment of the agency, estab- 
lished thirty-three years ago, were de- 
stroyed. oe 

In 1914 this agency stood thirtieth 
among the company’s agencies; in 1915, 
twenty-third; in 1916, sixteenth, and for 
the first four months of 1917 it, stands 
third among ninety-three agencies. 


William A. Hutcheson, actuary of the 
Mutual Life has been elected vice-presi- 
dent. He was made associate actuary 
in 1899 and has made a fine record in 
his specialty. Like many other eminent 
actuaries, Mr. Hutcheson is a Scotch- 
man by birth and entered the business 
by going with the Scottish Widow’s 
Fund & Life of Edinborough in 1887. 





THE REASON WHY 
They called him a “wonder” because he 
wrot 


e 
Each year a million or so, 
But of this one fact they didn’t take 
note— 
He was always on the go; 

He never ‘got tired or excuses made, 
Eternally at it kept, ' 
His plans were always most carefully laid, 

And he worked while others slept. 
And he aimed to do the best that he could 
In productive years of life,— 
While his strength and vigor and health 
were good, 
Remembered kiddies and wife; i 
He knew that to harvest the ripened grain 
The seed must be early sown, 
And that tireless effort would fortune 


gain, . 
While failure comes to a “drone.” 
He encountered obstacles,—all men do, 
Never discouraged became, 
If others had triumphed he could, he knew, 
In every struggle proved game. 
eet ae luck stories he often heard 


tO) 
They simply sharpened his wit, 
He was one of the class who always see 


gold, 
The harder by fate they’re hit. 
There are those who discontented appear 
When everything goes awry, 
They can only sail when the skies are 


lear 

And favoring winds are nigh; 

Others there are who will tackle a storm 
And brave the teeth of a gale, 

Will fight it till rainbows above will form, 
And then shake out every sail. 

Augustus Treadwell, 
Brooklyn, N. Y¥ 


Strive to appear successful. Go well 
dressed; be cheerful; wear a smile rather 
than a frown. Never get blue and go about 
with a long face; if you do the people will 
judge you as a “down and out.” Con- 


sequently they will not patronize you. 
The American people of today love to 
patronize the successful man or concern, 
and they will not patronize to any extent 
the concern or the man who has the ap- 
pearance of being on the decline. 
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ETHICAL CODE ADOPTED 


(CONTINUED FROM PAGE 5) 
the National association, whose com- 
pany policies are permitted to domi- 
nate the institution. It is, therefore, 
decided to form in the northwest as 
strong an organization as possible, all 
of whose members must be members of 
local associations of life underwriters, 
and this is to be done, not with a view 
of interfering in any way with the Na- 
tional Association of Life Underwriters, 
but in effecting its regeneration. 3 
Colwell, J. E. Meyers and W. M. Hor- 
ner did not mince words in expressing 
their opinion of what was done at St. 
Louis last year. 


Colwell’s Hot Speech 


At the Friday forenoon session A. F. 
Colwell, general agent of the Union 
Central Life at Fargo, delivered an ad- 
dress on “Agency Qualification Laws.” 
He said it is the purpose of this con- 
gress to fight crooks and thieves. One 
way to clear out the mentally and mor- 
ally unfit is through an agency quali- 
fications law. He reviewed the work of 
last year’s congress in adopting reso- 
lutions recommending the enactment of 
such a law. As a member of the execu- 
tive committee of the National associa- 
tion, he took this resolution to the St. 
Louis convention, where it caused a 
protest. Mr. Colwell says that Henry 
J. Powell of Cincinnati said that the 
commissioners had told him that if he 
would keep any resolutions on this sub- 
ject from passing at the association’s 
convention, the insurance commission- 
ers, who desired the credit of inau- 
gurating a movement along this line, 
would recommend a bill at ‘their meet: 
ing the next week. Mr. Colwell said 
that the matter was presented to the 
insurance commissioners—and it was 
claimed that it was ably presented—and 
the commissioners threw the resolution: 
out. Many companies and organiza- 
tions, said Mr. Colwell, don’t want such 
a law, for they have builded well on 
the present system. He said he be- 
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lieved the National“ association has 
power to work wonders, but if a half 
dozen gentlemen are to grease the 
wheels and get reports passed upon be- 
fore anybody has had time to think about 
them, is ttme for the members to call 
a halt. If the National association 
doesn’t get busy, said Mr. Colwell, 
there will be a more destructive exam- 
ination than that of 1905. He said 
there are a few men who are tired of 
this horse play and ready to put their 
shoulders to the wheel for real reform. 
Mr. Colwell closed his address by 
reading a letter from a prominent gen- 
eral agent of Chicago, in which he said 
that Mr. Colwell’s diagnosis of the case 
of the poor old National association 
was correct and that it would be incon- 
sistent for the leaders in that organiza- 
tion to stand for anything but innocu- 
ous legislation. $ 


CONSTITUTION GUARANTEES 
DEMOCRACY 


On Friday, W. M. Horner of Minne- 
apolis, general agent of the Provident 
Life & Trust, offered a draft of a con- 
stitution which had been prepared by 
a number of members in conference, 
and this was unanimously adopted. 
There is a preamble setting forth the 
purposes of the Northwest Congress 
of Life Underwriters. The member- 
ship is to consist of local associations 
of life underwriters in Minnesota, Wis- 
consin, Iowa, Nebraska and the Da- 
kotas, affiliated with the National asso- 
ciation. Those eligible to membership 
are agents or managers-or other field 
workers of life insurance companies, as 
distinguished from home office people. 
The officers of the Northwest congress 
are to be the officers of the local asso- 
ciation of the city where the annual 
meeting is held. The time of the an- 
nual meeting is to be fixed in May or 
June by the local association which is 
acting as host. 


Executive Committee. 


The executive committee of the 
Northwest congress is to consist of the 
presidents of all the local associations 
which are members of the congress, or 
by members of such associations desig- 
nated by the presidents. Each local 
association is to pay to the congress 
25 cents annually for each of its mem- 
bers. An important provision in the 
constitution is that no local association 
and the representatives of no one com- 
pany are to have more than 20 percent 
of the full voting power of the con- 
gress. The speakers at the annual meet- 
ings are generally to be chosen from 
the six congress states. This rule, 
however, is not invariable. The rules 
call for set addresses during the first 
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second day left open for such addresses, 
debates or business as the congress 
shall determine. 


Horner’s Strong Talk 


In moving the adoption of the con- 
stitution, Mr. Horner read a carefully 
prepared address, in which he outlined 
the causes which resulted in the organ- 
ization of the congress and the reasons 
why it is desirable to make it perma- 
nent. He said that the history of all 
organizations goes through the stages 
of personal domination by those who 
create and start them, followed by sub- 
ordination of the individual and the 
substitution of composite effort for 
personal domination. He said that six 
or seven persons now perpetuate their 
own personal control over the National 
Association of Life Underwriters. They 
have done good work, but are now do- 
ing harm by injecting their own com- 
pany affiliations and ideas into its 
affairs. The National association is con- 
ducted in an undemocratic manner. 
Mr. Horner said this statement was not 
made against the association, but 
against the individuals who were re- 
tarding by their work’ the process of 
standardization. 


Wastes Time on Nonessentials 


He said that what the life insurance 
business needs is not so much talk 
about taxation and getting members 
for the National association, but action 
in a way to get public respect for the 
business. He said that at the 1915 
meeting of the National association the 
states of the northwest were repre- 
sented by not more than four dele- 
gates. It was decided at that time that 
something should be done to correct 
this situation, and the start was made 
in 1916 with the first session ‘of the 
congress. Mr. Horner said this con- 
gress is not heading into a narrow 
channel, but is planning to help the 
National association. He said that 
men are no bigger than the little things 
they do, and the men in the National 
association have been doing the super- 
ficial things, not worth while. The 
speaker is for the standardization and 
betterment of the life insurance busi- 
ness. The constitution was then 
adopted. 


Banquet Closes Meeting 


The closing event of the convention 
was a banquet at the Des Moines Coun- 
try Club on Friday evening, with Sid- 
ney A. Foster, secretary of the Royal 
Unon Mutual, presiding. Covers were 
laid for 340 persons. Guests were taken 
out to the club in automobiles, and 
several of the trains were held a few 
minutes in order to complete the ban- 
quet program and still let visitors start 
for home that night. Following was 
the list of banquet speakers: Homer 
A. Miller, president of the Iowa Na- 
tional Bank of Des Moines; Edward 
McMahon, general secretary of the St. 
Paul Association of Public & Business 
Affairs; J. H. Jamison, president of the 
Western Life of Des Moines; Emory 
H. English, commissioner of insurance 
of Iowa; Robert M. Haines of Des 
Moines, Frank T. McNally, general 
agent of the Massachusetts Mutual at 
Duluth. 


All employes of the Hibernia Bank & 
Trust Company of New Orleans have been 
presented with policies of insurance in the 
Equitable of New York, taken out on the 
group plan by the employer. 








Investment Service 
For Insurance Companies 


Experience in facing and solving the 
investment problems of Insurance 
Companies may enable us to offer 
suggestions of advantage to you. 


We invite your correspondence. 
A. B. LEACH & COMPANY 
INVESTMENT SECURITIES 


105 South La Salle Street, Chicago 
New York - Philadelphia - Boston - London 











AGAINST THE 2 PERCENT TAX 





Illinois Proposal Is Meeting With an 
Emphatic Protest From Companies 
and Agents 


Life insurance men in Illinois are 
protesting to their senators and repre- 
sentatives against the bill that has been 
recommended out by the insurance 
committee placing a tax of 2 percent 
on the gross premiums of life compa- 
nies. Under the present laws, life com- 
panies are not taxed on their premiums 
unless it is a reciprocal tax. They are 
taxed on their property in the state. 
The present bill would place a 2-per- 
cent tax on the gross premiums, not 
only of life but fire and casualty com- 
panies. Owing to the extra federal tax 
on life companies to raise war revenue, 
insurance men feel that the states 
should lie low and not start any in- 
crease in taxes. A tax of 2 percent 
would naturally fall very heavily on 
the companies at this time. All hands 
are doing their utmost to defeat this 
bill. 


Deaths Under Group Policies 


The Aetna Life has just paid its third 
death claim under the group policy re- 
cently written on the employes of the 
Aluminum Goods Manufacturing Com- 
pany, Manitowoc, Wis., in its three 
works at Manitowoc and Two Rivers, 
Wis., and Newark, N. J. At Two Rivers 
an employe of less than one year’s 
service died, resulting in a payment of 
$500. One Manitowoc male employe, 
in service two years, died several weeks 
ago and a payment of $600 was made. 
On May 15 Miss Cora Buss, employed 
at Manitowoc, died. She was employed 
by the company more than three years 
and the payment to her beneficiary is 
$800. The total payments thus have 
been $1,900 within six months after the 
policy was issued. 


Van Fleet Abandons Project 


George W. Van Fleet, who was pro- 
moting the American Mutual Life of 
Cleveland, Ohio, announces that he has 
abandoned the project, but expects to 
get in the business in some other ca- 
pacity. 


Goes With Union Central 


Ben M. Rawlings, former Reliance Life 
manager at Chattanooga, Tenn., becomes 
general agent of the Union Central Life 
at Providence, R. I., succeeding C. 
Blanchard, resigned. Prior to his Ten- 
nessee connection Mr. Rawlings was for 
many years Phoenix Mutual Life manager 
at Washington, D. C 





AN IOWA COMPANY 


Operating Under Iowa Reserve Deposit Law 
Policyholders of the 


EQUITABLE LIFE OF IOWA 


. are safeguarded against any possible mis- 
application of the funds of the company 


SO ARE ITS AGENTS 


THE RIGHT COMPANY TO REPRESENT 
APPLY TO 


H. E. ALDRICH, Supt. of Agents, 











DES MOINES, IOWA 











The Great Western Life Insurance Co. 
COLUMBUS, OHIO 


Now nine with $500,000 Capital to write Life and Accident Insurance. 
4 Efficient High Grade Salesmen wanted to Place Stock. {Good territory 
and Terms to pushers. 


Address all inquiries to the company 
Hartman Building Columbus, Ohio 














OLD COLONY LIFE 


INSURANCE COMPANY 
OLD COLONY BLDG. CHICAGO, ILLINOIS 


Insures man, woman and child from ages 2 to 60 inclusive, under 
Legal Reserve, Standard Provisioris Policies (for amounts as small as 
$100 for children), with annual, semi-annual and quarterly (not weekly) 
premiums, same for male and "female. Ordinary (not industrial) in- 
surance for the entire family. Greatest variety of contracts. 
Participating and Non-Participating. 


Such insurance facilities widen the Agent’s field and increase his 
opportunity. 


Write for a general agent's contract to 
B. R. NUESKE, President 














Indiana National Life Insurance Co. 
Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 


INDIANAPOLIS 


Our Home Office is aS yrad our agents are pleased with 
the treatment ‘accorded them. 

















ARCADE BUILDING 
COLUMBUS, OHIO 


A NON-PARTICIPATING LEGAL RESERVE 
LIFE INSURANCE COMPANY 


....Vow Organizing 
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KEWS ABOUT LIFE POLICIES 


q New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
@ Supplementing Policyholders’ Digest, 
Published Annually in May. Price, $2.56 
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MAY STILL AMEND CLAUSE 














Fidelity Mutual Says Companies May 
All Agree to Adopt Insurance 
Commissioners’ Plan ; 





The Fidelity Mutual Life, under date 
of May 17, notified its agents that a 
new war clause would be effective June 
1, it being the insurance commissioners 
clause, providing for extra premium of 
$100 outside the United States. Its 
clause at present in vogue is a two 
year’s clause and liability for death 
service, being the return of the pre- 
miums with interest. Permission, how- 
ever is granted with an extra premiim 
of $100 for service outside the United 
States. 

Since President Talbot sent out the 
circular he has amended it by saying 
that new developments since the cir- 
cular of instructions was promulgated 
indicate the possibility of change in 
granting a permit. He declares that a 
number of companies seem disposed to 
follow the original recommendation of 
the insurance commissioners: committee 
that a minimum extra charge be made 
for military or naval service, irrespect- 
ive of whether it be service at home 
or abroad. President Talbot says that 
the Fidelity Mutual prefers to adhere 
to the course outlined in its circular, 
but believes that the war clauses should 
be removed from competition and will, 
therefore, amend the instructions if it 
later develops that the majority of 
companies adopt the principle of an 
extra charge in all cases wherever the 
assured be engaged in military or naval 
service, 


John Hancock Mutual 


The John WHancock Mutual has 
adopted the uniform war clause charg- 
ing $37.50 extra premium for war serv- 
ice. It will give single men without de- 
pendents $2,000 up to age 35; single men 
with dependents, up to age 25, $2,000, 


WANTED:— TWO HIGH-CLASS 
STOCK SALESMEN. In order to close 
up the sale of the remainder of the stock in a going 
Insurance Company, we can use two first class, well 
recommended Stock Salesmen at once. Desirable 
contract to right parties. References exchanged. 
W. A. SWAIN, 512 Temple Bldg., Danville, Ill. 

















Yourgreatest hopes will not be fully realized 
until you have signed a contract with the 


GERMAN-AMERICAN LIFE IN- 
SURANCE COMPANY of IOWA 


Home Office: Odd Fellows Bldg. 
BURLINGTON, IOWA 


For Information Address 
LOUIS H. KOCH, Vico-Pres. and Gen. Manage: 





and from 26 to 35, inclusive, $5,000; 
married men, up to age 25, $2,000, and 
from 26 to 35, $5,000. Limits on men 
whose age is over 35 will be substan- 
tially as now, with the exception of 
term insurance. Beginning June 1, no 
term insurance will be issued up to 
and including ratable age 35 in the 
ordinary department, and disability 
will not be allowed in the ordinary 
department in connection with any risk 
rated at 35 or under, or upon anyone 
exposed to service with the army and 
navy. 





Farmers & Bankers 


The Farmers & Bankers Life of 
Wichita, Kan., announces that after 
June 1, it will have the insurance com- 
missioners uniform war clause the 
extra premium being $37.50. 





Association Activities 











‘the theme of much of Mr. Russell’s talk. 


Cincinnati—The regular May monthly 
meeting of the Cincinnati association was 
made a memorable one by the visit of 
John Newton Russell, Jr., president of 
the National association. Mr. Russell 
started out on the first of May to visit 
thirty-five associations in forty days. His 
address before the Cincinnati association 
was a plea for closer and more effective 
organization among the life underwriters, 
together with suggestions for bringing 
this about. Although there are 100,000 
life men in the country, but 7,000 are 
members of the National association. Mr. 
Russell believed that it should be possible 
to get at least 25,000 members and to 
have 10,000 at the New Orleans convention 
in September. How to promote and main- 
tain interest in local associations was also 


Among the suggestions offered were these: 
That prizes should be offered for members; 
that associations should divide their mem- 
bership into teams to obtain new mem- 
bers, the losing team to buy a dinner for 
the winners; that a rivalry among com- 
mittees in arranging programs should be 
encouraged; that shop talk be forgotten 
at many of the meetings and that enter- 
tainment be provided at some of them. 
He told how some associations had quad- 
rupled their membership in a short period 
of time by providing interesting meetings 
and by the aggressive seeking of members. 

One of the chief questions which con- 
fronts associations over the entire country 
is whether or not so-called undesirable 
members shall be admitted. Mr. Russell 
believed that men of this character might 
well be taken into the associations, with 
the object of bringing about improved 
practices, and then if the member failed 
repeatedly in his obligations, his member- 
ship should be canceled and the insurance 
commissioner and his company notified. 
Mr. Russell also advocated the taking in 
of part-time men with the hope that full- 
time men might be made of them by in- 
creasing their interest and their ability. 
_ That the Cincinnati association should 
increase its membership dues and employ 
a paid secretary was the opinion expressed 
by President Russell. The paid secretary 
should investigate reports of rebating and 
twisting and help to make the underwrit- 
ers’ association a power in civic affairs. 
Life insurance men may easily come to 
occupy a prominent place in the civic af. 
fairs of a community and the life under- 
writers’ association offers one of the ef- 
fective means for bringing about this 
desirable result. 

Other men who spoke briefly at the 
meeting were Henry J. Powell, Dr. Muhl- 
berg, medical director of the Union Cen- 
tral; W. A. R. Bruehl, chairman of the 
membership and district organization com- 
mittee of the National association. 


Minnesota—The meeting of the Minne- 
sota association will be held in St. Paul, 
May 26, as a reception to the president 
of the National association, John Newton 
Russell, Jr. The following committee has 
the arrangements in hand: M. J. Dillon, 
chairman, Pacific Mutual Life; Geo. W. 
Harrison, Penn Mutual; J. M. Thorne, New 
York Life; D. R. Schuler, Northwestern 
Mutual; B. H. Deters, Equitable of Iowa; 
Jacob Zimmer, Prudential. E. W. Bandall, 
president of the Minnesota Mutual Life, 
will deliver the address of welcome to 
Mr. Russell, who will arrive in St. Paul 
at 7 a.m. Saturday. F. E. Hitchcox, presi- 
dent, will preside. ‘ 


* s * 

Memphis, Tenn.—Ten new members were 
added to the Memphis association at a 
banquet given in honor of J. N. Russell, 
Jr., of Los Angeles, president of the Na- 
tional Association, on May 11. Mr. Rus- 
sell, who left for Jackson, Miss., is mak~ 
ing a tour of the south in preparation for 
the national convention at New Orleans 
in September. In order to do its part in 
increasing the national membership from 
7,000 to 10,000 by that time, the Memphis 
association has begun a membership cam- 
paign, which will terminate with a ban- 
quet on June 4. The banquet in honor of 
Mr. Russell was presided over by Jeff 


higher standard for insurance men and 
said this could be accomplished only by 
cooperation of all local agents. 

* * * 
Montgomery, Ala.—J. N. Russell, Jr., 
president of the National association, ad- 
dressed the Montgomery, Ala., association 
Wednes@ay night last week. He reviewed 
the methods by which the associations can 
become a power in the community, just as 
the chamber of commerce and rotary club 
have. He advised regular monthly meet- 
ings, and told how to make them interest- 
ing. Free-for-all talks by members of the 
local association, led by J. W. Terry, presi- 
dent, followed President Russell’s talk. 

te * * 
Des Moines—Members of the Des Moines 
association have decided that their work 
leading up to the recent Northwest Life 
Underwriters Congress is sufficient to en- 
title them to a breathing spell and they 
will close the season’s activities with a 
big frolic at Union Park the afternoon of 
June 9. There will be a basket picnic and 
entertainment of interest to the wives and 
families of the members. 


Helps Employes Participate 


The Illinois Life has made arrange- 
ments to aid employes and agents in 
the purchase of liberty loan bonds. 
The company is purchasing the amount 
subscribed and permitting the indi- 
vidual buyers to pay on the installment 
plan. Interest at 3% percent is being 
allowed on installments. The company 
has purchased $100,000 of the bonds for 
itself and is buying enough additional 
to take care of the subscriptions it has 
secured. It will take for itself all bonds 
on which its buyers do not make good. 


Appellate Court Decision 


The Illinois appellate court holds in 
the case of Mahalek, appellee, v. Mer- 
‘chants Reserve Life, appellants: i. 
Formal proofs of death of the insured are 
unnecessary where notice is given to the 
president of the company, and he says, 
“All right, we will go and see him.” 2. 
Where an insurance company places its 
defense on other grounds than failure to 
make proofs of death, it waives the latter 
defense. 3. As a person may suffer from 
heart disease without knowing it, a state- 
ment in an application for life insurance 
that the applicant has not been afflicted 
with that disease is not necessarily a 
misrepresentation. 





REPORT ON GUARANTEE FUND 





Association Will Base Its Rates on the 
American 4 Percent Table 
After Oct. 1 





The Nebraska department has made 
a report on the Guarantee Fund Life of 
Omaha, and one of the important fea- 
tures is the announcement that on Oct. 
1, next the rates will be based upon an 
adequate percentage of the American 
table with 4 percent interest. It will 
continue to write pure life insurance 
protection without demand liability. 
The department says in this regard: 
“This decision on the part of the man- 
agement to use as a basis for new busi- 
ness a recognized table of mortality and 
a conservative interest basis is a grati- 
fying announcement and commended 
by us as a defendable step in safeguard- 
ing the interests of the policyholders.” 

At the end of 1916 the company had 
$79,062,000 business in force, a gain of 
$9,672,000. The amount of net losses 
paid since organization to Dec. 31, 1916, 
is $1,090,049. The average loss for 
each $1,000 of insurance in force to 
date since organization is $2.65. The 
percent of actual to expected mortality 
last year was 40.4 percent. The report 
says in conclusion: “The management 
is in the hands of active, capable and 
resourceful officers who are conducting 
the affairs of the association with con- 
servatism and a due regard for the in- 
terest of the policyholders. 


Prudential Promotions 


The Prudential announces the follow- 
ing promotions to assistant superin- 
tendents: James McCartney, at Home- 
stead, Pa.; Luther Donbar, Youngs- 
town, Ohio; G. D. Phillips, Norwich, 
N. Y., now being an agent at Bingham- 
ton, N. Y.; E. C. Knapp,’ Seneca Falls, 
N. Y.; L. A. Haas at Canajoharie, N. 
ata having operated at Little Falls, 
N.Y: 








WANTED! 


State Managers for 


Georgia, Virginia, Indiana and District of Columbia 
BY THE 


Columbia Life Ins. Company 


of Cincinnati 


Third oldest Ohio company. 
ous renewals, or salary and commission. 
policies; special accident policies. Our new unbreakable will con- 
tract is payable in continuous monthly instalments. 

Do you realize the opportunity for lucrative employment 
with a growing progressive company, big and old enough to in- 
sure stability, with valuable territory yet unassigned? 

Address with bank or other first class references, 


S. M. CROSS, Sec’y, Cincinnati, Ohio. 


Liberal commissions, continu- 
Both par and non-par 











months next birthday to 60 years. 


by State Endorsement. 


BASIL S. WALSH, Pres. 





B. Mannon, president of the local associa- 











tion. In his talk Mr. Russell urged a 





HOME LIFE INSURANCE COMPANY 


of America 
Incorporated 1899 


PROTECTION FOR THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from age 3 


Industrial policies are in full immediate benefit from date of issue. 
Ordinary policies contain a valuable Disability clause and are guaranteed 


GOOD CONTRACTS FOR LIVE AGENTS 
Executive Offices, No. 506 Walnut Street, Philadelphia, Pa. 
JOSEPH L. DURKIN, Secy. 


JOHN J. GALLAGHER, Treas. 
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With Industrial Men 











ROY MADE MANAGER AT GARY 


Public Savings Man Has Gone to the 
Conservative Life of South Bend, 
Indiana 


The Conservative Life of South 
Bend, Ind., announces the appointment 
of Joseph E. Roy, as manager of the 
new Calumet district, with headquar- 
ters Indiana building, Gary, Ind. Ms. 
Roy’s rise in the insurance world has 
been very fast, he having started with 
the Metropolitan as an agent, at Ham- 
mond, Ind., June 12, 1911, from which 
position he resigned March 16, 1912, to 
take a superintendency with the Public 
Savings Life of Indianapolis, at Ham- 
mond. He held this position until 
Sept. 7, 1914, when he was promoted to 
the managership of the Calumet dis- 
trict for the same company, from which 
position he resigned to go with the 
Conservative. Mr. Roy has been the 
leader in ordinary production every 
year since 1912, and he was the joint 
leader in increase, both industrial and 
ordinary, in 1913, 1914 and 1916. 

The Conservative also announces the fol- 
lowing appointments: 

Harry Jacobson, as superintendent at 
Gary. Mr. Jacobson was formerly con- 
nected with the Public Savings at Gary, 
Ind., as superintendent. 

John . Price, as superintendent at 
East Chicago. Mr. Price was formerly 
superintendent for the Public Savings at 
Hammond. 

. F.. Haynes, as superintendent at 
Hammond, Ind. Mr. Haynes was formerly 
superintendent for the Public Savings at 
Hammond and Lafayette. 

Joseph Butkus, as superintendent in 
Indiana Harbor, but has his office at East 
Chicago. Mr. Butkus was formerly super- 
intendent for the Public Savings Life. 

Louis I. Konecki, as superintendent at 
Gary, Ind. Mr. Konecki was formerly su- 
perintendent for the Public Savings Life. 

Robert F. Duncan, as superintendent of 
agents at Hammond. Mr. Duncan was for- 
merly with the Public Savings Life in 
that city. 

The Conservative has taken practically 
all the Public Savings staff at Gary. 


TELLS ABOUT NEW POLICIES 


President Carl G. Winter of the Public 
Savings Explains Features of 
the Contracts 


_ President Carl G. Winter of the Pub- 
lic Savings of Indianapolis, who has just 
taken his office, announces that there 
will be some new policies put on the 
market which will be attractive to 
purchasers. In explaining these, Presi- 
dent Winter ‘speaks as follows: 
. The range of contracts offered is ‘as fol- 
ow ws 

az whole life policy, adult and infantile; 
a 20-pay life policy, adult and infantile; 
a 20-pay 30-year endowment, adult and 
infantile; a 20-year endowment policy, in- 
fantile only, and a $250 special whole life 
policy, adult only. These various policies 
should give to every man a range that 
would suit every condition to be met in 
the selling of insurance. And now for the 
many advantages: 

A new whole-life policy will be issued 
on all ages from 1 to 65 years next birth- 
day. Infantile premiums being 3 cents or 
5 cents, and adult premiums 8 cents to 50 
cents, in accordance with the rate table, 
and the benefits at all ages up to and 
including 27 exceed those given by any 
other company, and the benefits given for 
ages over 27 equal and at times exceed 
those of other companies, and be sure to 
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remember that benefits given at ages 1 to 
sate ae, those of other companies from 
° : 
Our new whole-life policy for a premium 
of 5 cents will give $218 pretection, in- 
stead of $191, and will give the added 
advantage of being in full benefit on adults 
in case of death by accdent during the 





first six months, and on infants under age 
10 the benefit payable is the same as if the 
policy had been in force more than six 
months and less than one year. 

Other selling advantages: As shown 
above, this policy is issued up to age 65; 

it has paid-up values after five years at 
age 10 or over. Provision is made for total 
disability and also for an allowance of 
10 percent to any policyholder who wishes 
to remit premium direct to the home office. 
A beneficiary may be named, and last, but 
very important, is the provision whereby 
the insured is permitted to apply for and 
carry insurance with other companies, and 
doing so will in no way affect the validity 
of our policy. 


Superintendents in Conference 


Metropolitan district superintendents 
from Ohio, Indiana and West Virginia 
held a business session last week at Day- 
ton, O., presided over by J. H. Immell, of 
New York, supervisor of agencies at the 
home office. There was a general discus- 
sion of problems in the industrial life 
field. Among the superintendents present 
were A. J. Gallagher, Toledo; W. Cook, 


Wheeling, W. Va.; Frank Crau, Lima; 
George Bodenhoe, Cleveland; William 
Burke, Youngstown; J. Lynch, Muncie, 


Ind.; F. Hagethorn, Indianapolis. 





Public Savings Promotions 


The Public Savings Life of Indianapolis 
announces the recent promotions as fol- 
lows: Superintendent to manager—Joseph 
Kovach of East Chicago, to Gary district. 
Agents to superintendents—Douglas Tow, 
Indianapolis; R. H. Smith, Lafayette; H. 
Shender, East Chicago; H. G. oe ap- 
pointed superintendent at Gary;. L. 
Stambaugh, Indianapolis; C. E. Biddle, ap- 
pointed superintendent at Elkhart. 


Used Metropolitan’s Medical Service 


The home office of the Metropolitan Life 
recently turned over a considerable por- 
tion of its medical section to the federal 
government to use in whatever way it 
could. During the ten days prior to the 
assembling of the applicants for the offi- 
cers’ training camp at Plattsburg, N. Y., 
the medical staff of the Metropolitan ex- 
amined over 2,500 men. Examinations were 
made at the home office, and much appre- 
ciation was expressed for this work in the 
Metropolitan that was conducted under 
the supervision of Medical Director Knight. 


Say Crooked Work Is Done 


The postoffice inspectors at Cincinnati 
have arrested Stanley A. Meerfield, an 
agent of the Western & Southern Life, 
living at Norwood, Cincinnati, on the 
charge of misuse of the mails. Prentice 
Tiller of Oak Harbor, Ohio, was also ar- 
rested as an accomplice. These men are 
charged with sending in forged fictitious 
death claims. Their plan was to continue 
premium payment on lapsed policies or 











insure fictitious persons, then send in 


ments seeming genuine. It is stated that 
something like $100,000 has been secured 
in this way. 


CELEBRATES SILVER JUBILEE 





Second Vice-President Gaston of the 
Metropolitan Rounds Out Twenty- 
five Years of Service 


Second Vice-President George H. 
Gaston of the Metropolitan completed 
twenty-five years of service as second 
vice-president, April 26. When he was 
elected to this position he was secre- 
tary, and continued to fill that office as 
well until May, 1894. Mr. Gaston came 
to the Metropolitan in 1879, so his total 
period of service is almost thirty-eight 
years. Previous to his connection with 
the Metropolitan he had spent four 
years in the home office of the Pruden- 
tial. Many of the superintendents con- 
cocted a surprise on him. A number of 
superintendents from different sections 
of the country composed the commit- 
tee and were present at his home on 
the appointed day, as well as many of 
the officers and superintendents of 
agencies. P. J. Kraus, one of the lead- 
ing superintendents in Chicago, made 
the presentation. The gift was a hand- 
some silver service. The committee of 
superintendents appointed at the con- 
vention to take charge of this function 
was as follows: 

D. G. C. Sinclair, chairman, Murray Hill 
district; S. S. Voshell, Brooklyn district; 
Henry Hart, Bedford district; Peter Feres- 
ter, Harlem district; George A. Weigel, 
Morrisania district; and from out of town | 
—P. J. Kraus, Chicago North, Ill.; John 
Dolph, Washington, D. C.; Adam Schussler, 
Chesapeake (Baltimore), Md.; Charles 
Shafer, Carondelet (St. —s Mo.; Peter 
Northcott, Dover, N. J.; A. E. Kinsey, 
Allegheny (Pittsburgh), Pa.; a J. Edgar, 
Bridgeport, Conn. 

Superintendent Schussler of Balti- 
more was the only absentee. 


Industrial Life Notes 


W. A. Mead, superintendent of the West 
Coast Life at Portland, Ore., died of scarlet 
fever last week. 


Assistant Superintendent E. E. Lucas, of 
the Life Insurance Company of Virginia 
at Terre Haute, Ind., died May 11. 

Assistant Superintendent F. L. Risser 
of the Prudential was recently transferred 
from, Seneca Falls, N. Y., to Auburn, N. Y. 


Fred W. Newhouse of the St. Paul, 
Minn., district of the Prudential has been 
made assistant superintendent at Eau 
Claire, Wis. 

Metropolitan district superintendents 
from Ohio, Indiana and West Virginia met 
at Dayton, Ohio, last week to discuss field 
problems in the middle west. 

George E. Earnshaw, superintendent of 
the Metropolitan in East St. Louis, made 
one of the principal speeches at the May 
meeting of the East St. Louis Retail Mer- 
chants Association last week. 


West Coast Life’s Plan 


. The West Coast Life is cooperating in 
the campaign for registration day, June 
5. On behalf of the Liberty loan sale it 
is urging its field force to canvass their 
friends and policyholders to purchase 
these bonds and will assist its agents 
and policyholders to take care of install- 
ment payments on loans. 








The Columbian National Life 
OF BOSTON 
ARTHUR E. CHILDS, President 


A CHANGE may be necessary to realize your am- 
bition. Think a minute—then write 


WM. H. MASTIN FRANK D. LOMBAR 
Superintendents of Agencies 


(West of the Mississippi) (East of the Mississippi) 
Symes Building, 7 Franklin Street, 
DENVER, COLO. BOSTON, MASS. 
ee 


DARL D. MAPES 
Superintendent of Accident Agencies 
77 rranklin St., BOSTON, 2 
The service of a high-grade Accident Department 
will also be offered, so that you will not have to 
broker your Accident business to avoid violating 
your Life insurance contract. 








Not seeking men who 
sell insurance, or 
sell big policies, or 
sell lots of policies 


But we do seek men 
who sell service 


Only in Wisconsin 






nsuranceCompany 




















POLICY LABELS 
All Styles and Prices 





death notices with all papers and docu- 








THE NATIONAL UNDERWRITER 





Home Office Madison 
Increase in Paid 


40 New Premiums 


—that tells the 1916 story 


of Fidelity progress. 
Direct leads and the Fidelity ‘‘Income 
for Life’? plan are making money for 
Fidelity field men. Any man who can 
sell life insurance can sell MORE 
Fidelity insurance. 

Write to-day— 


Fidelity Mutual Life 


Insurance Company, Philadelphia 
Inc. 1878 Walter Le Mar Talbot, Pres. 


REAL PROTECTION AT COST 
AS WRITTEN BY THE 
American Health and Accident 


Insurance Co. 
POLICIES TO MEET 
... EVERY NEED .... 

An Attractive Side Line for 
Life Men. 
ADDRESS THE COMPANY, TOPEKA, KAN. 
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THE NATIONAL UNDERWRITER 


LIFE 15 











THOMAS J. OWENS, President 
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DR. ALBERT SEATON, Vice-President and Medical Director 


CENTURY LIFE INSURANCE CO., ixpianapoui’ 


Capital, $200,000 


NOW READY 


NO ORGANIZATION EXPENSE 


Owned by less than a score of substantial business men of 
Indiana who believe in the ability of the management to build 
a real life insurance company. : . 
We offer agents experienced management, superior policy contracts, 
choice territory, progressive field and home office methods and an 
old-fashioned general agency contract that means money. 


If you want to be affiliated with an institution that has real red blood in its veins—that has all the elements of growth and pernanency— 


Tell us where you want to work. 


Managed by men experienced and familiar with all depart- 
ments of life insurance work. 





CLAUDE T. TUCK, Secretary 


Law Building 


Surplus, $100,000 











GOING OVER THE BOOKS 


PITTSBURGH L. & T. STATUS 





Actuary of the Pennsylvania Depart- 
ment Is Now Making a Thorough 
Investigation of Company 


Pittsburgh, Pa., May 23—While the 
affairs of the Pittsburgh Life & Trust 
developed no further sensational phases 
during the past week, every effort is be- 
ing put forth on one hand by the re- 
ceiver and the state department to learn 
its exact financial status and on the 
other hand by the former officers and 
directors to secure its rehabilitation. 
The stage is being set both in Pitts- 
burgh and New York for a hot legal 
battle to bring to justice the looters 
and all those responsible for the loot- 





ing. 

The future of the company will be 
determined within the next day or two,” 
J. Denny O’Neil, receiver and insurance 
commissioner, said today. “We are go- 
ing to settle this without further delay. 
The actuary of the insurance depart- 
ment is now going over the books of 
the company and we will have figures 
to submit to the old directors. So far 
as we have been able to determine, the 
loss will reach $1,900,000, as originally 
announced.” 


General Counsel Views 


Frank Ewing, general counsel for the 
company, made the following statement: 
“A definite plan for reorganization is now 
being considered by the parties interested, 
with every prospect of succeeding, and it 
is my opinion that the company will be 
reorganized and resume business. It will 
take a short time, however, to work out 
the details, and no announcement can be 
made until then.” The former officers 
and directors held a prolonged session 
today for the purpose of considering re- 
organization plans. 

Deputy Attorney-General Horace W. 
Davis, in commenting upon the future of 
the company, said: “If the old directors 
of the Pittsburgh Life wish to restore 
the company to good standing and place 
it upon as solid a foundation as it was 
before they turned it over to Clarence 
F. Birdseye, they will have to come across 
with money within a day or two. Words 
will not count. It will be necessary for 
them first of all to make good the $1,900,- 
000 that was taken out of the treasury by 
Birdseye.” 

_Charles Evans Hughes, for the prosecu- 
tion, will be arrayed against Martin W. 
Littleton, a noted member of the New 
York bar, in an interesting legal battle 
in proceedings to bring Birdseye and his 
associates to Pittsburgh. Mr. Hughes was 
appointed a deputy attorney-general to 
represent the New York department. 


Pittsburgh L. & T. Situation 


The Pennsylvania department states 
that before the Pittsburgh Life & Trust 
is in a position to resume business it is 
thought the stockholders and directors 
will have to advance $1,000,000 in addi- 
tion to whatever may he recovered 
from the looters to put the company 
into shape. 
everything in its power to bring those 


tesponsible for wrecking the company 
The old board has been 
meeting to discuss plans to restore the 
company but no action can be taken 
until it is found what the value of the 


to justice. 


The department is doing 





which were substituted for Pittsburgh 
Life & Trust securities. The Birdseyes 
are fighting the requisition for their re- 
turn to Pennsylvania. 





Bankers of Iowa’s Progress 


The Bankers Life of Des Moines will 
write about $50,000,000 of business this 
year and that is all that it cares to have. 
The company is going strong these 
days and will close the six months with 
about $30,000,000 of written business. It 
is cutting off all unprofitable agents and 
is getting its staff on a more efficient 
basis. The Bankers Life is one of the 
progressive companies in the field to- 
= that is a factor wherever it oper- 
ates. 


Meetings in Des Moines 


Des Moines had a bunch of life insur- 
ance conventions last week, called by the 
companies so that their agents might re- 
main over for the Northwest Congress. 


E. M. AMMONS, President 


J. A. O’SHAUGHNESSY, Gen. Manager 
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Gas and Electric Building, DENVER, COLORADO 
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ASSETS 
$2,300,000 
od 
INSURANCE 
$17,000,000 


TON 








The Central Life of Iowa entertained its 
$100,000 Club. The club has about 200 
members. It was explained that the com- 
pany will only adopt participating policies 
and reduce rates on nonparticipating. An 
advanced disability clause was also added. 
Another new feature is a double indem- 
nity clause for accidental deaths. The at- 
tendance at the meeting was large and 
interest in the new policies was par- 
amount, 

_ It was announced by the Standard Life 
it would put out a new double indemnity 
policy at once. 

Agents of the Western Life of Des 
Moines and of the New England Mutual 
also met. New policy forms were an- 
nounced to the agents of the former. 


Promoters Sued at Evansville 


Eighteen suits alleging fraud and mis- 
representation in stock sales have been 
filed in the Vanderburg circuit court at 
Evansville, Ind., by eighteen plaintiffs in 
scuthern Indiana against the National Un- 
derwriting Company of Arizona and In- 
dianapolis. It is charged that the com- 
pany, while insolvent, was borrowing 
money and that a dividend was declared 
to give out the impression to stockhold- 
ers that the stock was a safe and sound 
investment. 


Sues Company for Damages 


Charles Milton of Butler, Mo., formerly 
a solicitor of the Reliance Life, has 
brought suit for $100,000, charging he was 
maliciously prosecuted on a charge of em- 
bezzling $63.80 in 1915. Following his ac- 
quittal Milton lost his foot in a hunting 
accident and two insurance companies re- 
fused to pay him under accident policies. 
His license as an agent was recently re- 
Mi ay by the Missouri insurance depart- 
ment. 


Pedagogue Enters Life Field 


H. M. Comins, Beaver Dam, Wis., for 
the past year superintendent of city 
schools, has resigned, effective June 15, to 
become associated with the Northwestern 
Mutual Life of Milwaukee as a special 
agent. Mr. Comins was superintendent of 
schools at Ripon, Wis., for many years 
before going to Beaver Dam. He has been 
doing special work for the Northwestern 
for some time. 


Cincinnati Men to Sell Bonds 


The general agents and managers of all 
the life companies of Cincinnati and vi- 
cinity will hold a meeting Friday noon 
at the Sinton Hotel to make -arrange- 
ments for life underwriters’ day, June 5, 
for the sale of liberty bonds. Tt is pro- 
posed that on June 5 every agent in Cin- 
cinnati and vicinity will give the entire 
day to this work. The meeting on Friday 
noon is for boosting this plan, and is 


LIBERAL CONTRACTS TO AGENTS 


Address General Manager 











of the committee of arrangements is 
Sam Houston. 


| 
Underwriters Association. The chairman | 
1 
| 
| 
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Galesburg Agents Got Busy 


The Galesburg (Ill.) Life Underwriters’ 
Association got busy and had 500 letters 
sent out from prominent policyholders 
there to legislators protesting against the 
passage of house bill 959 in the Illinois 
legislature, which would tax life insur- 
ance premiums 2 percent. All the mem- 
bers did active work along this line. 


Life Notes 


The Pacific Mutual Life has subscribed 
for $200,000 of the Liberty war loan. 
The Western Reserve Life of Muncie, 
Ind., has moved into its new home office 
building. 


Several bills are pending before 
Pennsylvania legislature to prevent 
looting of insurance companies like 
Pittsburgh Life & Trust. 


Henry S. Nollen, vice-president of 
Equitable Life of Des Moines, was re- 
elected president of the Grant club at the 
annual meeting last week. 


The Rev. N. W. Conkle of Durand, Wis., 
has resigned as pastor of the Congrega- 
tional church to become an agent for the 
New York Life at Superior, Wis. 


The Providers Life of Chicago has 
opened ‘a general agency at Galesburg, 
Till. with David Rish in charge. The 
company is also opening an office at La 
Salle. 


The Grand Lodge, I. O. O. F, of Indiana, 
has passed a resolution remitting the dues 
to all Odd Fellows that enlist or are se- 
lected for the United States army. Disa- 
bility benefits will remain unchanged for 
them. 


H. G. Scott, Jr., son of Vice-President 
H. G. Scott, of the Reliance Life of Pitts- 
burgh, has joined the Johnston & Harder 
agency of Pittsburgh, and_ will devote 
his attention to the automobile business. 


The Northwestern Mutual Life has sub- 
scribed for $1,000,000 of liberty bonds of 
the United States government, and it is 
said that the company is prepared to in- 
crease its subscription should it be neces- 
sary. The total issue to Milwaukee peo- 
ple will reach $10,000,000. 


The Reliable Life, Indianapolis, which 
;was recently reinsured in the Interna- 
tional Life of St.° Louis, has begun a 
friendly suit under the Indiana statute 
to obtain from the state auditor its re- 
serves. The court will issue a formal 
order to surrender the reserves. 


First of its kind ever written in Lynch- 
burg, Va., a group policy was placed with 
the Lynchburg Foundry Company last 
week by the Equitable of New York 
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bonds of the Dare Lumber Company is 








called uhder the auspices of the Life 





Moore. Each of the 500 employes who 
have, been with the company for six 
months or more is protected to the extent 
of $1,000. Manager Moore was aided by 
District Agent Warren C. Brown, Jr., in 
closing the deal. 

Four residents of Box Elder, Mont., have 
complained to State Auditor Keating that 
Judson D. Dann and Henry C. Matz of 
Great Falls, solicitors for the First Na- 
tional Life of South Dakota, used a gun 
to assist in the collection of premiums. A 
warrant for their arrest has been issued. 


Samuel B. Love, Virginia state manager 
of the Mutual Life of New York, ro aod 
tained at a luncheon at the Chamberlin 
Hotel, Old Point Comfort, a few days ago, 
the men in his agency who qualified for 
the $100,000 and $200,000 clubs, which will 
meet in August, one at Yellowstone Park 
and the other at Atlantic City. 


Gordon W. Noble, an agent of the Ne 
England Mutual at Omaha, has filed a md 
tition in the district court at Des Moines 
for a mandamus compelling Commissioner 
English to issue a license to him *o solicit 
insurance in Iowa. In his petition he says 
he was refused a license April 5 and that 
_ commissioner has failed to refund his 
ee. 


A. L. Saltzstein, Milwaukee, eneral 
agent of the New England Mutual Lite for 
Wisconsin and Upper Michigan, has been 
elected president of the congregation of 
Temple Emanu-El, one of ‘the leading Jew- 
ish parishes in Milwaukee. Mr. Saltzstein 
will have direct charge of the project of 
erecting a magnificent new temple during 
the next year. 


The Equitable Life of Iowa announces 
that any salaried home office employe who 
has been in the employ of the company 
for six months or longer will be granted 
leave of absence for either military or 
naval service for the United States, and 
that throughout such leave of absence, it 
will pay the difference between his salary 
with the company and the compensation 
that he receives from the government. 





_ International Life—It announces that 
its written business for the first nineteen 
days in May amounts to $2,025,500 as 
against $793,500 for the same period last 
year. Vice-President J. L. Babler says 
that the company has set a mark of 
$3,000,000 for May, and that this is a rec- 
ord of more than $1,000,000 over any 
month in its history. The company now 
has $68,000,000 in force, with assets of 
more than $8,000,000. Mr. Babler an- 
nounces that the company has just sub- 
scribed for $100,000 of the U. S. “Liberty 
Loan.” It contemplates making another 
subscription in the near future. 





BEST LIFE INSURANCE PAPER 
Keep Up to Date on Policies, 
Dividends, Rates, by Reading 





through Agency Manager William R. 





THE NATIONAL UNDERWRITER 










THE NATIONAL UNDERWRITER 





Once an. 


Illinois Life 
Man 


Always an 


Illinois Life 
Man 


GREATEST GREATEST 


ILLINOIS ILLINOIS 


COMPANY COMPANY 


WANTS GOOD MEN WANTS GOOD MEN 
AND AND 
WILL PAY THEM WELL ‘ WILL PAY THEM WELL 








Another Year of Progress— 


Dec. 31, 1916 
$11,943,640 
Surplus to Policyholders. . 1,141,900 
Insurance inforce . . . . 104,989,362 
Income 4,485,710 597,021 


7heWESTERN andSOUTHERN 


Life Insurance Company 
W. J. WILLIAMS, President CINCINNATI 


Attractive Apportunities 


Open to Agents in Ohio, Indiana, Kentucky, West 
Virginia, Western Pennsylvania and Michigan 











A HUSTLER 


Can Get a Direct General Agency Contract With 


Merchants Life Insurance Company 
BURLINGTON, IOWA 


Assets $1,399,308.89 
Death Claims Paid $2,752,963.76 





Good Territory Open 























FACTS—24th Year 


Over 129 Millions of Insurance in Force 

Over 14 Millions in Admitted Assets 

Over 22 Millions of Insurance Gained in 1916 

Average Rate of Interest Earned in 1916, 6.6% 
Operating in 38 States 

Issues both Participating and Non-Participating Policies 


Missouri State Life Insurance Go. 
ST. LOUIS, MO. 


The fastest growing life insurance company in America 





Representing 


The Mutual Life Insurance Company 


you will make money. 


The great strength, big dividends and incomparable 
benefits of the ‘‘oldest company in America” 
mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2nd Vice-President 
34 Nassau Street, NEW YORK, N. Y. 














The Gem City Life Insurance Company 


DAYTON, OHIO 
General Agency Openings In First Class Territory In Ohio Only 


Life Department—Low Level Premiums, Non-Participating 
Accident Department—Unexcelled Policies and Rates 


HOME LIFE INSURANCE COMPANY 


GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 
The tifty-seventh annual report shows insurance in force of $133,493,000, an in- 


crease during the year of $7,832,827. The Company paid the policyholders in 1916. 


$3,536,233, of which $628,406 was in dividends or premium refund. Its insurance 
reserve fund was increased by $1,300,000 and the Assets are now $32,821,462. 

W. A. R. BRUEHL & SONS, General Managers 
Central and Southern Ohio and Northern Kertucky 


Rooms 601-606 The Fourth National Bank Building 
CINCINNATI, OHIO 


HOYT W. GALE, General Manager 
or Northern Ohio 
229-232 Leader-News Building 
CLEVELAND, OHIO 














Are You Permanently Established? 


Write for Territory 
Penrisylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 





The Globe Life Insurance Co. 


Offers a Golden Opportunity to a Few Good Men to 


Get in on the Ground Floor on Agency Contracts. 


Company is cleanly organized, well backed with 
stockholder boosters all over Kansas. 

We want good men and will pay them well. 

For territory and particulars address 


FELIX BROEKER, Secretary and Manager - SALINA, KANSAS 














“SAFE AS A GOVERNMENT BOND 


©) The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT **° MONTHLY INCOME INSURANCE. 
=] tte LATEST POLICIES AND AGENCY CONTRACT Bath azine 


Openings OHIO, IND., KY. and MICH. Write Columbus 





CRESCENT LIFE 


INDIANAPOLIS 
JOHN C. HUMES, President LESLIE D. CLANCY, Secretary 


A LEGAL RESERVE COMPANY 
ARE YOU A BIG PRODUCER? CAN YOU PROVE !?? 
’ If so, you can develop a life interest with ths prosperous Company. 
ONE GENERAL AGENT WANTED IN INDIANA 
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USE AND OCCUPANCY INSURANCE SUPPLEMENT 


The National Underwriter 


Formerly THE WESTERN UNDERWRITER 








Bina Pacer compan A WEEKLY NEWSPAPER OF INSURANCE __ er 
TWENTY-FIRST YEAR, Wo, 21 CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, MAY 24, 1917 $8.00 per Your, 15 Gente m Copy 
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ORGANIZED IN 1872 














STATEMENT JANUARY 13.1917 


$2,000,000 


RESERVE FOR ‘ALL OTHER LIABILITIES 


10,954,055 





23.7 1 3. 4 7 T 
ASSETS ALL INVESTED IN AMERICA 


INCORPORATED IN 1872 UNDER NEW YORK STATE LAW 
Neither a Branch Nor a Part of any Foreign Institution 


























OVER 90% OF ITS STOCK OWNED BY 
AMERICANS 


LESS THAN 10% OWNED IN CANADA, ENGLAND, FRANCE, GERMANY, JAPAN 
AND SWITZERLAND 








DIRECTORS ALL AMERICAN CITIZENS BORN IN UNITED STATES 





MANAGED ENTIRELY BY AMERICAN CITIZENS BORN IN UNITED STATES 


BUSINESS WHOLLY CONFINED TO UNITED STATES, ITS POSSESSIONS AND 
CANADA 


LOSSES PAID SINCE ORGANIZATION 
OVER $90,000,000 


THIS GREAT COMPANY : 
A ; Is Distinctly An 
| | AMERICAN INSTITUTION 
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and writes ! 
EXPLOSION, BOMBARDMENT AND FULL WAR COVERAGE i! 












































in addition to ip 
_ FIRE, LIGHTNING, TORNADO, HAIL, FARM PROPERTY, AUTO- fl 
MOBILES, MAIL PACKAGE, TOURIST FLOATERS 
AND USE AND OCCUPANCY 

















































































































































Charles G. Smith, President Jesse E. White, Vice President 
E. M. Cragin, Secretary A. R. Phillips, Asst. Secretary 
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THE NATIONAL UNDERWRITER 


Use & Occupancy 


against loss by fire of capital invested in buildings, 

machinery, equipment and stock. No one will deny 
that it is reasonable to protect such investment in that 
way. Use and occupancy insurance protects him from 
loss of income from such invested capital, occasioned 
by the shutting down in whole or in part of the assured’s 
business on account of fire.. No one can logically deny 
that such protection also is reasonable. In fact, the loss 
of income, due to the inability to manufacture or to 
sell goods, may be greater than the actual property 
damage and many individuals and corporations that 
would not think of carrying less than 90 per cent insur- 
ance to value under the ordinary fire cover entirely 
overlook or ignore the fact that they are unprotected 
as. regards the income and fixed expense feature of 
their business. 

It is a comparatively simple matter to drav up a 
policy form for the ordinary fire policy, but e and 
occupancy insurance affords a rare opport y for 
your ingenious individuals to distinguish tl elves. 
Granting that the most carefully drawn use a — occu- 
pancy forms are not ideal, some of those that a. -ffered 
are curious, to say the least. 


T= ordinary fire cover protects the assured 


Covers Fixed Charges and Profits 


HE idea of use and occupancy insurance is, that if 

the assured’s business is interrupted by fire he will 
be indemnified for actual loss sustained on account of 
such interruption. If a manufacturer is turning out 
goods regularly which net him a profit of $100 a day 
and a fire compels him to shut down for thirty working 
days, he has clearly lost $3,000 in profit. Perhaps he is 
using machinery on which he pays royalties and while 
the machinery may stop the royalties go on. He may 
have to keep his plant heated to keep goods from spoil- 
ing. Furthermore, he cannot discharge his employes 
for thirty days and expect to start up with a full and 
competent force. Possibly some could be dismissed, but 
certainly not all, and during the period the business is 
shut down he is getting no returns, practically speaking, 
for the money he is paying out for salaries, general 
maintenance, royalties, if any, etc. Overhead expense, 
therefore, must be reckoned in the loss as well as net 
profit. Some acceptable forms specify that such and 
such items of overhead or fixed expense are included in 
the coverage, but others do not. Generally speaking, it 
is preferable that the policy form specifically mention 
such items, leaving no doubt in the assured’s mind of 
the intention of the policy as regards those particular 
features of his business. 

The definition of use and occupancy might be as fol- 
lows: “Use and occupancy as herein used shall be con- 
strued to mean net profit, taxes, royalties for machinery 
or processes, salaries, payroll relating to employes who 
must be retained in order to resume work promptly 
after damage is repaired, cost of lighting, heating, at- 
tendance and general maintenance consistent with sus- 
pension of business during time necessary for repairs.” 
In some cases other items of expense might be included, 
such, for instance, as advertising which may have been 
paid for and the value of which is lost because of the 
inability to manufacture and deliver goods. 


Daily Indemnity for Interruption 


NDER the usual rules, the amount of liability per 

day for total prevention is that obtained by divid- 
ing the amount of the policy by 300, the average num- 
ber of working days in a-year and for partial preven- 
tion a proportionate amount of such sum. In plants 
operating every day in the year, such as electric light 
and power houses and newspaper plants, the per diem 
limit for total prevention should be 1/365th of the 
amount of the policy. 

In this connection, it should be noted that the wording 
of some use and occupancy forms is such as to consti- 
tute a valued policy, and whatever the assured recovers 
thereunder may be more in the nature of a gift than 
indemnity. The form should provide for indemnification 
to the extent of “actual loss sustained” and “not ex- 


and Analyzed 


MODEL FORMS FOR MERCANTILE, HOTEL, 
MANUFACTURING AND SEASONAL RISKS 


By William H. Gartside 


ceeding” so much per day. If you agree to pay an 
assured so much per day for each day of total pre- 
vention; then, in case of a shutdown on account of fire, 
you can only do as you have agreed and pay the full 
per diem, even though the plant may have been operating 
at a loss previous to the fire. An adjustable form, there- 
fore, is preferable. 

As regards partial prevention of operation, the amount 
due is that proportion of the amount due for total 
prevention in which the ability to operate is impaired. 
At this point it is necessary to determine what the 
normal operation is. The form covers that point in the 
following or similar clauses: . 

“Tt being understood and agreed that for the 
purpose of this insurance, the average daily product 
for the twelve months next preceding date of fire 
will be considered the full daily average product.” 


Might Pay Total for Partial Loss 


NE use and occupancy form for a nonmanufac- 
turing ‘risk reads as follows: 


“On the use and occupancy of ........ .., Situated 
at It is understood and agreed that the 
term “Use and Occupancy” as herein used will be 
construed to mean net profits, general maintenance 
to the extent of taxes, heating and lighting and legal 
liability of assured for royalties and salaries and 
wages of employes under contract,” ... 

“The conditions of this contract of insurance are 
that, if by fire occurring during the period of time 
above named, said buildings or equipment contained 
therein or either of them or any part thereof, shall 
be destroyed or so damaged by fire as to entirely 
prevent operating or carrying on the business of the 
assured, this company shall be liable for actual loss 
sustained under terms of the preceding paragraph, 
at a rate not exceeding $ per day for each 
working day of such prevention; and if by fire 
occurring during the period of time above named, 
the ability to operate or carry on the business of the 
assured be impaired but not destroyed, then shall 
this company be liable for actual loss sustained in 
such proportion of a sum not exceeding $ per 
day, as the net profits so impaired bear to the full 
daily average net profits, it being understood and 
agreed that, for the purpose of this insurance, the 
average daily net profits for the twelve months next 
preceding date of fire, will be considered the full 
daily average net profits.” 

In this form the partial loss is based on the reduction 
in net profits only, although some items of overhead 
expense are included in the cover and the company 
might have to pay a total per diem loss, in case the 
business were only partially interfered with, on the 
ground that the reduced income was only sufficient to 
meet the overhead expense resulting in a total loss of 
profits. 

There is a provision also that in the event the assured 
continues in business. in whole or in part in some other 
location during the rebuilding or repair period, the net 
profits earned at the new location shall be deducted 
from the amount of the loss. 


, 


Dangers in Forms for Manufacturers 


HE following is from a manufacturing use and 
ocupancy form: 


“The conditions of this contract are, that if any 
of the buildings used for manufacturing purposes or 
machinery therein shall be so disabled by fire oc- 
curring during the term and under the conditions of 
this policy, that assured are entirely prevented from 
manufacturing the above mentioned goods, then 
this company shall be liable for an amount not 
exceeding $ per day for each working day 
of such prevention; and in case said buildings or 
machinery therein are so disabled by fire as to pre- 
vent the full daily average product, this company 
will be liable per day for that proportion of not 
exceeding $ , which the product so pre- 

vented from being made bears to the average daily 


Detined 


(24 hours) yield, previous to the fire, which, for the 
purpose of this insurance, is agreed to be the full 
daily (24 hours) average for three hundred working 
days immediately preceding the fire, not exceeding 
in either case the amount insured.” 


This form contains the following clause: 


“This policy applies only to the buildings and ma- 
chinery that contribute to the perfect completion of 
the work of this plant and all storehouses and con- 
— are excluded, unless specifically provided for 
herein.” 


In the case of warehouse containing raw materials, 
without which the factory could not operate, it would 
seem to be proper to include them in the cover, but the 
destruction of a warehouse containing finished stock is 
not supposed to affect the manufacturing operations. 
In one instance fire destroyed a warehouse full of 
finished stock. The assured claimed that, after diligent 
effort, he was unable to find a place to store goods 
while his warehouse was being rebuilt, and, therefore, 
had to discontinue manufacturing until a new ware- 
house could be erected. Inasmuch as he had insisted 
on including warehouses in his form, the companies 
had to pay the claim although the ability to manv- 
facture was not impaired in the least. 


‘Finished Goods’’ an Objectionable Phrase 
OU will note that the forms referred to above 
read: 

“Prevented from manufacturing goods” or “prevent 
the production of goods,” while some forms’ read: 
“Finished goods.” The word finished, especially in 
connection with valued forms, is objectionable, in that 
the article manufactured might be entirely completed 
with the exception of one small operation involving a 
very small percentage of the total work on the article, 
and although nine-tenths of the factory might continue 
to carry on manufacturing operations, a claim for total 
prevention might be made under the conditions of the 
policy form. 

To illustrate: A certain manufacturing concern, 
with a plant consisting of a dozen or more buildings, 
had a fire in its assembling department. The payroll 
in that department was not over 5 percent of the total. 
The adjusters figured the actual use and occupancy loss 
as $1,000, but claim was presented for $27,000, or 
$9,000 a day for three days, just as though the entire 
plant had been put out of commission for that period. 
In addition, $9,000 was added as profit on stock which 
was destroyed and subsequently amended proofs were 
filed, increasing the amount of the claim to $61,000. 
The loss was finally compromised for $10,000. The 
form contained the words, “finished goods,” and pro- 
vided that the companies should be liable per day for 
each working day of prevention for an amount not 
exceeding the net average daily yield of the plant for 
three hundred working days immediately preceding the 
fire. It also contained the usual provision in regard to 
partial prevention. It did not contain any element of 
coinsurance and the insurance actually carried 
amounted to only 35 percent of the annual net profit. 


Covering Partial Loss Big Problem 


I‘ is in connection with partial prevention that the 

greatest ingenuity is exercised in drawing up forms. 
After stating the amount recoverable per day for total 
prevention some forms read: 

“But if the normal production be diminished only 
then shall this company be liable for that propor- 
tion, of said per diem in which said production 1s 
diminished. The average daily production for the 
twelve months preceding the fire shall, for the pur- 
pose of this policy, be assumed to be the normal 
daily production.” 

With this form, if the actual production after the 
fire equals or exceeds the normal production, there will 
be no decrease in the agreed production, even though 
there may be a decrease in actual -production. Const 
quently the assured would have no claim. -\nother 
form reads: 

“In case the buildings or machinery therein are 


so disabled by fire as to partially prevent the pro- 
duction of goods, this company shall be liable per 
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day for not exceeding that proportion of $...... 8 
which the product so prevented from being manu- 
factured bears to the average daily yield, previous 
to the fire, which, for the purpose of this insurance, 

is agreed to be the full daily average for ......... 

working days immediately preceding the fire.” 

Under this form the actual productive power and not 
merely the normal production would be the basis and 
under this form a claimant might, under certain condi- 
tions, collect the full per diem limit, in case of partial 
prevention. On the other hand, in case of business 
depression, with production falling below the agreed 
period, the amount collectable, under the second form, 
might be less than under the first. 

A form which provides that the company shall be 
liable for such proportion of actual net earnings derived 
from the use and occupancy of the premises as the 
amount insured bears to the total yearly net earnings, 
based upon the daily average net earnings immediately 
preceding the fire, has the merit of including in its 
provisions the principle of the 100 percent coinsurance 
clause. It is, however, a very narrow form, which 
includes only one element—net profits. 

Model Form for Manufacturer 
¢ en following is an acceptable use and occupancy 
form for manufacturing risks where no “standard 
form” has been prescribed: 
MANUFACTURING UsE AND Occupancy Form 


; On the use and occupancy of the 
manufacturing buildings and / or machinery, situate 


er 


lighting, heating, attendance and general main- 
tenance consistent with suspension of business dur- 
ing time necessary for repairs. 

The conditions of this contract of insurance are, 
that if any of the buildings used for manufactur- 
ing purposes or machinery therein, shall be so 
disabled by fire occurring during the term and under 
the conditions of this policy that assured are en- 
tirely prevented from manufacturing above-men- 
tioned goods, then this company shall be liable for 
actual loss sustained for an amount not exceeding 
tee ) dollars per day for 
each working day of such prevention; and in case 
said buildings, or machinery therein, are so dis- 
abled by fire as to prevent the full daily product, 
this company will be liable per day for that pro- 
portion of not exceeding ............ Pee eee 
dollars which the product so prevented from being 


ee 


average for 300 working days immediately preced- 
ing the fire, not exceeding in either case the amount 
insured. Loss, if any, to be computed from the day 
of the occurrence of any fire, to the time when the 
said buildings, or machinery therein, could, with 
reasonable diligence and dispatch be repaired or 
tebuilt and machinery replaced therein, and not 
limited to the day of expiration named in this policy. 

This policy applies only to the buildings and ma- 
chinery that contribute to the perfect completion of 
the work of this plant, and all storehouses and con- 
are excluded unless specifically provided for 
erein. 

It is a condition of this contract that the assured 
shall, in the event of loss, use any surplus ma- 
chinery or duplicate parts thereof which they may 
an in placing the property in condition for opera- 
10n, 

Permission granted to make ordinary repairs, al- 
terations and improvements, without change of 
nature of occupancy, but use and occupancy of new 
buildings or additions shall not be covered by this 
policy except by written consent of this company. 

Permission is granted for other concurrent in- 
surance to use electricity, kerosene and gas for 
Power, light and heat. 

Permission is hereby given to operate machinery 
extra hours, not later than 10 p. m., for the purpose 
of equalizing work, if a competent man other than 
the regular watchman shall have supervision and 
make regular inspection of those rooms in which 
shafting and belts are running, and where employes 
are not at work. 

In the event of the assured continuing in busi- 
ness, in whole or in part, in some other location or 
using other property during the time occupied in 
repairing or reconstructing the building and_or 
machinery named herein the net profit earned at the 
new location shall be deducted from the amount 
which, under the terms of this policy, would other- 
wise be recoverable by the assured. 
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This policy shall also cover use and occupancy 
loss caused by lightning (meaning thereby the com- 
monly accepted use of the term lightning, and in no 
case to include loss or damage by cyclone, tornado, 
or wind storm), not exceding the sum insured, 
nor the interest of the insured in the property. 
Provided, however, that if there shall be any other 
use and occupancy insurance on said property, this 
company shall be liable only pro rata with such 
other insurance for any use and occupancy loss by 
lightning, whether such other insurance be against 
loss by lightning or not. 

This insurance excludes any use and occupancy 
loss due to any damage to dynamos, exciters, lamps, 
switches, motors, or other electrical appliances or 
devices, such as may be caused by electrical cur- 
rents, artificial or natural, and will be liable only 
for such use and occupancy loss as may be occa- 
sioned in consequence of a fire originating outside 
of the machines or appliances themselves. 

Wherever in this policy, or the riders attached 
thereto, there is reference to the hour of day— 
including the designation of noon as the time when 
this policy begins and terminates—the same shall 
be construed as standard time at the place where 
the property insured hereunder is located. 


Attached to and forming a part of Policy No..... 
OF thes .32555 aiitiae Ceenucaes insurance company of 
cade ennEveeaansaad cman 


On nonmanufacturing risks, the words, “carrying on 
the business,” or “transacting the business,” may take 
the place of “producing goods”; the words, “gross sales,” 
taking the place of “production of goods.” On a manu- 
facturing risk, however, the words, “carrying on the 
business,” might be objectionable, especially if the form 
covered stock as well as as buildings and machinery. 
The sale of manufactured stock would be a part of 
“carrying on the business,” and profits on sales would 
be covered, whereas, the intention is to cover produc- 
tion of goods and not the sale of merchandise. The 
destruction of raw stock might as effectively stop pro- 
duction as would physical damage to the machinery it- 
self and is, therefore, a proper item to include in the 
cover. 

Model Form for Merchant 


F OLLOWING is a form for mercantile risks: 
MERCANTILE UsE aNnD OccupANcy ForM 


bene On the use and occupancy of............ 
SHIGE. 6 vo ceceesyctacss es AGIINI OI 5 cad.b0cecccins 
State OF 2 i.0<ccccee ANE OCCUPIED 10f ........000- 
If the said building...., equipment, or merchan- 


dise contained therein, be destroyed or so damaged 
by fire as to necessitate a total or partial suspen- 
sion of the sale of merchandise, this company shall 
be liable under this policy for loss of net profits 
sustained by the assured on sales so prevented and 
for such fixed charges and expenses as must neces- 
sarily continue during such suspension of sales, for 
not exceeding such length of time as would be re- 
quired, under ordinary circumstances, to rebuild, 
repair or replace such parts of said building...., 
equipment or merchandise, as may be destroyed or 
damaged (not limited by the date of expiration of 
this policy), under the following terms and condi- 
tions, to-wit: 

During time of a total suspension of the sale of 
merchandise, liability under this policy shall not ex- 
ceed one three-hundredth (1-300) part of the amount 
of this policy for each working day. 

During the time of partial suspension of the sale 
of merchandise, liability under this policy shall not 
exceed that proportion of the per diem liability for 
a total suspension of the sale of merchandise, which 
the daily average decrease in sales bears to the daily 
average of the assured’s normal sales for a period 
of three hundred (300) days’ time immediately prior 
to such suspension. 

It is a condition of this insurance that liability is 
based on not less than three hundred (300) working 
days to the business year. 

The words “day” or “working day” as used in this 
contract shall be held to cover a period of twenty- 
four (24) hours. 

Liability hereunder shall not exceed the amount 
of insurance by this policy nor a greater proportion 
of any loss than the insurance thereunder shall bear 
to all insurance, whether valid or not, covering in 
any manner the loss insured against by this policy. 

In the event of the assured continuing in busi- 
ness, in whole or in part, in some other location or 
using other property during the time occupied in 
repairing or reconstructing the building named 
herein the net profit earned at the new location 
shall be deducted from the amount which, under the 
terms of this policy, would otherwise be recoverable 
by the assured. 

Surplus or reserve stock, equipment or supplies 
which may be owned or controlled by the assured 






4 


shall, in the event of loss, be utilized in placing the 
premises or property in condition for operation. 

In case the assured and this company are unable 
to agree as to any question affecting the amount of 
loss under this policy, the same shall be determined 
by appraisers in the manner provided by the policy 
hereto attached, the provisions of which policy shall 
govern in all matters pertaining to this insurance, 
except as herein otherwise provided. 

Other concurrent insurance permitted. 

Permission to make alterations, improvements and 
repairs to any building herein described; but the 
construction of additions or additional stories to, or 
a general remodeling of, any building herein de- 
scribed, shall require notice to this company and 
shall not be permitted by this policy unless specifi- 
cally endorsed hereon. 

Permission to use electricity for light, heat and 
power in the within described premises. 

Lightning Clause—Except as provided in the 
electrical exemption clause below, this policy shall 
cover use and occupancy loss caused by lightning 
(meaning thereby the commonly accepted use of the 
term lightning, and in no case to include loss or 
damage by cyclone, tornado, or windstorm), not ex- 
ceeding the sum insured, nor the interest of the 
insured in the property. Provided, however, if there 
shall be any other use and occupancy insurance on 
said property, this company shall be liable only pro 
rata with such other insurance for any use and occu- 
pancy loss by lightning, whether such insurance be 
against loss by lightning or not. 

This insurance excludes any use and occupancy 
loss due to any damage to dynamos, exciters, lamps, 
switches, motors or other electrical appliances or 
devices caused by electrical currents, artificial 
or natural, and will be liable only for such loss or 
damage as may occur in consequence of fire outside 
of the machines, appliances or devices themselves. 

Wherever in this policy or the riders attached 
thereto there is reference to the hour of day—in- 
cluding the designation of noon as the time when 
this policy begins and terminates—the same shall be 
construed as standard time at the place where the 
property insured hereunder is located. 

Attached to and forming part of Policy No....... 
OU Mesias asadadencacaddvdacess Insurance Company 


Agent. 


Determining Amount to Carry 


OW is a manufacturer or merchant to determine 

the amount of use and occupancy insurance to 
carry? He would figure his profits for the preceding 
year, add a certain percentage for expected increase, if 
any, and the proper amount of fixed charges, such as 
heretofore enumerated. The assured is, in practically 
every case, the only one who has the figures to deter- 
mine the proper amount of use and occupancy insur- 
ance, and it is, therefore, necessary to restrict this form 
of cover to properties owned by individuals or corpora- 
tions of the highest integrity and whose business is on 
a sound financial basis. If all buyers of fire insurance 
were able to secure this form of cover ad libitum there 
would be a decided increase in the moral hazard of the 
fire insurance business. It is important that the form 
be properly drawn and as free from ambiguity as pos- 
sible, and even then it is inevitable that misunderstand- 
ings will arise and different interpretations will be placed 
on the meaning of the contract. The words “use and 
occupancy,” without any definition as to just what is 
meant by them, are not sufficiently clear, and it is 
preferable to state in the form what is meant by “use 
and occupancy.” 

The Michael decision is a case in point. In this case 
the assured operated a grain elevator and had agreed 
with a number of other firms engaged in a similar 
business to pool their earnings and divide the profits. 
Twenty per cent of the income was deducted for ex- 
penses and the balance turned over to the pool. The 
elevator company was to receive its full share of the 
pool earnings, even though its elevator should be 
destroyed by fire. The elevator burned and the com- 
panies denied liability on the ground that there had 
been a change of interest, as the earnings had been 
assigned to the pool. The court held in substance that, 
while the earnings had been assigned, nevertheless the 
assured was deprived of the use and occupancy of the 
elevator, and that there was no change in interest in 
the subject matter of the policy, and, in the absence of 
a specific declaration in the policy, that use and occu- 
pancy meant net profits, the companies were liable. 
The assured collected the full per diem amount for 
which the companies assumed liability for 2 total of 
259 days, amounting to about $60,000. In the above 











































































































































































































































































































































































case the policy was a valued one and the decision, was 
made by the New York court of appeals. 


Model Form for Hotel 


HE following, which can be used for hotels, does 
not define the meaning of “use and occupancy,” 
but that omission is common to many forms: 


Hote. Use anp Occupancy Form 
BOG reapers on the use and occupancy of the 
building and contents, situate on premises of the 
assured 


COO e ee eee Here ereeesereseresereeesese 


that if the building and / or contents therein shall 
be so damaged by fire occurring during the time 
and under the conditions of this policy as to necessi- 
tate a total or partial suspension of business, then 
this company shall be liable for its pro rata share 
of the loss sustained under the conditions of this 
policy, not exceeding 1/365th part of the amount of 
this policy per day for each day of total suspension 
and for a proportionate amount only thereof, in 
case of partial suspension, not exceeding in either 
case the amount insured. 

Loss, if any, to be computed from the day of the 
occurrence of any fire, to the time when the said 
building and contents therein could, with reasonable 
diligence and dispatch, be rebuilt, repaired or re- 
placed therein, and not limited to the day of expira- 
tion named in this policy. 

It is understood and agreed that, in the event of 
the assured continuing business (in whole or in 
part) at some other location during the time occu- 
pied in repairing or reconstructing the building 
herein named, the net profits earned at the new loca- 
tion shall be deducted from the amount which, under 
the terms of this policy, would otherwise be recov- 
erable by the assured. 

It is a condition of this contract that the assured 
shall in the event of loss, use any surplus equip- 
ment and / or supplies, which they may own in 
placing the property in condition for operation. 

Permission is given to make ordinary alterations 
and repairs, to use electricity, kérosene and gas for 
power, heat and light; to operate at all hours and 
for other insurance. 

The word day or “working day,” as used in this 
contract, shall be held to cover a period of twenty- 
four (24) hours. 

This policy shall also cover use and occupancy 
loss caused by lightning (meaning thereby the com- 
monly accepted use of the term lightning, and in no 
case to include loss or damage by cyclone, tornado 
or windstorm), not exceeding the sum insured, nor 
the interest of the insured in the property. Pro- 
vided, however, that if there shall be any other use 
and occupancy insurance on said property, this 
company shall be liable only pro rata with such 
other insurance for any use and occupancy loss by 
lightning, whether such other insurance be against 
loss by lightning or not. 

This insurance excludes any use and occupancy 
loss due to any damage to dynamos, exciters, lamps, 
switches, motors, or other electrical appliances or 
devices, caused by electrical currents, artificial or 
natural, and will be liable only for such loss or 
damage as may occur in consequence of fire outside 
of the machines, appliances or devices themselves. 

Wherever in this policy, or the riders attached 
thereto, there is reference to the hour of day—in- 
cluding the designation of noon as the time when 
this policy begins and terminates—the same shall be 
construed as standard time at the place where the 
property insured hereunder is located. 

Attached to and forming part of Policy No...... 
DEMOS hc tacnunssonomyabteenoss Insurance Company 


U. & O. Business Growing Rapidly 


HE demand for use and occupancy insurance has 
increased steadily, and especially so within the last 
two years. 

One of the reasons for this is, undoubtedly, the un- 
usually large profits that manufacturers and merchants 
are making. A number of large use and occupancy 
losses have also had an influence in directing attention 
to the value of that form of insurance. 

When we cover the use and occupancy of a manu- 
facturing plant, we are covering a more or less intangible 
something, the characteristics and features of which 
are not as plain to the underwriter as are the physical 
aspects of the risk. One may fairly judge the value of 
a building, machinery and stock from an inspection, but 
who can tell what the value of the plant is as a profit 
producer. Two plants with physical values approxi- 
mately the same may vary widely from the standpoint 
of productivity or profit. In a large degree it is neces- 
sary to rely on the owners’ figures as to the use and 
occupancy value. 
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The question frequently comes up whether use and 
occupancy insurance does not tend to excite or increase 
moral hazard. It can safely be said that it is more likely 
to increase it than to decrease it. It is human nature 
to lose one’s sense of responsibility, as the penalty for 
failure to exercise that sense lessens and the man who 
is so completely insured that he cannot lose by any 
fire is likely to be less vigilant than the man who will 
have a material loss beyond the amount of insurance 
collected. 

If the manufacturing processes only of a plant are 
insured, the owner must himself assume the chance of 
loss to manufactured product, which, assuming that his 
business is profitable, would leave a margin of safety 
as respects the moral hazard. This is especially true 
if.there are warehouses in connection with the plant, 
which are filled with manufactured goods. But if the 
form covers building and contents, or building, machin- 
ery and stock, without limiting the coverage to raw 
stock, the margin of safety as respects moral hazard 
is thereby decreased. It would seem, therefore, that 
the form in which the contract is drawn has consider- 
able bearing on the question of moral hazard. 


Danger in Valued Policy Form 

EFERRING again to the valued form. It simpli- 

fies adjustment in case of loss, which is a good 
feature, but if there is total prevention of manufactur- 
ing operations the company must pay the full-per diem 
amount, regardless of whether the assured has suffered 
loss to that extent or not. Ifa concern has been doing 
a business of $300,000 a year and carries use and occu- 
pancy to that amount, and during the last quarter of 
the year its business decreases to a basis of $100,000 a 
year, with a prospect of hard times ahead for an indefi- 
nite period, it is easy to see that the destruction of its 
plant by fire would be a fortunate event for that concern. 

Refer to that part of the usual form reading: “Loss 
to be figured from the date of the fire to the time when 
said buildings or machinery could, with reasonable dili- 
gence and dispatch, be repaired or rebuilt and machinery 
replaced therein.” This seems to limit the liability to 
the time required to restore the building and machinery 
to substantially the same condition as it was before 
the fire. But suppose this clause appears in place of 
the one just referred to: “Loss to be computed from 
the date of the fire to the time when, by exercising due 
diligence, manufacturing operations could be resumed.” 
The building and machinery have been restored and 
replaced, but some skilled workmen have, in the mean- 
time, secured work elsewhere. There is a shortage 
of such labor, and until the workmen can be replaced 
manufacturing operations are necessarily curtailed. Is 
the company liable for the loss due to such shortage 
of labor? 

Where stock, in the case of a manufacturing plant, 
is included in the cover, it should be limited to raw 
stock, which forms as essential a part of the equipment 
as the machinery. The liability is unquestionably greater 
where stock is insured with building and machinery, 
but that is a feature which should be taken care of in 
the rate. The form, however, should contain a clause 
excluding liability for loss or damage to the finished 
product. 

Present Rates Unsatisfactory 


ENERALLY speaking, the rate is higher for ordi- 
nary fire insurance where the stock is covered, and 
the same principle would seem to govern in connection 
with use and occupancy. 
Efforts are now being directed toward the preparation 
of a rating schedule that can be applied to use and 
occupancy insurance in something like a scientific man- 
ner. Under the present rule of making the use and 
occupancy rate the same as the building rate, with the 
highest credit for coinsurance, it can easily be shown 
that in some cases the result is a lowering of the rate 
as the liability increases. For example, assume we have 
a foundry and machine shop operated by electric power, 
current being furnished by the traction company. Use 
and occupancy insurance is carried on these two build- 
ings, the traction company’s power house, which fur- 
nishes the electricity, not being included in the cover. 
We figure the rate as follows: 


Value of foundry, $10,000—rate with 90 per cent clause, 
1 percent PreMIUM, ......ceecccccccerccsseccvecsseseces 
Value of machine shop, $20,000—rate w... 90 percent clause, 
80c premium 


See eee erm etme ee eee eee eee eeeeeeeeeeseeses 


Total, $30,000—average rate .866, premium..... R8ocen $260 


_ of the business. 


Use and occupancy, $50,000—average rate, .866 premium.... 433 
The traction company discontinues selling electric current to 
outsiders, or for other reasons discontinues its service. The 
assured builds a power house of incombustible construction and 
includes it in the cover. We now figure the rate as follows: 
Value of foundry, $10,000—rate 1 percent premium...... $100.00 


Value of machine shop, $20,000—rate 80c premium...... 160.00 
Value of power house, $5,000—rate 25c premium........ 12.50 
Total, $35,000—average, .778 premium.............. $272.50 
Use and occupancy insurance, $50,000—average .778 pre- 
STN. 6 «0 66nd ganad beep enant'4660400606060 Caneet beans 389.00 


From this it will be seen that the present method of 
figuring use and occupancy rates is far from scientific, 


Form for Fluctuating Profits 


HERE the nature of the business is such that 
the income is high during part of the year and 
low at other times, as in the case of theaters where the 
business is usually very light during the summer 
months, a variation from the regular form may be de- 
sirable with different per diem amounts for different 
months. Coal miners are another class where so-called 
“seasonal forms” may be used to better fit the needs 

Such a form might read-as follows: 
SEASONAL PLant Form 
Base cveds osnes on the use and occupancy of the 
tipple, power house and fan house, and the machin- 
ery therein, situate at......... PENS AT PN lSieie oie: 

Kb punsaveavseedae ede parser tanNd and occupied for coal 
mining purposes. 

It is understood and agreed that the term “use and 
occupancy,” as herein used, shall be construed to 
mean net profits; general maintenance, to the extent 
of taxes, heating, and lighting; and legal liability 
of assured for royalties and salaries and wages of 
employes under contract, as follows: 

The conditions of this contract of insurance are 
that, if by fire occurring during the period of time 
named herein, the said buildings and machinery 
thereof, or either of them or any part thereof, shall 
be destroyed, or so damaged by fire as to entirely 
prevent the production of coal, this company shall 
be liable for actual loss sustained under terms of 
the preceding paragraph, for each working day 
during the period of such idleness, at a rate not 
exceeding the following amounts for the periods 
of time named: 


For each working day from...... SS 2 eee ; 
both inclusive, not exceeding $............ 

For each working day from.........t0.......5. ; 
both inclusive, not exceeding $............ 

For each working day from......... eer ois : 
both inclusive, not exceeding $............ 


and if by fire occurring during the periods of time 
named herein, the ability to produce the full daily 
average of coal be impaired, but not destroyed, 
then shall this company be liable per day for said 
actual loss sustained, in such proportion of a sum 


not exceeding $..2.. 0.0.00 for each working day 
STON OSS ee HORS ee , both inclusive; $........ 
for each working day from......... GON oc rogas chee ‘ 
both inclusive, and $...... ... for each working 
day 16nd. 65:35 6cc3 TOSS ooo ..., both inclusive, as the 


product so prevented from being made bears to the 
full daily average product, it being understood and 
agreed that for the purpose of this insurance the 
average daily product in each period for the...... 
days next preceding date of fire will be considered 
the full daily average product for such period. 
(The words “for the months of........ Or ee ii 


can be substituted for the words “from....... foes cass ‘ 
both inclusive.”) 

The form should name the buildings included in the 
cover, and should contain in addition to the usual clauses 
the following: “This insurance does not extend to cover 
any loss or damage by reason of fire in mine or mines, 
or by reason of the destruction of any property under- 
ground.” 


Carefulness Very Necessary 


SE and occupancy insurance is comparatively new, 

and it is especially important that the form be 
carefully drawn and with a clear perception of the un- 
derlying principles which are supposed to govern an in- 
surance contract, keeping in mind especially that a 
policy contract is one of indemnity. For obvious rea- 
sons, “permission to cease operations” should not be 
granted, although this clause is sometimes thoughtlessly 
inserted, having been copied, possibly, along with other 
clauses and permits which may appeal in the regular 
fire form. 

The demand for use and occupancy insurance is 
increasing, and with a sufficient volume of premiums to 
strike a reasonable average, more frequent opportunity 
to analyze the contract in connection with actual loss 
adjustments and with, perhaps, an occasional interpre- 
tation by the courts, the errors of omission and com- 
mission in.connection with this form of cover will be 
more easily avoided. 
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Today's Big Opportunity 


cities of Ohio, who has represented several 

companies for more than fifteen years, came 
to me with a “long face” and trousers shiny from spend- 
ing too much time in his office chair. It was his wail 
that the insurance business was fast going to the “bow- 
wows” and that the local agent would soon be com- 
pelled to “give up the ghost” for the want of sufficient 
commissions to “keep the hungry wolf from the door.” 
Sprinkler equipments had greatly reduced his pre- 
miums; outside brokers and mutuals were making seri- 
ous inroads on his business; and recently the dwelling 
rates were reduced to a point where it hardly paid him 
to care for that class. He made the air foggy with his 
exhaust steam while I choked with these questions: 

How much insurance did you place on the 250,000 
automobiles which were licensed in Ohio during 1916? 
This branch was out of his line. He considered auto- 
mobile insurance a specialty and had gathered unto 
himself little or nothing of the large volume possible 
in the many lines covering this class. 

How much “rent insurance” have you. written? He 
had not discovered that property owners were “begging” 
for that form. 

How much “use and occupancy” insurance did you 
offer to the hungry public? “And what is use and 
occupancy insurance?” was his reply. I did not attempt 
to answer that question for him and I will not answer 
it for you but will endeavor to give a general outline 
of use and occupancy insurance, dealing more particu- 
larly with a few of the selling points of interest to the 
local agent. 

It cannot be denied that conditions in our business 
have been changing, and very materially, of late years. 
No business can go on, forever in the same old rut, 
for change is progress. The fact is our opportunities 
have increased many fold with these changes, while the 
agent referred to has failed to keep abreast of the 
times, 

For the past three years one of the timely and im- 
portant topics of insurance has been use and occu- 
pancy—better termed business interruption indemnity. 

Factories are operating over time; profits and: over- 
head charges have greatly increased; railroads are over- 
burdened; the replacement of stocks, machinery and 
buildings is more and more difficult and involves greater 
time because of the scarcity of labor and materials and 
the uncertainty of deliveries. 

These unusual conditions have given you greater op- 
portunity for selling use and occupancy indemnity. Are 
you getting your share of these increased premiums 
with the corresponding increase in commissions? 

Obtaining the application or order for use and occu- 
Pancy insurance is not, however, the sole function of an 
agent. His companies require of him other and equally. 
important services. He should acquaint himself with 
with the particular or peculiar requirements as pre- 
scribed by his several companies, and he must make 
himself familiar with the essential features of under- 
writing and the various forms he is selling. 


A FEW weeks ago an agent in one of the large 


Agents Exaggerate Contract 


U is the natural tendency of most agents, in ex- 

Plaining any new or unusual contract of insurance, 
to exaggerate the real intent of the coverage. Do not 
offer the assured more than your company contem- 
plates and thereby invite a disgruntled and dissatisfied 
client for your office in the event of a claim. 

This form of contract and its intentions call for the 
utmost good faith on the part of the assured and the 
one selling the protection. While a flood of prosperity 
1S with us it is very possible that a period of business 
depression may follow when use and occupancy insur- 
ance will be more carefully considered by all com- 
panies, There is no form of insurance so affected by 
varying phases of business. 

Agent and broker, without proper regulations by the 
Companies, have abused this class of insurance in order 
to produce commissions, regardless of all principles of 
underwriting, with the result that many companies have 
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been compelled to refuse or diligently guard acceptances. 
Therefore, I repeat, get acquainted with the company 
and its field man before making a general campaign for 
the class. 

Next, you must give considerable thought to such 
kindred forms as rent insurance, rental value, leasehold 
and commission or profit insurance, for use and occu- 
pancy insurance is all of these combined with a large 
plus sign affixed. 

It is my opinion that use and occupancy risks cannot be 
herded into classes so that a rule can be applied to each 
to grade the desirability. Each individual risk must be 
taken by itself and analyzed and the grade of desirability 
arrived at by standards which differ from those used 
in fixing the excellency of ordinary fire risks. Experi- 
ence should teach us to use common sense and to apply 
it, after a careful survey of the physical conditions and 
an analysis of the processes employed. You can recog- 
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nize the situation where an ordinary fire, resulting in a 
relatively small property loss, will stop production for a 
considerable length of time. If that obstacle to com- 
plete production cannot be replaced within a year then 
a total loss under the use and occupancy policy can be 
looked for. In other words, loss probabilities are predi- 
cated on time to replace or restore that which prevents 
the manufacturing of completed product; and the per- 
centages of impairments for the time of such interrup- 
tion. These probabilities cannot be reduced to tables, 
therefore, judgment comes into play. 

You may find that the heaviest use and occupancy 
loss may come from a fire where small property values 
are involved and the operation of the whole plant may 
depend entirely on this one part. 

One or several machines of foreign or unusual make, 
peculiar stocks, such as reed, dyes, and all seasonable 


raw materials, may result in a total or serious use and ° 


occupancy loss. Also, the machinery in use may be of 
their own special make and could not be obtained else- 
where. So on without end. 

In justice to ourselves and our companies we must 
familiarize ourselves with all the peculiarities of each 
risk and intelligently analyze the probabilities and do our 
underwriting accordingly. 

The merits of use and occupancy cannot be deter- 
mined from perusal of a survey or by looking at the 
buildings on the outside; it takes an intimate knowledge 
of what is going on in the inside. 

The Underwriters Uniformity Association has given 


us the following guide for report making of use and 
occupancy risks. It is as follows: 


1, FINaNncriaL AND Business FeaturEs— 

Value and amount of average daily output? 

Does this output vary appreciably at different times of 
the year? 

Idle periods? 

Is the article manufactured staple and does it have a 
steady market? 

Is the business considered more or less than ordinary 
as to profits? 

How long has business been established and is the future 
outlook satisfactory? 

Are business conditions such that assured would use 
greatest possible haste to resume operation in case of 
complete or partial shutdown? 

What are the facilities for getting outside aid temporarily 
from other manufacturers? 

Does the mill run nights? 

Does assured sell ‘goods direct or through commission 
house? 

2. Specrtat FEATURES OR PROCESSES OF MANUFACTURE— 

Any processes outside of the ordinary for risk of class? 

Are processes and arrangement such that a small fire 

may cripple the entire — 

If not, how much of the plant is liable to be shut down 
by small fire? 

Is the risk practically all one fire use and occupancy as 
far as processes are concerned, or are processes dupli- 
cated in cut-off or detached building? 

If processes are partly duplicated, how important are 
those which are not, and could they be carried on 
temporarily elsewhere, or temporary structures erected 
so as to interfere but little with the output? 

Relation of fire hazard to the processes which are liable 
to cripple output due to small fire, inferior protection 
or not being duplicated? 

How long would it take to replace any portion of risk 
subject to one fire? 

8. SpectaL Features oF Macuinery Usep— 

What special or imported machinery? 

Length of time necessary to replace same? 

Fire i of such machines or locality where they are 
use 

Are they especially liable to damage by fire, smoke, water, 
or is the reverse the case? 

In_ which process is the machinery especially liable to 
damage? 

Which are the most important machines as far as output 
is concerned and what is the number and location? 
Are these easy to replace and what is liable to damage by 

a@ small fire? 

Do assured make any of their machinery themselves, and 
if so, are patterns and drawings liable to be destroyed 
together with such machines? 

Any leased machines? Royalty paid? 
quickly replaced? 

4. PowEer— 

Location of wheels, engines or motors? 
Horsepower of each? 

What portions of plant operated by each? 
If there is any surplus power, can it be made use of for 
running various portions of plant? 

How much of the plant will the crippling of one wheel, 
engine or motor affect and how does this feature affect 
the output? 

Also, how is this feature related to the fire hazard? 
Location of main belts, line shafts or rope drives, and 
are these especially liable to damage by fire on account 
of location and arrangement? 

Are belts so large that they would have to be made to 
order, and, if so, are extra belts kept on hand? Where 
stored? 

Location and number of boiler plants? 

Horsepower of each? 

Construction of boiler house and fuel used and liability 
of being crippled by fire? 

How does crippling of the boiler plant affect the output 
either from standpoint of heating or power? 

Fire protection features of power plant, such as complete 
sprinkler equipments? : 

Is any part of plant electrically driven? Is there ample 
electrical power available from outside? Would assured 
use this? 

5. Stock anp FinisHED Goops— 

Location and complete description of each storehouse? 
Material stored in same, and values? 

Percentage of raw stock subject to one fire? 

Kind and quality of raw stock and ease of obtaining 
additional supply if needed at any time? 

6. UNpestrRABLE Features (CHECK THOsE Tuat Appry)— 

Business conditions would not warrant using all possible 
haste in resuming operations. 

Large amount of imported machinery. 

Large amount of special machinery. 

Machines vital to running of plant poorly located or 
arranged. 

Power plant poorly located or under poor fire protection. 
Main driving belts not cut off—poorly arranged. 
gn my all subject to one fire and difficult to replace 

quickly. 

Entire plant or important sections not sprinklered. 

7. Is Risk Art One From Use anp Occupancy STANDPOINT? 
8. Ratinc as A USE anp Occupancy Risk? 


All of this may be confusing at first, but it is given 
to impress you with the many angles of underwriting 
a use and occupancy risk, and your value, as an agent, 
is determined by the amount of supervision you need. 

If the power plant or finishing room is so arranged 
that a small property loss would cause a shut down for 
a long period, then the hazards of that risk may be too 
great for any company to carry. However, an ar- 
bitrarily fixed rate may make the offering more attract- 
ive to some. 


Could these be 


Where Agents Can Solicit 
SUALLY, a plant which is in good physical condi- 
tion; hazards carefully guarded; with ordinary 
processes and machinery; and the business prospects 
are not impaired, is a good subject for use and occu- 





6 


pancy insurance, and you as an agent should “get 
busy” and earn a legitimate extra commission on the 
class. Watch the moral hazard with great care, as this 
protection should not be sold to any one not actually 
known to be doing a profitable and permanent business. 

Given a good moral risk, an adequate rate, and a 
proper form, the underwriting experiences on the class 
prove good. These requirements are most essential in 
underwriting any class of insurance risks. 

Some one has said: 

“From a fire insurance point of view a moral hazard, 
to a great extent, depends upon the profit earning ca- 
pacity of the business carried on in the premises. 
In a business which is profitable the moral hazard ap- 
proaches nil. It is only where the trading in the 
premises is being conducted at a loss that the moral 
hazard must be taken into consideration.” 

What this writer has said is very true, but, in a few 
cases, the character of the owner and operator will 
dispense this fear of a bad moral risk. 


A Few Talking Points 


To my mind, no form of insurance protection offers 
so many interesting talking points as does use and 
occupancy insurance. The selling of property damage 
insurance becomes more or less prosaic to an agent who 
has been thus engaged for a number of years, but in his 
efforts to sell this form of protection he is given the 
opportunity to test and to develop his originality. He 
must be quick to determine the best method of approach 
that will cause his prospect to see the value of use and 
occupancy insurance. Your first call will be more of a 
missionary nature, but if you present the proposition in- 
telligently you will leave certain facts behind which will 
make more and more of an impression as the individual 
turns them over in his mind. Eventually the contract 
will sell itself. 

The idea of suggesting a few selling arguments at 
this time is not that they will greatly assist you in 
going out tomorrow to place a dozen policies. It is 
rather that each agent will explain use and occupancy 
insurance to his customers at every opportunity—get 
them to thinking. Manufacturers and merchants will 
then discuss it among themselves and in their meetings 
and it is not too optimistic to predict that the time will 
come when use and occupancy protection will be re- 
garded just as important and as legitimate an item of 
overhead expense as is ordinary fire insurance. 

If you make many converts, like one I learned of 
very recently, each policyholder will become your best 
selling agent. The man of whom I speak was so en- 
thusiastic that he went out of his way to tell some of his 
business associates how valuable a contract he had 
bought. 

The basis of all arguments in favor of this form of 
insurance is identical with those which apply to the fire 
coverage on physical property. It is for you to make 
the comparisons. 

Bankers have long realized that a policy of use and 
occupancy, in a reliable company, is an important asset 
which strengthens the credit of the individual or firm 
seeking a loan. Indeed, the bankers are taking a great 
interest in this form of contract. 

Every individual and every business lives by virtue of 
the nickel and the dime multiplied indefinitely. Why 
not conserve this wealth and these resources with a use 
and occupancy policy? 

The ordinary fire or tornado policies do not insure 
the manufacturer or the merchant against the inter- 
ruption or stoppage of production or of sales in the 
event the buildings, equipment, and / or stock be de- 
stroyed by fire, lightning, tornado, or explosion. The 
damage to his business and to his purse is as serious as 
the damage to his real property. 

A factory may suffer a partial or serious use and 
occupancy loss by the burning of a belt or power shaft. 
The damage to one machine may cause a shut down 
of several days or weeks. Why not tell your prospect 
of all of these possbilities and show him by pencil and 
paper that even a partial or total interruption of his 
business for only a day or two will cost him more than 
the premium for a use and occupancy policy. 

A manufacturing or mercantile establishment which 
is entrusted to a manager or superintendent is doubly 
in need of use and occupancy protection for the indi- 
vidual or group of men in charge will be held responsi- 
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How a Tornado Can Prevent the Use and Occupancy of a Factory 





Imri Zumwalt, of the Kansas 
fire marshal’s department, John 
T. Winship, Michigan state 
fire marshal, and J. W. Going, 
managing underwriting of the 
National Trades Fire, have been 
trying to settle the momentous 
question as to whether buildings 
burn up or burn down. But here’s 
a picture that shows a furniture 
factory that blew partly up, 
partly down and partly over sev- 


eral city blocks. Up until Friday, March 23, the risk was located on the southeast corner of Vincennes street and Grant Line road, 
New Albany, Ind. By that afternoon it was located over.a considerable district. 


The building was of cement block construction and the plant was equipped with an automatic sprinkler system. Both fire and 
sprinkler leakage insurance was carried, but the owners lost $75,000 in damaged property and probably as much in profits, because 
neither tornado property damage nor tornado use and occupancy insurance was carried. 


Some of the premiums saved by the sprinkler system should have been paid for tornado policies. 








ble for the loss of income occasioned by fire—even to 


the loss of their positions should the capitalists learn 
that all of these resources could have been preserved 
to them by insurance. 

A manager, or the one in charge, is expected to make 
and to keep the concern a going and profitable business 
and it is left to you as progressive and intelligent agents 
to tell him how he can safeguard this trust. It is his 
duty to guard himself and others against the loss of 
dividend, loss of surplus funds and the destruction of 
credit. He also has a very important responsibility to 
his community in that there are many families de- 
pendent upon the continued production for their liveli- 
hood. 

Tell your customers of the mental satisfaction this 
form of protection offers. Suggest that your companies 
are in the business to carry a part of his worries. With 
use and occupancy protection he will be freer to direct 
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his attention to the big problems of production and 
selling. 

And so your field is unbounded. Every live and 
honest agent has this excellent opportunity to place 
a lot of good business on his books and to increase 
his commissions in a like proportion. 

Let me urge cooperation. Many men have re- 
fused to make public their individual talking points 
for selling use and occupancy insurance. They have 
been laboring under a delusion that they are profiting 
in this selfishness. Such may be true in the sparsely 
settled communities, but it is not so as we move into 
congestion. It is my belief that all of us should be pre- 
pared to talk intelligently to the public on all forms of 
insurance and in so doing create a greater demand with 
larger benefits for each. Truly, as water finds its level, 
so do our premiums become distributed. 

Experience has shown that permanency, safety and 
economy in insurance can be secured only by placing 
its operations on the highest of business principles. 





DIVIDEND INSURANCE 


THERE is some general educational work to be 
done among bankers and bond houses that under- 
write industrial stocks and bonds. 

The physical value of bonded industrial concerns 
is greater than the amount of the bonds issued so 
that property insurance on the damagable portions 
of the property would prevent loss to bondholders. 

But stockholders rely on a continuance of the 
“going value” of these concerns, both for return on 
their investment and for a part of the security back 
of their shares. A proportion of the par value of 
many stocks is merely “going value” and in the ma- 
jority of cases all of the market value in excess of 
par value is “going value.” 

Consequently holders and buyers of industrial 
stocks are not secure unless the concerns issuing the 
shares are amply insured against the loss of use of 
their machinery and stock and against the loss of 
occupancy of their plants. 

Investment bankers can better the quality of their 
offering by asking for USE AND OCCUPANCY INSURANCE 
just as they do for property insurance. 

Insurance companies have left missionary work 
of this sort largely up to agents. Here, however, 
the agent might educate the investment house, but 
the industrial concern would be more than likely to 
place the line through a competitor. So in this cas¢ 
the companies themselves will probably have to 40 
the pioneering. The subject is one that some com: 
pany officers would do well to bring before invest- 
ment bankers of their acquaintance and possibly to 
the attention of the investment bankers associatiot. 
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History of U. & O. Insurance 


ness and uncertainty that is never wholly absent 
from the interpretation and measurement of the 
use and occupancy hazard, that the historical data con- 
cerned with the origins of this form of insurance should 
likewise be veiled in doubt. This is the more sur- 
prising because the beginnings of use and occupancy 
coverage certainly do not antedate two score years, and 
the men who are responsible for its existence are pre- 
sumably among us today. Now that it has become a 
highly reputable member of the family of underwrit- 
ing forms its parentage is being claimed by more than 
one, but scarcely a dependable student of the business 
can be found who will undertake to lay his finger on 
the precise year or occasion when it first appeared. The 
New England mutuals have come forward with the 
demand that they be awarded the distinction; but this 
has been questioned, though it was written there as 
early as 1860. Boston says it is hers; but here, 
again, there is doubt. A fair title seems to lie 
jointly with President A. W. Damon, of the Spring- 
field Fire & Marine,.and a Boston broker by the name 
of Henry R. Dalton; and the occasion, if this be true, 
was an effort on the part of the stock companies to 
counteract the diversion of the business of the New 
England textile mills into mutual companies occasioned 
by the indifference of the stock managers to the im- 
portance of the competitive value of the then newly 
invented automatic sprinklers. The mutuals were in- 
stant to appraise the fire protective significance of the 
sprinklers and employed it to the capturing of the vast 
bulk of textile manufacturing in their territory; and, to 
offset this advantage, tradition credits Messrs. Damon 
and Dalton with devising the first use and occupancy 
form of which there is any definite record. It is per- 
haps regrettable that while they were about it they 
did not crown their able effort with the invention 
of better descriptive title. They would certainly have 
saved both companies and courts a vast deal of subse- 
quent distress and perplexity; for it is contended now 
that whatever else this form of insurance may be con- 
strued as standing for it certainly does not include 
either “use” or “occupancy.” It has been conjectured 
that the originators of the title had in mind the use of 
machinery and tools, and the occupancy of a manu- 
facturing plant; which, for all anyone knows to the 
contrary, may indeed be the case. “Business Interrup- 
tion Indemnity” is being urged as a better title. 

If it be true that Messrs. Damon and Dalton devised 
the first use and occupancy form, then the circum- 
stances would appear to set the date at about thirty-five 
years ago, or 1882. What, then, becomes of the fact 
that the American courts were passing on something like 
this form as early as 1842? A decision of that date 
reads to the effect that although expected profits may 
be insured, yet they must be insured as such, and can 
not be recovered as consequential damages arising from 
the loss or suspension of business caused by fire; even 
though the insurers are at fault in not rebuilding the 
premises as soon as they might. But perhaps it is 
captious to suggest this cloud upon the New England 
claim; while being, as we have stated, “something like,” 
it is not entirely so. 


I: is consistent with the disquieting sense of vague- 


Experience Has Taught Much 

. early development steps of the new form were 

crude and experimental. There was practically no 
experience to go upon, and the rates and the moral 
hazard had their own way with it until underwriters 
learned their lessons in the hard school of actual test. 
It is of record, however, that the demand for it steadily 
grew. Manufacturers were not behindhand in recogniz- 
ing the force of the argument that in their businesses 
other losses were sustained as a result of fire than 
merely the destruction of their property, and that that 
loss could be approximately set at net income plus the 
fixed charges that can not be suspended. It was a dis- 
tinct advance beyond the consequential damage. Among 
the fixed charges they figured rent, interest on mort- 
Sages, salaries and wages, etc. As experience accumu- 
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lated the forms were improved, and more adequate 
provision made for moral hazard, the importance of a 
system of scientific bookkeeping on the part of the 
insured so that actual losses might be readily deter- 
mined in adjustments, the problems of partial as well 
as entire prevention of business, and the elements of 
disturbed labor conditions and the facility of replace- 
ments of machinery and stock. 

With the passing of time new problems arose and 
underwriting practices had to be modified to meet them. 
Among them may be mentioned season risks, fluctuating 
earnings, the recognition of the sprinkler systems, valued 
forms, etc. No serious attempt appears to have been 
made to systematize use and occupancy writing, and 
each company that undertook it attacked the subject in 
its own way. This was the beginning of the multi- 
plicity of forms that prevails today, and which have 
been such a bone of contention and cause of despera- 
tion to brokers, adjusters and the insuring public. At 
the present time there are fully one hundred of these 
slightly divergent forms, with individual merit to most 
of them and a common principle underlying all. Of 
those new problems the most far-reaching was un- 
doubtedly the valued form. It forced an immediate 
alteration in the underwriters’ attitude. It was railed 
at and fought by the insurance men, and properly 
enough, as being in direct conflict with the cardinal prin- 
ciple of indemnity, and hope was entertained that the 
public could be made to recognize this and the ob- 
jectional interference be done away with. But time 
appears to have only fixed the valued form more 
securely on the statute books, and it is now evident that 
it has come to stay. The only element in an insurance 
office that may be said to look not unkindly upon it is 
the adjuster; for it vastly simplifies his task. Today 
many forms of use and occupancy are valued, espe- 
cially on sprinklered risks, and the insurer must pay a 
definite and full per diem in the event of a total pre- 
vention of operation, regardless of what the actual loss 
may be. 

Recent Growth Has Been Big 


S we have said, the demand for use and occu- 

pancy coverage had for years a slow but steadily 
increasing growth. As its advantages were made more 
clear it gradually won an appeal beyond the sphere of 
the manufacturer, and was accepted by other business 
lines with scarcely less willingness. It is now in very 
general use, with profit to both insurer and insured. It 
remained, however, for the past two or three years to 
see its demand swell into a volume that would have 
been thought impossible a decade ago. Nearly every- 
one seems to want it. The reason lies in the vastly 
increased profitableness of most plants in consequence 
of the unparalleled prosperity of the times. For the 
greater part it is more freely written on buildings and 
machinery than on mercantile stocks. Special forms 
abound, with specific adaptations to individual risks. It 
is the practice in certain offices to have but two forms; 
one for manufacturing and one for nonmanufacturing 
risks. The coverage is against loss caused by either 
fire, lightning, windstorm or sprinkler leakage, with the 
fire and lightning hazards the most serious. The stand- 
ard policy expressly excludes such a liability as use 
and occupancy, and it is therefore covered by the at- 
tachment of riders and qualifying clauses. It is gener- 
ally issued for a three-year term. As for the amount 
to be carried, a fair average line is usually set down at 
about 10 per cent of the annual business of the insured. 
A more accurate basis may be arrived at by taking the 
net profits of the preceding year, adding a slight in- 
crease for whatever increased profits may be antici- 
pated, and figuring thereto such a sum as may cover the 
fixed charges that can not be suspended in the event 
of business being either totally or partially prevented. 
In considering the eligibility of a risk for use and occu- 
pancy insurance due regard should be given to its phys- 
ical condition, the character and standing of the appli- 


cant, the sources of power, heat and refrigeration and 
the possibility of their being interrupted and the meas- 
ure of difficulty in restoring their functions, the oppor- 
tunities for substituting other premises for carrying on 
the work of the plant during rehabilitation, the nature 
of the machinery and goods—whether of foreign make, 
and therefore difficult of replacement—the condition of 
the labor market as it applies to a given business, the 
state of transportation facilities as influencing speed in 
conveying freight, the fire protection, and the interior 
and exterior exposure. 

The vicious principle underlying the valued policy 
should lead to the use of adjustable contracts only. 
The form may be applied to the particular risk in 
question, permitting each case to be influenced by its 
own facts. This works out more fairly to both insurer 
and insured, for the whole scheme of indemnity is based 
upon the measure of the loss sustained; the insured 
is not presumed to be taking out insurance with the 
idea of making money by so doing, but solely to re- 
imburse him for what he might have lost. It is espe- 
cially just to the insured because experience has shown 
that he is more apt to underinsure his use and occu- 
pancy hazard than to overinsure it, and, in consequence, 
would fare better under an honest adjustment of his 
contract than under a valued one. There is more equity 
by far in the flexible provision of the standard policy. 
It is also fairer to the insurer; for, although, as we have 
just said, the.tendency is toward underinsurance, it is 
not invariably so, and the gravest peril to the under- 
writer in handling use and occupancy insurance is that 
of the moral hazard as identified with overinsurance 
under a valued form. This is accentuated by the neces- 
sity on the part of the insurer of relying largely upon 
the owner’s figures as to the use and occupancy value 
of a plant. These difficulties and dangers are disposed 
of, in large part, by the employment of an adjustable 
contract. 

Present History Deals With Rates 
NE of the crying needs of reform in writing this 
class of insurance is concerned with the rates. They 
are not only unsatisfactory at present, but are arrived 
at on an unscientific basis. They are usually founded 
on the 80 percent coinsurance rate of the building, and 
are, in consequence, inadequate. When a policy covers 
both buiiding and stock the rate takes the 80 percent 
coinsurance rate of the stock. There is little science in 
this. The fire rate should be ignored entirely and each 
risk rated on its own inherent merits. The correct 
method would be to base the rate entirely upon the 
conditions of the risk, combined with an estimate of 
the time required to restore the running order of the 
plant; for a use and occupancy coverage extends from 
the time of the fire to the date of the plant’s complete 
restoration. Some rating organizations prescribe the 
rate, but frequently the companies are left to shift for 
themselves. Happily, efforts are now under way look- 
ing to the perfection of a schedule in the near future. 
Two conferences have already been held by rating or- 
ganizations and the prospect is good for definite results 
by midsummer. At present, use and occupancy rates 
cover either buildings and contents, or machinery only, 
or stock only, or both; and if no coinsurance rates are 
provided ‘the flat rate (or rate without coinsurance) is 
used. When a clause is employed assuming liability for 
interruption of production or operation by reason of 
the damage or destruction of any power plant furnish- 
ing power, and located outside of the insured premises, 
an extra rate is charged of 50 percent of the use and 
occupancy rate applying to the power plant in the build- 
ing containing the same. Season risks pay the full an- 
nual use and occupancy rate, where the normal condi- 
tion of operation is less than three hundred days per 
annum. Special forms are written for this class of 
business but short rates of the annual rates cannot be 
used for placing such insurance for periods of less than 
one year. 
Adjustments of use and occupancy losses are difficult, 
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except under the valued policy. There is not so much 
trouble where the loss is total, but that is seldom; the 
rule is partial disability. The difficulty lies in arriving 
at a method that works out correctly in determining the 
pro rata of the per diem. Fixed charges as well as 
profits have to be considered, and even a fixed per 
diem is an unsatisfactory method of measuring a fluc- 
tuating profit rate. Trouble is frequently caused by 
uninformed brokers selling use and occupancy insur- 
ance as profits insurance—which is something differ- 
ent. A mooted question is just what period preceding 
the fire should be taken as a basis for partial preven- 


THE NATIONAL UNDERWRITER 


tion losses. 
yield for three hundred working days immediately pre- 
ceding the fire, some the average daily yield for the 
preceding six months, and some for but three months. 
Again, a basis is sought by contrasting the correspond- 
ing period of the year preceding the fire; and, again, 
by taking the average daily yield from the time the 


Some forms prescribe the average daily 


policy was issued until the fire. It is believed to be 
wisest, while employing a record of past period as a 
general basis for adjustment, to vary the length of the 
period with the conditions of the risk. 

In conclusion, it may be stated that, as a whole, the 


use and occupancy loss ratio has been considerably less 
than that of straight fire insurance loss ratio, and that 
the business has proved satisfactory to the majority of 
the companies writing it. It is in need of a more 
scientific rating, and that seems in a fair way of being 
realized soon. It is a reasonably safe proposition, when 
proper safeguards have been thrown about the moral 
hazard, because a profitable plant is zealously watched 
and protected by its owners. The outstanding peril 
lies with the moral hazard, and for this reason it has 
been regarded as contrary to public policy to encourage 
a too general use of this form of indemnity. 


Converting the Manufacturer 


MAN said to me the other day, “Have you heard 
A of The Merry Wives of Wilson and McAdoo 

about nothing?” I said, “No, why is it?” He 
said, “Neither do I.” 

I am telling this story because it has no point, and 
in no manner is connected with anything. This is the 
way I feel regarding the term “use and occupancy 
insurance.” 

Most always when I go to a man I say, “You want 
to buy use and occupancy insurance,” and he says, 
“What’s use and occupancy mean?” and I say, “search 
me, I didn’t make it up. Some other fellow thought of 
that misnomer.” But it has this virtue. I get a whack 
at him, and then bless my soul, he hasn’t a chance in 
the world to say, “there ain’t no such animal” when I 
get through with him. He even gets to thinking he 
wants one of them around somewhere—just so he can 
say kinda’ glibly, “Oh, yes, -oh, yes, we carry use and 
occupancy,” just like that. 

This little chat is, as you all know, on the conscription 
plan. I was not asked to, but instructed to write, “The 
View Point of a Local Agent on Use and Occupancy— 
how I produce it—and what I do know and do not 
know about it.” 

Going on the basis that the average business man has 
a good mind, I always approach him in an elemental 
way. I know a tremendous number of one syllable 
words, and I find the man I’m soliciting does also; 
therefore, generally we start on a pretty level keel. 
Of course, I always make an effort to have a very clear 
idea of the profits of his institution. (Sometimes I 
happen to be a small holder of stock), and, if so, or 
anyway, I go on the hypothesis that the stockholder is 
willing to preserve for his own ends the profits. The 
man who places insurance always thinks the same way. 
No argument there. Up to this point we agree, and 
then I say, “My, but that was a wonderful showing you 
made last year, and did you even stop to think how 
long it would take you to get some of your machinery 
if you did happen to burn! Just stop then for a mo- 
ment and let that soak in. Then—bang! Well, that’s 
what use and occupancy is for. You quit running and 
we pay your profits, fixed expense, interest, salaries, 
wages, etc., etc., etc.” “What’s that?” he says, and 
then I read him: “During the months of ali the year 
not exceeding $1,666.66 per day,” (provided, of course, 
he made $500,000 in the last twelve months). 

Room for More Companies 


HEN I first started to write use and occupancy, 

W I am frank to say it was much easier to place, 
because of the inexperience on the class, and the more 
simple forms. We are now writing about $15,000,000 
under this head, and have orders for nearly $2,000,000 
more than I am able to find a United States market for. 
Some of my readers will smile at this statement. But 
neither Chicago nor New York at the present time is 
very keen for large use and occupancy lines at published 
rates, which in general on sprinklered risks are promul- 
gated on a basis of 80 percent of the fire rates. For 
example, the rate under general form on a sprinklered 
plant, let us say is 12 cents annual, or 30 cents for three 
years, the use and occupancy three-year rate would be 
80 percent of 30 cents, or 24 cents, and this, in the light 
of several heavy losses, has not had a tendency to make 
the insuring companies overjoyous in taking large lines. 
Let’s see what would happen to a premium of $1,200, 
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the amount needed to protect a plant at this rate for 
three years, making a profit of $500,000 per year. Think 
of it! If they had to shut down for just one day out 
of the 900 days they are insured for, they would get 
$1,666.66, or $466.66 more than their entire three-year 
premium. Can you beat that for a clincher? Well, 
anyway, the proof of the pudding is in this case, that 
today practically every up-to-date manufacturing insti- 
tution is carrying use and occupancy on fire, and many 
of our clients are carrying it on tornado and explosion, 
In fact, J preach it, and as I have renewed some of our 
original policies a second and third term, I feel the 
insured is satisfied. Once in a while I send out a little 
newspaper clipping of some use and occupancy loss that 
has been paid, just as a reminder. This, however, I do 
not deem as essential, but only incidental. 


Buyers Take Reasonable View 


I WAS not instructed to discuss forms, or go into 

the technical usages of this type of insurance, but 
it is interesting to note the changes time has brought 
about, and the present attitude of the companies writing 
use and occupancy as compared with, say five years ago. 
Early in the game, we used to insure against business 
interruption caused by the burning of buildings, ma- 
chinery and stock. Now we are eliminating the stock 
item almost entirely. I have had no trouble convincing 
our clients of the fairness of this action on the part of 
the companies. 

The war stimulated activities has made it impossible 
for the manufacturers to even reasonably estimate cost 
production on orders maturing in the future, and by 
that token the insuring companies are at a loss to 
definitely state what a fair rate is. Not long ago they 
were unwilling to admit the possibility of a total loss 
under use and occupancy; now they know it is not only 


possible, but quite probable. I might add at this point 
that up to date I do not happen to know of a single 
instance where a use and occupancy loss has been ad- 
justed. Note the word “adjusted” and do not misun- 
derstand me. Many, many of them have been settled. 
So what matter as long as everybody’s happy. 

I presume I’ve overlooked some good business in 
use and occupancy insurance, but it is not on the 
sprinklered plants in my vicinity; they practically all 
carry it. The field on unsprinklered plants and mer- 
cantile risks is large, but to me it is neither alluring 
nor inspiring—but rather appalling. So it is still open 
to the less timorous by nature. I have attempted to 
interest this class, but the rates, as a rule, make it seem 
prohibitive, and I find generally it is easier to induce 
my customers to sprinkle their plants than to take use 
and occupancy. Then when I get one to sprinkle, I’m 
like the doctor who gave his patient something to make 
him have fits because he knew he could cure fits. When 
he sprinkles, I’m the doctor. 


Not Sound Argument Against It 

I T is a curious fact to note that although, of course, 

not every sprinklered risk is carrying use and occu- 
pancy insurance, still the form is so simple and the 
merits so patent that without exception, I think I may 
say, I am unable to recall a single instance where an 
argument has been advanced against it as an economic 
investment. I insist it is as much a necessity as any 
other business precaution, and that the management 
should treat it as part of the productive cost. If it is 
too late for that, then in fairness to the stockholders 
or owners, they themselves should pay it. Insurance 
today is the basis of business credit, and use and occu- 
pancy policy stands in the same relation to credit as a 
gold bond in the strong box. They can show it to the 
banker and say, “Well, even if we do burn, our business 
profit is not to be interrupted; our men are to be paid, 
you will get your interest,” and all on account of this 
wonderful word “insurance,” so easily spoken, so little 
understood and so much abused. 

I wish THe NationaL UNpDERWRITER had told me to 
write about explosion insurance. I know even less about 
that as a class, although we have written some fifteen 
or twenty explosion policies—some with use and occu- 
pancy in connection. 

You know it is tremendously interesting to me to 
meet men who actually produce business, and I always 
try and find if they really know how they do it. I am 
convinced that no two have the same ideas, methods, or 
theories. I refer to men who follow correct practice 
and do not cut rates, or deceive their clients. My great- 
est success I think has been that when I leave, whether 
I have the’ siatie On the | ookcccdsesseecdceds or not, 
I have the confidence of the person I have solicited and 
I try to make him feel that my interests are his 
interests. 

A large manufacturer once said to me, “Mr. Jenison, 
you talk business instead of insurance, don’t you?” but 
be that as it may, the fellow who sits with a milk pail 
waiting for a cow to back up to him is soon bound to 
be in the bone-dry class. My advice to the insurance 
solicitor is to love his business work, be sincere, be 
accurate, never speak ill of any agent or company, and 
remember a successful business was never built by 2 
man with one eye on the time clock. 
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Steam Boiler VU. & QO. Insurance 


EARLY all manufacturing enterprises depend for 
production on mechanical power and with them 
interruption of that power creates a loss of the 
kind for which use and occupancy insurance, as that 
term is generally understood, provides indemnity. In 
spite of the rapid development of hydro-electric power 
and of internal combustion and other new types of 
engines, steam boilers still supply most of that power. 

Steam boiler insurance deals primarily with the 
principal peril of boiler operation,—namely, the ex- 
plosion, collapse or rupture of a boiler caused by pres- 
sure of steam. A violent boiler explosion is a disaster 
It is destructive of property exposed within 
wide range of its occurrence. It is such a well recog- 
nized danger that the insurance of property loss is 
universally regarded as a necessity. Such disastrous 
explosions occur even in the best equipped and most 
carefully maintained boiler plants, and in spite of the 
most thorough and expert inspection service which the 
insuring companies can render. But not all explosions 
and ruptures covered by boiler policies are of such 
destructive character. More frequently, they consist 
of the tearing of a plate, the bursting of a tube, the 
collapse of a furnace or other minor failure which 
results in no great property loss. They all, however, 
affect the power supply, and therefore all strike at the 
very heart of the manufacturing system. When that 
heart stops beating, the pulse of production ceases, so 
that all of these hazards menace the continuity of oper- 
ation and their insurance is an important and vital 
measure of protection against use and occupancy loss 
where boilers furnish power. 

But boiler insurance as a class of underwriting has 
today a broader field than its name implies. It no 
longer is restricted to the insurance of steam generat- 
ing vessels, but now is extended by most of the com- 
panies writing it to include also the similar hazards of 
all kinds of pressure containing vessels. Some of those 
frequently covered are steam pipes, radiators, water 
heaters, economizers, compressed air tanks and piping, 
vulcanizers, bleachers, elevator tanks and a great 
variety of kettles and containers which, under pressure, 
are used for the cooking and drying processes of 
manufacture. Indeed there are few establishments in 
which some one or more of these several classes of 
vessels are not essential to operation. Where any such 
vessel is installed, a rupture which prevents its use is 
pretty certain to affect production and its violent ex- 
plosion to result in greater loss than that represented 
by damaged property. It thus may be seen that by 
including these risks in its field of underwriting, steam 
boiler insurance has widely extended its use and occu- 
pancy protection and that the benefits of that protec- 
tion are by no means limited to even the large class 
of manufacturers who depend on steam power. Steam 
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boiler insurance, in fact, has paid large use and occu- 
pancy indemnity for small steam pipe ruptures and for 
the explosion of other vessels where boilers were not 
affected in any degree by the accidents. 


Nonvalued Policies Preferable 


I ITS methods of underwriting use and occupancy 
and in its forms of contract, steam boiler insurance 
has been largely influenced by the practice of fire 
underwriters. Policies are by no means uniform, but 
all do contain certain similar features found necessary 
from a common experience. As with fire insurance, 
it is the practice to express not only the total insurance 
liability, but also a limit of indemnity for each day of 
the period of suspended operation. In exceptional 
cases some underwriters have made this limit of in- 
demnity a specified valuation of the daily loss which 
the assured would sustain for a complete suspension of 
production. Policies so written become a purely valued 
contract and pay the specified indemnity for every day 
during which the condition of complete suspension 
exists. Other forms depart to a greater or less extent 
from this purely valued contract either by conditioning 
the payment of the full specified indemnity on the pro- 
ductive situation at the time of the accident or by 
limiting the daily indemnity to be paid for complete 
suspension to the average gross profits earned during 
the previous year. Either of these two latter forms 
are preferable from an underwriting point of view to 
the purely valued indemnity contract. Either form 
protects the underwriters to some degree against pay- 
ment of indemnity in excess of the probable loss sus- 
tained, and yet either form affords the full insurance 
purchased when the assured is justly entitled to it. In 
all contracts some provision is made for a reduction in 
the indemnity for partial suspension of operations in 
proportion to the ability of the plant, after the acci- 
dent, to produce, in this respect following general fire 
underwriting practice. 

In certain other respects boiler use and occupancy 
contracts differ essentially from those insuring against 
fire, the differences being dictated largely by the dif- 
ference in the character of the hazard covered. As has 
been shown, the boiler hazard is one which affects the 
very heart of the productive system, so that an acci- 
dent of a very minor nature is almost certain to cause 
an interruption of operations. It is the experience of 
all boiler underwriters that such minor accidents are 
of very frequent occurrence. They cause small prop- 
erty damage, as a rule, but each is nearly certain to 
interrupt operations for at least a brief period. Boiler 
insuring companies find that if their use and occu- 
pancy insurance is to pay for the interruption due to 
all these small accidents, a much higher rate must be 
charged than is adequate to protect against the more 
serious accidents which involve a considerable period 
of suspension. To avoid this excessive rate in afford- 
ing insurance to the average manufacturer, it is the 
standard practice of boiler underwriters to issue a 
contract at a minimum rate, which expressly excludes 
liability for use and occupancy loss for any accident 
which causes a total or partial suspension of opera- 
tions of less than one week. It is in this provision that 
a boiler U. & O. policy widely departs from the con- 
tracts of other lines of underwriting. It is a provision, 
however, which is generally acceptable to manufac- 
turers, and one which does not seriously affect the 
value of the insurance. Lost production for periods 
of suspension of less than one week can generally be 
compensated by a speeding up of operations after re- 
pairs are made, and of course the policy affords the 
full measure of protection for any really disastrous 
shutdown. There are certain industries, of course, 
which can never make up for the interruption of pro- 
duction. For such a situation, boiler use and occu- 
pancy contracts are issued, at an increased premium, 
which provide indemnity even for brief periods of 
suspension, 
Policies Fit Conditions 


N another respect, also, boiler U. & O. practice dif- 

fers from that of the fire underwriters. This is in 
the ratio existing between the total insurance liability 
and the limit of daily indemnity. Boiler underwriters 
generally draw their policies so as to make the ratio be- 
tween these two values as one to three hundred. In 
other ‘words, the fire contract provides sufficient 
insurance at the daily rate to compensate for one year’s 
suspension of operations. With boiler insurance its 
underwriters have recognized that the total destruction 
of a plant by boiler explosion is a remote probability, 
and that generally, even after a disastrous accident, 
repairs and replacements could be made in less than 
six months. In the standard boiler U. & O. policy ac- 
cordingly, the ratio of total liability to daily indemnity 
is as one hundred and fifty is to one, and a premium 
rate is established which is adequate for this ratio. 


Boiler owners generally, whose plants consist of stand- 
ard machinery readily replaced in the market, are 
agreed that insurance sufficient for one hundred and 
fifty days shutdown is more than adequate. For others 
differently .situated, who require it, boiler companies 
are writing contracts in which the total insurance is 
sufficient to cover a full year’s suspension at the daily 
indemnity rate specified. There is probably, however, 
a greater demand for insurance sufficient for one hun- 
dred days suspension than for the longer period, and 
many of the boiler companies are considering the 
adoption of premium rates for such short suspension. 

The foregoing is a brief outline of some of. the 
salient features of boiler use and occupancy insurance 
as it has developed in the practice of American com- 
panies. It is true that the experience of these com- 
panies is limited. In fact, it has been very limited 
until, during the past two years, the abnormal indus- 
trial situation of the country has stimulated a great 
demand for this kind of insurance. During this period 
almost every factory has been operating at full speed 
and at such profit that every factory manager has 
sought to protect that profit from interruption by 
every possible form of insurance. By them the benefit 
of a boiler use and occupancy policy has been fully 
appreciated and the demand for this kind of insurance 


has rapidly developed. 
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Suggestions from Decisions 


HE phrase “use and occupancy” being somewhat 

indefinite, and such a policy being almost always 

valued, it is difficult to ascertain or define with pre- 
cision the subject matter of this class of insurance. 
The contract seems, in general, to be intended to fur- 
nish indemnity for loss of estimated earnings or some 
part thereof which would have accrued from the busi- 
ness except for fire. It is analogous to rent insurance 
or insurance on profits and must be carefully distin- 
guished from insurance on the buildings themselves 
or on their contents. The aim is sometimes to cover 
expenses, which continue in spite of fire. (Richards on 
Insurance Section 20, and cases there cited.) 

The foregoing very clearly, I think, defines use and 
occupancy insurance. There is no question but what it 
must be written very carefully, not only by selecting 
only the very best risks as to the moral hazard, but 
also the subject matter of the insurance or the risk 
intended to be assumed should be gone into with a 
great deal more care than is done at present. 

Under most of the forms in use the policy is a valued 
one, agreeing to pay the insured a stipulated amount 
for each working day (the year being divided into 
three hundred working days) for a total prevention 
from operating the business, and proportionately for 
partial prevention for each day thereof. 

This does not mean there must be a total destruction 
of the entire premises, the use and occupancy of which 
is insured in order to recover the total amount named 
in the policy as the maximum liability of the company 
per day. For instance, the power plant occupying a 
very small part of the physical risk may be put out of 
commission and cause a total loss for many days. On 
the other hand, the assured’s plant may be an assembling 
one, and it may be wholly destroyed and yet he may be 
able to rent or provide for other quarters within a very 
short time, say within thirty days, at which time he 
may be able to again run at full capacity. But, not- 
withstanding these facts, he collects from the company 
a total loss until the premises destroyed could, with 
due diligence, be rebuilt. At least that’s what his 
policies provide. See pages 184 to 187, Hall on Fire 
Insurance and cases there cited. 

Therefore, the subject matter of insurance should 
be limited to 

Profits. 
Salaries paid officers and executives, as these 
salaries are really in most cases in the nature 
of dividends, but each of them should be clearly 
set out. 

C. Those expenses which will continue in spite of 

the destruction of the premises. 

D. Factory pay roll for a given time, say not to 

exceed three weeks. 

The insurance should provide that in reestablishing 
his business, whether in the premises mentioned in the 
policy or elsewhere, such expenses would be considered 
a part of the loss, and that credit should be had for 
the profits, if any, made in reestablishing the business. 


Advantages of ‘“‘Ordinary’’ Construction 


| fpnked underwriters will only grant U. & O. in- 
surance on sprinklered risks. Of course, the rea- 
son is the owner of such a risk is doing all in his 
power to prevent a fire, and the moral hazard is usually 
of the best, but consider the rate and the further fact 
that a partial physical loss may possibly be a total loss 
under U. & O. insurance! Another thing, as a rule, 
the unsprinklered building, on account of the average 
construction may,: generally speaking, be repaired. as 
quickly in case of partial loss, and if totally destroyed, 
can be rebuilt much quicker. As a general proposition, 
eight or nine months is the maximum of time it will 
take to rebuild the average unsprinklered building which 
is not fireproof. The reconstruction and repair of fire- 
proof buildings is a very serious matter in these war 
times. It is one with which insurance companies will 
have to reckon in the adjustment of rent, profit or use 
and occupancy losses. The same question applies to 
machinery. Especially will this be true as long as the 
war lasts. 

Taking, therefore, into» account all these questions 
and the one of rate, I am of the opinion that, as an 
underwriter, I would rather write U. & O. insurance 
on unsprinklered risks, especially those that are not of 
steel or fireproof construction. But I would confine 
them to single occupancy buildings and look carefully 
into the moral hazard. Under such class I would sel- 
dom have a loss of over 50 percent of the insurance. 
The same reasoning applies to rent insurance, that is 
during the period of the war, because of difficulty in 
procuring material and labor. 


Some Policies Not Valid 


DOUBT if some of the policies are valid contracts, 
especially where the insured sustains no loss, not- 
withstanding the fact the policy is a valued one. 
Where the premises were repaired in 29 days, during 
which repairs the tenant paid rent, the contingency in- 
sured against never happened. The company having 
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insured against actual loss of rents, there was no loss 
under the policy. 

Hartford F. Ins. Co. v. Northwestern Trust Co., 
127 Ill. App. 335. 

If the plaintiff could have derived no benefit from 
the continued existence of the building, it follows that 
with nothing to gain or lose, he had no insurable in- 
terest therein. The policy being a wager contract is 
not enforcible at law. 

Moving Picture Co. v. Scottish U. & N. Ins. Co., 
224 Pa. St. 358, 90 Atl. 642. 

Where the contractor repairs the fire damage to the 
building in course of erection which he has contracted 


to build, and the owner suffers no loss, said owner 
cannot recover for a loss he never sustained. 

Home Ins. Co. v. Schultz, for use of Glens Falls Ins, 
Co., decided last month by Ill. App. Court op. by pre- 
siding Justice McSurely and authorities there cited. 

1. Where the terms of an insurance policy which 
have no accepted meaning are doubtful, they should be 
determined by favor of the insured. 

2. A policy insuring the use and occupancy of a 
grain elevator plant, and providing for indemnity at a 
fixed per diem valuation so long as the owner is pre- 
vented from handling grain by reason of fire, insures 
the business use which the property is capable of in. 
its existing condition, and not the loss of earnings and 
profits of business. 

3. The owner of an elevator plant made a pooling 
arrangement with other elevator properties for the 
promotion of the common interest and the suppression 
of unprofitable competition. The pooling business 
merely secured the establishment by the association of 
uniform rates for elevating during the navigation sea- 
son, and placed all earnings into a common pool for 
distribution on the basis of a certain agreed percentage, 
the right to the same under the agreement not to be 
affected by the incapacity of the elevator by destruc- 
tion by fire, and all earnings of the elevator after the 
season to belong to it while the business continued to 
be conducted under the direction of the proprietor. 
Held not a change of sole and unconditional ownership 
within a policy conditioned for its avoidance by such 
change. 

Michael v. Prussian National Ins. Co., 171 N. Y. 25, 
63 N. E. 810. 

It was held in re U. & O. policy on a hotel at Balti- 
more that the intent was to insure against loss of gain 
or benefit which it was expected the insured would 
derive “by reason of” the contract with delegations to 
the Baltimore Democratic convention, not only for 
room rent, but restaurant patronage and other transac- 
tions to be expected from hotel guests; this gain or 
benefit being valued at $1,428.57 per day for seven days. 

O’Brien v. North River Ins. Co. (U. S. C. C. A.), 
212 Fed. 102. 


Should Be Written by Syndicates 


N order to prevent carelessness and thereby cause 

fires by giving U. & O. insurance to anyone some 
local agents will write, the companies should issue such 
insurance through a bureau or clearing house, where 
each individual case could be taken up and a proper 
form of coverage gotten up to fit the individual case. 
Ordinary fire policies should prohibit the taking out by 
the insured of U. & O. insurance without special per- 
mission be endorsed on the policies. 

The present contracts are often gambling contracts, 
and unless some restrictions are thrown around it, safe- 
guarding the companies as well as the public, as no one 
is a believer in encouraging arson. 
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As Viewed by an Inspector 


have been rejected by insurance companies un- 

less the prospective insured had a commercial 
rating showing first credit and assets of several hun- 
dred thousand and a risk of fireproof construction or 
protected with automatic sprinklers. The reason for 
this lay in the past experience of the companies. 

In the very earliest days of use and occupancy. in- 
surance it was much more freely written, but the forms 
used were ambiguous and involved, the settlements’ 
tedious, involving friction, and there was a frequent 
tendency on the part of the assured to sit back and let 
the companies do the pushing. Companies quickly came 
to view it as too highly spiced for ordinary enjoyment 
and the outcome was a strict limitation as to the 
classes on which use and occupancy would even be 
considered. 

The tremendous profits standing to be made by in- 
vestment in munition manufacturing plants, preceded 
some years by the simplification of forms so that the 
basis of adjustment, could not be open to discussion, 
has given great impetus to the writing of this hazard 
and it has spread so that it is now offered even on rag 
stocks and very frequently on ordinary unsprinkled 
risks. 

“Going Value’’ of Concern Really Insured 

O LONG as business activity stands at full tide 

there will usually be sufficient inducement in active 
operation to hasten the settlement of losses. But once 
the crest of this activity is past, some short-cuts to an 
easy sell-out, not only of investment in buildings and 
machinery, but of a going value which may be about to 
disappear, will probably be taken or will come about 
through lagging interest in a losing venture, and this 
very useful form of indemnity will at once become 
a target for the brick-bats and dead cats of underwrit- 
ing criticism. 

To save it from such unmerited disfavor the only 
course is to stay clear headed and avoid writing use 
and occupancy on activities which are not of settled 
character, saving, of course, such as are avowedly 
dependent on the war and large enough to be classed 
as representative because of the definite purpose of 
their activity. ; 

When the collapse comes it will be in side-issue 
activities that the missteps are most likely to be 
made. Among these are the ordinary commercial 
pursuits which would not ordinarily’ have been ac- 
cepted as use and occupancy risks before the war, 
but are being offered now because of the great 
momentary inflation of their income. 

Lines No Longer Measured in Old Way 

ANY companies formerly carried use and oc- 

cupancy lines about equivalent to the lines 
they might carry on contents. Roughly speaking, 
use and occupancy insurance was regarded as con- 


Rating 


U seasietos have problems enough before 


Ure: recently use and occupancy offerings 


them now to require their most serious consid- 
eration for some time to come. The new kinds 
of insurance being offered as a result of the war devel- 
opments have called forth a frenzied effort on the part 
of underwriters to stem the tide of business in such a 
Way as to derive some profit from the business accepted. 
This uncharted sea of use and occupancy, explosion and 
War risk insurance may mean the undoing of many 
an underwriter and his company; if he is careful it 
may be the means of his reaching great strides in 
development, With no experience to guide him he must 
Strike out as best he can. 
Use and occupancy insurance has been tried out in 
a rather desultory fashion for several years, but the 
method of assessing the premium has been more or less 
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tents insurance in that it depended on the contents 
more particularly. 

The experience of the last two years has set aside 
this basis and it is now coming to be realized that 
an individual manufacturing plant is in most cases 
simply a complex single instrument for the produc- 
tion of certain goods. An accident to any building 
other than the merest sheds and outbuildings, and 
even to stores of raw material, such as lumber, par- 
ticularly lumber which has been seasoned and may 
not be replacable, results in a general interrup- 
tion of activity. 

Where the insured values are completely sprinkled, 
the duration of such interruption may be slight ordi- 
narily, but it is in sprinkled and fireproof plants or 
plants which, by superior construction and protec- 
tion, are being offered at very low rates and look 
inviting for large lines, that the danger of prolonged 
shut-down following small fires appears. The rea- 
son for this is that local destruction, even under the 
best sprinkler protection, is frequently quite com- 
plete. It follows, from the circumstances just men- 
tioned, that we may find the manufacturing process 
relying on the integrity of delicate machinery in a 
single room or a stock of very valuable parts which 
cannot be replaced or some chemicals or other sub- 


stances necessary to the process which may be out 
of the market, at least so far as periods ranging from 
six months to a year are concerned. Our manufac- 
turers are very ingenious and resourceful, but ma- 
chinery cannot be replaced if the metal to make it 
cannot be procured and it is actually a fact, that, so 
far as brass, iron and aluminum goods are con- 
cerned, nearly every institution is sold out for 
months and even a year ahead. It follows that re- 
placement of any machinery will be tedious and, if 
it is at all complex, is likely to take six to nine 
months or a year. 


Unsprinkled Risks Easiest to Size Up 


I N THE unsprinkled property or the property in 

which fires are likely to destroy individual sec- 
tions, the question of probable shutdown can usu- 
ally be immediately decided, as it is apparent just 
how far a fire is likely to go and the portions of the 
plant likely to be involved are usually so important 
as to be unquestionably the dominating factor in 
determining the time necessary to restore opera- 
tions. 

A few plants are engaged in producing double or 
multiple products and it follows, in such cases, that 
a fire in one group or section would interfere only 
with that part of the production coming from that 
section. But, even in such cases, it is usually found 
that the reason for the existence of the two or more 
manufacturing lines, side by side in the same insti- 
tution, is the fact that a considerable proportion of 
the processes, usually in the initial stages, are prac- 
tically identical and are conducted in common in 
some single or adjoining sections where one loss 
would hit both activities. It is, of course, evident 
that in any manufacturing institution an accident to 
the power house is likely to strike the whole plant. 

To sum up, the writer’s observations would be: 

First, that particularly close watch must be kept 
in inspecting sprinkled and fireproof properties or 
those in which the construction or occupancy make 
it probable that fire will be of limited extent, to be 
sure that the acceptance of such liberal lines as the 
physical excellence of the risk invites, will not lead 
to unexpectedly heavy losses. 

Second, there is a growing conviction in the writ- 
er’s mind that, except where a multiplicity of mar- 
ketable articles are made, the average manufactur- 
ing plant is a single use and occupancy hazard not- 
withstanding it may be cut up into numerous sec- 
tions. 

Thirdly, there is usually interrelation enough in 
the process and materials in a multiple product 
plant to make it advisable to consider it as a single 
line proposition until it can be definitely shown that 
it is not. 


Problem Intricate 


By Oscar A. Smith 


crude and there yet remains to be developed a scheme 
which will equitably assess charges for this class of 


* insurance. 


When it first began to develop, the idea obtained 
that the fire rate of the building would be about the 
right charge for this protection. The idea was probably 
arrived at from the association of this with rent insur- 
ance. Then,.after a few losses had been settled, some 
comparisons were worked out after this feshion: 

BUILDINGS CONTENTS U. & O. 
CASE Ins. Loss Ins. Loss Ins. Loss 
$ $ $ $ $ $ 
1.... 250,000 2,250 38,000 1,000 20,000 410 
Bese 90,000 1,500 207,500 15,840 90,000 3,009 


3. 50,000 48,977 190,000 175,000 31,250 29,850 
4. 36,500 4,200 169,200 56,137 50,000 14,517 
5. 44,125 1,120 34,500 1,000 20,000 1,400 
€;. 300,679 55,000 801,820 189,113 199,999 37,333 
7. 50,000 321 156,350 1,003 22,500 25 
a: 87,163 67,018 50,294 45,403 85,156 22,710 
9.. 170,000 157 230,000 1,644 60,000 300 





1,078,467 180,543 1,898,664 486,717 578,905 109,575 

This compilation of experience had some value, it is 
true, but the number of cases was so small that they 
were not of any great value. It showed one thing, that 
is, that the use and occupancy ratio was greater than 
that of the. building rate. 

Since that time there has been much experimentation 
on the matter of rates. Some underwriters, more daring 
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than others, have been willing to accept lines at from 
one-half to three-fourths of the fire estimate on the 
building. 

Hazards That Must Be Measured 


N our humble opinion, there must be a new plan 

evolved for the rating of this class of insurance. The 
fire rate on a building is not a measure of the probability 
of a use and occupancy loss and its possibility of being 
total. There is far more to be considered when prepar- 
ing estimates for this class of protection. Experience 
of underwriters for the past three years has shown 
this to be true. The fire estimate gives a measurement 
of the physical being of the plant; the use and occu- 
pancy estimate must show the spiritual measurement, 
as it were. 

Now what must be taken into consideration when 
considering the desirability of a plant or business for 
use and occupancy protection? 

The writer has had the pleasure of contributing his 
mite in this work by adding to the Standard Form Use 
and Occupancy Report which was put out in its revised 
shape last year. We consider many of these additions 
bearing very materially upon the final estimate of a 
risk. 

The capital resources of the business influence the 
continuity of the business after a fire. This item may 
mean the life or death of the business. We should 
also know whether additional capital could be brought 
in if necessary. The business’ reputation as a borrower 
must be considered, as this coverage usually cares for 
interest on debentures, bonds or borrowed capital. 

Again, the amount of the output of a plant will 
influence a loss. Likewise, the variation of the output 
or seasonal business, as in cottonseed oil mills and vege- 
table oil refineries. We must know whether there is a 
surplus of finished stock kept on hand. Also if the 
business is unusual as regards profits or expenses. 

One point to be considered very carefully is whether 
it is an old and established business with a promising 
future. The method of selling the product must be 
considered—whether direct or through jobbers. 

We would be desirous of having a thorough analysis 
of the costs of the operations—the comparison per unit 
of labor with that of other plants, also profits, taxes. 
Then we would require a showing as to future contracts, 
both for finished products and of raw stock. The 
advertising contracts. made in advance also affect the 
final cost. 

Then a comparison of the turnover or output of the 
previous year with the average should be considered. 
Strikes and lockouts have weight. 

The fact that the business owns more than one plant 
where the processes may be duplicated in whole or in 
part makes the class more desirable and consequently 
would demand a credit in the estimates. Even the fact 
that it be possible for the assessor to separate the net 
profits and for standing charges into departments and 
from the uninsurable costs, would, to our mind, influ- 
ence the estimates. i 

As to special features of a plant, we should say that 
they must be charged or credited as they vary. If the 
processes are not unusual to class, we would not vary 
usual class charge—but if more hazardous we would 
add charge commensurate—likewise a credit where bet- 
ter than average. 

The possibility of a complete use and occupancy loss 
must be given consideration, and the time to replace 
any portion of risk influences our estimate. 

When we come to special machinery we believe much 
importance must be attached to this item. At the present 
time special or imported machinery may greatly en- 
hance a loss. If no duplicates are maintained a very 
heavy use and occupancy loss may be sustained, while 
only a trivial fire loss occurs. . 

With the prospect of a six or twelve months’ delivery 
of some machine staring the underwriter in the face, 
can you blame him for declining at the estimates 
offered? 

The power used, whether local or rented, the location 
of power transmission, the possibility of renting power 
temporarily—all should be charged for or credited in 
the estimate. 

The office records have much to do with the expedit- 
ing a settlement under use and occupancy policy. If 
they are slovenly, have a care that you add enough in 

the rate to pay for this trouble. 
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ciency in every phase has a very vital bearing on the 
final rate charged for use and occupancy. 
Present Rates Are Inadequate 


| i RATING a plant, we would not consider the fire 
rate on the plant except in an accessory sort of a 
way. Our basis should be the irreduceable cost of 
protection. This should now be secured from the expe- 
rience tables of the past three years—and I am inclined 
to believe that they will run far in excess of your 
present final rates. -Then I would add a supervision 
charge somewhat after the plan used in making sprink- 
ler estimates. A plant carrying use and occupancy 
should be inspected often and regularly. To our mind, 
the secret of any success we may have in this class 
may largely be attributed to the idea of inspect, inspect, 
INSPECT. 

The use and occupancy value of a plant is not its 
intrinsic or physical value—the percentage of income to 
physical value indicates the true measure of it. A plant 
worth $10,000 and producing a 10 percent net income is 
worth more for use and occupancy than a plant with 
only a 5 percent income. 

How would I formulate a schedule for rating this 
risk? I am frank to say that I have not reduced these 
probabilities to actual numerical terms. That must be 
left to the actuaries. When they finally evolve a table 
of ratios I am frank to say that we will see a very 
material advance in the charges. 

Briefly, then, we should say that the determination 
of the rate to be charged for use and occupancy should 
be based on many and varied conditions—the construc- 
tion of the plant; the nature of the business operated; 
the frequency of turning the stock; the fire protective 
devices in use on the property in question; the separation 
of the plant into fire divisions; the use of domestic or 
foreign machinery; the use of machinery on limited lease 
or royalty; the possibility of purchasing like products 
in the open market to substitute for the plant’s products 
while suspended; the possibility of transferring future 
delivery contracts to other plants for completion; the 
opportunity to lease a similar plant while the assured’s 
plant is not in operation; the ratio of net profits to the 
values invested, all alike enter into the determination of 
the rate to be charged and its desirability as a use and 
occupancy risk. 





New Rating System 
By Charles F. Howell 


T IS freely conceded that the most baffling element 
I in the writing of use and occupancy insurance is the 
rate. As at present determined, rates are unscien- 
tific and too low. A movement is under way looking 
to the securing of a standard schedule of rates on the 
part of the leading rating organizations of the country, 
and two meetings have already been held; but the solu- 
tion of the problem can scarcely be said to be in sight. 
The difficulties before the joint committee of the organi- 


zations are many. If all the charges were introduced 
that divergent judgments esteem necessary as proper 
safeguards the rate would become so high as to make 
the insurance prohibitive. The ordinary fire rater is 
confronted with new and unfamiliar problems. The 
vital factor in a use and occupancy rate is the likelihood 
of a fire occurring that may cause such serious damage 
to property essential in the operation of a plant as to 
interrupt the work. Intrinsic values have no place in 
this calculation—only the damage resultant from the 
loss of their use. One very small machine may become 
disabled, and the entire operation of the plant be shut 
down in consequence. And this is but one of almost 
innumerable danger elements. How, then, can a sched- 


ule or general minimum use and occupancy rate be 


arrived at? Rates vary on like plants in different sec- 
tions of the country, and even in the same locality. 

One underwriter has recently suggested the inclusion 
of the following elements in any attempt at determining 
an adequate rate: The construction of the plant, the 
nature of the business operations, the. frequency of 
turning the stock, the fire protective devices in use on 
the property in question, the separation of the plant into 
fire divisions, the use of domestic or foreign machinery 
or the use of machinery under limited lease or royalty, 
the possibility of purchasing like products in the open 
market to substitute for the plant’s products while sus- 
pended, and the possibility of leasing a similar plant 
while the insured plant is not in operation. Certainly 
these are considerations that may not be disregarded, 
but the list is not inclusive of other and scarcely less 
vital ones. 

In the early stages of use and occupancy insurance 
the rates were about 1 percent. They were steadily 
altered as experience accumulated, going to 75 cents 
on sprinklered plants, and then to the full building rate, 
At the present time they are of the utmost variety, 
according to the judgment of the individual under- 
writer, ranging from the New England practice of 
requiring 50 percent of the net building rate, to as high 
as 3 percent, according to the class of form and the 
contemplated hazards. In the face of new conditions of 
business the majority of the rating organizations are 


‘still promulgating the identical rates that obtained dur- 


ing normal times. The factor of the fire rate is used 
as the basis, with the highest percentage of coinsurance 
credit allowed in a given territory, where the use and 
occupancy cover includes the restoration of building and 
contents. For machinery, or for stock, or for both, the 
highest coinsurance rate for contents applies; when 
two or more buildings are covered, the average coinsur- 
ance building fire rate. 

Robert P. Barbour, of the middle department of the 
North British & Mercantile, recently suggested the fol- 
lowing ingenious method of securing a fairly adequate 
rate. Said he: 


“Add together the specific rates of the various buildings to be 
included in the use and occupancy cover and then divide the 
sum of such rates by the number of buildings. To illustrate 
this in the simplest form, let us assume there are two buildings, 
one rated at 80 cents, the other at $1.60, both being necessary 
to produce finished goods; theoretically, the likelihood of fire 
in the $1.60 building is double that existing in the 80-cent 
building and by making the rate $1.20 the likelihood of loss is 
averaged between the two. It is certain that this will give 
more nearly an adequate use and occupancy rate over a plant 
than if such rate is based on the average fire rate computed 
from values.” 


The rate rule of the Eastern Union is as follows: 


For buildings and all contents—the regular coinsurance (or 
average or reduced rate contribution) rates published for the 
building or buildings of the risk or plant. Covering machinery 
only, or stock only, or both—the regular coinsurance (or average 
or reduced rate contribution) rates published for the contents of 
the building or buildings of the risk or plant. If no coinsurance 
rates are provided the flat rate (or rate without coinsurance) 
shall be used. When two or more buildings or their contents, are 
covered, the rate of the highest rated building, or its contents, 
shall apply, unless average rate has been promulgated. Whenever 
use and occupancy policies contain a clause assuming liability for 
interruption of production or operation by reason of the damage 
or destruction of any power plant furnishing power, and locat 
outside of the insured premises, an extra rate of 50 per cent of 
the use and occupancy rate applying to the power plant in the 
building containing the same shall be charged. 


The latest decision affecting use and occupancy rates 
is that they shall be double the war coverage zone 
charge, as in explosion insurance, when this form of 
insurance is included in the full war coverage policies. 
In such cases there will be no deduction made from the 
50 percent clause rates unless an 80 or 100 percent coit- 
surance clause is attached; and no policy will be ex- 
tended, as to term, by endorsement. 

This may at first appear a rather crude way of 
going about the matter, but it has its advantages. 
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